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- each expects to please enough customers 


Texas Lumber Merchants Exemplify Modern Ideas 


Texas was built by pioneers who were their own guides. Perhaps it 
is this pioneering spirit which explains the prominent part taken by 
Texas lumber retailers in developing the new merchandising of building 
materials. Whatever the cause may have been, the Lone Star State has 
worked so energetically at this new enterprise that Texas retailing has 
come to have a distinctive meaning in the lumber world. From Browns- 
ville to Texline and from Texarkana to El Paso, the State is dotted with 
‘‘lumber stores’’; but even more sig- 
nificant than the number of these stores 
is the number of dealers who believe in 
and practice the kind of salesmanship 
that gives the store idea its meaning and 
power. 

The old fashioned retailer and the new 
have much in common. Each expects to 
make a living by selling building ma- 
terials, each buys from the same manu- 
facturers and wholesalers, each adds his 
percentage of profit to his cost price and 


to build a continuing trade. But they 
differ in their theories about the right 
way to serve the public. 

The old fashioned dealer is a hold-over 
from the days when the greatest service 
a lumber yard could render the public 
was the keeping of a reasonably complete 
stock of lumber, and the extension of long 
credit to those who needed buildings but 
did not have ready money to pay for 
them. It was a well recognized fact that, 
in the course of time, buildings would 
pay for themselves and in addition would 
tealize a reasonable dividend for their 
owners. The old fashioned retailer in his 
day rendered the public an inestimable 
service. The only sound criticism that 
can be made of him is that he still con- 
ducts his business as if his customers 
needed exactly the same kind of service 
in 1922 that they needed in the closing 
decade of the nineteenth century. He 
keeps the lumber, he extends credit and 
he waits for purchasers to come in with 
teady prepared lumber bills. 

The newer retailer keeps an adequate 
stock of lumber, he thankfully accepts 
the trade that drifts in, and he extends 
@ certain amount of credit. But he is 
hot content to stop with this. He is not 
Inclined to believe, for instance, that the carrying of an open book 
acount is the best way of financing a building. Credit, like any other 
commodity, must be paid for if business is to prosper. It is hard to 
estimate the exact cost of credit extended in the old, loose way, so the 
modern dealer is likely to arrange the financing of his customers as a 
Separate business, instead of withdrawing his lumber capital to be used 
for that purpose. He does not hold the old fashioned theory that 
all the building business that is ripe will come into the market of its 
Own accord. He knows he can not dictate to the public, but he thinks 
he can point out to customers the advantage of adequate buildings. He 
believes there is latent trade in his community that can be made active 
by the right kind of advertising. He believes not only in the spoken 





T. W. GRIFFITHS, 
A Leader in Lumber Merchandising in the Lone Star State 


and printed word as a means of educational advertising but also in 
the force of example. He believes that if a customer and his wife can 
see building models and possibilities before they settle on their plans 
they can come nearer to a decision that will prove lastingly satisfactory. 
The modern dealer thinks of his job as being bigger than that of 
the dealer who served his community a generation ago. The public wants 
more now than it did then. It wants better houses, and it wants informa- 
tion and skill as well as building mate- 
rials. The modern dealer feels that he 
has an opportunity and a responsibility ; 
that it is his right and his duty to eulti- 
vate his community for his own and for 
his customers’ benefit. To do so requires 
some knowledge and tact. It usually re- 
quires also an additional investment, and 
this is a matter to which the old fashioned 
retailer objects. He says he has no right 
to add in this way to the price which 
his customers must pay for their lumber. 
This objection has a sound basis, for one 
of the first duties of a dealer is to make 
his prices reasonable. The newer mer- 
chant replies that the larger volume of 
business brought in by the better methods 
will often make possible the sale of ma- 
terial at the old prices, and even if it 
does not the customer is almost certain 
to get a larger return for his dollar. 
People do not object to spending money 
for what they want, and if they want 
service they will pay for it willingly. 


Texas lumber merchants do not make 
extravagant claims for their new ideas 
and methods. They have gone far enough 
beyond the point of fresh discovery and 
enthusiasm to see the whole matter in a 
sober light. They are pretty sure of a 
few things. They are sure that a dealer 
who does nothing more than keep a 
stock of lumber and wait for trade does 
not discharge his full duty to his com- 
munity or to the lumber world. They 
are sure that the dealer ought to be the 


guide, philosopher and friend of his 
customers in regard to their building 
problems and that he owes a certain 


obligation to the community to give it 
information about the best and most 
practical ways of spending its construc- 
tion money. But they are not dogmatie 
about their particular methods. They admit freely and cheerfully that 
these methods are still tentative and experimental. They do not claim 
that the equipment of their lumber stores has been perfected beyond the 
possibility of further improvement or that their architectural and adver- 
tising and financial machinery are the best that can be devised. They 
admit that as conditions change with the passing of time it is probable 


DALLAS, TEX. ; 


the methods now successful will have to be altered. They are working 
with thoughtfulness and care on the task of making their service practical 


and useful, and they hold the theory that any method which achieves 
the desired result is a good method. 
We present herewith one of the well known and successful leaders in 


(Concluded on Page 49.) 
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Service Unequaled 
FOR CARLOAD BUYERS 


If you buy Fir, Spruce or Hemlock uppers in car lots, we 
want to demonstrate to you how we can turn our knowledge 
of Pacific Coast mills, their specialties, facilities and timber 
resources to your advantage and profit. We are always pre- 
pared to meet the demands of Sash and Door, Planing mill 
and factory trade; also, the carload yard and industrial trade. 


Shop in Fir, Spruce and Western Pine 
a Specialty. 


JLLIVAN Lu 


DISTRIBUTORS PACIFIC COAST LUMBER 


Ge 1 Offices, 
Northwestern Bank Bidg.,  Lortland, Oregon 
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Flooring 


THE HOME OF 
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MICHIGAN 
Hardwood Flooring 


Equipped with the Finest Machinery and Scientific 
Kiln Drying Facilities, Manufacturing 114 Varieties 


MAPLE, BEECH, BIRCH AND OAK 


Shipped in Mixed Cars with 
Northern and Southern Hardwood Lumber 


Nichols & Cox Lumber Co. 


GRAND RAPIDS, MICH. 


Members Maple Flooring Manufacturers’ Association. 


LUMBER 


Write for Prices 


Bay City, Mich. 








HARDWOOD 


W.D.Young@ Co. 


Weare members of the Maple Flooring Manufacturer’s Association 
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Taking the Editors to the Sawmills 


EFERRING TO A SUGGESTION recently made by the AMERI- 
CAN LUMBERMAN that lumbermen could do a splendidly con- 
structive and educative work if they would invite the editors 

of their leading papers to go with them on a visit to their lumber- 
ing and logging operations, a well known Southern lumber manu- 
facturer said in Chicago last week: “That is a splendid suggestion 
and I am acting on it. I have invited the editor of our daily paper to 
go with me to the plants of my company, to see for himself how 
the trees are cut, the logs brought in, how they are manufactured 
into lumber, and how the lumber is stacked, dried and finally shipped. 
The editor accepted the invitation with alacrity and as soon as I 
return South we are going to make the visit.” 

After this editor has seen these operations and from his own 
observations has gained a clear knowledge of some of the actual 
problems incident to logging and lumbering, any comment on the 
lumber business he may make in future wil be informed com- 
ment. The fact that he has made this investigation does not neces- 
sarily mean that the editor will refrain from criticism of the lum- 
ber industry, but it does mean that whatever he writes will be based 
on his own first hand knowledge and he will not easily be led into 


error and the spreading of ill advised propaganda thru lack of 
knowledge of the facts. And that is all the lumber industry can 
ask from the daily and weekly press—that it base its comments on 
knowledge of the facts., 

This progressive lumber manufacturer is to be complimented 
upon his vision. He is setting a splendid example that ought to 
be followed by lumbermen everywhere. He is going to find that 
his editor is a keen, intelligent and likable fellow man, and the editor 
is going to find the lumberman is a big broad gauged, patriotic busi- 
ness man who is meeting and overcoming obstacles with a courage 
and a vision not required in the ordinary business pursuits; that he 
is not alone in the enjoyment of any profit that may arise from his 
operations, but that he is a real factor in the development of the 
country; that he is giving employment to labor,’is helping to build 
homes, is an important factor in the life of his community and that 
altogether he is adding much to the sum total of human happiness. 

Mr. Lumber Manufacturer, everywhere, do as this southern lum- 
berman has done, get in intimate touch with your local editors, give 
them an opportunity to visit your operations and get the facts 
about the lumber business. 
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Demand for Furniture Increasing 


UTOMOBILES ARE BLAMED for many things, often un- 
justly, but sometimes with sound reason behind the com- 
plaint. On the other hand, no sensible person questions the 

great benefits which have attended the almost universal distribution 
of these vehicles of pleasure and utility. But, unfortunately, the 
same dollar can not be spent for two purposes. If it goes as part 
payment on an automobile, or for tires, gasoline, repairs or any 
of the other innumerable items of upkeep of a car, it can not also 
buy furniture. 

In countless thousands of homes this little economic propo- 
sition has been thoroly demonstrated—as attested by shabby, out 
of date furniture, which has not been replenished or renewed for 
years, mainly because the purchase and maintenance of a pleasure 
car has had the precedence. However, there is a point beyond which 
skimping the household furnishings can not go. That point has been 
reached in many homes, and the rickety chairs and battered tables 
are being replaced, sometimes from sheer necessity and some- 
times because a decent pride in the home has proved a stronger 
motive in apportioning the family income than the desire for a 
new car. 

Other factors are contributing to the general revival in the 
furniture trade. General conditions are becoming more settled, 
unemployment has been reduced in most industries almost to the 
vanishing point, and a new spirit of confidence has replaced the 
spirit of doubt and hesitancy so marked a few months ago. People 
feel more like spending their money for needful household equip- 
ment, and are doing so in increasing volume. All this is most en- 
couraging to the hardwood producers who supply the furniture 
factories of the country with the various species of wood used 
by them. 





Adopting a Constructive Immigration Policy 


MMIGRATION, LIKE MOST other subjects of public concern, 
has political as well as economic aspects. However, the stern 
lessons of recent experience have forced the conviction 

that unrestricted immigration imperils American institutions. Our 
form of government unquestionably embodies a conception of polit- 
ical organization different from those prevailing elsewhere. No- 
body can assent.to the doctrine that this is “a government of the 
people, for the people and by the people,” and at the same time 
deny that its future development will be determined by its future 
citizens. 

Presumably there is a vital relation between America’s institu- 

tions and America’s opportunities. No other country offers equal 


opportunities for the social advancement of the individual; and it- 


is a fair inference that foreigners come to America to better their 
condition. To preserve American institutions is to preserve an 
environment most conducive to human betterment. The immigration 


law of 1921 is a sincere effort to relieve American institutions from — 


the perils to which they have been exposed as a result of unrestricted 
immigration. 

Under this law immigration from a European country is restricted 
to 3 percent of its natives in the United States in 1910. The working 
out of this restriction was interestingly told by W. W. Husband, 
commissioner general of immigration, before the civic development 
group of the Chamber of Commerce of the United States at its 
annual meeting recently. 

During nine months of 1913-1914, the commissioner said, with no 
restrictions, 793,000 immigrants were admitted, as compared with 
180,000 during corresponding months under the present law. Of 
the 793,000 only 14 percent came from northern and western Europe 
and 86 percent from southern and eastern Europe. Under the 
new law southern and eastern European countries sent 89 percent 
of their quota in nine months and all but Russia and Austria 
exhausted their quotas during that period; but northern and western 
countries sent only 37 percent of their quotas. The law also effects 
a change in percentages of the total immigration from the two 
regions; 31 percent coming from the northern and western countries 
and 69 percent from the southern and eastern. 

The law does not apply to China and Japan. Under “exceptions” 
to the exclusion law 4,017 Chinese were admitted, and under the 
“gentlemen’s agreement” as many as 10,000 Japanese have been 
admitted in a single recent year. If the law had been extended to 
those countries only 1,703 would have been admitted from China 
and 2,000 from Japan. 

How many persons the law kept out can not, of course, be 
known. The commissioner says estimates vary from 500,000 to 
1,000,000, the smaller number in his opinion not being an exaggera- 
tion. An impressive fact is that the law effects a selection of 
immigrants, certainly with respect to nativity, and probably to 
some extent at least with respect to general character. Advocates 


of restriction always have claimed that immigrants from northern 
and western Europe were to be preferred. The law operates to 
increase the percentage from that region. 

It is conceded that the United States is not now in need of 
immigrant labor even of the better type; and yet with restriction 
180,000 came in and without restriction probably 500,000 persons 
of small means would have been admitted. It may be urged that as 
demand for labor improves the law will keep out needed workers. 
That does not follow. In fact there is reason to believe that in- 
dustrial improvement sufficient to cause a labor shortage in the 
United States would be sufficient to attract the most desirable 
class of immigrants who would be admissible under the law. 





Delay May Bring Runaway Market 


EPORTS FROM ALL LUMBER producing sections show 
R orders and shipments in excess of current production. From 
the carriers comes the statement that during a recent period 
the tonnage moved was larger than during any similar period in 
railroad history. The surplus of freight cars has been greatly 
reduced on paper, and if the physical condition of the rolling stock 
is considered this surplus now is insignificant as an agency for 
meeting any great increase over the present demand for transporta- 
tion. 

Improvement in conditions is general throughout the United 
States. The crop outlook as a whole is good; building is going 
forward on a large scale in cities and villages and the farm 
trade is awakening to its needs in the form of building materials. 
The entire situation is shaping itself exactly as lumbermen in every 
branch of the industry would have it—except in one important 
respect. 

The industry has had one sad experience with a runaway market, 
an experience so recent that its results are still felt. Yet there 





FORESTRY POLICIES 


[Editorial from Hartford (Conn.) Times, May 22] 


Thirty of the forty-eight States last year enacted forestry legis- 
lation according to the AMERICAN LUMBERMAN, which believes that 
fact demonstrates that “public opinion is more and more getting 
around to the view that forestry is a State problem.” Certainly it is 
high time we had such a demonstration, in view of the imminent 
danger that future generations may be entirely dependent upon im- 
ported lumber supplies unless the present generation does some- 
thing about it. 

The trade publication in a recent issue described a novel forestry 
plan suggested in a southern State, where a group of lumbermen 
have offered to sell to the State outright at the valuation placed 
upon them for purposes of taxation their cut-over timber lands 
suitable only for growing trees. In return the lumbermen are 
willing to accept State bonds running forty years, which would not 
mature until the reforested State preserves were ready for cutting. 
Sale of the new growth would furnish funds to retire the bonds. 

Searchers after the sinister will immediately label the proposition 
as an attempt by the lumber companies to rid themselves of paying 
taxes on lands worthless to them because trees have been removed 
and to escape the cost of reforestation as well as the fire hazard. 
Nevertheless there is some merit in the proposition. The lumber- 
men can not be accused of gouging on the price, inasmuch as they 
offer property at its tax valuation while in giving the State forty 
years to pay there is evidence of something besides selfishness. 
True, it would put the State in the lumber business but States are 
fast getting into it already with their forest reserves, which are be- 
ing held safe from the woodsman’s axe. 

The AMERICAN LUMBERMAN recommends to State legislatures the 
reforestation proposed by the late George S. Gardiner, of Mis- 
sissippi, who urged that States should exempt from taxation all 
lands set aside for production of forests, with the provision that 
the State, by virtue of such exemption, acquire the privilege of 
saying when and how trees may be cut, so that land may not be 
put to some other use after it has been tax exempt for a few years. 
It is interesting to note that this is the basis of legislation already 
adopted in Connecticut. Upon application this State exempts from 
taxation for twenty years forest lands worth not more than $25 an 
acre, as soon as the tree growth thereon has reached a height of 
six feet. Such forest policies are so new that they have not begun 
to have an effect on the problem. Enough has been done and 
learned, however, to make certain that States are not powerless to 
preserve tree growth and that the next generation will not have to 
go without its lumber supply unless this generation condemns it to 
that fate. 
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js real danger that that experience will be repeated, for conditions 
now are ripe for it. ' 

With the general situation that now prevails every well informed 
retailer is familiar, and knowing its significance to him he will 
not neglect to keep his orders going to the mills in volume ample to 
meet the requirements of his community as they are sure to develop. 
He will do this but for one thing—the prospect of a reduction in 
freight rates as indicated for July 1. 

Compared with other factors influencing the market, the prospec- 
tive reduction in freight rates is of no importance at all. The 
wise buyer will not be blind to the inevitable effects of delayed 
buying upon lumber prices; for he well knows that if any con- 
siderable part of June needs are thrown over into July the price 
will respond to advances to make quickly apparent the folly of 
delaying purchases for the difference in freight. 

Producers can not force delivery of lumber upon unwilling buyers, 
even tho they know the latter’s needs; nor can eager buyers 
force production beyond mill capacity and movement beyond carri- 
ers’ facilities. And neither buyer nor seller can hope to escape the 
operation of the law of supply and demand. Late buyers always 
have and they always will suffer for their own delay when as at 
present demand is increasing and facilities of production and trans- 
portation are already taxed to meet it. 

Skepticism regarding the situation and its significance to the 
buyer can exist only where no attempt has been made to see it in 
its larger aspects. The “Yellow Pine Bulletin” of the Brookmire 
Economie Service, Inc., dated May 29 says: “The order volumes 
of the past week again outstripped the previous record for the 
period and was the second highest week in the history of the 
association, amounting to 125.88 percent of normal production.” 
Conditions influencing the market, the report continues, “have 
developed no marked change during the week except that perhaps 
to have noted a more intense demand and reports of increasing 
difficulties among buyers to have their orders filled.” Commenting 
on the freight reduction effective July 1, the bulletin says that, 
coming at the present time, “it may be expected to exert practically 
no influence at all upon the general lumber market.” 

The fact is that more potent and more extensive influences are 
at work, compared with which the freight reduction is insignificant. 
The problem presented is for the whole industry to meet and to 
solve. There can be no wisdom now in ignoring the plain facts 
of the situation, only later to regret that their significance was not 
realized. The trend toward normality and stability has been con- 
tinuous for some months; it is the result of general improvement 
in fundamental conditions. There is no reason whatever to believe 
that it is a sudden spurt. It is to be hoped that recent experience 
with a runaway market and a fair appraisal of the known facts 
of the present will be sufficient to induce buyers to put in their 
requisitions immediately for needs as they are known and reasonably 
anticipated. 


Wood Excels In An Unusual Structure 


HE athletic stadium completed recently for the Leland Stan- 
ford, jr. University, Palo Alto, Calif., embodies several design 
and construction features which are unique. Lumbermen will 

be particularly interested in the fact that the structure is of wood. 
An earthwork fill was thrown up and directly upon this the bleach- 
ers were installed. Engineers hold that this structure possesses 
the essential requirements of safety, comfort and economic perma- 
nency. More costly and more permanent types of construction 
were fully and carefully considered, but this thoro investigation 
led to the belief that, considering economic permanency, use of wood 
was the most desirable. 

“To illustrate the point of economic permanency,” said E. E. 
Carpenter, writing in the Engineering News-Record, “the esti- 
mated cost of the bleachers, steps etc. constructed of concrete was 
$140,000. The cost of the corresponding structures in timber, as 
built under the contract, was $40,259—a difference of about $100,- 
000 in favor of the timber type. Assuming the life of the timber 
bleachers, including the redwood mudsills, to be 15 years, and dis- 
regarding compound interest, the yearly replacement fund would be 
about $2,700. Add to this the investment charge at 6 percent on 
$40,000, or $2,400, and a total annual charge of $5,100 for replace- 
ment and interest is reached. The annual investment charge alone 
on the cost of the concrete bleachers ($140,000 at 6 percent) would 
be $8,400. Without pursuing the comparison further by consider- 
ing the life or maintenance of the concrete type, nor the fact that 
a timber seat: element is necessary in this type, it is obvious that 
the timber bleachers are fully warranted on the grounds of eco- 
nomic permanency.” 

This circumstance serves to emphasize the necessity for lumber- 
men to carefully scrutinize plans for every structure that is to be 
built. There are many cases in which wood is a superior material 





and a more economic material with which to build. Careful investi- 
gation will uncover a good deal of business which otherwise lumber- 
men would not enjoy. Every possibility for the use of wood in 
construction should be investigated and then followed up by good 
salesmanship backed with good technical information. 





Forget Politics—Get the Facts 


NEWS STORY FROM WASHINGTON in this issue of the 
AMERICAN LUMBERMAN gives some details of the charges 
that have been made in connection with alleged frauds in the 

disposal of surplus lumber held by the War Department after the 
signing of the armistice. 

It is unfortunate if transactions in connection with the sale of 
this surplus lumber have been such as to create even a suspicion 
of fraud or wrong-doing. The AMERICAN LUMBERMAN, however, 
confidently can say for the entire industry that an unbiased investi- 
gation of everything in connection with these matters will be wel- 
comed and if fraud is found, no voice in the industry will be raised 
in protest of the proper punishment of the guilty parties and proper 
restitution to the Government. No branch of the industry will want 
to shield, or condone the actions of, any man who has been proved 
guilty of defrauding the Government; and should the investigations 
prove the guilt of any one, the lumber industry, and the AMERICAN 
LUMBERMAN speaking for it, will be quick to voice their condem- 
nation of any methods resorted to to defraud the Government or 
the people. 

It is sincerely to be hoped, tho, that the investigation of alleged 
war frauds may be conducted with a sincere desire to get at the 
facts rather than with the idea of playing politics and making some 
individual or some industry, “the goat.” 


Supreme Court Holds Labor Unions Suable 


ABOR UNIONS “ARE SUABLE in the Federal courts for 
their acts,” and “funds accumulated to be expended in con- 
ducting strikes are subject to execution in suits for torts 

committed by unions in strikes.” That in brief and in substance 
is the decision of the Supreme Court of the United States in the 
Coronado coal case, an Arkansas case brought to the supreme 
tribunal on writ of error. The court denied the plaintiff’s con- 
tention that the strike at an Arkansas coal mine was called with 
the intent and had the effect of restricting interstate commerce, 
and therefore did not permit the coal company to recover damages 
as provided by the antitrust law. 

After describing the union organization and methods of con- 
ducting its operations, the court observes that “no organized cor- 
poration has greater unity of action, and in none is more power 
centered in the governing executive bodies.” The court cites nu- 
merous decisions and other forms of affirmative legal recognition 
of the existence and usefulness of labor organizations and pro- 
visions for their protection, “which their members have found 
necessary.” It shows that the various States have granted unions 
authority to sue and enjoin the use of the union label, which is a 
“quasi trademark to indicate the origin of manufactured products 
of union labor.” One interesting citation made by the court is 
the following from an English decision, meeting the objection that 
the union was not a corporation and could not be sued as an arti- 
ficial person: “If the contention of the defendant society is well 
founded the legislature has authorized the creation of numerous 
bodies of men capable of owning great wealth and action by agents 
with absolutely no responsibility for the wrongs that they do to 
other persons by the use of that wealth and the employment of 
those agents.” 

“Coal mining,” the court says, “is not interstate commerce, and 
the power of Congress does not extend to its regulation as such.” 
For this reason the court holds that obstruction to coal mining 
is not obstruction to interstate commerce in coal, “altho it, of 
course, may affect it by reducing the amount of coal to be carried in 
that commerce.” The court says, however, that “if unlawful means 
had here been used by the national body to unionize mines whose 
product was important, actually or potentially, in affecting prices 
in interstate commerce, the evidence in question would clearly 
tend to show that that body was guilty of an actionable conspiracy 
under the antitrust Act.” 

The lower court had held that the plaintiff coal company could 
recover under the antitrust law triple damages, and to these it had 
added interest from the time of injury to the time the verdict was 
rendered. As the Supreme Court denied the plaintiff’s contention 
that the acts complained of were in violation of the antitrust Act, 
recovery of damages was refused and “the judgment reversed and 
the case remanded to the district court for further proceedings 
in conformity to this opinion.” 
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WANTS PRICES ON FOREIGN WOODS 
I am particularly anxious to get the values of 
foreign woods and possibly you may publish an 
annual review giving this information. If so, I 
would prefer to have it, and any information you 
can give me on this subject will be very much 
appreciated.—INQuiIRyY No. 623. 

| Foreign woods entering the United States may 
be divided into two classes. The first class em- 
braces forest products imported from Canada 
and Mexico. (Imports from the latter country 
in recent years have been very small.) These 
woods are similar to those grown in the United 
States, and as they have to meet the competi- 
tion of domestic manufacturers, their prices will 
be approximately the same as those for woods 
produced in this country. 

The second group of imported woods includes 
mahogany, Spanish cedar, lignum vitae, rose- 
wood ete. Of these, mahogany is imported in 
by far the greatest quantity. Values of this 
group vary largely with the character of the in- 
dividual log, and it is difficult to give selling 
prices. The only prices on these woods printed 
by the AMERICAN LUMBERMAN are of mahogany 
in the Boston (Mass.) market. However, de- 
clared values at the time of import may be 
secured from the Department of Commerce, 
Washington, D. C., both in the shape of monthly 
and annual reports.—EbIrTor. } 


MAKES MODEL HOUSES 

We are making redwood bungalows, and have 
sold a number of them over the United States. We 
expect later to develop different styles in model 
houses. There seems to have been a fair demand 
for them.—INQuiry No. 617. 

| There has been a large demand this year for 
model houses and an inquiry inserted in this 
department for names of makers has been an- 
swered as above by a California company, whose 
name will be supplied on request.—EpirTor. | 


GETTING NAMES OF PROSPECTS 

We are interested in a certain city that has a 
population of about 250,000 to the extent that we 
would like to have the names and, if possible, the 
addresses of persons in it who are going to build. 

Various statistical concerns publish data relat- 
ing to building permits, but we suppose that such 
concerns could not give us any information regard- 
ing the names of persons or concerns that make 
application for the permits. Can you tell us 
where we can possibly get names of persons who 
are going to build? 

There is another matter on which we would like 
information, and that is whether permits on build- 
ings cover only certain types of buildings of a cer- 
tain price and up, or whether buildings below a 
certain cost can be erected without permits.—IN- 
quiry No. 622. 

[In most large cities commercial agencies sup- 
ply daily lists of building permits. From such 
a service, of course, it is possible to obtain the 
names of prospective builders and commonly 
names of contractors also. There are many other 
ways of getting in touch with building prospects. 
When a building permit is taken out, the ap- 
licant generally has a pretty definite idea of the 
cost of the building. In many eases orders for 
materials have been tentatively placed. Con- 
sequently it is desirable to have names of pros- 
pects before the permits are issued. 

Most real estate men are willing to aid in 
listing building prospects. One city retailer 
started such a list two years ago. He employed 
a man to visit real estate. firms and get the 
names of persons buying lots on instalments 
and who had kept up their payments or who had 
recently completed payment. 

From time to time this man visited the offices 
of realtors and got the names of persons who 
had bought lots. Real estate transfers listed in 
the daily papers were read carefully and record 
made of every buyer of vacant property. Then 
by soliciting the people on these lists a live 
prospect list was built up. It was added to by 
tips from contractors, from friends and from 
other sources. 


Another retailer who has a wide acquaintance 
supplies most of his friends with postcards to 
use in sending him the names of prospects that 
come to their notice, This develops a surpris- 
ingly large number of tips, particularly as the 
retailer is very willing to reciprocate. 

As building codes are not uniform, without 
knowing the name of the city in which the 
inquirer is interested, it is impossible to say 
whether a permit must be taken out for every 
building or repair job. However, ordinances 
usually require permits for buildings and repairs 
of every size and description, tho these require- 
ments are frequently ignored.—EbpITor. | 


LIEN ON LUMBER FOR SAWING BILL 

A sawed some lumber for B in the spring of 
1921, on which B was unable to pay the saw bill. 
The lumber is at the mill as security, and B was 
to pay 7 percent on the account until settled. 

As B has shingle timber here that was to be 
sawed later on, A waited on him. But A has 
asked several times for it, and B has always put 
him off with the promise that he would have it 
the next week. A refused to saw the shingles 
until B paid for the sawing of the lumber. 

Last August, without notice to A, B turned 
the lumber over to a third party, who says A has 
no claim on it, and that he will have to look to 
B, whose whereabouts are unknown, for his pay. 

Hasn’t A the right to forbid this third party to 
remove the lumber until the amount due is paid ?— 
Inquiry No. 618. 

[Several legal principles are involved in the 
foregoing inquiry which is made by a Wisconsin 
concern. In general the workman has a lien on 
property for the value of the labor which he has 
performed on it. The agreement between A and 
B was a contract of which A had performed his 
part. B could not without A’s consent substi- 
tute another party for himself for the comple- 
tion of the contract. <A’s rights in the trans- 
action are against the property itself, and in 
the absence of a statute (lien law) to the con- 
trary, his rights are superior to those of anybody 
else. By proper legal procedure he may sell the 
lumber, withhold the amount of his claim, in- 
cluding interest and cost of selling, and return 
the remainder into court. The Wisconsin lien 
law should be examined by an attorney before 
any action is taken by A or permitted by B.— 
EpITor. | 


LATH THAT ARE TOO LONG 

We recently received a carload of 4-foot western 
pine lath. When we came to unload them we 
found the lath to be % inch long and unsuited for 
the use of our customers. We declined to receive 
the shipment, but the shipper maintains that ac- 
cording to the grading rules manufacturers are 
permitted to ship lath 4% inch long. Have you 
any information regarding it? Have we a right 
to decline the car ?—INQuIRY No. 610. 

[The above inquiry comes from Chicago and 
investigation reveals that a number of cars of 
lath have recently been received in which the 
lath are 44-inch long. They, of course, can not 
be used until they have been trimmed, tho it 
is possible to use lath that are 44-inch short. 
One dealer who received several carloads of lath 
Y-inch long is having them trimmed down to 
the proper length in his yard and is charging 
the shipper with the cost. There is nothing in 
the lath grading rules of.the Western Pine 
Manufacturers’ Association that specifically stip- 
ulates that lath 44-inch long are permitted. Re- 
garding the length of 4-foot, No. 1 pine lath, 
the grading rules say: ‘‘No. 1 pine lath shall 
be butted to not less than forty-seven and three- 
fourths inches long.’’ The rules for No. 2 lath 
contain nothing in regard to length, the only 
s'atement regarding sizes being as follows: 
‘“Pieces of No. 1 quality with an average of not 
more than one-fourth of an inch seant in width, 
and one-eighth of an inch scant in thickness are 
admissible.’’ Seemingly the shipper of the lath 
has misinterpreted the grading rules. It is an 
easy matter to trim lath to the proper length 
at the lath mill rnd it would seem best for 


‘shippers to do this —Eprtor.] 


A VIEW ON RECONSIGNMENT 


Does it not seem too bad that certain elements 
in the lumber business should use not only the 
trade press but the public records for promiscuous 
‘slinging of mud” at other branches of the trade? 
If the manufacturers and consumers of lumber, like 
the legitimate distributers, both wholesale and re- 
tail, are injured by speculative operation, why 
would it not be more logical and more effective to 
attack the speculation feature than to try to 
eliminate or penalize the privilege of reconsign- 
ment so natural to many other commodities and 
so important to lumber? 

The manufacturers particularly seem to have 
this matter in their own hands. They must know 
in most cases when business is offered to them 
whether or not it is a speculative purchase on the 
part of the buyer, and all they would need to do to 
control the situation would be to decline to accept 
the buyer’s order and his money where specula- 
tion was apparently the object. They would cer- 
tainly do the whole trade a service if they would 
try to regulate this matter “at the source,’’ which 
is in their hands, instead of trying to interfere 
with established transportation privileges abused 
no more by other branches of the trade than by 
their own; and then try to load all the evils of 
the industry, including periodical car shortages. 
upon other branches of the trade by cleverly worded 
articles intended to confuse the reader’s mind and 
throw together in one class commission dealers 
not claiming financial responsibility, irresponsible 
jobbers, and the responsible wholesale distributers 
who are properly financing a perfectly legitimate 
distribution service. 

Marsu & TRUMAN LUMBER Co. 
(Signed) M. G. Truman, President, 


WHO MANUFACTURES HANDLES? 

I would like to have the names of manufacturers 
of small hickory dimension stock, such as draw 
knife handle blanks and handle blanks of similar 
size.—INQuIRY No. 624, 

[The above inquiry comes from a Florida 
hardwood millman who specializes in second 
growth hickory and who manufactures various 
Florida hardwoods. A list of handle makers 
who might either buy or sell handle blanks of 
the size inquired about has been given the 
querist and his address will be furnished to any. 
one requesting it.—EDpITor. | 


INFORMATION ON FENCE POSTS 

We are interested in information covering fence 
posts. We are acquainted with the proceedings 
of the American Wood Preseryers’ Association and 
the bulletins put out by the Forest Service and the 
Department of Agriculture, but it occurred to us 
that perhaps you could point us to other articles. 
pamphlets, booklets or books dealing with fence 
posts either treated or untreated, published either 
in the United States or abroad.—INQuiry No. 614. 

[This inquiry comes from a large producer of 
fence posts in the South. So far as extensive 
literature is concerned, the fence post has been 
badly neglected. The Forest Service booklets 
deal with them most comprehensively. 

It would be interesting to know the number 
of uses, or, rather the variety of uses to which 
fence posts are put, and unquestionably if retail 
Jumbermen were properly informed upon these 
uses they could sell many more posts. 

The Lifetime Post Association, Spokane, 
Wash., has compiled a lot of information re 
garding western cedar fence posts and has issued 
several bulletins or booklets upon the subject. 
The Agricultural College of North Dakota, at 
Fargo, has published results of tests of paints 
and their preservative qualities on posts. The 
Ohio department of forestry, at Columbus, has 
published a booklet giving tests on tamarack 
posts. The Ohio agricultural experiment station, 
at Wooster, has published data on tests compar 
ing tamarack with other posts. A chapter 1 
Brown’s ‘‘Forest Products: Their Manufac- 
ture and Use,’’ is devoted to posts. This book 
is supplied by the AMERICAN LUMBERMAN at the 
publisher’s price, $4, postpaid. 

Careful investigation reveals little additional 
information. Post makers have done little to 
stimulate the sale of their product in the way 
of preparing literature and seemingly there 15 
a considerable field for effort along this line. 
Lumbermen who have information regarding 
posts are asked to supply it to the inquirer thru 
the AMERICAN LUMBERMAN.— EDITOR. | 
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Southern Pine Market Developments 


The southern pine market is steadying, much 
to the gratification of everyone concerned. Sev- 
eral of the large distributing centers report that 
demand has shown a slight decrease during the 
last week or ten days, but judging from mill 
reports it is increasing in other sections, with the 
net result that the volume of new business is on 
a par with that of the several preceding weeks 
and still exceeds production by a wide margin. 
It is in the retail yard trade that the decline is 
reported to be found, and distributers attribute 
it to two widely differing causes. Some find that 
the retailers who have bought heavily for some 
time are now receiving their lumber practically 
at one time, with the result that their tracks are 
filled up, and they will not talk business before 
the lumber is in the yard and begins moving out 
for consumption. Others claim that new con- 
struction is being undertaken cautiously in view 
of the higher prices now prevailing on certain 
construction materials, and that the retailer con- 
sequently is proceeding with care. However, the 
building permits issued in all the principal cities, 
towns and industrial centers still run high, and in 
many are increasing daily, while architects re- 
port that as much work is being figured on now 
asever. It is therefore generally felt that where 
hesitation’ is present, it will disappear in due 
course of time, and that the outlook is for heavy 
business thruout the present season. Mills in the 
meanwhile are increasing their production wher- 
ever possible, and some are putting on night 
shifts. However, scarcity of labor in many 
sections interferes with plans for enlarged 
output. The car supply is ample for the present, 
but manufacturers see a car shortage on the hori- 
zon and are advising customers to order their 
requirements now, and not take a chance on 
‘‘oetting eaught’’ when the grain movement 
begins. Tho mill stocks are unimproved— 
in fact, becoming smaller weekly—and mills area 
heavily oversold, prices are steadying, having 
reached a point where operations are showing 
some profit to the manufacturer. However, here 
and there a price decline is noted, due to the 
large number of transit cars which are being put 
afield by some of the smaller mills and by whole- 
salers who have bought extensively on specula- 
tion. In dimension, for instance, and to a 
smaller extent in boards and fencing, there is 
some unsettlement, prices in some cases having 
dropped off $1 to $2 on the former item. 
Finish and upper grades generally, the move- 
ment of which has been greatly stimulated dur- 
ing recent weeks, are being firmly held and 
do not appear susceptible to weakness. Railroad 
car stock, timbers and ties are in heavy demand, 
and the oil fields are good customers, taking 
tremendous quantities of timbers and other ma- 
terials, 


Happenings in the Hardwood Field 


The hardwood trade is becoming increasingly 
active. Demand is expanding, shipments bid 
Tair to break all previous records, and the price 
situation is improving markedly. Both northern 
and southern fields are being scoured by eager 
buyers for materials meeting their require- 
ments, and the small stocks of dry hardwoods 
are fast disappearing. Production in the south- 
ern lowlands remains greatly curtailed, but ex- 
tensive preparations are being made for large 
scale resumption about July 1, when the woods 
are expected to have dried out sufficiently to 
make normal logging operations possible once 
more, The trade with the furniture interests is 
now becoming an outstanding feature of the 
market, these, after a protracted absence as ac- 
‘lve customers, coming out with really substan- 
tial orders, which they in some cases find it 
difficult to place. The flooring and interior trim 
manufacturers, however, still are the leading 
buyers, and the automobile. industry is taking 
about all it can find of lumber ‘suitable to 
its needs. The piano and musical instru- 


ment makers also are more active, but the 
phonograph business is reported to be suffering 
as a result of the growing popularity of the 
radio. Agricultural implement and wagon man- 
ufacturers are transacting a fair volume of 
business, and expect it to increase tremendously 
in the fall. Crop prospects as a whole are excel- 
lent, and successful harvests would certainly 
mean heavy demands upon the retail lumber 
dealer and the agricultural implement and wagon 
manufacturer, as well as upon the suppliers of 
the farmer’s numerous other wants. The box 
and packing crate interests are also active on the 
hardwood market, and have already materially 
reduced surpluses of the lower grades. A feature 
is the desire on the part of many consuming 
interests to place orders for future delivery; but 
the situation being such as to warrant the belief 
that prices will within the near future be at least 
$5, and probably $10, over those now prevailing, 
sellers are averse to entering into contracts based 
on present prices for delivery beyond July. 
Prices of practically all items, but particularly 
of No. 1 common and better, continue to advance 
steadily. 





Features of the Cypress Trade 


The demand for cypress has expanded greatly 
during the last few weeks, and current reports 
from the principal distributing centers are very 
cheerful in tone. The increased eall is coming 
both from retail and factory sources, and the 
numerous inquiries in circulation are of substan- 
tial character. While orders from retailers are 
still for mixed ears, these now eall for larger 
quantities and therefore a smaller variety of 
items. Common grades are especially active, and 
advances have taken place on some of these dur- 


ging the last week. Peck has been advanced $2.50 
s@by some red cypress manufacturers; No. 2 com- 


ion, $2, and No. 3 common, 1x4- and 1x6-inch, 
1. Priees on short lengths also have undergone 
some slight readjustments. Otherwise there has 
been no change in prices, tho the tendency, espe- 
cially in yellow cypress, is strongly upward, and 
distributers expect higher prices to hecome 
effective any time. The success of cypress in 
the East is particularly noteworthy. Reports 
from New York City this week state that ‘‘the 
manner in which demand for cypress has in- 
creased is one of the features of the lumber 
market here. Many dealers report heavier sales 
than for years, and inquiries are very numerous. 
Suburban yards especially are finding cypress 
popular. ’’ 





In the North Carolina Pine Field 


May was a busy month for the North Caro- 
lina pine industry, and was far ahead of April 
in point of business transacted. June has re- 
ceived an excellent start, and, judging from the 
character of the numerous inquiries in cireula- 
tion, the manufacturers are justified in their ex- 
pectations of another month of heavy demand. 
However, unless the mills meet with greater suc- 
cess than they have in the past in their efforts to 
increase production, it is likely that a decrease 
will be noted in the volume of orders accepted ; 
for stocks are already depleted almost to bed- 
rock and the mills as a rule are so heavily over- 
sold that they are forced to turn down increas- 
ing amounts of new business offered, and often 
are refusing even to quote. Some items of North 
Carolina pine have advanced recently for these 
reasons, but prospects are not for any radical 
price changes. Flooring, partition, thin ceiling 
—in short, practically all items of dressed lum- 
ber—continue to enjoy a brisk call, this applying 
also to roofers. Some mills are taking on fur- 
ther business for future delivery, at good prices, 
but orders for immediate shipment are almost 
impossible to place. The market for low grades 
has improved considerably during the last sev- 
eral weeks, and is now occupying a really strong 
position. 





Western Pines and Redwood 


Summer logging is now getting into full swing 
in the Inland Empire, and the sawmill centers are 
beginning to hum with activity. Demand has 
shown no slackening in its intensity, tho retail 
lumber dealers in some sections are reported to 
be proceeding with greater caution in buying 
ahead of their needs. This is a seasonable de- 
velopment, the trade usually resting on its oars 
for a time at about this stage, to take a few good 
breaths following the spring rush and to gage 
the summer and fall prospects. Reports from 
architects and contractors the country over and 
records of building permits issued in practically 
all the cities and industrial centers are of a tenor 
that should prove wholly reassuring to those who 
suspect a possible diminution in building con- 
struction activity, and the outlook may still be 
characterized as decidedly encouraging. It is 
therefore to be expected that in such spots where 
retail demand has weakened, it will’soon reassert 
itself. The factory trade continues active, and in 
some lines is developing into rather unexpected 
proportions; but the acute scarcity of many pop- 
ular items is blocking much business. Stocks 
on hand, both in the Inland Empire and the 
California sugar and white pine field, are strictly 
limited, and little new lumber ean be expected to 
come on the market during the next two months 
or more due to the late start the mills made 
this season. Prices are bullish, and the advanc- 
ing tendeney continues in evidence. The red- 
wood market also is in a strong position, with a 
demand, both from the west Coast and the East, 
which by far exceeds available supplies. The 
result has been further upward revisions of red- 
wood price lists. 


Features cf Douglas Fir Trade 


The Douglas fir market has undergone no 
fundamental change, but continues to be fea- 
tured by great strength. Orders are streaming 
in from practically every domestic source, but 
the margin between bookings and production is 
decreasing, partly because of a slight reported re- 
duction in the former and a steady increase in 
the latter. The mills are in practically every 
case running full time, and not a few of them 
are operating night shifts, with the result that 
the output of the 125 mills reporting to the West 
Coast Lumbermen’s Association during the week 
ended May 27 had been pushed up to 12 percent 
above normal. Bookings during the same week 
were 10 percent above production, and ship- 
ments 2 percent above the same level. The ac- 
tual situation among the Coast mills is best 
illustrated by the fact that the unfilled business 
on hand at these mills on May 27 amounted in 
round numbers to 374,670,000 feet, or an aver- 
age of 3,000,000 feet per mill. Operating at 
12 percent above normal, as during the week 
under discussion, the average mill’s weekly pro- 
duetion would be 741,000 feet, which means that 
the unfilled pusiness on hand is enough to keep 
it running at the present high rate for four 
weeks. This being the situation, it is not sur- 
prising that except under special circumstances, 
prompt shipment can not be had and that orders 
carrying that stipulation are refused. Domestic 
rail business remains heavy, and the California 
market is brisk, but the most remarkable demand 
comes from the Atlantic coast. Douglas fir is 
gaining tremendous popularity there, as are west- 
ern hemlock and other west Coast forest prod- 
ucts, and tho water shipments are numerous and 
heavy, they are absorbed about as quickly as they 
are landed. Complaints are heard from the 
northern and eastern hemlock producers that 
they can no longer sell their product profitably 
oast of Buffalo, on account of western hemlock 
coming in by water in large quantities. The 
export situation has shown no material change, 
remaining rather quiet, tho with prospects for a 
healthy increase toward the end of the summer. 
China is the only foreign customer which at this 
time is showing any great activity on the market. 
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Call Mass Meeting of Hardwood Lumber Manufacturers 








Says Meeting Affords Rare Opportunity for Service 


[Special telegram to AMERICAN LUMBERMAN] 

MEMPHIS, TENN ., June 7—Secretary Hoover has sounded the clarion call for lumber manu- 
facturers to join in a codperative movement within the industry to bring about much needed reforms 
including simplification of grades, standardization of sizes, and guaranty of grades and quantities. 
It is the duty of hardwood manufacturers who desire to carry out the wishes of the Government in 
Secretary Hoover’s wise program to complete the plans for reorganization by joining together at 
Louisville on June 15, 16 and 17 and there organize a strong association embracing operators in 


every hardwood producing field. This is a rare opportunity for service, beneficial alike to producers 
and consumers of hardwood lumber.—JAMES E. STARK & CO. 








MEMPHIS, TENN., June 6.—There will be a 
mass meeting of hardwood lumber manufactur- 
ers from all producing territory of the United 
States at the Watterson Hotel, Louisville, Ky., 
June 15 to 17, for the purpose of launching an 
association that will carry out the plans of 
Secretary Hoover, of the Department of Com- 
merece, in connection with inspection of hard- 
wood lumber, gathering and distribution of 
statistics of the industry and conducting such 
trade extension work as may be deemed wise 
by those who participate in this gathering. 

Call for this meeting was issued late Thurs- 
day evening, June 1, following a practically 
two-day session, by the organization committee 
appointed by the American Hardwood Manu- 
facturers’ Association to work out the pre- 
liminary plans for the launching of the pro- 
posed American Hardwood Institute. This 
committee will be in charge of the Louisville 
meeting in the beginning thereof. James EF. 
Stark, as chairman, will ‘call the convention to 
order and briefly outline its purpose, following 
which temporary organization will be created. 

The American Hardwood Institute may be 
launched at that time, or the convention may 
designate some other name and adopt some 
other plan than that contemplated by the spon- 
sors of the American Hardwood Institute. The 
meeting is for the purpose of launching an 
association of hardwood lumber manufacturers, 
and it will be up to the convention to decide 
just what form the organization will take and 
what name it shall bear. 

The committee, in making the call for the 
meeting, incorporated therein the following 
declaration of principles as showing the pur- 
poses of the new organization: 


1—To have inspection rules and service in con- 


formity with the Hoover idea, setting up technical 
and engineering service to properly codperate with 
the National Lumber Manufacturers’ Association. 

2—To establish a statistical bureau providing 
for such information as may be of benefit to the 





Program Held Economically Sound 


[Special telegram to AMERICAN LUMBERMAN] 


COLUMBUS, OHIO, June 7 
—No such opportunity for con- 
structive accomplishment as the 
coming meeting at Louisville, 
June 15, 16 and 17, has ever been 
‘presented to hardwood lumber- 
men. The conference of the Na- 
tional Lumber Manufacturers’ As- 
sociation with Secretary Hoover 
has outlined a program which is 
economically sound, intensely 
practical and essential to the pros- 
perity of the hardwood industry. 
No thoughful man can ignore the 
significance of this occasion.— 
M. W. STARK. 











industry and within the legal rights of association 
activities. 

8—To carry on such trade extension work as 
may be deemed wise by the convention to promul- 
gate. 

The call issued by the committee is being 
mailed to hardwood lumber producers in all 


parts of the United States, and it is freely 
predicted that the greatest gathering of such 
manufacturers ever assembled in this country 
will be seen at Louisville on the dates indicated, 
Ever since the organization committee made 
known the time and place of the meeting, as well 
as its purpose, enthusiastic endorsements of 
the movement have been received by wire, tele- 
phone and mail from manufacturers in all pro- 
ducing territory. Up to a late hour this after- 
noon, the American Hardwood Manufacturers’ 
Association had received and recorded the names 
of 123 endorsers of the movement and more are 
coming in by every mail. 

Manufacturers of hardwood lumber have been 
more or less disorganized during the last two 
and a half years and the need of organization 
is keenly felt. James E. Stark, chairman of the 
organization committee of the proposed Amer- 
ican Hardwood Institute (Inc.), is authority for 
the statement that, in his opinion, the Louis- 
ville convention will result in the launching of 
an organization which will look after the welfare 
of manufacturers of hardwood lumber in the 
United States. 

The call for the meeting is signed by the fol- 
lowing committee: James E. Stark, chairman; 
B. B. Burns, W. M. Ritter, M. W. Stark, B. F, 
Dulweber, C. H. Sherrill, R. L. Jurden, F. K. 
Conn, Ralph May, W. R. Satterfield and R. M. 
Carrier. 

[The eall, which briefly reviews the accom- 
plishments of Secretary Hoover’s recent stand- 
ardization conference, and which discusses the 
necessity for setting up adequate machinery to 

carry out the plans of the Department of Com- 
merce, together with the names of 123 en- 
dorsers, is printed on pages 18 and 19 of this 
issue of the AMERICAN LUMBERMAN.— EDITOR. | 





of accomplishment. 





by difficulties not obtaining in other woods. 


Declares Meeting Will Be Most Important Ever Held 


[Special telegram to AMERICAN LUMBERMAN] 

COLUMBUS, OHIO, June 7—The approaching Louisville meeting of the hardwood lumber 
manufacturers will be most important ever held. Merchandising hardwood lumber is embarrassed 
As a result constructive revisions, development and 
scientific formulation of grading rules, efficient administration of inspection service, effective means 
for assuring integrity of grades and elimination of objectionable trade practices have been impossible 
With the advice and vision of Secretary Hoover in codperation with the 
National Lumber Manufacturers’ Association, hardwood lumber manufacturers have an oppor- 
tunity at the approaching meeting to register accomplishment heretofore impossible. 
lumber producers and timber owners of the entire country should participate in the meeting and 
help to create the best possible machinery for effective codperation in accomplishing the high ideals 
of the secretary of commerce.—LANDON C. BELL. 
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Erects Cuamiaies ‘School Building | 


The consolidated school is both the instru- 
ment and the product of community develop- 
ment. To finance its construction and to main- 
tain it in operation require complete and con- 
tinuous cooperation of citizens; and the facili- 
ties the building itself affords are indis- 
pensable to what may be termed the refine- 
ments and elaborations of community develop- 
ment. Commonly the consolidated school is 
the community’s biggest financial venture; it 
should represent also its highest aspirations 
in education and social betterment generally. 
As a community investment it ought to bring 
to citizens their most enduring satisfaction. 
In most communities the school building is the 
only public structure; it offers the community 
its only opportunity to embody its ideas and 
ideals of architectural beauty, and so em- 
bodied those ideals have an educational value 
in themselves. Nobody can doubt that the ap- 
pearance of the school building exerts an in- 
fluence upon the students, an influence hardly 
secondary to that exerted by their own homes. 
It is a mistake to ignore art wholly in archi- 
tecture, especially in the architecture of school 
buildings. 

On this page is shown a picture of the 
Johnstown (Colo.) consolidated school build- 
ing recently erected at a cost of $180,000. The 
bonds were authorized at an election without 


fireproof and are equipped with smoke stop. 
The exterior of the building is Roman elas- 
sical in design, with walls of golden Fairview 
stiff mud buff colored brick. The main cor- 
nice is of precast stone, harmonizing in tone 
with the brick, as is also the colonnade and en- 
trance trim on the main fagade; all executed 
by J. H. Boge, of Denver. 

The heating system consists of a 2-pipe 
vacuum system for the direct radiation. The 
ventilating system is equipped with fresh air 
fans and air washers, which give at all times 
sufficient fresh, washed air to allow thirty 
cubie feet a pupil a minute during school 





hours in all classrooms, and twenty cubic feet 
a person a minute in the auditorium. The en- 
tire system is equipped with temperature reg- 
ulators, insuring a uniform temperature thru- 
out the building and an economical consump- 
tion of coal. This combination of heating and 
ventilating, as installed, is known as a ‘‘ split 
system.’’ 

The building is equipped with a clock and 
bell system, laboratory and domestic science 
furniture, opera chairs in the auditorium, 
table arm chairs in the lecture room, and stu- 
dents’ desk seats in the study hall and all 
recitation rooms. The framing lumber, lath, 
cement, lime, plaster, millwork and finish 
ag furnished by the Boise-Payette Lumber 

0. 





Developing a Great Farming State 


Minot, N. D.—Northwestern North Dakota’s 
big deveiopment movement, by which that 
territory is planning to spend $1,000,000 on a 
10-year program of intensive immigration 
work to secure ‘£100,000 more neighbors,’’ is 
demanding the attention of that part of the 
business world interested in the Northwest. 
At present it has every indication of being one 
of the greatest immigration movements in the 
Northwest and the ‘‘more farmers and small- 
er farms’’ enthusiasts in other parts of the 
same State, in Montana and the prairie 





Rural Community School Building Embodying Utility and Architectural Beauty 


a single dissenting vote, and they will be paid 
by a tax levy of 7% mills on an assessed valua- 
tion of $3,721,970. A. W. Jarrett, local man- 
ager for the Boise Payette Lumber Co., who 
supplied the photograph of the building and 
information regarding its construction, writes 
that J. J. Tigert, United States commissioner 
of education, in an address at the dedication 
said it was the finest structure he had seen 
in a rural district. 

The building was designed by and erected 
under the superintendence of Mountjoy & 
Frewen, architects, of Denver, Colo., and was 
erected by William Tamminga, general con- 
tractor, of the same city. It provides ideal 
accommodations as a high school and fittingly 
fulfills the social needs of the community. 


The natural slope of the plot from front 
to rear made possible a convenient arrange- 
ment of locker rooms and heating and venti- 
lating rooms on the ground floor, together 
with “four recitation rooms. 

On the first floor is a combination audi- 
torium-gymnasium, having a seating capacity 
of 750; the gymnasium serving as the stage. 
Across the front of the building are the ad- 
ministration.rooms and on the east and west 
sides the library, study hall, teachers’ rooms 
and four recitation rooms. 

The second floor is taken up with two 
large laboratories with a connecting lecture 
room; a growing room, domestic science de- 
partment and a recitation room. 

The building is rectangular in plan, 145 by 
) feet. All corridors and stairways are 


7 
13% 


provinces of Canada are pointing to it as the 
proper solution of the problem of placing 
business conditions in wheat producing sec- 
tions on a sound basis. 


The big undertaking which has such am- 
bitious aims is directed by the newly organ- 
ized Northwestern North Dakota Develop- 
ment Association which came into being at 
a meeting held in Minot a few weeks ago. 
The meeting was called by the Minot Asso- 
ciation of Commerce which announced that the 
plan was to. mobilize the energy and resources 
of the northwestern part of the State for im- 
migration work. The results have been far 
greater than even the most optimistic en- 
thusiasts had expected. More than fifty units 
of the parent body have been organized 
and the total amount of money raised for 
development work exceeds $50,000, with sev- 
eral communities not yet organized. It is held 
probable that between 55 and 60 local units 
will be organized and close to $60,000 raised 
before the. organization work is completed. A 
10-year campaign is now planned and it is 
declared possible to raise approximately #1,- 
000,000 during that period so that in 1923 
and each year thereafter something like 
$100,000 will be raised. 


The parent body, of which F. P. Bergman, 
of Williston, is president and J. 8. Milloy, of 
Minot, secretary of the Minot Association of 
C ommerce, is secretary, serves in an advisory 
capacity entirely, all funds raised being spent 
by the local units. In many instances these 
units are made up of one town or city, altho 


several towns have pooled resources to organ- 
ize some of the units. The organization work 
is being pushed by the officers and usually a 
mass meeting of farmers and business men is 
called for the purpose of organization. 


Making Everybody a Booster 


The immigration plan as worked out by 
the officers of the association starts at the 
correct place, according to railroad officials 
who have become interested in the movement 
and sought details concerning it. The first 
move is to make every man, woman and child 
at home a booster. This is done by circulating 
a ‘‘Booster’s Creed’’ and all who sign the 
creed are given a ‘£100,000 More’’ button to 
wear. The man or woman who signs the creed 
recognizing the possibilities of northwestern 
North Dakota and pledges that ‘‘in all my con- 
versation I will hold religiously to my faith 
in northwestern North Dakota; that I will 
never speak ill of my State or of my commu- 
nity but on all occasions will express my posi- 
tive conviction that northwestern North Da- 
kota is one of the best farming districts in 
America and I will help make it the home of 
100,000 more happy, contented people.’’ The 
pledge is also printed on large cards which are 
placed in business places and public offices. 

Several units have engaged experienced 
immigration men who will represent them in 
territory considered fertile. An extensive 
advertising campaign in States suffering from 
inflated land values is also under way and 
some units report as high as fifteen to twenty 
inquiries a day. Scores of letters have been 
received from farmers in Canada, indicating 
that the tide of emigrants from the United 
States to Canada can be checked. 


Lands Listed and Prices Fixed 


Under the general plan of operation adopted 
by the local units all land is listed and a 
citizens’ committee approves the prices, 
terms ete. and on any land sold by a real 
estate firm there is a nominal commission, 
usually $1 an acre, paid by the seller. Some 
of the units charge $1 an acre commission and 
this money goes to finance the unit’s activi- 
ties. Special effort is made to induce pros- 
pective settlers to visit northwestern North 
Dakota during the growing season on home- 
seekers’ trips. The railroads have granted 
the lowest homeseekers’ rates in years and an 
exceptionally low freight rate on immigrants’ 
movables also is in effect. 

While the slogan ‘‘100,000 More’’ indicates 
that the men behind the movement are de- 
voting their attention to bringing in new set- 
tlers, the parent body also plans other de- 
velopment work and hopes within a few years 
to attract capital to the lignite coal deposits 
in that district. Geologists claim that there 
is a lignite coal deposit of 500,000,000,000 tons 
in northwestern North Dakota and northeast- 
ern Montana and boosters in Minot and other 
cities in that section contend that this will 
some day mean industrial activity. 
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A Plan Service Brings Results Which Are Commensurate Only with the 
Efforts of the Lumberman—A Building Show to Counteract Poor Construction 


R. M. Williamson, of Dallas, Tex., the widely 
known plan book compiler and expert in re- 
tail trade promotion, was talking to us about 
the value and use of trade promotion helps. 

It’s a queer thing about a lot of retailers,’’ 
he said, ‘‘that they seem to want some sort 
of merchandising helps, but they don’t want 
to pay for them. I don’t care a whole lot 
whether a man uses my stuff or not, just so he 
uses something that’li help him be a better 
merchant. I want him to use it in the right 
way. Once retailers are sold on the idea and 
sold on it right, I’ll take a chance on getting 
my share of their trade. But the bird who 
is looking for something that won’t cost him 
anything is the bird who won’t make use of 
the stuff when he gets it. He has come to 
think of advertising and trade promotion 
as a sort of handout; something that ought 
to work while you sleep. Tell me the truth; 
don’t you see old boxes stuck full of free plan 
books and technical booklets and shoved out 
of sight under a 
counter? A customer 





never sees them, and 
if he did he wouldn’t 
paw around in the dirt 
to get a book even if 
he rather wanted to 
have it. These dealers 
are just kidding them- 
selves that they’re 
merchants and have a 
service system. 
They’ve got a junk 
pile of dirty paper, 
and nobody’s interest- 
ed in it except the 
janitor. He bales it 
up and sells it to a 
pulp mill. 

‘‘The best thing 
that can happen to a 
retailer of this kind 
is to get persuaded 
into investing a siz- 


to do the aiming and the pulling of the 
trigger. 


Real Object of Plan Book 


‘CA lot of new and half way converts to 
the service idea, and specifically to the plan 
book, think they must sell every house in 
the book and that they must sell a house out 
of the book to every prospect. They still 
want a lot for a very trifling investment. As 
a matter of fact if by reason of his plan books 
a dealer can sell one house he otherwise would 
have lost he has made his investment back. 
The object of the plan book is not to make 
a sale of every house it contains, tho of 
course a good plan book contains practical 
houses of a kind well fitted to the climate and 
the locality. The real object is to get the 
customer to come to the dealer first. It’s 
pretty easy to say that every dealer who is 
on the job will know of new houses as soon 
as carpenters or contractors do. But as a 


old habit of ‘Jetting a contractor get away 
with the best part of the sale. 

‘¢Plan books may not sell more houses, tho 
I think they will. They’ll encourage people 
to investigate who ordinarily would pass up 
the idea as out of reach. But. they certainly 
will sell better houses; ones that will satisty 
the owners and that in addition to the greater 
comfort will be a source of greater pride. 
These better houses will not only please the 
owners but will mean a larger investment and 
more profit to the dealer. If by means of his 
service, his plan books and his sales exhibits, 
a dealer can induce a customer to make an 
extra investment of $500 or $1,000 in additions 
that will double the owner’s satisfaction with 
the house, he is getting a pretty good dividend 
on his merchandising equipment and know)l- 
edge, and he’s getting a stronger hold on his 
neighborhood as a useful person to see in 
planning a house. 

‘“Everything that helps to increase an 
intelligent = apprecia- 
tion of good domestic 





architecture among 
the public is all to 
the good. A man or 
a woman doesn’t have 
to know how to build 

















able block of cash in 
a service system. It 
doesn’t matter a 
whole lot whether it’s 
a good system or not. 
I could tell you of any 
number of Texas deal- 
ers who a few years ago got stung on worthless 
plan books, and then experience made them 
modern merchants. It worked this way. The 
dealer took a lively interest in the books when 
they arrived, because he had money invested in 
them. He started right out to make them earn 
back the investment. He didn’t know how to 
use plan books, and in a short time he found 
that the books were not very good books. He 
didn’t know this before he tried them out, for 
a plan book had been an unknown quantity to 
him. In nearly every case the interest the 
men took in his investment and the work he 
did in trying to make it pay taught him how 
to use a plan book and how to recognize a 
good one. Some of these men changed over to 
other kinds of plan book service, and some 
made up their own. But just about 100 per- 
cent of the men who made the start by putting 
up some good, hard money have come thru 
with a practical system and are now work- 
ing on a basis of sound merchandising. The 
best thing that happened to them was making 
this initial investment. For where a man 
puts money he puts personal interest. 

‘*Plan books and these other merchandising 
helps simply will not do the work. They’re 
the load in the gun, but the retailer has got 


tage of their shed to paint an attractive bungalow thereon. 
and is one which attracts the attention of all those who come within sight of it. 
be able to escape knowing that E. S Clarke & Co. are in the home building business 


The above shows how E. S. Clarke & Co., retail lumber dealers of York, Neb., have taken advan- 


matter of fact a good many such jobs come 
up, and nobody knows about them until the 
prospective owner goes to see somebody for 
practical advice. Right here is the point for 
advertising and practical service to come in. 
If the community has been accustomed to 
getting this advice from contractors the pros- 
pective builder will go to a contractor. Car- 
penters and contractors have furnished the 
publie with information of value, and if a re- 
tailer wants to change this custom he’ll have 
to furnish better information and _ service, 
and he’ll have to tell the public about it. The 
reason he wants to get the customer to come 
to him first is, of course, the fact that once 
the average contractor has the job he peddles 
it to all the yards, suggests shipping the stuff 
in and in fact takes all the service possibilities 
out of the job for the lumberman and forces 
it down to a_ basis of price on lumber and 
other building material. A good lumber yard 
has a lot of valuable commodities besides build- 
ing material, and the manager naturally wants 
to sell these things, too. The customer buys them 
of somebody, and if the lumber merchant can 
furnish a superior brand of this ¢ommodity 
called service and can furnish it at a reason- 
able cost he ought to be able to reverse this 


The scene is, of course, in colors 


a house in order to ap- 
preciate good archi- 
tecture. A good many 
agencies have found 
that it is a practical 
and paying proposi- 
tion to help in this 
education even in 
places where it seems 
impossible to make 
immediate sales. The 
Southern Pine Asso- 
ciation, for instance, 
is working along this 
line in places where 
southern pine is al- 
most never sold. If 
the association can 
create a market for 
competing woods near 
their points of pro- 
duction, it will lessen 
the pressure of com- 
petition in those bor- 
der territories where southern pine and the 
other woods overlap. It may also introduce 
the use of southern pine as an interior trim, 
a use which the manufacturers are trying to 
promote.’’ 


Codperation Between Dealer and Contractor 





No one will 


We want to make just one remark about 
contractors, to supplement Mr. Williamson’s 
statement. On this trip thru the Southwest we 
have encountered a number of dealers who 
have succeeded in working out an informal 
partnership with a few proved contractors. 
These men are not members of the lumber 
company, but they always work with it. Long 
experience has showed both contractor and 
retailer that they do best by working in har- 
mony. It happens very frequently that a 
contractor, because of his personality or of 
his work or of both, is able to pick up the first 
vague rumors of building. If to his scouting 
ability can be added the yard’s merchandising 
service the combination is a good one. Tlie pos 
sibility or the success of such an arrangement 
can not be predicted in advance. It depends 
on both the contractor and the dealer. 

Several issues back, the writer of this depart- 
ment had a story in another part of the 
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AMERICAN LUMBERMAN in regard to the Dallas 
Building Show. At the risk of boring some of 
the readers who have already seen the other 
story, we are going to mention at least a few 
of the salient features of this show. 

Now a building show is commonly considered 
a sort of flytrap for catching wary prospects 
and skidding them into action. We say it is 
commonly regarded in this way. We take that 
back. It used to be looked upon in some such 
manner, and still is by a decreasing minority 
of dealers. To be sure, it is expected that in- 
yestment in a building show will return at 
some time or other in increased building and 
in better understanding on the part of the 
publie of desirable points in domestic archi- 
tecture. It isn’t a pure charity. On the con- 
trary, it is a shrewd investment in business 
promotion. But the difference between the 
old idea and the new is that the old timer 
expected to drop his penny in the slot and at 
once take out a thousand dollars’ worth of 
newly created business. The new timer knows 
that results are not always so quick and so 
directly traceable to the show. But he wants 
his customers to know what really is good 
building and good design and good equipment. 
If by means of this education he can prove to 
twenty customers who will be in the market 
during the next five years that by adding $500 
or $1,000 to the cost of the house as it would 
otherwise have been planned they will double 
the usefulness and convenience and attractive- 
ness of the place, he will have received a 
pretty good dividend on his investment of 
time and money in the show. 

The dealers in Dallas told me they didn’t 
need more business at the time the show was 
held. Perhaps some would have been able to 
handle more trade to their own satisfaction, 
but a number told me they didn’t see how 
they could do justice to a greater volume of 
trade. House building was going forward at 
ah astonishing rate and has been hitting this 
pace for some time back. And yet twenty 
dealers joined in a coéperative effort to put on 
a building show. To the old timer it would 
have been a puzzling performance, that these 
vards should advertise for business when they 
didn’t need it and didn’t really want it, at 
least not immediately. 


Want to Raise House Construction Standard 


But these very modern merchants have other 
things in mind than the closing of a few more 
house jobs. In the first place, they are anxious 
to raise the standard of house construction 
among a certain class of desirable customers 
who have rather modest means. As has been 
mentioned a number of times recently in these 
columns, the man who builds a bungalow or 
cottage and must borrow a large amount of 
the money with which to pay for it has been 
looking hard at the price. He has been edu- 
cated by the buyers’ strike and the news- 
paper stories and all the other clamor about 
profiteering to believe that his modest pocket- 
book is being beset by wolves. He wants a 
little protection, and sincé nobody else seems 
disposed to fight his battles he has decided 
he must do it himself. This is a good principle 
if it is properly applied, but the anxious house 
owner forgets in his preoccupation with the 
price that there are other considerations. He 
rather takes it for granted that a house is a 
house and that if it is built according to a 
certain plan it can be only one kind of a house. 
In this he makes a, sad mistake. The plan 
may be good, and yet the execution may be 
cheapened to the point where the life of the 
building is shortened by one-half or even 
three-fourths. 

Dealers have not handled any large pro- 
portion of this business. They may have sold 
the lumber that has gone into these houses, 
but they have not sold the houses. One pur- 
pose of the show is to convince the public 
that the dealers are in a position to handle 
this business and that dealers have the infor- 
mation and the planning skill to assure houses 
of sound construction and at a cost no greater 
than the cost of the kind of shotgun construc- 
tion that has been leaving a lot of poor people 
holding the sack. It is a bitter experience 


when one has made sacrifices for a home to 
find that within a couple of years the building 
is showing signs of serious deterioration. Im- 
agine a city the size of Dallas, and imagine 
that among its quarter of a million people 
there are five hundred families having this 
experience. That would be a nucleus of dis- 
illusionment and of hatred for all persons con- 
nected with the building business that would 
make itself felt in our line of trade for years 
to come. Please understand that we mention 
five hundred merely by way of illustration. 
We don’t know how many cheaply constructed 
houses have gone up in the city since the 
armistice. But dealers say freely that a good 
many have gone up, and this show is intended 
if possible to reduce the amount of this jerry- 
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Fenton’s Spring Song 


OT Mendelssohn’s—but Fenton's. 

A pulsing song of hammers, a 
hungry scrape of saws and the 
telling tap tap of wet trowels on new 
laid brick. For Fenton is seeing real- 


ized his dream of years. Daily it is 
taking more definite shape. And 
eagerly he watches a raising of the 
little house on the side street where 
he has held a lot five years awaiting 
the right time to build. 


Why not join in Fenton's Spring 
Song? Better—why not have one of 
your own? The time for building has 
arrived. Frost is out of the ground, or 
nearly so. Work could be started at 
once and in a few months, when every- 
thing is green and flowering, you would 
be ready to move in. 


We are devoting more attention than 
ever to our Home Building and Home 
Planning department. Scores of plans 
for homes representing a wide range 
of cost are to be found here. We want 
you to call and see them. Remember 
—we offer you free advice with regard 
to building and the use of’such plans 
as you decide upon. - 


J. H. Patterson Company 
324 East Stephenson Street 
LUMBER COAL 





This progressive Freeport (llil.) retailer is a 
large user of newspaper space and always 
presents some very attractive ads 


building by getting prospective builders to 
come to dealers. Once an intelligent and 
uptodate dealer is in touch with the prospect 
he usually has no great difficulty in protecting 
the customer’s interest by persuading him to 
select a good plan and to build the house out 
of suitable materials. 


Building Show Attracted Thrifty Citizens 


The show had in mind especially the man 
and woman of modest means who were hanker- 


ing for a home of their own. The extremely 
poor can’t build a home, and the wealthy don’t 
need this kind of assistance. If a man is well 
off he will go to an architect and should do 
so. The architect can give more attention to 
the more exacting construction of the elabo- 
rate house, and the owner can afford to pay 
him what his services are worth. But the 
building show purposed to bring to the person 
of moderate means the essential parts of arehi- 
tect service, and people of moderate means 
appreciated this fact and took advantage of 
the opportunity. Tom Griffiths, one of the 
highly capable and popular Dallas retailers, 
spent an hour or so the first day of the show 
in hanging around and studying the crowd. 
He stated that the great majority of the vis- 
itors were exactly the ones the promoters of 
the show had hoped to interest. They were 
thrifty, hard working, honest and desirable 
citizens of rather small means. We personally 
watched the stream of visitors with much in- 
terest. They studied the displays of minia- 
tures, looked at the colored photographs on 
the walls and compared the photographs and 
the miniatures. They looked at the panels of 
flooring and finish, and just before leaving 
they approached the table in a somewhat em- 
barrassed manner, registered and received a 
plan book. Most of them remarked quietly 
that they were much interested in the possi- 
bility of building an attractive small house at 
a price within the reach of a modest purse. 
L. E. Sigur, of the trade extension depart- 
ment of the Southern Pine Association, is a 
splendid fellow to have in charge of such an 
exhibit. He knows what these people want, 
it seems, before they know it themselves, and 
he sends them away with the friendly feeling 
that in some unaccountable but very agreeable 
way the lumber industry is a more serviceable 
industry than it used to be. These visitors 
will doubtless pore over these plan books, 
think and talk home building, eventually make 
cautious inquiries at lumber yards and at some 
time within the next year or two will come 
definitely to a decision. So the Dallas dealers 
are not seeking so much to increase their mid- 
summer sales as they are seeking to set the 
building yeast to working for results next 
year and the year after. Thev are trying to 
get building opinion and habits of thought 
placed on a sounder basis for all time to come. 

If any readers of this story are interested 
in the practical work of organizing a building 
show the Realm would like to give them a 
suggestion. The twenty Dallas dealers started 
their efforts toward coéperative competition 
by getting the newspapers sold on the idea. 
They convinced the newspapers that every 
merchant in Dallas ought to be interested in 
more and better buildings. When the news- 
papers were convinced of this they went out 
and convinced the merchants; and for six 
weeks before the show opened practically all 
the advertising done in the papers was pointed 
toward the show. Furniture dealers mentioned 
it and urged people to attend. Grocers, hard- 
ware dealers, clothing merchants, jewelers, 
real estate dealers and all the rest joined in. 
The result was a substantial increase of adver- 
tising sold by the newspapers and a readiness 
on their part to devote considerable space in 
their news and editorial columns to the pro- 
motion of the show. Newspaper support is 
highly valuable in creating a general interest 
in the show; and getting people to attend in 
the first place is quite as important as pleasing 
them after they do come. Neither, of course, 
is successful without the other. R. M. Wil- 
liamson handled most of the publicity for the 
Dallas show and certainly did a splendid piece 
of work. 


[The next instalment of the Realm of the Re- 
tailer will relate how the man is more impor- 
tant than the equipment in getting results from 
modern merchandising—EbpitTor. | 


CR SAAR AZS 


PRODUCTION of passenger automobiles during 
April was 196,512, as compared with 152,647 
in March, an inerease of nearly 30 percent, ac- 
cording to reports to the Bureau of the Census. 
April production was the largest for any of 
the last ten months. 
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NEWS AND POINTERS FOR RETAILERS 


Successful Co-operative Advertising 

The old adage that ‘‘in union there is 
strength’’ finds its modern counterpart in 
cobperative advertising, many firms having 
found that it is not only cheaper, but more 
effective to advertise with a group of merchants 
in their own or related lines, than it is to 
advertise individually. Especially is this true in 
the spring and fall when there is much building 
going on. A builders’ page, run by a group of 
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you will receive regularly once a month, The pur- 
pose of it is to notify you that the merchants of 
Jola, whose names are mentioned herein, will hold 
a special sale on Saturday, to which you are 
cordially invited. 

Every merchant announces a special low price 


on some one article of common use, and since 
every merchant announces a special price on a 
different article you will be able, by going trom 


one to another, to make a long list of purchases 
at reduced prices, 

C. G. Nelson, secretary of the merchants’ as- 
sociation, explained in detail the workings of the 


Piet 











“Build Your Own Home’’ Billboard Used in San Diego, Calif. 


merchants, will bring to the mind of the owner 
many things he might otherwise overlook. A 
very successful example of codperative advertis- 
ing has been undertaken by a group of men 
in San Diego, Calif., along this line. They 
erected a billboard on one of the principal boule- 
vards. It showed in the center a California 
bungalow and on either side large open books, 
on which were printed the names and addresses 
of the firms codperating. These included lumber, 
hardware, electrical, roofing and paint concerns, 
Across the top, in letters that he who runs might 
read, was the caption: ‘‘Let Us Help You 
Build Your Own Home.’’ 

Prominent among the firms codperating were 
the Sullivan Hardwood Lumber Co., Western 
Lumber Co., and the Benton Roof Co. They 
backed up their billboard advertising by running 
a full page in the local papers. This showed 
a cut of a modern bungalow and was cap- 
tioned ‘‘Why Pay Rent?’’ All around the 
border were the ads of the individual firms. 
Several lumber firms, whose names were not 
included on the billboard, took space on the 
Build-a-Home page, among them being the Ben- 
son Lumber Co., and the J. B. Sanford Roofing 
Co. 

Enterprising Set of Canadian Merchants 

Up in Ottawa, Ont., there is another enter- 
prising set of merchants who push _ building 
materials for all they are worth. Their adver- 
tising takes the form of an outline residence— 
an entire page being used for this purpose. In 
it the roof, chimney, doors, windows, basement, 
ete., are clearly defined. This house is cut up 
into a number of small ads, each merchant 
placing his name and message on that portion 
of the house for which he is best equipped to 
supply the materials. For example, an awning 
company places its ad on the awnings; a foundry 
company, its advertisement of furnaces in the 
basement. On the roof were shown the ads of 
the McFarlane-Douglas Co. (Ltd.), roofing; and 
M. N. Cummings, shingles; while on the side 
of the house was the ad of W. C. Edwards & Co. 
(Ltd.), lath, flooring and interior finish. 


Kansas Merchants Issue Bulletin 


For all-the-year-around advertising it would 
be hard to surpass the plan of a group of 
merchants of Iola, Kan. They got together and 
formed a club, with a duly elected president and 
secretary. Their first step was to get out a 
4-page bulletin, which they ran as an insert 
in the local paper. This stated in part: 

This particular bulletin is the first of a series 


plan which had been in successful operation for 
a period of six months: He said: 

The bulletin mentioned above is issued every 
month, Every article on the two inside pages is 
censored by our advertising committee, and the 
merchandise must be a real bargain or the ad is 
turned down, ‘The spaces in the bulletin cost $4 
each. On the inside pages no advertiser can com- 
bine spaces, use name plate or cuts. This is for 
the purpose of giving the small advertiser the same 
benefit as the larger one. On the outside pages 
there are no restrictions—cuts and name plates 
can be used, and any number of spaces up to four 
can be combined to form a single ad. 


Attract Trade Thru Monthly Auction Sale 


Another plan set forth by these uptodate 
merchants to bring trade to town is the monthly 
auction sale. These sales are held at a regular 
auction pavilion, with entrances on two streets. 
Household goods, farm implements ete., are 
auctioned off in the morning; and live stock 
and automobiles in the afternoon. No charge is 





invited to submit the ground plan for a residence 
they considered best adapted for a 25- or a 
50-foot lot. For the prize winning plan sub- 
mitted each week one of the city architects drew 
a prospectus, showing how, in his judgment, the 
house would look when completed, and both the 
winning plan and prospectus was run in the 
home builders’ page the following week, with 
the name and address of the lucky amateur 
architect. Three prizes were given each week, 
the first, $10 in cash, by the newspaper; and 
the second and third, $5 and $3 respectively, in 
merchandise, donated by the advertisers in turn, 
All around the border of the page were the 
individual ads of a group of merchants who 
furnished materials for the building of a house. 
Prominent among these was the Whiting-Mead 
Commercial Co., which specialized in sash, 
doors, wall board, roofing paper and lumber in 
general. 


Retailer Uses Radiophone 


A good many retail lumbermen have either 
installed radiophone receiving sets or are think- 
ing of doing so. Various broadcasting stations 
are sending out market reports, an activity which 
the Department of Agriculture is doing every- 
thing possible to help. Incidentally, it is now 
estimated that one-sixth of recent installations 
of radiophone receiving sets have been made 
by farmers, partly to be in closer contact with 
the world and partly to receive market reports. 
Retailers who have installed radiophone receiv- 
ing sets find them big drawing cards, That is 
the experience of the Jansen Lumber Co., of 
Jansen, Neb. The company installed its radio 
receiving set about seven weeks ago. 

The installation of the radiophone receiving 
set has drawn a great many people to the com- 
pany’s office, especially farmers who come to 
learn about the live stock and grain markets. 
The market reports are received every hour dur- 
ing the forenoon and are posted up on a black- 
board which stands in the company’s office. 
Changes are marked up as they are received. 
The company also gets the weather report every 
morning, a feature which is appreciated by many 
people. To illustrate the interest shown by 
farmers and their desire to get the market in- 
formation, it is interesting to note that the 
farmers who can not come in call up by telephone 
and want to know the market quotations. The 
set installed by the company is a simple one. 
It cost $65 and was very easy to install. It 
works perfectly and receives messages from two 
to three hundred miles away. John A. Friesen, 











The Attractive Office and Shed of the Jansen Lumber Co. 


made for listing the goods to be sold, and pens 
for the live stock are provided free of charge. 
Auctioneers are provided, but anyone who wishes 
can bring his own auctioneer. A commission of 
2 percent is charged on live stock and autos; 
and 5 percent on all other articles. Two of the 
principal lumber firms are active boosters of 
the bulletin—the Northrup Lumber Co., which 
features magnesite stucco; and The Golden Belt 
Lumber Co., which advertises building material 
in general. 


Contest Idea Brings Good Results 


Another group of San Diego, Calif., merchants 
recently achieved much success with their con- 
test idea. This was run in connection with one 
of the local papers, to which must be given the 
credit of shaping the details. They called it 
a home builders’ page, and all readers were 


commenting upon the success, with which the 
company is using the radiophone, said that 
business is good and that the crops are fine. 


LUMBERMAN-POSTMASTER MAKES GOOD 


CINCINNATI, OHIO, June 6.—Arthur L. Be- 
hymer, acting postmaster of Cincinnati, has 
been successful in passing the civil service 
examination and his name has been certified to 
President Harding for permanent appointment. 
It is expected that his nomination will be sent 
to the Senate within a week or so. Mr. Behymer 
still holds the position of executive secretary of 
the Yellow Pine Wholesalers’ Association, that 
association deciding not to fill the position 
until Mr. Behymer received permanent appoint: 
ment as postmaster. 
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News From the Building Field 


PROPOSE NEW BUILDING LIEN LAW 

New ORLEANS, La., June 5.—A compre- 
hensive bill covering all phases of building con- 
tracts and lien laws has been prepared by the 
commission appointed by Governor Parker last 
fall to systematize, simplify and improve the 
State laws relative to building contracts and 
liens. The commission has held a number of 
hearings to enable interested persons to pre- 
sent their views on the proposed legislation. 
Last week it voted unanimously to adopt a re- 
port to the Louisiana legislature presenting a 
pill dealing with all phases of the subject as- 
signed it for study. The personnel of the com- 
mission is as follows: W. P. Hart, a New 
Orleans attorney, chairman; W. W. Carre, of 
the W. W. Carre Co., and George J. Glover, a 
contractor, both of New Orleans; T. J. Greer, 
of Shreveport, and W. P. Connell, of Baton 
Rouge. 

The proposed bill is a document of about 
2,500 words, the purposes of which are set forth 
in the preamble as— 

‘An act relative to building contracts; pro- 
viding for the bond to be given in connection 
therewith, for the recordation of the contract 
and bond and proceedings to be had thereunder 
and to provide for the creation, recordation and 
recognition of liens and privileges and the pro- 
tection of contractors, subcontractors, laborers, 
material men, mechanics, journeymen, cartmen, 
truckmen, and all others who shall do or per- 
form any work or labor upon or furnish ma- 
terial, machinery or fixtures for any building 
or other structure upon land in this State.’’ 

The bill provides in detail for the manner of 
executing and recording contracts and bonds, 
and the steps to be taken in all contingencies 
likely to arise in connection with any building 
project, large or small. 

It is proposed that the bill shall be enacted 
at the present legislative session, to become 
effective Jan. 1, 1923, and to supersede all 
existing State laws on building contracts and 
liens. 


NEW HOME FINANCING PLAN 


MILWAUKEE, WIs., June 8.—Application of 
endowment insurance principles and methods to 
the housing problem is the unique plan of the 
Homestead Endowment Corporation, Milwaukee, 
just incorporated to do a general building, con- 
struction and real estate business. Each policy 
includes a table showing its cash surrender value 
and an extended occupancy value, corresponding 
to similar provisions of an endowment insurance 
policy. At any time the holder wishes to sur- 
render his policy and give up the house his 
policy shows the exact amount of cash he is en- 
titled to. If he is temporarily prevented from 
meeting his payments the policy shows the length 
of time he can occupy it without making further 
payments. A life insurance feature may be in- 
cluded, or the term of the policy can be made 
shorter or longer. 

This company agrees upon first payment by 
the prospective home owner of 10 percent of the 
amount he desires to invest, to provide the sum 
needed and build the home, issuing a policy or 
contract providing for monthly payments which 
will run over a fixed period, at the end of which 
a deed will be issued to the one to whom the 
policy is issued. The payment required, in addi- 
tion to 10 percent for the first payment, is $9.89 
a month for each $1,000 loaned, for a policy 
maturing in 30 years. This payment, in addi- 
tion to covering principal and interest of the 
loan, includes a reserve of $25 a year for each 
$1,000 for taxes, $10 a year for each $1,000 for 
depregiation and the amount necessary to pay 
for fire and tornado insurance. These amounts 
are set up as reserves for each policy holder and 
any part not expended belongs to the policy 
holder. : 

The person desiring a home selects his own lot, 
payment being made from the total loan, the 
‘ompany protecting him in regard to price and 
title. The company builds the home, the policy 
holder selecting the design that suits him, the 
company supervising the construction and per- 
mitting the owner to engage other supervision 


if he- wishes. While plans will be standardized 
to some extent the home buyer can have a house 
that suits his individual tastes. 

Louis H. Reisinger, the author of the plan, 
and head of the new concern, has spent about 25 
years as a carpenter and builder and in han- 
dling building material. 


CARPENTERS GET $1 RAISE 


PiTTsBuRGH, Pa., June 5.—An increase of $1 
a day, or from $8 to $9 a day, has gone into 
effect for 4,500 carpenters in the building trades 
in this district, as a result of the revision of 
the existing agreement between the Master 
Builders’ Association and the Carpenters’ Dis- 
trict Council. The carpenters, last September, 
accepted the $8 a day wage rate on condition 
that if settlements were made with other trades 
at a higher rate the pay of the carpenters would 
be adjusted later. A number of other trades 
subsequently signed agreements for $9 a day, 
which rate is now given voluntarily to the car- 
penters. 


BUILDING IN NEW ZEALAND 


Building in New Zealand is not moving for- 
ward briskly, largely because of high labor costs 
but partly because of a slump in value of farm 
and dairy products. In a letter to the AMERICAN 
LUMBERMAN describing conditions, Alec R. En- 
trican, engineer for the director of the State 
Forest Service, has the following to say: 

As in your own country, the high price of tim- 
ber has been unjustly blamed for the high cost of 
building, and many jobs delayed in the hope that 
timber prices would fall considerably. The real 
cause lies in the high labor costs. You will have 


a good idea of the timber required in the average 
wooden house, and will, therefore, appreciate the 
excessive building costs, which have been as high 
as £300 per room, or at the then prevailing rate 
of exchange, $1,500. 

The slump which the timber trade experienced on 
your side of the Pacific last year did not set in 
here till several months afterward, but is now very 
severe. New Zealand is essentially an agricultural 
and pastoral country, and with the heavy fall in 
the prices abroad for our products the spending 
power of the community has been very seriously 
curtailed. One happy effect, however, is the re- 
adjustment of the whole labor question—more 
work for less wages, with a decreasing cost of pro- 
duction and a falling price to the consumer. Tim- 
ber has already eased somewhat, and with a new 
award for wages should fall still lower. We must 
have lower wages before we can look for a build- 
ing boom. I have no exact figures available regard- 
ing our shortage of houses, but know it is suffi- 
cient to keep all the mills going at 100 percent ca- 
pacity for some years. 


NEW COMPANY WILL BUILD HOMES 


ToLEDO, OnI0o, June 5.—A group of Toledo’s 
younger business men are evidencing their faith 
in the stability of the improved business con- 
ditions now prevailing, and their confidence in 
the future of the city, by the organization of 
the William A. Wilson Investment Co. This cor- 
poration, capitalized at $100,000, intends pro- 
ceeding at once with the financing of homes. 
The plan is to buy lots and build homes thereon 
for sale upon exceptionally easy terms. The offi- 
cers of the new concern are as follows: William 
A. Wilson, president; J. C. Inman, vice presi- 
dent; V. J. Brown, secretary; C. B. Inman, 
treasurer. 

‘<Beecause we know that the city is on the 
upgrade again and will absorb all the moderate 
priced houses we can build and sell on reasonable 
terms,’’ said Mr. Wilson, ‘‘we are going ahead 
with our building program just as in the days 
before the depression hit the country.’’ 





American Lumberman “Home Suggestions” Plan Book 


The AMERICAN LUMBERMAN takes pleasure 
in presenting to its readers its latest plan book 
which embraces twenty-five attractive, practical 
plans of exceptional utility. These plans are 
contained in the Home Suggestions Plan Book 
designed especially to help retail lumbermen 
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floor plan will be shown on one page just as 
they are shown in the accompanying illustra- 
tion, and on the opposite page there will appear 
a timely quotation such as ‘‘Make your life 
plan a home plan.’’ The first inside page of 
the plan book will be the title page where the 
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The Above Elevation and Floor Plan Are Typical of the Beautiful Designs Contained in ‘“‘Home 
Suggestions” 


increase their sales. The twenty-five plans in 
the book were selected by a committee of re- 
tail lumbermen as being particularly suitable 
to the needs of the retailers and embracing 
those features which the public of today most 
desires in homes. Of particular importance is 
the fact that the plans are drawn to permit the 
use of standard lengths of lumber without waste 
or unnecessary cutting and the use of standard 
sash and doors. These plans are not copies but 
are creations worked out by prominent archi- 
tects in codperation with practical lumbermen. 

The accompanying illustration shows how very 
attractive these plans are. It was selected at 
random from the book, yet it is a house which 
will stand out in any community and is easily 
built at a reasonable cost. Home Suggestions 
will contain fifty-two pages. The elevation and 


dealer’s name and address will be printed so 
that prospective customers will consider it the 
dealer ’s individual plan book. These plan books 
will be supplied in quantities of 100 or more at 
a very nominal sum; in fact, the cost is so low 
that dealers will find this to be one of the 
cheapest ways of getting business at this time, 
and also of advertising to the public their facili- 
ties for supplying all the material that enters 
into a house. 
Details will be supplied upon request. 


PABBA AABBAEE. 


WooDEN BOxES and box shooks to the value 
of over $2,000,000 were exported to Mexico dur- 
ing 1921, as compared with $1,421,194 in 1920. 
It is expected that this year, with the duty 
removed, they will reach $2,500,000. 
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The Ass and the Barnacles 


(An Allegory ) 





You have all heard of AuSsop? No? Well, it 
doesn’t much matter. Acsop isn’t a_ politician, 
neither is he taxed for political purposes. Su- 
perfluous to add, he’s dead. A®sop has been dead 
for a considerable period,—during a portion of 
his life he was a slave, but was granted his free- 
dom because of his fables. Had A®isop lived in 
these days, been a free American citizen, and 
written his fables, he would have been jailed, and 
his stories burned by the authorities, which 
shows a comparison of the literary tastes of the 
two periods, and also shows the freedom of slaves 
600 years before Christ as compared with the 
slaves of freedom in this year of Our Lord 1921. 

But we diverge :—Anyway, A‘sop’s fables today, 
when properly “cored, pared and house broke” 
are considered very good reading for children. 
However, allegories at present are a bit more 
fashionable than fables, and were A®sop now alive 
he would respond to the public’s pulse by writing 
“The Ass and the Barnacles,’’ which would im- 
mediately convey to his disciples the esoteric 
thought of industry and politics, and, upon being 
passed by the National Board of Censors would 
run something as follows: 

A certain Caliph, having, after years of in- 
dustry and frugal living, accumulated a few 
simoleons, resolved to spend the remainder of his 
years in the tranquil quietness of the country, 
disturbing his mind only with such matters of 
business as forced themselves upon him by the 
oversight of his lands and flocks. So, possessing 
himself of lands in a neighboring Canton, he re- 
tired thence with his followers and pitched his 
tents upon his new possessions. 

While the country was not so marvelously fer- 
tile as described by the enterprising development 
company that put one over on the old man, yet it 
was beautiful to behold, and the Caliph’s heart 
warmed toward it. 

He began the devela@pment of its resources, his 
flocks multiplied, he established camps about his 
possessions, set up a tavern and house of supply, 
where travelers could obtain food and shelter and 
provided camels for their conveyance thruout his 
own and adjoining possessions, and before he was 
aware was back in the swirl of an active life. 
However, occupation brings happiness, and the 
Caliph was content. 

A Stranger Approaches 

One evening, as he sat before his tent, compla- 
cently enjoying the tranquillity of the twilight, a 
stranger approached. 

“Howdy,” said the stranger. 

“Peace be with thee and thine,’’ responded the 
Caliph, pushing forward a_ split bottom = chair 
made in the penitentiary as a ‘“dare’’ to the fur- 
niture industry. 

“Huh,” answered the stranger, as he squirted 
a stream of tobacco juice at a nearby rose with 
such unerring accuracy that it set the flower to 
nodding wantonly in the stillness of the evening. 

“Rest and break thy journey,” continued the 
Caliph, “But pray thee, turn thy amber colored 
juice to a more distant target, for it doth splatter 
so, and my mackintosh is lent unto a friend.” 

“So, thou hast a mackintosh, good Caliph, thou 
artful dodger of the tax,” replied the county Op- 
pressor, for it was no less a man than he, as he 
drew from his pocket the Caliph’s statement of 
taxable property and settled down on the split 
bottom. “I knew thou hadst, but thy assessment 
doth be silent on that score. Didst think ’twould 
be to brag to mention it?’ 

“By the whiskers of Allah!” replied the Caliph, 
“Did I omit the mackintosh? Alas, friend, I did 
pass three hapless days in an attempt to cipher 
answers to the many questions on thy yellow sheet. 
I told thee of my lands and moneys, of my calves 
with spots, and otherwise, of my goats and camels, 
and all my worldly goods, and I did answer all 
thy countless questions, but as to the mackintosh, 
I wist not as to whether it was granted special 
mention, but if not, consider it as entered under 
question 468, which readeth ‘Property not other- 
wise concealed,’ to which I did set down one 
hundred simoleons. But if that be not to thy 
satisfaction, add to my list and give it special 
mention as of four simoleons. 

“Four simoleons? Caliph, thou dost but jest,” 
responded the oppressor, as he raised his sights 
to train his juice upon the house cat that sat 
perched upon a nearby trellis, eating grapes. 
“Four simoleons nix! Thy coat cost thee that 
and twenty more besides, for I have seen it.” 

“Aye,”’ replied the Caliph, ‘‘So it did when 
new, but I have worn it now these several sea- 
sons, and in its back it hath begot a patch where 
I did wear it thru this spring just passed, while 
warming up a bench in the collector's office, trying 


to inform myself upon the income tax require- 
ments, and of which the collector did advise me 
wrongly and afterwards did fine me nobly for 
listening to his wisdom; but if thou thinkest the 
coat of more value than I state, I will sell it to 
thee for three simoleons. 


Boosting the Assessment 


“Thy bluff be old, good Caliph. Thy bluff was 
hoary gray to Noah in his yachting days; thou 
canst not make it stick. But I’ll put it in at 
ten. So stop thy snivels and hearken; I must 
boost thy list 10,000 bucks, to follow out the 
custom of all ages, but thou canst go before the 
board at meeting time, it will take thee but a 
day or so, and—”’ 

“10,000 bucks!! 10,000 bucks!!! Knowest 
not that this do be the leanest year yet, known, 
and red ink figures mark the place of black, yet I 
have listed my effects at values as of last assess- 
ment?’ 

“Yea, I know, but then they were too low the 
year before. Thou didst put one over on them, 
Caliph,—besides thou hast been raising hell about 
the Canton and there must be a stop.” 

“IT know not what thou meanest. Have I not 
Burbanked the soil and caused to grow two blades 
of grass like in the advertisement? Have I not 
given much employment to the un-Sheldonized ? 
Have I not developed much of industry and com- 
merce, and—” 

“Yea, thou hast, and therein lies the mischief. 
3efore thou camest to this country it was good. 
The people had but little, needed little and got 
much less. Simoleons, they were scarce and votes 
were sold at reason, and see what thou hast done. 
The people they do prosper over-much; the cost 
of votes be trebled by thy meddlings,—canst thou 
expect the Government to run at old time cost 
with necessities so highly soaring? Dost not now 
see why taxes must be more?’ With this the 
oppressor rose and stumbled over the Caliph’s dog, 
which was lying at his feet. ‘Hast paid thy dog 
tax, Caliph ?’ 

“Aye, it be paid.” 

“And thy tax upon thy poll?” 

“It will be paid when due.” 

“And thy road tax also?’ 

“Aye.” 

“And thy 
the regular?’ 

“sin paid.’’ 

“And knowest thou that in the spring the legis- 
lature doth re-appraise the district?’ 

“So be it.” 

“Well, I must leave thee now. So long! Tut 
be thinking what thou wilt subscribe to the cam- 
paign this coming autumn and I will see thee 
later and collect.” 

“Peace be with thee.’”” And when the oppressor 
had gone the Caliph went within his tent to 
sleep, happy in the thought of attending to his 
business on the morrow. 


Other Visitors Arrive 


And when the next morning was come the Caliph 
arose early, but the Tavern Suspector arrived to 
measure the beds of his tavern, to measure the 
sheets of the beds and the towels, and to weigh 
the soap and examine the drinking gourds to see 
if they be sterile, and to find reasons why the 
Caliph should pay fines above his license fee. And 
the Suspector came and found much that was 
wrong and did impose many fines upon the Caliph. 

And also came that day the Postoffice Suspector, 





special school assessment, besides 


for the good Caliph had established a postoffice in. 


his tent that the people might receive their mail 
with promptness twice each week. And the Post- 
office Suspector found the Caliph’s accounts in 
good order and did grieve to find them so, and 
did hunt assiduously to try and flush some errors, 
but he could not do so. And he asked many ques- 
tions to try to confound the Caliph, but the Caliph 
guessed the answers to them all, and it made the 
Suspector sore. So he thought and he thought of 
another question yet with which to confound the 
Caliph, and he was filled with joy, for he did find 
one other question more, and he stood upon his 
two legs before the Caliph and in a great voice 
demanded : 

“Now, sir, tell me, sir!—but before thou makest 
answer remember, r-e-m-e-m-b-e-r, sir, that whilst 
thou art not in a court of law, vet thou art an- 
swering to the Suspector of the Department,— 
think carefully before thou makest answer. Now, 
sir, dost thou spend one-half thy time within this 
office attending to its duties?” 

Well, that was a corker for the Caliph and he 
tried to make reply and show the Suspector that 
it was foolish for any employee of the Government 


to waste so much time as that over his work, but 
the Suspector would not listen. 

“Hah!” he replied. ‘Hah! I knowed it!! | 
knowed it!!! (And by his words the Caliph 
knew the Suspector had passed the civil service 
examination with high honors.) “I shall report 
thee to my superior and he will report thee to his 
superior, who, in turn, will report thee to his 
superior, and thou wilt have to answer letters 
to them all, and thou wilt be driven from thy 
office.” 

And the Caliph was affrighted and did quake 
with fear, for he knew of all the countless letters 
to which he would have to make reply. 

And when the night was far spent the Suspector 
did leave and the Caliph went to his sleep, happy 
in the thought that on the morrow he could devote 
himself unto his business. 


Hands Out Many Blanks 


But the next day there came to the Caliph’s 
tent the Factory Suspector, and he did absorb 
most of the Caliph’s forenoon and did leave with 
him many blanks concerning the Caliph’s business, 
to be made out by the Caliph each month and 
mailed to the department under penalty of heavy 
fine, and did impose upon the Caliph some sev- 
eral fines, that the Caliph should understand in the 
future. 

And likewise came the Suspector of milk and ex- 
amined all the she-camels, and with him was the 
Mail Suspector, for the Caliph’s camels were the 
carriers of the mail, and he examined all the he- 
camels, and so all the she-camels and all the he- 
camels were examined, and there were no neuter 
camels. 

And both of these Suspectors did find some fault 
and things to grieve about and left with promises 
to the Caliph of speedy and heavy fines. And also 
left they with the Caliph many blank reports to 
be filled out by him each month and week and 
day. 

And when the night was edging into dawn the 
Caliph went within his tent to rest, in gladness 
that the Suspectors did not make him kill all of 
his camels so that they might not have the ‘“foot- 
and-mouth” disease, and happy that on the morrow 
he at last could devote himself unto his business. 

And the next morning, after the good Caliph had 
subscribed to the Police Relief Fund, and bought 
tickets for the Firemen’s Ball, and donated to the 
relief of a politician who had broken his leg while 
robbing a bank, and sent his assessment to the 
Short Tail Camel Line, and been tagged twelve 
times (for it was “Tag Day” for something or 
other), and had convinced the Game Warden that 
he had not shot birds on his own land, and the 
Forest Suspector that he had some interest in 
not trying to destroy his own forest, and made 
his statement to the Grain Suspector, and had his 
insurance rate raised by the State Fire Insurance 
Suspector, and paid the license tax on his billiard 
tables and license on his restaurant, and had 
written to the War Department, trying to con- 
vince it that building a bridgé over Mud Creek 
would not impede.the commerce of the world, and 
had caucussed with the State Camel. Line Com- 
mission and been told to build.a camel depot eight 
cubits long and six cubits wide, with windows look- 
ing both ways from the middle out, and windows 
looking both ways to the middle in, he was ac- 
costed by a man‘in a keg-colored suit, who held 
forth to him a’ ecard bearing the inscription: 
“John Smith, Infernal Revenue Suspector.” 


A Few Taxes to Be Taken Care Of 


“For the love of Allah!’ quoth the Caliph. “It 
has been my happiness to have many of the Gov- 
ernment’s agents to greet me, in the past, but these 
three days I have been more than honored. But 
peace be to thee, stranger, and give me but a 
chance to catch a snack, and I’ll be with thee 
presently.” 

And while the good Caliph did break his fast, 
he wondered quietly to himself if he should ever 
again find time to devote any attention to his 
business. And when the Caliph had finished his re- 
past, but while he was still chewing, he appeared 
before the Suspector, who spoke thus: 

“Hast paid thy oleo tax, good Caliph ?”’ 

“Aye, and have it pasted on my tent.” 

“For both the red and the green?” 

“For both, excellency.” 

“And thy tobacco tax?” 

“Even so.” 

“And thy cigarette tax also?’ 

“They all be stuck upon the tent, o’erlapping 
on each other, for else there be not room.” 

“And thy wine tax?” 

“Still yes, excellency.” 
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“Both wholesale and retail? For thou dost 
manufacture.” : 

“They be both paid.” 

“And the tax upon the theater where thou dost 
run the twitchy pictures?’ 

“Yea, they are all paid.” 

“And hast thou peaceful war stamps to spat 
on all the things thou touchest 7?’ 

“Yea, even unto the Fifty-seven varieties.” 

“Art putting them on all perfumes?” 

“Aye.” 

“And chewing gum, doth it be spatted 7” 

“It doth.” 

“And breath perfume? And camel medicines?” 

“Even so.” 

“And hast thou filed all thy reports necessary 
both by the month, week and day?’ 

“Arm Suffers With Report Paralysis’’ 

“So be it excellency. My arm doth suffer with 
report paralysis.” 

“It is well, Caliph. And now wilt walk with 
me about thy premises, that I may view thy work- 
ings and think of other questions yet to ask.— 
Ah, yes!—Thy soda-fountain license, be it paid?’ 

“Yea, it be.” 

“And on thy bills-of-Jading thou attachest also 
the stickers ?”’ 

“In every case.” 

“And on thy written promises of money owed?’ 

“Yea, also.” 

“And to the Commerce Department hast made 
thy confidential figures of timber hewn and price 
of labor hired, that it may fool the public with 
statistics?” 

“Still yes.” 

“?'Tis well. There be other blanks and state- 
ments that thou must file, their names escape my 
memory and my mind retaineth not large numbers, 
but be they filed?” 

“Yes, excellency, the mail each day be laden 
heavily with free .postage letters that must cost 
the Government extensively.” 

“It is well.” 

And so the Caliph and the Suspector walked 
about, and the Suspector did ask many questions 
more of other taxes, and he peek-abooed here and 
he peek-abooed elsewhere, for he was a great peek- 
abooer. And he did find many troubles and did 
make many notes on same so that he could erst- 
while fine the Caliph. And he did eat of the 
pickles and the cheese, and did pry into food in 
cans and test them all for pureness till his hunger 
was satiated. And they walked for many hours 
and the Suspector grew weary and stalled. 

“Well, I will finish on the morrow, and then 
will check thy books and papers, and fine thee 
more anon.” 

And it was night, and the Caliph, being tired, 
went to bed, and did drop into peaceful sleep, hop- 


ing that on the morrow he could give atention to 
his business, and happy in the thought that the 
Suspector had a hectic cough. 

And on the morrow, as the Caliph went forth 
to meet the Hector, a man of splendid bearing 
did touch him on the shoulder and announce: 

“) om. 5." 

“Ah, art thou?’ answered the Caliph. For he 
did straightway know that it was the Interstate 
Caravan Suspector who had come to look into the 
business of his Caravan Line and his rate sheets, 
of which there were many, and his dromedaries and 
two-humpers, and their lung and stomach pres- 
sure, and to show him how to compute in num- 
bers 

C2 X S X 0.85P 
D 
and even worse than that, for cross-compounders. 

And the Caliph was abashed, and while he was 
abashed there hove in sight the Hector, with a 
scowl of gloom, for he did see the Caliph had bcen 
captured, and the Hector did square away at the 
I. C. S., and the I. C. S. did square away at the 
Hector, and they did start to fight, but the Caliph 
rushed between them and stopped their blows 
with his face till they became fatigued and did 
say they would settle their grievance by a game 
of Seven Up, and they did play to see who should 
win the Caliph for the day, and the I. C. 8S. did 
win, and they did play once more to see to whom 
the Caliph should belong upon the second day, 
and again the I. C. S. did win the Caliph for the 
second day, whereupon the Hector did say it was 
not a fair win and did threaten to take the matter 
to the highest justice court, and the I. C. 8S. be- 
came affrightened, for he remembered some things 
the court did say concerning his maneuvers with 
the cards, and he gave the Caliph to the Hector 
for the second day. And so they played again and 
again until the I. C. S. had won the Caliph for 
three days and the Hector had won the Caliph for 
four other days, and so the Caliph was won for 
seven days,—but the Caliph belonged to the I. C. 
S. for the first day. And the I, C. S. spoke unto 
the Caliph, saying: 


Caravan Inspector on the Job 


“Good Caliph, I have here within this volume 
thy report of yearly doings on thy caravan line 
which seemeth to be dumb to many questions 
asked, and when not dumb it committeth griev- 
ous errors,” 

“So be it, excellency, I wot not but what thou 
speakest truly, but I did struggle honestly with 
thy questions asked, and did tell thee all that I 
did know, and much besides,—thou hast it all and 
some,”’ 

“Even so thy fine will be no lighter, but of 


this anon. The day seems good and I will now 
inspect the boilers of thy motive power,—thy 
camels, where be they?’ 

“They be not far off, excellency, but they be 
tired still from inspections of thy playmates of 
a day or two ago, so if they do snooze a bit 
while thou dost take thy reckonings, be not of- 
fended for the covenant of the 8-hour law be not 
profaned, as my monthly, weekly, daily state- 
ments testify.” 

And so the Caliph did lead the I. C. S. to the 
camels. And the I. C. S. did put his ear upon 
a camel’s side and did rap upon the camel’s ribs 
with his bare knuckles, and did listen for the 
echo. And the camel's name was Millie, and 
Millie had not been before inspected for she 
was new that day within the Caliph’s herd, and she 
was filled with wonderment at such advances, and 
did turn her head and look upon the I. C. S. 
and breathed into his face a mighty breath. And 
the I. C. S. did fall upon his back and wave his 
arms in suffocation, and shouted he was poisoned. 
And the Caliph, who stood nearby, did laugh 
aloud, and when the I. C. S. recovered he did 
fine the Caliph roundly for his conduct, but the 
Caliph did not care, for it was. his first merriment 
these three days past, and he did pay his fine 
with gladness. Afterwards the I. C. S. did inspect 
the other camels, and in the boiler of a papa 
camel he did ‘find the crown sheet badly burned 
and twisted, and in another three staybolts were 
missing, and a broken rib, and he did fine the 
Caliph many times, and prescribed a breath per- 
fume for Millie. 

And when time for bed had come the Caliph 
hurried to his tent to rest and on his way did 
buy the morning paper and read, while casting off 
his galluses, of how Congress had the day before 
created eight new commissions to aid the coun- 
try’s industries. And thereupon the good Caliph 
took a dose of poison and curled up and died, 
happy in the thought that Allah, in his merciful 
wisdom, had invented death. 

When the morning had come and it was found 
the Caliph was dead there gathered around bim 
all his household. and they did mourn and weep 
with sorrow, for the Caliph had fed and cared 
for them with diligence, and now he was no more. 
But the I. C. 8. and the Hector and the oppressor 
stood afar off and shook their heads and said: 

“Alas, even with our help he would not live. 
He could not stand investigation. He was too 
crooked and hath killed himself.” 

But those who knew the Caliph raised unto his 
memory a monument which bore this inscription : 
“To the Memory of the Good Caliph, INDUSTRY, 
Who was Probed and Bled to Death by GOVERN- 
MENT REGULATIONS.” 





MADE DIRECTOR OF COMPANY 


Sr. Louris, Mo., June 7.—At the annual meet- 
ing of the stockholders of the Frost-Johnson 
Lumber Co., held here today, R. B. Bearden, 
general sales manager, was elected a director. 
The election of Mr. Bearden as a director of 
this company marks an achievement he has ac- 
complished in a period of less than seven years. 
Starting as a salesman representing the Frost- 
Johnson Lumber Co., his next promotion was to 
assistant sales manager. A short time later he 
was appointed general sales manager, in charge 
of all sales. In addition to being a director, 
he will also continue as general sales manager 
In active direction of the sale of all lumber of 
the company. There is possibly no man in the 
lumber industry today, especially among the 
younger men, who is as widely known as Mr. 
Bearden, and has such a large range of friends 
and connections. His knowledge of the lumber 
industry is frequently sought, and his opinions 
as editor of Frost Pine Barks, a monthly serv- 
1ce of business outlook, are widely quoted by the 
press thruout the nation. 

Mr. Bearden as a youngster had as much fun 
as any boy could have. He took keen de- 
light in playing in the sawdust of the mills near 
his home. His youthful imagination led him to 
play lumberjack, and at the age of fourteen, 
he declared he would become a lumberman. Be- 
ing a lumber executive is not an accident with 
Mr. Bearden, He trained his mind thru years 
of study and fortified his knowledge with prac- 
tical work in the mills and on the road as a 
salesman, Mr. Bearden was born in St. Louis 
thirty-seven years ago, has traveled extensively 
and is a member of many leading clubs and 
“lvie organizations in St. Louis, where he re- 
sides at 5529 Pershing Avenue. 


The officers of the Frost-Johnson Lumber Co. 














R. B. BEARDEN, ST. LOUIS, MO. ; 
Elected a Director of Frost-Johnson Lumber Co. 


are as follows: E. A. Frost, president; F. T. 
Whited, first vice president; G. S. Prestridge, 
vice president; C. W. Nelson, vice president ; 
S. H. Dowell, secretary and treasurer. In addi- 
tion to the above the directors are F. W. Scott, 
W. R. McCrocklin, H. W. Whited, R. B. Bearden, 
R. T. Moore, T. G. Gaughan and C. W. Mansur. 


THE VENEER PRODUCTION of Washington State 
totaled 14,500,000 feet last year, according to 
latest report of the bureau of statistics issued 
this week. The State now ranks fifteenth in 
the production of veneers. 


EXPERIMENTS IN ARTIFICIAL REFORESTATION 


McNEILL, Miss., June 5.—There has been be 
gun here a series of experiments in artificial re- 
forestation, under the direction of Lenthall Wy- 
man, of the Southern Forest Experiment Station. 
Experience everywhere has shown that direet 
seeding is more expensive in the long run than 
planting of nursery stock, because of the large 
loss caused by birds and small rodents, for even 
with seed collected as cheaply as $1 a pound, 
to equal Nature’s seedfall would require an out- 
lay of $20 an acre for seed alone, while 800 to 
1,000 pine seedlings can be reared to the age 
of one to three years old in a nursery and set out 
at well spaced intervals at a cost of not over half 
this sum. The experiment is therefore being 
made by planting twelve seed beds, most of which 
are now filled with four of the important south- 
ern pines, together with a few hardwoods. 


About the only points so far established are 
that longleaf seed sprouts very quickly, usually 
within two weeks’ time, while shortleaf, slash and 
loblolly, among the pines, follow in the order 
named. It has been interesting to find that lob- 
lolly pine seed planted in January failed to 
sprout until three months later. A very serious 
disease called ‘‘damping-off’’ has caused some 
of the young seedlings to wilt and die in the first 
few weeks after sprouting. As this is caused by 
soil bacteria which inerease rapidly in warm, 
damp weather, it is hoped that winter planting 
will result in earlier sprouting, and that the seed- 
lings will have passed the danger period by the 
time warm weather comes. 

The importance of the work is indicated by the 
fact that probably 10,000,000 acres of cut-over 
pine lands in the South have been so completely 
denuded of seed trees and so badly searred by 
fire as to be ineapable of producing another crop 
of timber by natural means within a century. 
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ECHO OF SALE OF GOVERNMENT SURPLUS LUMBER 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., June 7.—The letterhead 
of the firm of Phillips & Stephens, which 
handled sales of Government supplies of lum- 
ber under contract signed Feb. 25, 1919, carries 
the announcement that they were operating 
‘“by approval’’ of the following: Georgia- 
Florida Saw Mill Association, Southern Pine 
Association, North Carolina Pine Association, 
Central Pennsylvania Lumber Co., West Coast 
Lumbermen’s Association, National Wholesale 
Lumber Distributors and National Retail Lum- 
ber Dealers’ Association. ‘‘By approval’’ can 
hardly be construed as meaning either ‘‘rep- 
resentatives’’ or ‘‘agents’’ of the lumbermen, 
but merely that they approved the arrrangement 
by which the contract was given to Phillips & 
Stephens. 


WaAsHINGTON, D. C., June 5.—John L. Phil- 
lips, of Phillips & Stephens, which executed a 
contract with C. W. Hare, then director of sales 
of the War Department, on Feb. 25, 1919, for 
the sale on a commission basis of surplus lumber 
held by the War Department, was placed under 
arrest today when he arrived in Washington at 
3:30 o’clock from Philadelphia after having 
learned that United States Commissioner Isaac 
R. Hitt had issued a warrant for his arrest Sat- 
urday night. 

While deputy marshals were searching for Mr. 
Phillips, who had been in Washington for some 
time, he was spending the week end with a 
friend near Philadelphia. When he learned a 
warrant had been issued for his arrest he took 
a train for Washington to answer the accusa- 
tions. 

Following a conference with his attorney, 
George KE. Sullivan, of this city, and John W. H. 
Crim, assistant attorney-general, who caused the 
warrant to be sworn, Mr. Phillips waived ex- 
amination, entering a plea of not guilty. Bond 
in $25,000 was furnished by the Fidelity & De- 
posit Co. of Maryland. 

Broadly, the charge against Mr. Phillips is 
conspiracy to defraud the United States. He 
denied all the allegations against him in detail, 
end called attention to the fact that the bonding 
company which bonded him still holds the $500,- 
000 bond required when the lumber sales con- 
tract was executed, and that no effort has been 
made to foreclose on it. Mr. Phillips declared 
that the lumber he obtained from the Govern- 
ment had been bought and paid for and there 
had been no conspiracy in existence during the 
transaction. 

‘«Tt is the penalty one must pay for being in 
politics,’’ said Mr. Phillips, who now is chair- 
man of the Republican State Committee for 
Georgia. He is quite indignant over the issuance 
of a warrant for his arrest prior to any action 
by the grand jury, asserting that in an attempt 
to show that there is no politics in the war 
frauds proceedings, he, a Republican, was se- 
lected for the opening gun of the campaign. 

The reason advanced for the action of the 
Department of Justice in swearing out a war- 
rant for Mr. Phillips’ arrest prior to a report by 
the grand jury is the allegation that he had been 
too much in evidence about the court house, 
where the special grand jury organized to handle 
war frauds cases is holding its deliberations. 
Presentation of the case against Mr. Phillips 
is said to have begun almost immediately after 
the new grand jury was organized. 

Representative Woodruff of Michigan (Re- 
publican), who has been demanding an investi- 
gation of the alleged inactivity of the Depart- 
ment of Justice in prosecuting war frauds cases, 
singled out the Phillips & Stephens case and 
demanded to know whether the fact that Mr. 
Phillips is Republican State chairman for 
Georgia explained why action had not been 
taken against him. Among other things there 
was placed in the Congressional Record a memo- 
randum from Ernest C. Steward, chief of the 
contract audit section of the office of the director 
of finance, War Department, purporting to show 
that Phillips & Stephens had wrongfully with- 
held from the Government $1,854,070. 

Mr. Steward’s memorandum relates how rep- 


resentatives of the lumber industry met here fol- 
lowing the armistice to devise ways and means 
to prevent disruption of the industry thru the 
sale of surplus lumber. The memorandum de- 
clares that the lumber interests ‘‘appointed’’ 
Phillips & Stephens as their agents. As a mat- 
ter of fact, the lumbermen consented to the ar- 
rangement under which Phillips & Stephens 
signed a contract with the director of sales to 
dispose of the lumber thru a single agency. It 
was a business venture on the part of the con- 
tracting firm and believed at the time to be 
about the most satisfactory arrangement that 
could be worked out for both the Government 
and the lumber industry. 

Mr. Steward’s memorandum states that an 
inventory showed the Government wished to dis- 
pose of 188,000,000 feet of lumber, but no agree- 
ment was reached with the director of sales 
under which the Government might withhold 
any part of this quantity, and that as a matter 
of fact the Government actually withdrew some 
60,000,000 feet, much of it over the protest of 
Phillips & Stephens. 

The warrant for Mr. Phillips’ arrest was 
sworn out by Marcus Borchardt, special assist- 
ant to the attorney-general. Mr. Borchardt’s 
affidavit, upon which Commissioner Hitt acted, 
sets forth data similar to that in Mr. Steward’s 
memorandum. 


Substance of Affidavit 


Speaking of the conference at which the lum- 
ber sales contract was agreed upon, Mr. Bor- 
chardt’s affidavit says: 

The substance of matters agreed upon at said 
conference was thereupon, to wit, Feb. 25, 1919, 
embodied in a writing known as “Director of Sales 
Contract Number 1,” which was executed by C. W. 
Hare, on behalf of said United States and of said 
War Department, as well as by said Phillips & 
Stephens as such representatives of the industry. 

Notwithstanding the duty and obligation of said 
John Lewis Phillips and John Stephens to con- 
duct the business of disposing of said surplus lum- 
ber fairly and honestly in accordance with the 
understanding arrived at at said conference, in be- 
half of the United States and of said lumber in- 
dustry, said John Lewis Phillips and John 
Stephens, continuously from said Feb. 25, 1919, 
until the date of this complaint, unlawfully and 
feloniously have conspired, combined, confed- 
erated and agreed together, and with divers other 
persons to this afliant unknown, at and in the 
District of Columbia, to defraud the United States 
and to commit divers offenses against the United 
States, by conducting said business in their own 
personal interest without regard to the interests 
of the United States or of the lumber industry, 
whereby large sums of money, aggregating more 
than $1,000,000, would be lost in the United 
States, and the purpose of the agreement arrived 
at at said conference would be utterly defeated. 

Mr. Borchardt sets forth in his affidavit that 
the alleged conspiracy was to be effected by 
means of secret and fraudulent agreements, in- 
stead of the disposition of the lumber thru 
ordinary channels. The agreements, it is 
charged, were to be with persons both previously 
and not previously established in the lumber 
industry, to whom the lumber would be turned 
over at lower than market prices. The terms 
would involve, it is alleged, the receipt by Phil- 
lips & Stephens of rebates and commissions 
from these persons, according to the complaint. 

Another allegation is that part of the con- 
spiracy was a plan to bribe officials, the con- 
tractors thereupon to make returns to the Gov- 
ernment in which their alleged fraudulent con- 
duct would be concealed, and were to induce 
the officials to do likewise. 

Despite the fact that John Stephens is men- 
tioned in the affidavit and was a-‘member of the 
firm holding the lumber sales contract, the De- 
partment of Justice has sought no warrant in 
his ease, and it is understood that he does not 
figure in the proceeding at this time. Further 
warrants in the case are not looked for im- 
mediately. 

Specific Charges by Government Official 

The memorandum of Mr. Steward, which 
Representative Woodruff placed in the Congres- 
sional Record first on April 11 and again on 
May 9, contains many more serious allegations 
than are advanced in the affidavit which Mr. 
Borchardt placed before Commissioner Hitt. 

Specifically Mr. Steward charges that the 


value of the lumber sold, as shown by the Goy- 
ernment audit, was $4,697,171.13; that the Goy- 
ernment received $2,843,095.09, and that there 
is due the United States a balance of $1,854. 
076.04. Whether any provision is made in these 
figures for the payment of 12 percent of the 
proceeds to Phillips & Stephens is not clear. On 
the basis of the aggregate value of surplus lum- 
ber sold, as shown by the audit and reported by 
Mr. Steward, the commission would have 
amounted to close to $600,000 on a straight busi- 
ness basis, out of which Phillips & Stephens 
would have paid all expenses incident to the 
sale of surplus lumber handled by them. 

Mr. Steward’s memorandum states that only 
four softwoods—pine, fir, spruce and hemlock— 
were covered by the original contract, which he 
declares was drafted by Phillips & Stephens and 
laid before Mr. Hart ‘‘ with instructions to sign 
on the dotted line.’’ 

The Steward memorandum, dated March 11, 
1922, and addressed to Capt. Sullivan, his 
superior officer, adds that ‘‘in spite of the fact 
that the original contract called for the pur- 
chase of only the four kinds of lumber before 
mentioned, there was sold over thirty varieties 
of lumber, and by questionable agreement be- 
tween the director of sales and the contractor 
there was also included many millions of feet of 
mahogany, cherry, walnut and other very valua- 
ble hardwoods.’’ 

The memorandum states that the audit was 
completed and a final report presented on Sept. 
8, 1921, and transmitted to the attorney-general 
‘*for such action as might be deemed neces- 
gary.’’ 

In referring to the delay in pressing war 
frauds cases Attorney-General Daugherty ex- 
plained the need for additional appropriations 
and for authority to organize a special grand 
jury here. Recently Congress provided a fund 
of $500,000 for this work and the new grand 
jury has started its deliberations. 


Lumbermen generally will recall the concern 
felt thruout the industry and trade over the 
possible effect of the dumping of the Govern- 
ment’s large surplus stocks on the market, and 
the several conferences held after the armistice 
and prior to the execution of the Phillips & 
Stephens contract to devise some plan for 
handling this lumber which would be just and 
fair to both the Government and the lumbermen. 
In these conferences the war industries board 
and other Government agencies participated. 

Mr. Steward in his memorandum refers to 
these conferences as having been held for the 
‘‘ostensible’’ purpose of so regulating the dis- 
posal of surplus lumber as not to disrupt transac- 
tions in commercial trade. Just why he should 
use the word ‘‘ostensible’’ is not clear, since the 
perfecting of some such arrangement was the 
sole and only purpose of the lumbermen who 
participated in the conferences, and Gen. 
Goethals, then quartermaster general, Director 
of Sales Hare and other officials were fully 
agreed that the Government owed it to the indus- 
try to see to it that surplus stocks were disposed 
of in such a way as not to unnecessarily injure 
the different branches of the trade. 


TO DISCUSS PLANS FOR EASTERN TERMINAL 


[Special telegram to AMERICAN LUMBERMAN] 

PORTLAND, OrE., June 6.—Ernest R. Shaw, 
general manager of the Fulton Terminal Co., 
left here this afternoon for home by way of 
Eureka and San Francisco, where he will meet 
the redwood manufacturers and discuss with 
them the development of a huge plant for At- 
lantie coast distribution of lumber from the 
Pacific coast. Mr. Shaw interviewed lumber- 
men, bankers and commercial bodies here, at 
Gray’s Harbor and Puget Sound, and states that 
lumber interests representing an annual cut of 
6,000,000,000 feet, signified they were strongly 
in favor of the plans outlined. High water in 
the Columbia and Lower Willamette rivers 18 
interfering with the operation of some sawmills 
and they are shutting down, probably to remaim 
idle for several weeks. 
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ARABIAN TREE SUITABLE FOR DRY REGIONS 


WASHINGTON, D. C., June 5.—Scientists of 
the Department of Agriculture and officers of 
the Forest Service are much interested in the 
successful growth, especially in southern Cali- 
fornia, of the athel tree (Tamariz articulata, or 
aphylla) an evergreen hardwood from northern 
Africa, which grows readily from small cuttings. 

It is estimated that 25,000 of these trees 
are now growing in the Coachella Valley, chiefly 
as windbreaks protecting date gardens, and all 
having come from a few unrooted cuttings about 
a foot long and one-fourth to one-half inch in 
diameter. 

The first lot of these was shipped in March, 
1917, to Bruce Drummond, superintendent of the 
date gardens at Indio and Mecea, Calif. By the 
fall of 1918, some of the original cuttings had 


grown to be trees 20 feet tall and were attracting ° 


attention all over Coachella Valley. 

Prof. J. J. Thornber, University of Arizona, 
a collaborator of the office of crop physiology and 
breeding investigations, sent the cuttings to Mr. 
Drummond. 

The last issue of the Inventory of Seeds and 
Plants Imported, issued by the bureau of plant 
industry, Department of Agriculture, under date 
of May, 1922, and now available, contains this 


are popular for construction purposes, Mr. 
Swingle says. 

Any tree that will put up a growth of 40 to 50 
feet in five years, as the athel has done, may well 
attract wide attention, not only in southern Cali- 
fornia, where it has been produced more success- 
fully than in Arizona, but all over the country. 


The ‘‘Inventory’’ also contains the following 
report from Mr. Swingle on the athel tree: 


In March, 1917, Prof. J. J. Thornber, a collab- 
orator of the office of crop physiology and breeding 
investigations, sent to Bruce Drummond, superin- 
tendent of the date gardens at Indio and Mecca, 
Calif., a few unrooted cuttings about 1 foot long 
and one-fourth to one-half inch in diameter, of 
Tamarix articulata, received in March, 1909, by 
Prof. Thornber from Dr. L. Trabut, Government 
botanist of Algiers. ‘These cuttings made phe- 
nomenal growth and by the fall of 1918 were at- 
tracting attention all over the Coachella Valley, 
the original cuttings then being, some of them, 
more than 20 feet high. This species, called athel 
by the Arabs, is an excellent windbreak provided 
the lower branches are not cut off. It grows so 
rapidly that it makes effective windbreaks inside 
of two years. After a growth of five years the 
original trees are several of them well over 50 
feet high, having a maximum diameter at the 
ground of 14 to 17 inches. Without question this 
is one of the most important windbreaks ever found 
for use in the great irrigated valleys of the South- 
west. 

This species, unlike many other species of tama- 





Athel Windbreak, Showing Close Growth Near Ground, Eighteen Months After Planting Cuttings 


description of the athel tree by Prof. Thornber: 


The athel or evergreen tamarisk of northern 
Africa. Trees with erect habit and ascending 
branches. Branchlets numerous, threadlike, droop- 
ing, bluish green and appearing as if jointed or 
segmented on account of the character of the small 
leaves. The plants grow readily from cuttings, 
which may be made at almost any season. Cut- 
tings often develop into trees six to ten feet tall 
in a year, while trees four to six years old under 
favorable conditions attain heights of 40 to 50 
feet. Thrives in sandy and calcareous soils and 
in those with considerable alkali and is very 
drouth and heat resistant. Young trees with well 
matured wood were only slightly injured with a 
temperature of 6 degrees Fahrenheit. Excellent 
for windbreaks and very popular on account of its 
re Aa growth, symmetrical form and evergreen 
oliage, 


‘Walter F. Swingle, of the office of foreign 
seed and plant introduction, is greatly impressed 
with the practical value of the athel tree and 
18 satisfied it means millions of dollars to the 
farmers of the arid southwestern regions, While 
many foreign species introduced in this country 
may be of little practical value, he thinks the 
athel is a very decided exception. In addition 
to furnishing excellent and effective windbreaks 
when the lower branches are allowed to remain 
on the tree, the athel furnishes good fuel and 
in time may be found to be of value for railroad 
ties and other commercial purposes. The trees 
attain quite a size in their native climate and 


rix, is gray-green in color, evergreen, and pyra- 
midal in shape, making a very handsome orna- 
mental tree, especially when young. 

The athel not only grows very rapidly but has 
hard wood which when dry makes excellent fuel. 
Prof. S. C. Mason reports that in Egypt this wood 
is prized by the Arabs for construction purposes, 
as it is not attacked by borers such as so greatly 
damage acacia_and other hardwoods in Egypt. Dr. 
Trabut informed me in 1899 that it was the largest 
and most important tree of the Sahara Desert, fre- 
quently attaining a circumference of 6 feet and 
rarely as much as 17 feet. 

To Bruce Drummond belongs the credit for 
having discovered the great value of this species for 
windbreaks and for ornamental plantings in the 
hot, irrigated valleys of the Southwest. ‘The orig- 
inal plantings of this species at Tucson, Ariz., 
made much slower growth and had not made obvi- 
ous the extraordinary value of this species as a 
windbreak in the date-growing regions of the 
Southwest. Because of Mr. Drummond’s prompt 
recognition of the value of this species and active 
dissemination of cuttings, it is estimated that 25,- 
000 trees are now growing in the Coachella Valley 
alone, all propagated from less than a dozen orig- 
inal cuttings send to Mr. Drummond by Prof. 
Thornber in 1917. 

In March, 1899, when I had the good fortune to 
make the acquaintance of Dr. L. Trabut, the emi- 
nent physician, botanist, and agriculturist, of 
Algeria, he called my attention to this important 
tree and gave me cuttings from the trees growing 
in the botanical garden at the University of Algiers, 
together with information which was published in 
Inventory No. 7, under No. 3,343. Unfortunately, 
the steamship Strathleven on which I shipped this 
material on March 6, 1899, did not proceed di- 
rectly from Algiers to New York, as the captain 


expected, but was ordered back to Smyrna and 
spent nearly three months in making the trip from 
Algeria to New York. As a result, many of the 
plants, among them Tamariz articulata, died on the 
way to this country. 

The spectacular character of this extraordinary 
plant and its rapid utilization in a practical way 
is a proof of the value of thoro botanical studies 
such as Prof. Thornber bas been making on tamarix 
for some years. Doubtless most of the species are 
of little practical value, but among numerous un- 
tested species which Prof. Thornber obtained was 
the athel, which promises to be worth millions to 
the farmers of the southwestern United States. 

An illustration of an athel windbreak pub- 
lished herewith shows the close growth near the 
ground. 


FORESTRY ESSAY CONTEST WINNERS 


New Or.eEAns, La., June 5.—Conservation 
Commissioner M. L. Alexander announced last 
Thursday the winners of the forestry essay 
contest for Louisiana boys, conducted under 
the department’s auspices. Rene Dubourg, of 
the Mandeville High School, captured first 
honors. Second prize went to David Story, jr., 
of Amite, and third to Robert Bozeman, of 
Belmont High. The prizes consist of tuition and 
board at the Louisiana summer forestry school. 
Approximately 750 essays were submitted, and 
several other youngsters received honorable 
mention. 

Said Mr. Alexander regarding the contest: 

Altho the department began forestry education 
in the public schools within the last year, the 
boys submitted splendid papers on the subject, and 
the contest has been of great value not only to 
the students, but to teachers, parents and com- 
munities generally. The contest has in a number 
of ways promoted forestry practice, and espécially 
fire protection and control. This education is es- 
sential to the work of the department in the re- 
forestation of the vast acreage of Louisiana idle 
cut-over lands. It is essential that the younger 
generation, in the view of the department, be in- 
formed fully on forestry, as to them will go the 
benefits of reforestation, and they will have to 
carry on the valuable work. Successfully. to carry 
out the designs of the department there must be 
coéperation of all citizens of the State and its 
children with the division of forestry. 


TEXAS LUMBER MERCHANTS EXEMPLIFY 
MODERN IDEAS 


(Concluded from Front Page” 


this big Texas movement for better merchandis- 
ing. Mr. Griffiths is an ex-president of the 
Texas retail association and has long been a 
follower and champion of ‘‘Mr. Pep,’’ the 
imaginary character originated by R. M. Wil- 
liamson, which has been accepted by Texas lum- 
ber merchants as a sort of tutelary deity. Mr. 
Griffiths operates a big retail yard in Dallas 
and has built up an immense trade. He is a 
notable example of the fact that modern 
merchandising is more a matter of the man 
than of his equipment. Mr. Griffiths has a splen- 
did yard, but he does not have the show windows 
and the sales rooms which superficial opinion 
holds to be synonymous with modern merchandis- 
ing. He is waiting for a promised alteration of 
streets before he builds his new office building 
and his sales equipment; but in the meantime he 
is practising thorogoing modern salesmanship. 
His success is an encouragement to those lumber 
dealers who want to modernize their methods but 
feel they can not afford to replace or alter 
existing sheds and buildings. Mr. Griffiths be- 
lieves in equipment that has been proved valu- 
able by merchandising experience, but until con- 
ditions over which he has no control make it 
possible for him to use such equipment he will 
get along without it. His knowledge and skill 
and experience place him in the front rank of 
successful merchandisers. When he builds the 
new office and sales building, it will not make 
him personally a better merchant, but it will 
make his work easier. 
(@@ea@aaaaanaaanaaaaen 

THE VALUE OF THE physical property used in 
the operation of the telephone facilities of the 
United States is estimated to exceed $2,000,- 
000,000. 
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SERVICE EXPERT PREDICTS CAR SHORTAGE 


NEW ORLEANS, La., June 5.—That wholesale 
and retail lumber dealers likely will find it to 
their advantage to buy their lumber stocks from 
manufacturers without delay, and not defer 
placing orders; that shippers of lumber, as 
well as of other commodities, should at once 
adopt the practice of loading freight cars to 
full capacity and also should order cars for 
shipments as far in advance as possible—were 
among the important suggestions made to the 
lumber industry by L. M. Betts, of Washington, 
manager of the car service division of the 
American Railway Association, in a conference 
here Monday afternoon with Southern Pine As- 
sociation officials. Mr. Betts has jurisdiction 
over the closed car sections of the railway or- 
ganization and is on a trip over the South and 
Southwest to ascertain at first hand the needs of 
the section in the matter of cars. Said he: 

There is no car shortage looming in the South 


at this time, but in the Central West grain cars 
are gradually becoming scarce. There has been a 


steady increase in loaded traffic, excepting coal, 
since Jan. 1. Lumber, manufactures and miscel- 
laneous freight have shown steady increases. Luin- 
ber comprises one of the principal tonnage com- 
modities of the South. 


Grain Movement Will Cause Car Shortage 

While there is no car shortage imminent in the 
Southeast at present, yet I would deem it wise for 
lumber retailers and wholesalers to place their 
orders for stocks with the manufacturers now and 
not delay their buying, so that they can get as 
large a part of their shipments out of the way as 


possible at a time when there are sufficient cars 
available. Later on it will be necessary to ex- 
pedite the movement of grain from the Central 
West, when there will be heavy demand for closed 
cars. 

The movement of grain to market probably will 
start early in July. It is much better for all con- 
cerned to move the grain crop promptly and to do 
this is likely to bring about a pressing demand for 
cars. During this movement, it may be necessary 
to ship grain to Galveston, New Orleans and other 
Gulf ports and rush the cars empty back to the 
grain producing section to move further grain 
shipments to market. During this period, of 
course, there is a probability that some difficulty 
may be experienced by lumber and other shippers 
in obtaining sufficient cars to move their produc- 
tion, so lumber buyers would do well to consider 
this phase of the matter and place their business 
now while there are plenty of cars available for 
their shipments. 

Farmer Must Be Given Preference 

Of course, it will be the policy of the car service 
division of the American Railway Association to 
avoid preferential movements if possible, but the 
grain crop must be moved promptly and it is better, 
for the lumbermen and for all other industries and 
business, that the farmer get his grain to market 
and get his money for his crop so he will have 
money to purchase other commodities he needs. 
If conditions require, in the event of a car short- 
age, we probably will form local committees to 
handle the car service situation in the various sec- 
tions, but we hope this measure will not be neces- 
sary. 

Should Adopt Full Capacity Loading at Once 

Also in this connection I feel it is well to im- 
press upon lumber shippers the necessity of adopt- 
ing full capacity loading at once, so that fewer 
cars may be tied up in hauling their products to 


the various distributing centers. The full ca- 
pacity of the cars should be utilized. The raj) 
roads are expecting large shipments of lumber from 
the South to the North and East, as the building 
boom is under way in those sections and the 
building permits already issued indicate there wil] 
be a heavy demand for lumber. 


Cars Should Move to Owning Roads 


Mr. Betts said another way in which lumber. 
men and other shippers could facilitate trans- 
portation was by covUperation in the car servic 
rules, governing the movement and interchange. 
of freight cars between railroads. These rules, 
he said, serve the shippers’ interests as well 
as the railroads, and shippers can aid greatly 
in this by ordering cars as far in advane se as 
possible. Cars of Northern roads that are sent 
South, he said, should be loaded with freight 
for the North, instead of using cars of southern 
lines to carry freight outside their own territory, 
Said Mr. Betts: 

The primary purpose of such rules is to keep 
ears on the lines of the owning roads. Each rail- 
road customarily purchases equipment to meet the 
needs of its own shippers, who are furnished the 
class and type of equipment that best serves their 
purposes. Cars can best be maintained for service 
in shops of the owning railroads. The underlying 
principles governing car service between railroads. 
are that cars should not be loaded for points off 
the home road when other suitable cars are avail- 
able, or can reasonably be made available for use, 
and foreign cars should be loaded for a point on 
the owning road, for a point reached via the own- 
ing road or in the direction of the owning railroad. 


s 





LAWYER CONTINUES TO SERVE LUMBERDOM 


WASHINGTON, D. C., June 5.—Louis C. Boyle, 
until recently general counsel for the National 
Lumber Manufacturers’ Association and for 
many years the legal adviser of lumber manufac- 
turers and retailers, plans to continue his con- 
tact with the lumber industry thru the more 
general practice of his profession. 

While Mr. Boyle tendered his resignation at 
the last annual meeting of the National asso- 
ciation in Chicago, he has not entirely severed 
his connection with the organization, but at the 
request of John W. Blodgett, the new president, 
is now engaged upon some special work for it. 

The wide circle of friends made by Mr. Boyle 
thru his long. and intimate contact with the 
lumber industry and its complicated problems 
will be interested to know that his desire is to 
retain direct interest in the lumber business. 

No man of his profession has been in posi- 
tion to secure a more comprehensive knowledge 
ot the economic problems of the lumber industry. 
Indeed, to talk with him for a short time con- 
cerning these problems is to come away with a 
firm conviction that here is a man who really 
knows lumber in the broadest sense and who at 
the same time is fortified with an intimate de- 
tailed knowledge of what the lumber producer 
and distributer are up against in the daily con- 
duct of their business.: * 

Mr. Boyle has developed an acquaintance in 
official Washington, which includes Congress, 
based on the conciliatory policy which he has 
ever followed in dealing with governmental 
agencies on behalf of the lumber industry which 
has been of the greatest value to him person- 
ally and professionally, and to the lumber 
clients whom he has so long and ably repre- 
sented. 

One of the most complicated problems with 
which lumbermen must struggle is that of taxa- 
tion. Because of the demand for expert advice 
on tax questions, which have grown increasingly 
complex with the multiplicity of legislative 
enactments, Mr. Boyle has established in his 
offices here a tax department which keeps in 
closest touch with the governmental agencies 
responsible for the administration of the tax 
laws. In handling tax matters for lumbermen 
clients, Mr. Boyle is in position to utilize the 
broad knowledge of the economics of the in- 
dustry which he has acquired during a dozen 
years, and to smooth away difficulties which men 
of less mature knowledge and experience often 
would find extremely hard to handle. 

Mr. Boyle has just completed for the Na- 
tional association, at the request of President 





C. BOYLE, 
Who Will Continue Legal Contact With the 


WASHINGTON, D. C.; 


Lumber Industry 

Blodgett, a digest of the hearings on the forestry 
bills now pending in Congress, and is making a 
close study of the forestry laws of all the States, 
realizing that forestry questions are certain to 
play an increasingly important part in the broad, 
general lumber problem. 

Mr. Boyle first became interested in the lum- 
ber industry thru his professional connection 
with interinsurance societies which specialized in 
lumber. This brought him in contact more espe- 
cially with retail lumbermen. Next he became 
associated in a professional way with the South- 
western Lumbermen’s Association, from which 
he came into the national field as legal adviser 
to the National Retail Lumber Dealers’ Asso- 
ciation, which he served for some time. In more 
recent years he has served the National asso- 
ciation and other producing groups. 

Despite his active connection with the manu- 
facturing end of the industry over a period of 
years, it is to the credit of Mr. Boyle to say 
that at no time has he lost the confidence of 
his retail friends in the industry. Indeed, one 
of his constant efforts has been to harmonize 
the different factors in the industry, and con- 


ciliation has been the keystone of the arch of 
his policy in this respect, as well as in his con- 
tacts with governmental agencies. 

As an illustration of the impression which Mr. 
Boyle makes when discussing lumber problems 
it is well to recall a statement made during the 
recent conference of trade association rep- 
resentatives with Secretary of Commerce Hoover. 
There were several hundred trade associations at 
the conference. First one and then another 
talked; and some of them showed wonderful 
grasp of the trade association problem as it 
affected their respective lines. 

The AMERICAN LUMBERMAN representative 
happened to be out of the auditorium of the 
Interior Department Building, to which the con- 
ference was adjourned when Mr. Hoover found 
he could not house it in his own department. 
Returning to the auditorium he met one of Mr. 
Hoover’s aides coming out. Asked whether the 
lumbermen had been heard, this man said: 

‘“ Yes, the lumber representative just finished. 
He talked only a few minutes, but displayed 
a remarkable grasp of the situation. His 
statement was clear-cut and lucid. I do not re- 
call his name for the moment, but he is a real 
thinker with ability te put his thoughts into 
words which clear the atmosphere like a freshen- 
ing breeze.’ 

This man had never seen Mr. Boyle before, 
not having had occasion to come in contact with 
his work, but his description of the man who 
spoke for lumber at the conference Ieft no room 
for doubt as to the identity of the speaker, Mr. 
Boyle having made the only statement for the 
lumber group. 

All who know Mr. Boyle personally are fully 
aware how easy it is for him to speak in public, 
not only on lumber but on any other subject to 
which he gives his attention. His long and 1- 
timate contact with the lumber industry naturally 
lends itself to this facility of speech in discussing 
economic and other problems which concern lum- 
bermen. This great asset, possessed by rela- 
tively few but highly prized by all, is a talent 
which Mr. Boyle has long employed in further- 
ing the interests of his lumber clients and which 
he proposes to continue utilizing on their be- 
half. 

While no longer serving actively as ye neral 
counsel for the National association, Mr. Boyle 
has continued his broad study of the major prob- 
lems now confronting the lumber industry, which 
he feels is almost a part of him after so many 
years of continuous service. His advice has 
heen frequently sought by lumbermen. 
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Activities of Long 
Island 


TAKES OVER FATHER’S BUSINESS 

LAWRENCE, LONG ISLAND, NEw York, June 5. 
—Nelson V. Smith has taken over the lumber 
and planing mill business of his father, John 
Henry Smith, whose recent death removed one 
of the best known lumber dealers and builders 
on Long Island. John Henry Smith established 
the lumber business in 1872 and at one time 
employed as many as 215 men in building 
operations. The present thriving town of Wood- 
mere was built largely thru his efforts as a 
contractor and lumber 
distributer. 

Nelson V. Smith was 
engaged in the lumber 
business in Far Rock- 
away at the time his 
father’s health began to 
fail. He immediately 





THE LATE 
JOHN HENRY SMITH, 
Lawrence, L. I., N. Y.: 
Whose 3usiness Has 


Been Taken Over 
by His Son 





dropped this business 
and came to Lawrence 
to assist in the lumber 
business which at that 
time was beginning to 
pick up materially. The 
tremendous increase in 
business the last spring 
had grown too heavy for the older Mr. Smith 
and he requested his son to bear some of the 
burden. 

The son said today that he considers the 
lumber business in a measure a monument to 
his father and he will put forth every effort 
to make it a lasting and growing memorial. 
He said, moreover, that the firm name will 
continue to be ‘‘John Henry Smith.’’ 

Nelson V. Smith states one of his first tasks 
will be to carry out certain improvements that 
his father had desired. In the early summer old 
sheds will be renovated, new sheds built and 
large signs placed along the entire length of 
the fence in the front of the building. The 
offices will be enlarged and electric power will 
be installed in place of the oil engines now used. 
The mill will be refitted with new machinery. 

Nelson V. Smith started out as a young man 
in the lumber enterprise with his father and 
stuck with him for sixteen years. 

John Henry Smith died in his eighty-second 
year. He was born in Hempstead, Long Island, 
July 2, 1840, a son of the Rev. William and 
Many Ann Sprauge Smith, a descendent of the 
Rock Smith family, which was among the early 
settlers of Long Island. In August, 1862, while 
the Civil War was at its height, he enlisted in 
the 119th Volunteer Regiment, organized from 
the fifteenth senatorial district of New York 
City and fought with the rank of corporal at 
'redericksburg, Chancellorsville, Pine Knob, 
Savannah, Gettysburg and other places, and was 
several times wounded. 

At Gettysburg, he received a ragged bullet 
wound in the hip and thigh, from which he never 
completely recovered. He was discharged June 
7, 1865. He then took up the work of building 
contractor in Lawrence. Nearly all of the finest 
homes and villages in the Rockaway section for 
half a century were built under his direction. 
He was a former vice president of the Bank of 
Lawrence, 





PLAN UPTODATE YARD 

Far Rockaway, LONG ISLAND, N. Y., June 
°.—Mullen & Buckley (Inc.), one of the oldest 
concerns in Far Rockaway, having been in busi- 
ness for thirty years in the same spot, turned 
lumbermen six months ago. Prior to that time 
they had been furniture dealers, and made to 
order, with their own machinery, sash, doors, 
blinds and sereens. 





Retailers 


Today they are full 
fledged lumbermen, al- 
tho still in the furniture 
business. Their 8-story 
concrete building is 
filled from the second 
story up with building 
materials and high grade 
woods of every deserip- 
tion. Stacked around 
the building are large 
stocks of softwoods and 














hardwoods. 

Plans have been form- 
ulated to construct additional conerete ware- 
houses and to lay out an uptodate lumber yard. 
In six months furniture has become secondary 
with the concern. 

G. H. Mullen, president, said that plans have 
been completed for improvements, but the rush 
of business has been so great that they have 
been unable to carry them into effect. Already 
yard space is lacking and the piles of lumber 
are growing higher and. higher. 

The story of the evolution of the lumber busi- 
ness of Mullen & Buekley in brief is this: The 
concern had been successful with furniture and 
took up side lines of making window frames, to 
which door frames were added. The falling off 
in this business in July and August brought to 
the attention of the officers of the company the 
necessity of utilizing their mill, so they started 
the manufacture of sash and millwork of various 
kinds. This business turned out much bigger 
than they expected. Then they began making 
everything used in buildings. The lumber re- 
quirements became so great that new and upto- 
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G. H. Mullen, President of Mullen & Buckley, 
Caught in Action 


date machines were installed and their storage 
vard took on the appearance of a lumber yard. 


Then orders for lumber began slowly to flow in. 


Not wishing to lose a sale, Mullen & Buckley 
disposed of some of their lumber to those who 
voluntarily sent in orders and to other lumber 
yards that had grown short of material. Find- 
ing this business most profitable, they then 
turned to purchasing lumber to sell on their 
own account. 

So the lumber business of Mullen & Buckley 
developed, and today a ijarge number of trucks 
are leaving the plant daily for the different 
sections of Long Island. The company’s own 
siding on the Long Island railroad became in- 
adequate, and it was necessary to double the 


Mullen & Buckley’s 8-Story Warehouse Filled with Building Materials 


trackage, which now runs practically under the 
sheds for their full length. Triple tracking fa- 
cilities now permit the movement of any car to 
the pile at which it is desired to unload. The 
storage sheds have recently been doubled in ¢a- 
pacity and under every shed is a small mill. 

In addition to the plant at the main location, 
another shed has been acquired four blocks from 
the main yard. A siding also has been estab- 
lished there. The company at present covers a 
radius of ten miles, but will deliver at greater 
distanees if called upon to do so. When the 
correspondent of the AMERICAN LUMBERMAN 
visited the yard, seven carloads of lumber were 
being unloaded. The company has a fleet of 
fifteen automobile trucks. 


PERSEVERANCE BUILDS SUCCESS 


FREEPORT, LoNG ISLAND, N. Y., June 5.— 
C. Milton Foreman has given Freeport an ex- 
cellent example of how perseverance may over- 
come any obstacle. Two years ago the Foreman 
plant was visited by a disastrous fire that wiped 
out every building and ruined or destroyed 
practically every foot of lumber. A few days 
after the fire Mr. Foreman was looking after 
the interests of his customers. New buildings 
thruout make the yard one of the best appointed 
establishments on the island. The Foreman plant 
parallels the Long Island railroad for a distance 
of one third of a mile, so that lumber is un- 
loaded directly into the sheds. There are five 
sheds in all, including a shop for making odd 
sash and doors. Mr. Foreman’s five auto trucks 
now traverse the island for a radius of twenty 
miles. There are nine horse-drawn vehicles. 

‘“Tf business continues as it has been for the 
last month,’’ Mr. Foreman said, ‘‘we will have 
the biggest year we have ever known. Fir is 
used in large quantities in this locality and its | 
use is increasing day by day. In fact fir and 
North Carolina pine, with spruce, are our lead- 
ers. We also deal quite extensively in hardwoods, 
chestnut, oak and poplar, which are required in 
interior work for many of the cottages built in 
this section for people of the stage.’’ Mr. 
Foreman said that Pacifie coast shingles have 
pushed the southern brands off the market and 
that hemlock, which has been slower to take a 
grip than other Pacific coast products, is gradu- 
ally gaining a place in the market. 

Mr. Foreman inherited the business from his 
father, William Foreman, who for many years 
was one of Long Island’s best known lumber 
dealers. ‘‘I took the reins at my father’s death 
in 1896,’’ Mr. Foreman said. ‘‘I have held them 
ever since and I expect to continue to hold them. 
I have. never been discouraged by vicissitudes 
and I believe that has been the secret of my 
suecess.’’ One of Mr. Foreman’s cherished pos- 
sessions is an account book of the days before 
1860, which was one of the few things rescued 
in the fire of two years ago. 


TRUCKS DOUBLE BUSINESS 

New York, June 5.—John Loeffler, lumber re- 
tailer, of Valley Stream, Long Island, today 
gave an interesting account of the lumber activ- 
ities in an area of Long Island that is the 
center of a big building movement. He has been 
in the lumber business at the same stand for 
eight years and in that time has seen hamlets 
grow into good-sized towns. By the recent addi- 
tion of three automobile trucks he has almost 
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doubled his business and is now covering a 
radius of ten miles. 

A storage shed has recently been completed 
and Mr. Loeffler contemplates building another 
large lumber shed as soon as the summer rush 
is over. ‘‘The open lumber yard is getting to 
be a rarity on Long Island,’’ said Mr. Loeffler. 

Mr. Loeffler said that the present year bids 
fair to be the best he has ever enjoyed, especially 
in spruce, white pine, cypress and North Caro- 
lina roofers. Mr. Loeffler is one of the few Long 
Island dealers who deal almost exclusively in 
British Columbia shingles and he says that 
altho he has had repeated calls for fir he has 
not yet put any of this west Coast product in 
stock. He added: ‘‘Almost all of my spruce 
comes from West Virginia and I sell large 
quantities of Idaho white pine. I use a lot of 
Arkansas pine, as well, and I find that it gives 
my customers better satisfaction than the North 
Carolina grades. My difficulty has been in keep- 
ing stocks on hand. Sales have been so brisk 
that much of our lumber has been on the yard 
less than week.’’ 


SHOULD GROW TREES NEAR PLANT 


New York, June 8.—That it is cheaper to 
apply forestry engineering to the forestry prob- 
lem than transportation engineering, and cheaper 
for the paper industry, at least, to grow its 
trees close to the plant, than to extend rail 
lines into distant woods operations, is the con- 
clusion presented by the Woodlands Section of 
the American Paper & Pulp Association, in a 
report on reforestation on private holdings by 
Ellwood Wilson, of the Laurentide Paper Co. 

He says, in discussing reforestation of cut- 
over lands: 

As time goes on logging costs will increase as 
the accessible timber is cut off. Labor is never 
going to be any cheaper than it is now, and it is 
never going to be more efficient. We are already 
at the point where we must develop mechanical 
means for logging in order to decrease the cost. 

Fires are more easily controlled on planted 
lands, and insect depredations are also more easily 
controlled. Instead of keeping a 6- or 8- or 10- 
months’ supply of wood on hand, as is now neces- 
sary, it is possible to operate plantations within 
thirty miles of a mill, and keep only two or three 
months’ supply of wood on hand. Logging is an 
engineering problem, nothing more nor less than 
transportation. I do not see the idea of buying 
timber today to hold for fifty years, when at the 
same time you can get better timber, a heavier 
stand per acre, and easier logging conditions, with 
simpler transportation, by planting your own for- 
ests. 

Enormous losses by insect damage are re- 
ported by the same organization. The total will 
easily run into the millions, for the March 1 
report of the section showed that $15.37 a cord 
was being paid for rough pulpwood in New 
England. 

Here are some of the recent reports of damage: 
Quebec has lost 50 percent of its merchantable 
balsam. One company in Quebec reports that 
due to the spruce bud worm, it will be able 
to save only 600,000 cords out of 1,500,000 on 
a single water shed. The loss in New Brunswick 
alone during last year is placed at $17,500,000 
from this insect. 

Opinions differ, according to the Woodlands 
Section, on methods of control. Dr. A. D. Hop- 
kins, of the United States Bureau of Agriculture, 
believes that slash provides a breeding place 
for the insects and protects the living trees. 
W. G. Hastings, State forester of Vermont, 
agreeing that slash is an insect breeding place, 
takes the position that because of this fact, 
slash is a greater menace to the standing timber 
than fire. 


ALAA LL EE) 


SERIOUS FIRE DAMAGE IN NEW HAMPSHIRE 


ConcorD, N. H., June 5.—Forest fires in the 
valuable timber lands around Lake Winnepe- 
saukee are causing serious damage and threat- 
ening several sawmills, portable mills and stocks 
of cut lumber. Dry, warm weather and piles 
of slash in the woods awaiting disposal are 
increasing the difficulties of the fire fighters. 
In Hooksett and Goffstown a fire starting Me- 
morial Day has already burned over 300 acres 
and is headed toward Manchester, which has sent 
out an emergency crew of firemen. A special 
effort is being made to save the sawmill on 
Hackett Hill, 1,000,000 feet of sawed lumber 


and 500 cords of dry hardwood, all valued at 
$21,500. 

Half a million feet of dry boards and two 
square miles of white pine have been burned 
near Meredith by a fire which started near the 
Graves sawmill between North and Centre Sand- 
wich. A general alarm called out 1,000 volun- 
teers from neighboring towns in addition to the 
regular forces. The loss around the lumber mill 
is placed at $10,000, including the burned lum- 
ber. 
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PUGET SOUND FOREST FIRES DO BIG DAMAGE 


SEATTLE, WasH., June 3.—Forest fires imme- 
diately following Memorial Day started with 
dramatic suddenness in a hundred different 
places thruout the Puget Sound country and the 
Columbia River district, and caused damage vari- 
ously estimated in excess of $1,000,000. At 
Cedar Falls the Pacific States Lumber Co. was a 
heavy loser, the fire having entered its logging 
camps and destroyed donkey engines and fallen 
timber. The Kent Lumber Co. at Barneston lost 
considerable equipment; also the Green River 
Lumber Co. at Baldi; the Northwest Lumber 
Co.; the Sound Timber Co., near Darrington; 
Washington Star Logging Co., Darrington; Sul- 
tan Railway & Timber Co., and the Buckley Log- 
ging Co. The Buffelen Lumber Co. sustained 
some loss to down timber. The International 
Importing Co. in Lewis County, sustained dam- 
ages to one of its camps; and the Snoqualmie 
Falls Lumber Co. lost three flat cars. There 
have been fires in Whatcom County; also in the 
Grays Harbor region, which has reported a blaze 
at Copalis. Along the Columbia River the fire 
zone has extended east above Vancouver as far 
as Skamania and Klickitat counties. Up to 
the present moment no fires have been reported 
from the Olympic peninsula. 


NORTHWEST FOREST FIRES UNDER CONTROL 


PORTLAND, OrE., June 3.—The forest fires 
which swept over various sections of Oregon and 
Washington the last week are at this writing 
under control with little danger beyond the 
average of this period of the year of reviving. 
The destruction of green timber and property in 
Oregon was comparatively small. Some logging 
and sawmilling equipment was lost at scattered 
points. Further spread of the fire was checked 
by a sudden change in the wind. 

Word was received here this morning that the 
W. A. Kennedy mill at Tenino, Wash., was de- 
stroyed by fire last night. The message came 
from a buyer representing a Portland firm that 
had placed orders with the mill. Word was also 
received here today from buyers in the field that 
some mills in the vicinity of Index, Wash., had 
closed and sent the crews into the timber to fight 
the forest fires, which now, however, were well 
under control. The message said that these 
mills would probably be running again in an- 
other week. 

J. H. Chambers lost 2,000,000 feet of logs in 
a fire at his logging camp near Cottage Grove, 
Ore. The logs were ready for shipment to the 
Chambers mill at Cottage Grove, when fire swept 
in from some slashings. 


BELLINGHAM MILLS INCREASE WAGES 


BELLINGHAM, WASH., June 3.—Bellingham 
lumbermen on June 1 announced that they had 
voluntarily put into effect on that date a new 
basic wage scale of $3.40 an 8-hour day, an in- 
crease of 40 cents a day. The announcement 
was made after they had conferred with repre- 
sentatives of their shop committees, or Loyal 
Legion of Loggers & Lumbermen, and informed 
them what advance they had in mind. The com- 
mittees expressed appreciation of the voluntary 
act, which the employers assured them was due 
to the improvement in the lumber market and a 
desire on their part to have their employees share 
in the prosperity that the betterments made pos- 
sible. About twenty-five hundred men are af- 
fected by the decision. The companies concerned 
are the Bloedel Donovan Lumber Mills, Puget 
Sound Sawmills & Shingle Co., Morrison Mill 
Co., E. K. Wood Lumber Co. and Whatcom Falls 
Mill Co. 


RIGHTS TO CARLOAD OVERWEIGHTS 


SEATTLE, WasH., June 3.—A decision made 
by the arbitration committee of the Pacific Coast 
Shippers’ Association involving the rights of 
seller and buyer to overweights and under- 
weights is of general interest. The controversy 
arose in connection with the sale of a carload 
of lath, the actual transaction taking place in 
Chicago. The seller delivered to the buyer per- 
sonally the invoice and bill of lading, the former 
bearing on its face ‘‘f. 0. b. Chicago.’’ With 
them the seller delivered a letter containing a 
statement that the seller would assume no switch- 
ing charges for respotting the car in Chicago. 

The plaintiff, that is the buyer, claims that 
there was no agreement to the effect that the 
sale was f. o. b. Chicago, and that as custom 
calls for ‘‘underweights and overweights to 
final destination,’’ he is entitled to overweights 
beyond Chicago. 

The committee finds the seller’s letter and the 
invoice and bill of lading to be the basis of 
the contract, and that the buyer acquiesced in 
the conditions upon which the shipment was 
made. As the conditions clearly set forth in the 
contract were that the shipment was made 
f. o. b. Chicago and as the seller’s responsibility 
ceased upon delivery of the car at the point 
agreed upon, the committee holds that the seller 
is not responsible for the overweight beyond 
Chicago. 


DOUGLAS FIR EXPORTERS MEET 


SeaTtLE, WAsH., June 3.—A number of west 
Coast lumbermen will leave for San Francisco 
within a few days to attend the next meeting 
of the Douglas Fir Exploitation & Export Co., 
to be held in that city June 8. An important 
matter to be considered wiil be the election of 
a secretary to fill the position recently vacated 
by Charles E. Hill, of Tacoma, and the naming 
of an assistant to General Manager George C. 
Thompson. Among representative lumbermen 
who will attend are: 

From Everett—Herbert Clough, Clyde Walton, 
Richard Hambridge, E. A. Poyneer, W. H. Boner, 

From Seattle—E. G. Ames, J. H. Bloedel, W. H. 
Whitman, Walter B. Nettleton. 

From Tacoma—W. Yale Henry, Jack Buchanan, 
James Buchanan, L. L. Whitman, Neal Dempsey, 
J. Y. S. Ballantyne, E. G. Griggs, Ernest Dolge, 
E. W. Demorest. 

From Grays Harbor—William Donovan, sr., A. 
L. Paine, A. W. Middleton, Thorp Babcock, Neil 
Cooney. 

From Portland—Myron Woodard, R. H. Burn- 
side, F. C. Knapp, J. E. Ryan, C. H. Watzek, 
George Gerlinger. 


INCREASES PAY OF SAWMILL EMPLOYEES 


Tacoma, WasH., June 3.—An increase of 5 
cents an hour in the pay of all sawmill employees 
was made in Tacoma June 1 following a meeting 
of the district board of the Loyal Legion of 
Loggers & Lumbermen at which the increase 
was agreed upon by the representatives of both 
employees and mills. The board has fixed the 
minimum wage to be paid by the 4L mills at 
$3.40 a day instead of $3, the old minimum. 
As all but four of the local mills are members 
of the 4L the action of the board affects all 
the local plants, as the nonmember mills are 
taking similar action. 

More than 3,000 mill workers here will be 
affected by the change. The advance was made 
possible, the manufacturers say, by the improved 
condition of the lumber market and the desire 
of the mill owners to give their employees a 
share of the prosperity brought by the increase 
in business. 

It is expected that logging operators who are 
members of the legion will also advance wages 
soon, 

The wage proposition was discussed at 4 
meeting of the mill owners here held May 31 
and the action of the legion board was taken 
a few hours after this meeting. No announce- 
ment of the action, if any, taken at the earlier 
meeting, has been made. 


THE FOLLY of one man is the fortune of a- 
other.—Francis Bacon. 
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PREPARING SKETCH OF KNOTTY LOG MODEL 


SEATTLE, WASH., June 3.—As to fir shop 
stock, the latest evolution by the West Coast 
Forest Products Bureau is a celluloid model of 
the knotty log, which Harry S. Stronach, man- 
ager of the industrial department, has had under 
consideration for some time past. A portrayal 
of this log, with its typical knots, has already 
been featured in the AMERICAN LUMBERMAN. 
The celluloid model was completed by Mr. Stro- 
nach just prior to his departure for eastern ter- 
ritory this week. C. J. Hogue, director of the 
bureau, is preparing a sketch of the model, and 
will soon reproduce it for circulation among the 
fir mills. The work is accurately drawn to a 
scale of % inch to the foot, and not only depicts 
each knot in the cants, but sketches exactly the 
method by which the Jarge strips are to be cut 
into vertical grain shop stock. It is anticipated 
that the model will attract considerable atten- 
tion, since it will be available to manufacturers, 
who may withdraw it temporarily in order to 
study the best methods of cutting shop, in the 
light of the latest information on the subject. 
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“THE HIGH COST OF CHEAP CONSTRUCTION” 


Under the title, ‘‘The High Cost of Cheap 
Construction,’’?’ Weyerhaeuser Forest Products, 
St. Paul, Minn., has issued a book for home 
builders which is of extreme interest and value. 
This book is truthful and frank and points out 
why cheap construction does not pay. It is 
clearly illustrated, the text is plain and even 


type described. Incidentally, it may interest re- 
tail lumbermen to know that complete working 
drawings for any of the houses shown in the 
book may be obtained. 

Another publication recently issued by Weyer- 
haeuser Forest Products is ‘‘ Better Crating.’’ 
It tells how to secure better results with wooden 
erates. It shows efficient methods of construc- 
tion and good reasons why wood should be used 
for properly crating various products. Lumber- 
men who have a considerable crating trade un- 
doubtedly will find this booklet of unusual value 
and assistance. 


THE LUMBER YARD WITH NO LUMBER 


The accompanying illustration will be of inter- 
est to lumber manufacturers and, incidentally, 
to buyers accustomed to securing stock from the 
Madera Sugar Pine Co., of Madera, Calif. It 
shows this company’s large drying yard as it 
appeared the latter part of April, practically 
bare of stock. There may be observed at the ex- 
treme right a few piles being started, the first 
of the 1922 cut which began to arrive during the 
last part of April. For over sixty days the com- 
pany yard has been practically empty, nothing 
being visible except the tramways and the pile 
foundations. <A close observer will note the be- 
ginning of piles of lumber, here and there, thru- 
out the great yard. The sawmill of the Madera 
Sugar Pine Co. is sixty miles from the drying 
yard, to which all the lumber is transported by a 
flume. 

In commenting upon the bare condition of the 





DATA ON NEW ORLEANS COMMERCE 


The Red Book of New Orleans Commerce for 
1922 has just been issued by the New Orleans 
Association of Commerce. It contains 500 pages 
of valuable information consisting of the official 
directory and market guide list of members of 
the New Orleans Association of Commerce; out- 
standing features and interesting data on the 
city and port of New Orleans; river distances 
from points on the Mississippi River to its 
mouth; distances to chief ports in nautical miles 
from some of the ports in the United States 
and of the world to New Orleans and New York. 
Many pages are devoted to the principal im- 
ports and exports from New Orleans in 1921, and 
following this data appears a historical sketch 
of the New Orleans Progressive Union and the 
New Orleans Association of Commerce; some 
facts about the port of New Orleans and its 
relation to the Mississippi Valley ete. 

On page 25 is given the principal imports to 
New Orleans in 1921, and under the head of 
free articles appears mahogany with 13,391,000 
feet, valued at $1,515,372, and 1,400 tons of 
wood pulp valued at $59,830. 

Under the heading of lumber exports from 
New Orleans in 1921, 1920 and 1919, on page 
32, appears the following summary of measured 
timber and lumber: 


1921 1920 1919 
CM enecKess 3,649,000 2,287,000 577,000 
Hewn timber... 820,000 157,000 336,000 


Sawed timber. 21,864,000 25,805,000 36,645,000 
RANGE occ 114,353,000 122,659,000 136,458,000 


Totals ...140,686,000 150,908,000 174,016,000 











This shows the bare condition of the yard of the Madera Sugar Pine Co. at Madera, Calif., at the time the 1922 cut began to arrive from the 


sawmill. Thruout this great drying yard there was hardly any lumber. 


and small piles here and there. 


one who is not familiar with construction can 
study it and get a good idea of why cheap con- 
struction does not pay. No claim is made that 
the facts presented are new, but they are classi- 
fied and clarified so as to be readily under- 
standable. The introduction says in part: ‘‘In 
the following pages you will find that attention 
is directed toward numerous house ills that are 
due to faults, not in the lumber, but in the 
construction of houses. The bad practices illus- 
trated are by no means the only ones that 
might have been shown. Nor are the approved 
methods of construction shown here in all cases 
the only ones that can be applied with satis- 
factory results. They indicate, however, how 
easy it is, thru right construction, to build a 
satisfactory and substantial house.’’ 

By means of a series of drawings, the suc- 
cessive steps in the building of a house of the 
improved frame type are shown. Detailed draw- 
ings show how the construction should be earried 
on and how it should not be carried on, and the 
drawings are very plainly and clearly explained 
in the text. 

As a companion to ‘‘The High Cost of 
Cheap ° Construction’? Weyerhaeuser Forest 
Products has issued ‘‘Good Houses.’’ This 
book is by Russell F. Whitehead and deals with 
the typical historie architectural styles for mod- 
ern wood built homes. The book seeks to in- 
terpret those architectural styles which are the 
foundation of modern building traditions and 
Which are adaptable to wood construction. It 
tells where these styles belong historically, what 
their chief characteristies are and how they can 
be adapted to the modern home. The book is 
plentifully illustrated with sample plans of every 


yard, A. W. Ileavenrich, general manager, said 


‘ in part: 


The fact that we are able to dispose of what we 
manufacture year after year is a source of very 
great pride to us. It has always been our aim to 
produce the best sugar and white pine obtainable 
anywhere. The popularity of Madera quality lum- 
ber indicates that we are succeeding. Season after 
season we have kept our mill cutting to maximum 
capacity. The fact that we are unable to meet the 
demands made upon us shows that the trade is not 
only satisfied that our stock is the best obtainable 
but that we are giving service as well. No con- 
cern could possibly use greater care in selecting 
the material called for on orders, or be more con- 
scientious in-.meeting its obligations promptly and 
fully. That this policy has resuJted in an ever in- 
creasing demand for our lumber is most gratify- 


ing to us. 
PABBA BBBAEABAAE. 


INSTALLS PLANER TO MAKE FLOORING 


ANDALUSIA, ALA., June 5.—The Covington 
County Lumber Co. has installed a high speed 
planing machine in its plant here to manufac- 
ture flooring. The local company is a large 
buyer of the output of small sawmills in this 
vicinity, which are not equipped with dry kilns 
and planing mills. The Covington County Lum- 
her Co. is in position to sort over the stock care- 
fully, put the better boards thru the steam dry 
kilns and then rework them into the upper 
grades of flooring, both 2%4 and 34-inch face. 

J. P. Tilley is president and general manager 
of the Covington County Lumber Co. He does 
a general business in longleaf and shortleaf yard 
and shed stock items, particularly in dimension, 
boards, B&B rough finish and roofers. Mr. 
Tilley ’s associates are L. M. Milligan, secretary 
and treasurer, and T. J. Hayes, sales manager. 


A few piles of the new cut may be seen at the extreme right 


In the foreign commerce of New Orleans by 
commodities and values, mahogany comes ninth 
on the list of the commodities imported, while 
in the commodities exported lumber and timber 
are in the eighth place. 


CALIFORNIA REDWOOD DATA 


SAN FrANcisco, CALIF., June 3.—The follow- 
ing information is summarized from the Cali- 
fornia Redwood Association’s statistical report 
for the week ended May 27: 


Member mills reported Entire 
Percent industry 
No. of of pro- (estimated) 

mills Feet duction Feet 
Production .. 13 8,737,000 100 12,500,000 
Shipments .. 13 7,739,000 89 11,100,000 

Orders— 

Received .. 13 10,418,000 119 14,900,000 


On hand... 13 59,908,000 85,600,000 
Detailed Distribution for Week 


Shipments Orders 

13 mills 13 mills 
Northern California*...... 2,154,000 3,888,000 
Southern California*..... 2,135,000 3,529,000 
WEGMOEIN Se ckceaaleaaa deine 2.000 24,000 
EE °S a aRG eee wane 1,688,000 2,910,000 
PO acndkecun deen one 1,760,000 67,000 
PE ects ai Kae nee 7,739,000 10,418,000 


*North and south of San Luis Obispo-Bakersfield 
line. PARA AEBEBAAAE. 

THE CANADIAN NATIONAL RAILWAYS pur- 
chased 4,554,653 ties between Sept. 1, 1921, and 
March 31, 1922, at a price of $50 to $60 a hun 
dred for first class ties and $25 to $35 for third 
class ties. All Canadian provinces shared in the 
orders and 123,000 were purchased in Minnesota 
for the railway mileage in the United States. 
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Production Shipments Orders 
1922 1921 1922 1921 1922 1921 
Southern Pine Association............0cccccuccecscscces 1,400,986,030 1,444,555,091 1,408,869,693 1,519,776,587 1,547,936,333 1,531,022,437 
rrr ree eer 76,838,014 73,715,626 i ,678 82,747,402 105,481,614 75,371,037 
UMN 5 incnc tev pied in ws POETS w Rete tO ess Gea wee 1,477,824,044 1,518,270,717 1,499,848,371 1,602,523,989 1,653,417,947 1,606,393,474 
West Coast Lumbermen’s Association...............004. 1,578,363,0386 924,433,280 1,520,832,968 1,004,743,083  1,611,248,161 1,038,771,386 
OS Eee eer eer Teer r rr rn ee re a 91,308,220 56,591,246 92,594,978 57,800,639 100,581,197 61,328,838 
BENIN cc tetas aictaraie- ae 8 Ole, 6:6 aie 7s GIS SiaSin Gib’ RS.ken BE ELA SC 1,669,671,306 981,024,526 1,613,427,946 1,062,543,722 1,711,829,358 1,100,100,224 
Western Pine Manufacturers’ Association................ 293,338,000 184,701,082 425,574,000 219,253,728 501,300,000 217,175,000 
ee 3 ee ey ee et ee a ee a ere tn 26,996,000 19,638,000 26.727,000 13,180,000 26,650,000 12,250,006 
NI, do 56 is crete Sig hiace 6 Hid OER Sina whe ce WOM ea he aoe 320,334,000 204,339,082 452,301,000 232,433,728 527,950,000 229,425,000 
California White & Sugar Pine Manufacturers’ Ass'n..... 62,672,000 17,676,000 100,483,000 70,212,000 178,757,0C0 145,740,000 
BRM occ otha aise SI SED ASS BWISe WRT EE Bie SISO 2,775,000 5,349,000 1,505,000 3,239,000 491,000 2,013,000 
EON tiecis SapeaN® kp cO a Swede ae DHEw Ge Ss ade Dae 65,447,000 54,025,000 101,988,000 73,451,000 179,248,000 147,753,000 
California Redwood Association .............-..cseecee. 143,362,000 91,072,000 137,519,000 68,755,000 147,006,0C0 60,650,000 
MERE ~ isto SEP AK RST PERS SO ma VaWe Cais e/g eae 8,737,000 2,977,000 7,739,000 1,634,000 10,418,000 1,568,090 
NNER oxo oan Gip iowsite atereusSaeal Wore Dalaehs SOAS adres aw ate 2 . 152,099,000 94,049,000 145,258,000 70,389,000 157,424,000 62,218,000 
North Carolina Pine Association...............e0ceec0e8 171,737,555 97,180,436 158,087,545 86,637,843 164,832,810 73,786,871 
OO 1 EES EE ET OE Pee eR TT 8,773,970 6,556,858 8,930,523 6,068,238 8,489,000 10,167,661 
MRA ste 's snocist efor See tetaS GoM Gir Wim LoL wa 16 wha NOV rie vmclacea Ree lols ts re 180,511,525 103,737,294 167,018,068 92,706,081 173,321,810 83,954,532 
Northern Hemlock & Hardwood Manufacturers’ Ass’n.... 35,126,000 31,412,000 47,495,000 24,992,000 51,654,000 22,459,000 
PU OE? Siva ele Snip as eee Re WEE TAD g! MAE MRES, BS OEIAE S 1,139,000 2,447,000 2,738,000 1,694,000 2,080,000 1,469,000 
PEMD, © 56: 50i.0: 6 wp. ,8o Wipinn Wise Wee PS SM RRO Si SOW orm lo OOS EAE 36,265,000 33,859,000 50,233,000 26,686,000 53,734,000 23,928,000 
Northern Pine Manufacturers’ Association............... 141,742,603 No Report 113,165,726 No Report 125,687,000 Not Reported 
RS EG a. Sis ohn nty, dis: basso Gaara oD aE BT pA a ete s PAIS = Gung ares ts 16,574,717 No. Report 13,799,947 No Report 14,722,840 Not Reported 
DRG | ks cow sands 66.045 ESS OES WA EOS aw cau leGles 158,317,320 126,965,673 140,409,840 
Total for Twenty-one Weeks (Cut, Shipments and Orders) .4,060,469,195 2,989,304,619 4,157,040,058 3,160,733,520 4,597,334,955  3,253,772,239 
Michigan Hardwood Manufacturers’ Ass'n, Jan.-Apr. 1922: 
DRIER 5c i i ae in BO ate a bei adi Ne tes ba ome ety St 12,306,000 No. Report 17,039,000 No Report Not Reported Not Reported 
NEN oa 61565 Kida rsid obec aise Die Renee solace arate ste 43,887,000 No Report 34,806,000 No Report Not Beported Not Reported 
Grand Total (Cut and Shipments) ..:... 6.66 6<60% 4,116,662,195 4,208,885,058 


*The 1922 figures begin with the week ended Jan. 7 and include those for the week ended May 27. The 1921 figures are for the corresponding 
period. Compiled by the National Lumber Manufacturers’ Association. 





Record of Direct Sales of Douglas Fir 


SEATTLE, WasH., June 3.—The upward tendency of the market for Douglas fir is the predominant feature of an analysis of direct sales during May, 
as compared with the record for March and April. April prices were somewhat higher than those in March; and in May there were advances in thir- 
teen items out of a list of fourteen. The exception was No. 2 vertical grain flooring, for which the May prices were $54, high, and $44.50, low; as 
compared with $59 and $43 in April—reducing the spread from $16 to $9.50. The behavior of this item bears out a report that No. 2 vertical grain 
flooring represents the only accumulation. In general the volume of sales is featureless; yet a substantial increase in noticeable both in No. 1 common 
and 2x4-inch 12-16-foot along with a rise of $1 to $2 in price. The record of the three months, taken from figures compiled by the sales reporting 
department of the West Coast Lumbermen’s Association, is: 








——— Sales——— ~---——-—-Prices---—------— ———Sales——- ——- Prices —iy 
No. leet No. High Low Spread No. Feet No. High Low Spread 
V. G. fir flooring, 1x4: Ceiling: 
0. 1— Skah” No. 2 & better— 
RRO. ico ccsecbidie est encise 4 Sasdew 50 =. 298,000 10 $56.00 $49.50 $ 6.50 March ................0. 453 2,239,000 17 35.00 21.00 14.00 
er ee 69 398,000 9 55.00 48.00 7.00 A ee ee ee 506 2,327,000 13 33.00 26.00 7.00 
OM chat Scns eal ct dA ctaee 100 ~—-537,000 10 «59.00 48.75 10.25 on sepneet erst tensa ea> 549 2,503,000 13° «35.00 ~—-. 28.00 7.00 
No. 2— x4 0. 3— 
OS er ere 445 2,233,000 18 53.00 43.00 10.00 March ee ee yee EOE Se ee ee 90 567,000 14 28.50 11.00 17.50 
Fernie: 472 2,470,000 17 59.00 43.00 16.00 APTI... eee eee eee 116 = 721,000 11 27.50 = 19.00 8.50 
5 ee ees \ 537 2,431,000 17 54.00 44.50 9.50 May .. Pee eee eee eee eee 105 585,000 18 35.00 20.50 14.50 
ae Drop siding: 
No. 3— a . 6” No. 2 & better— 
OS, ee eS 142 1,044,000 15 40.00 30.00 10.00 NTR ego ny ee 522 3.458.000 19 38.50 26.50 12.00 
April .......-.---..50ee, 168 1,158,000 16 40.50 30.00) 10.50 0 April iE! 588 3.731.000 14 36.00 26.00 10.00 
May ...-..-...++.. --+++ 141 914,000 130 41.75 34.00 aaa  ~aSssereeehosere 614 3,841,000 18 39.00 29.00 10.00 
S. G. fir flooring: Drop siding: 
4” No. 2 & bette) 6” No. 3— 
re ere a 176 1,413,000 12 34.00 26.00 8.00 DEON Sie cise, oboe ¥ wela ee 141 = 1,002,000 20 =33.00 22.00 11.00 
| ae eee 16 1,116,000 13 35.00 24.50 10.50 PRUNNRE sis. 600-0 » Sere 6 6 ewmie 161 1,168,000 21 31.50 22:60 9.00 
| eee See ee 204 1,467,000 14 36.00 29.00 7.00 MM ive tese sa ios opto a Rte Savlanee 151 =1,190,000 16 33.50 24.50 9.00 
4” No. 3— ae ey] iat 
OE cnc kinnk Hei Es VR 62 97,000 14 31.00 21.25 9.75 E 10" No, 1— 
poy fet eae atulate . 69 438,000 ee RR Re... el eee eaten = 7 eS SS 
. 22’ ¢ 21.0( 24.06 iy RMON sha eh 5 cs: ang aiwpsl ows aig ANE aE 32 3,070,000 4.50 10.00 4.50 
wae 8 Aastha aa telceaiada ii ~ Ce said soa 523 5,244,000 15 «15.50 = 10.50 5.00 
OS please 199 786,000 12 37.00 25.00 12.00 ee 
RIO: 6.6.5) 6 6 e1k w boe ble Sw BLO oe % - ot. ae a“ " « =“H2 r - 
eee a 260 958,000 12 37.00 27.00 10.00 a" SPACER EDI ist 725000 10 1n00 10:50 450 
eee eee 253 937,000 12 40.00 31.00 in Syme 140 = 710,000 11 17.00 11.00 6.00 
6” No. 3- a4", 12-14’, No. 1 S€E— 
BE 8S asec Os ec 51 244,000 8 30.00 23.00 7.00 | [intl ai 8) pee Conn ea tr 585 2,012,000 10 13.50 10.00 3.00 
PRUE og clare sip sie win eaten 61 330,000 120 35.00 20.50 14.50 AC | ER CRO ae Se, oe: 800 2,801,000 10 «13.50 = 10.00 3.50 
BN co co hs nd its hs Su ctede 48 175,000 11 36.00 28.00 Me = PRR oo sch bala cues eraser aes 837 3,784,000 38 15.50 10.25 4.75 





Production and Shipments of Western Pine 


PORTLAND, OrE., June 3.—An analysis issued by the Western Pine Manufacturers’ Association shows that April shipments are the highest of any 
single month since May, 1920. Following is a summarization: 





























Production Statistics for April Shipment Statistics for April Production and Shipments Compared 
-——-Mills reporting Production ———Mills reporting—— ——Shipments Shipments. . 131 tie cos 75 pe 693 
Total Nocut Cutting Fect Total No shpmts. Shpg. Cars Feet Production ............ 107;891,702 85,707,205 
BNP sks. bis iene de 9 44 107,891,702 1922.. 53 2 51 4,903 131,107,895 Shi 99 
at ‘ = ik halal a = ppaditl Shipments exceed cut. 23,216,193 ......... 
L- 3 eee 55 18 37 85,707,205 1921... 55 2 53 2,904 75,432,693 Cut exceeds shipments .......... 10,274,512 
- -1922—-_———_- ——1921 — 1922 - —1921 
Cars Feet Cars Feet Cars Feet Cars Feet 
MORN ei suss be Ad hh Scheie orate we 207 5,629,256 148 3,632,710 NMED a oo ois vce beech wis tej 177 4,732,988 113 2,966,474 
RU URRUR DD 5 6. So Sys sides ei wes ete 355 8,942,863 287 6,697,874 NMPIIINEE, 5556 Ws 18 3 10-Gue se leve so aNOeeae 38 1,040,453 61 1,575,045 
RMR oh Yocte75 55 Stes witb aS do 66 pve hire Sic 40 1,001,245 29 811,212 MGRONAR) sodas aise as) ois Sueded Scalers ond 81 2,390,394 43 1,143,258 
Ls ee ar 231 6,069,641 164 4,146,907 PM MNPR MINN i so5 gcse 5 al Reig ave ewe RONG 186 5,008,683 98 2°449,758 
eo: re 78 1,971,472 51 1,352,256 1 RS Orne eine pen pene 102 2,752,397 62 1,742,769 
OMI APREOUR, 56.5605 sa bbdaises 6 132 3,646,022 59 1,576,649 PRMMIMMNI cars oars Vale slaieisis! die, Sees 54 1,606,983 16 "423.458 
Minnesota Tee ee ee $29 8,718,242 244 6,480,168 Atlantic coast States*......... 969 26,764,572 476 12,829,009 
DPE OBED 6.5 5.9) sbnainge maeaaages 275 7,227,215 250 6,608,173 Other eastern States}......... 118 3,231,468 52 1,364,402 
Lo er ree rere 488 12,428,415 242 5,970,858 Oklahoma and Texas.......... 14 352,779 10 299,086 
SEER Scie sininiw wis er, 6 Ons WRooe 541 eK rnt a8 bye pee MMO UA sie, ou oijewieseein sas Se Beak 2 54,208 MSs Jeane 
inch ewodansesaxasiek 69 1,724,916 4 995,60 PRR E SEER ERE LS Fe 3: 1,156,141 146,562 
NE iad iinain Sighisnaiecka ut 328 8,570,336 158 4,071,816 tt ae tint ee 
oe rs a eee ee 56 1,484,926 43 1,164,111 ROGET io: Gr ce teeve euneuioa 4,903 131,107,895 2,904 75,432,693 
*Pennsylvania, New Jersey and States north. yEast of Mississippi and south of Ohio rivers. 
The following figures show the number of mills reporting April, 1922, prices and volume of inquiry as normal, or above or below normal, as com- 
pared with the volume of inquiry or price level of March, 1922: 
, Normal Above Below Normal Above Below 
PHC. bc cbesacde hese ees sioce heehee 7 26 3 MRNA ORT Ss 6 a gy a a an cot IO ee re s 28 2 
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Data on California Pines Sales and Prices 


San FrANcisco, Cauir., June 3.—The California White & Sugar Pine Association’s summary 
of sales (siding, moldings, battens and lath not included) by member mills during the week ended 
May 27 gives California sales as 3,259,000 feet at an average price of $24.25 f. 0. b. mill; and 


total sales as 8,066,000 feet at an average price of $39.60 f. o. b. mill. 


and average f. o. b. mill prices realized follow: 


Feet Av. Pricer 


Feet Av. Price 


Total sales by grades 


Feet Av. Price 


California White Pine Mixed Pines White Fir 

Nos. 1 & 2 clear 284,500 $ 99.60 Common— oF No. 3 com. & 

C select...... 250,000 91.25 No. 1....... 71,000 $ 42.70 rer 425,000 $ 17.40 

D select...... 91,000 74.35 No. 2....... 422,50 29.05 No. 4 com 166,000 12.00 

No. 3 clear 156,000 79.85 No. 3....... 585,000 19.70 Com. mixed.. 10,500 16.25 

Inch shop. 99,000 59.15 No. 4....... 196,000 13.65 = No, 1 dimen.. 51,000 18.65 

No. 1 shop 510,000 62.85 ve", all wdths. 26,000 29.40 No.2 dimen.. 69,500 15.05 

No. 2 shop... 813,000 47.10 Form stock. 136,000 17.05 ‘ 

No. 3 shop... 732,000 28.80 _Misc. ...... 19,000 25.00 Douglas Fir 

Stained ...... 197,560 35.35 No. 1 dimen.. 72,000 19.60 C&better 13,000 $ 50.00 
Sugar Pine Siding— Lin. Feet Av. Price Common ..... 51,000 $ 10.55 

Nos. 1 & 2 clear 114,500 $166.00 B&btr. bev. 121,500 $ 43.05 Mountain Pine 

C Gei6Gts osc 37,000 117.15 OS eee 65,000 31.25 Common ..... 1,539,500 $ 18.00 

No. 3 clear... 86,000 88.85 C&btr. short 304,000 29.80 

Inch shop.... 6,000 49.65 Stained 35,000 25.90 Cedar 

No. 1 shop... 212,000 77.50 MIGG. <<.0«: 20,000 OMe) | bxatxcacsvess 25,000 $ 50.00 

No. 2 shop... 145,000 66.15 _ ‘ —_ 

No. 3 shop... 31,000 33.75 on tee Peet Av. Price Lath 

Stained 88,000 62.95 Panels, white Pieces Av. Pric 

DtawneG «ceveee is 5) i ee 6,500 $ 84.20 1eccs v. Price 
Tank Stock 7 30x, pine..... 225,000 16.65 No.1 pine.... 135,000 $ 6.85 

Renee oe 26,000 $ 45.05 30x, fir....... 80,000 14.10 No. 2 pine.... 230,000 4.85 





British Columbia Production 


VANCOUVER, B. C., June 8.—Comparative estimated values of timber production in British Colum- 
bia during the last four years give an interesting insight into the development of the industry, and 


are as follows: 


Product 1918 1919 1920 1921 
NN oat y tet Bie aul cas rae Te Ghee aaa a ero rae eras $26,219,697 $31,000,000 $46,952,500 $33,533,000 
Bienen CAMNEe INDE sé. «5/0. 056 6 Oe iw Sei wl eae Berea ore Rare eae 10,517,250 12,554,257 21,611,681 13,500,000 
ORRIN, £6542°5 ice 3 16:< lard GN 65410. Hi ood reo Se wk Oe 5,805,417 12,801,564 12,081,476 7,032,000 
WE, oe eee AE uh tied rhe Wa oak RS eae ke we se 1,845,195 2,142,000 2,650,000 2,000,000 
Piles, poles and mine props............sccccccece 1,087,418 1,532,448 1,543,087 1,479,000 
DPR INIUI Se. ccd oo 0b eels. Gide, 6 Ke ww ea ake eel alee 1,773,821 5,256,520 1,495,729 1,180,000 
IG TRIES 5 ck acd Scan ee ba we eeaeboawaaae am pedawes 2,091,346 2,250,682 2,314,000 
Additional value contributed by the wood cutting 

WUE 5! o's aie kale dlatie b wees cued oa ema eee. 1,689,810 1,720,000 2,580,000 2,034,000 
Product of Dominion Wands. .... i. ceccccccssccece 4,953,829 * * * 
DEE Bice cee wens cs etnsewh onnusecceee waka e wens 120,278 195,594 847,920 250,000 
RO ENON 5) aia 44 0 0nd 0's w)a olaaiain din ei eradelecorecn wets 148,808 991,365 615,732 1,648,000 

PENIENMNE ae Sie iwx did wclnlhvidiet Swe wee geeeee wows $54,162,523 $70,285,094 $92,628,807 $64,970,000 





*Included in other items 





National Analysis 


WASHINGTON, D. C., June 5.—The National 
Lumber Manufacturers’ Association issues the 
following analysis of figures appearing in the 
table at top of page 54. Up to the time 
of making the percentage analysis, reports had 
not been received from the California Redwood 
Association or the Northern Pine Manufac- 
turers’ Association, but the AMERICAN LUMBER- 
MAN has since added these figures to the table 
on page 54. Orders and shipments are shown 
below as percentages of production: 


During During 21 

Week Ended Wks. Ended 
May 27 May 27 

No. of Ship- Or- Ship- Or- 


ASSOCIATION— Mills ments ders ments ders 


Southern Pine ........ 129 118 137 101 112 
WEG CNG! cc acencas 125 101 110 97 103 
Western Pine ........ 38 99 99 141 165 
California Pines ..... 5 54 18 156 274 
California Redwood... **+ ** ** 96* 103* 
No. Carolina Pine.... 39 102 97 93 96 
Nor. Hemlock & Hdwd. 11 240 183 139 148 
Northern Pine ....... = SS Ue 80* 89* 


3477 108 117 102 113 

**No report up to time of compilation, but re- 
port included in statistical table. 

*For 20 weeks only. 

yLast week there were 387 reporting mills; 
totals for this week are somewhat reduced by 
failure of 40 mills to report in time for inclusion 
in analysis. 





Oak Flooring Statistics 


The Oak Flooring Manufacturers’ Association 
has prepared the following statistics on oak 
flooring: 


1922— Shipments Production Orders 
Week May 20. 5,579,000 3,819,000 6,763,000 
Week May 13. 3,928,000 3,744,000 5,991,000 
May 1 to 20.. 13,969,000 11,689,000 18,995,000 

1921— 

May 2 to 21.. 5,771,000 6,138,000 5,216,000 





HONOR INVENTOR OF METAL 


The Edward Longstreth medal awarded by 
the Franklin Institute of Pennsylvania for 
inventions of high order and for particularly 
meritorious improvements and developments 
in machines and mechanical processes, has 





Facsimile of Medal Awarded Samuel T. Freas by 
Franklin Institute 


been recently presented to Samuel T. Freas, 
of Henry Disston & Sons (Ine.), of Philadel- 
phia, Pa., in recognition of his invention of 
the interlocking tooth metal cutting saw. Mr. 
Freas has been associated with the Disston 
concern for the last twenty-one years. The 
saw was designed and developed by him in 
the Disston factory and is manufactured as a 
Standard Disston product. It is known to the 
trade in two different stvles, One is called 


the Disston sectional interlocked inserted 
tooth metal cutting saw, and is designed for 
use in cutting irregular shapes, hard steel rails, 
gates and risers for steel castings, and 
wherever a very fine pitch of tooth is needed. 
The other style, called the Disston interlocked 
metal cutting saw, is designed for use in cut- 
ting heavier work such as large steel forg- 
ings ete. 

The presentation of the medal to Mr. Freas 
was made upon the recommendation of the 
lranklin Institute’s committee on science and 
the arts after a very complete investigation 
of the development of the inserted tooth cir- 
cular metal cutting saw. The report of the 
committee included photographs and drawings 
showing progressive steps in inventions of this 
type of saw since the inception of the idea 
about thirty years ago. In presenting Mr. 
Freas to the Institute, a member of the com- 
mittee said: 

One often hears it said of a successful invention 
how surprising it is that no one thought of it be 
fore, it being so simple. In reality surprise should 
be expressed that anything so simple should have 
been thought of at all. In the present instance 
there has been produced a detachable tooth saw 
for cutting metal, the success of which results 
largely from its remarkable simplicity. This sim 
plicity of design is due to no mere chance, but has 
behind it years of concentrated application to the 
study of metal cutting. 

The use of circular saws for metal cutting, while 
not new, is becoming increasingly extended. The 
inserted tooth saw allows faster and more eco- 
nomical cutting, but the intense stresses set up in 
the teeth of a saw doing heavy work have made it 
a difficult problem to hold the teeth in place, and 
at the same time have them readily removable 
and replaceable. The medalist (Mr. Freas) has 
done this by a very simple but unusual combina 
tion of wedges. It is in consideration of this ex- 
cellence of design resulting in the extended and 
successful use of this saw that the Franklin In- 
stitute, thru the committee on science and the arts, 
has awarded the Edward Longstreth medal to Mr. 
Freas. 

In the findings of the committee the prac- 


CUTTING SAW 


tical merits of the saw were reported in part 
as follows: 
Several users of the interlocking tooth saw were 


written to for their opinion and very favorable 
replies, which are on file, were received in every 





S. T. Freas and a Disston Sectional Interiocked 
Inserted Tooth Metal Cutting Saw 


case. In conclusion, the results of this investiga- 
tion indicate that the inventor was the first to 
realize fully the stresses developed in a metal cut- 
ting saw and to use this knowledge in inventing 
an inserted tooth metal saw which operates ef- 
fectively in the many uses to which it is applied, 
and has become a commercial success, 
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235,000,000 Feet 


National Forest Timber 
FOR SALE 


LOCATION AND AMOUNT.—AIll the merch- 
antable dead timber standing or down and 
all the live timber marked or designated for 
cutting on an area embracing about 5,610 . 
acres in Twp. 31 N., R. 10 E., surveyed, Twp. ' 
30 N., R. 10 E., and Twps. 30 and 31 N., R. 11 
E., Ww. M., partly surveyed, Sauk River 
watershed, td National Forest, 
Washington, estimated to be 130,000,000 feet 
B.M. of Douglas fir, 50,000,000 feet B.M. of 
western red cedar, and 55,000,000 feet B.M. of 
western hemlock, silver fir and other species, 
more or less. 

STUMPAGE PRICES.—Lowest rates consid- 
ered for sawlogs $2.00 per M for Douglas fir, 
$2.75 per M for western red cedar and western 
white pine, and $0.50 per M for other species. 
For products other than sawlogs to be removed 
at the option of the purchaser, $1.25 per cord 
for cedar shingle bolts, 1 cent per linear foot 
for poles and piling of all species, $0.05 each 
for hewn railroad ties of Douglas fir or cedar 
to be used in connection with the logging of 
the timber, and $0.25 per M feet B. M. for 
other material unmerchantable or unsuitable 
for the above products. Rates to be read- 
justed April 1, 1926, and at three year inter- 
vals thereafter. 

DEPOSIT.—With bid $10,000, to apply on pur- 
chase price, refunded, or retained in part as 
liquidated damages, according to conditions 
of sale. 

FINAL DATE FOR BID.—Sealed bids will be 
received by the District Forester, Portland, 
Oregon, up to and including June 21, 1922, 
The right to reject any and all bids is re- 

served. 

Before bids are submitted full information 
concerning the character of the timber, condi- 
tions of sale, deposits, and the submission of 
bids should be obtained from the District For- 
ester, Portland, Oregon, or the Forest Super- 
visor, Seattle, Washington. 


| Clean ~o28 Bags 


and salvage 5 to 10 sacks of good 
cement out of each thousand 
cleaned. Let us tell you how to 


SAVE ¢ Lpher.Sace: 


ement 
Mlustrated Folder on Request 


Freight 
Handy Sack Baler Company 
R RAP! IOWA 























Established 1910 


Schnackel, Rausch & Co. 


Auditors and Constructive Accountants 


458 Hanna Bldg., 511 Metropolitan Bldg., 
Cleveland, Chio AKRON, OHIO 


FOR THE LUMBER INDUSTRY 
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‘ TIMBER ESTIMATORS } 


Aiea sa 











f sasper Lemieux Frederick Lemieux F.H. Day 


Lemieux Brothers & Co. 


TIMBER ESTIMATORS 
19-20 Whi 
Le Phone Maia 2479" ~NEW ORLEANS 
















Limited Resources Require Careful Management 


TIMBER ESTIMATES 
Reports and Maps help you 
JAMES W. SEWALL, Forest Engineer 
Old Town, Maine Davidson Bidg., Washington, D.C. 
Largest Cruising House in America 


MOTOR TRUCKS AND TRACTORS 


Gold by using the classified department. If you want 
to sell or want to buy, insert an advertisement in the 
*‘Wanted and For Sale Department’’ of the AMBRICAN 
LUMBERMAN, Manhattan Building, Chicago, Ill. 





June 15-17—Hardwood Institute Organization Com- 
mittee, Louisville, Ky. Special meeting. 

June 19-20—American Construction Council, Wash- 
ington Hotel, Washington, D. C. Organization 
meeting. 

June 20—Lumbermen’s Golf Association of Chicago, 
Olympian Fields Country Club, Annual. 

June 20—Lumbermen’s Club of New Orleans, 
Orleans, La. Annual. 

June 21—National Lumber Exporters’ Association, 
Congress Hotel, Chicago. Semiannual. 

June 21-22—Oklahoma Retail Lumbermen’s Asso- 
ciation, Oklahoma City, Okla. Annual, 

June 22—Central Missouri Association of Retail 
Lumber Dealers, Jefferson City, Mo. Annual. 

June 22-23—National Hardwood Lumber Associa- 
tion, Congress Hotel, Chicago, Annual, 

June 23-27—Michigan, Ontario and Ohio Retail 
Lumber Dealers’ Associations’ Lake Cruise, 
starting from Windsor, Ont., June 23. 


New 


June 26-July 1—American Society for Testing Ma- 
terials, Chalfonte-Haddon Hall Hotel, Atlantic 
City, Ni J 

July 14—Northern Wholesale Hardwood Lumber 
Association, Minneapolis, Minn. Summer Meet- 
ing. 

Oct. 11-14—Pacific Logging Congress, Tacoma, 
Wash. Annual. 

Sept. 7-9—Concatenated Order of Hoo-Hoo, Hotel 
Statler, Detroit, Mich, Annual. 


SPECIAL FARE TO HARDWOOD ANNUAL 

Secretary Frank F. Fish, of the National 
Hardwood Lumber Association, Chicago, an- 
nounces that the railroads have granted a special 
rate of a fare and one-half to those attending 
the annual convention of the association, to be 
held in Chicago on June 22 and 23. Those in- 
tending to come are urged to ask for a certificate 
when purchasing their ticket, as 250 of these 
must be validated by the carriers’ special agent 
before the return ticket at half-fare can be 
obtained. 

Secretary Fish advises those who intend to 
come to make their hotel reservations early and, 
if any so desire, he will attend to the matter for 
them. 

Announcement from the office of the National 

Hardwood Lumber Association states that 3,500 
invitations have been sent out for the twenty- 
fifth annual convention, the issue having been so 
adjusted that there will be a greater attendance 
than usual of representatives of woodworking 
lines, especially from the automobile, furniture 
and sash and door manufacturing lines. Nine- 
tenths of the acceptances so far received indi- 
cate that not only principals of woodworking 
concerns will attend, but they will be accom- 
panied by their lumber buyers. Expectations 
are that the attendance will reach 1,500. 


FOREST FIRE ASSOCIATION ACTIVITIES 


PoTLATCH, IDAHO, June 3.—Secretary W. D. 
Humiston, of the Potlatch Timber Protective 
Association, this city, announces that the second 
quarterly meeting of the association will be 
held in Spokane, Wash., on June 12. As this 
will be the last meeting before the fire season 
begins and there are a number of important 
matters to come up, a full attendance of the 
membership is requested. 

The North Idaho Forestry Association will 
mect June 13, at which time District Forester 
Morrell, of Missoula, Mont., wishes to confer 
with the officers and directors of all of the 
northern Idaho forest fire associations concern- 
ing Weeks law matters and to arrange a basis 
of distribution of the funds which northern 
Idaho is entitled to this year. 


CENTRAL MISSOURIANS SET DATE 


JEFFERSON City, Mo., June 6.—Elaborate 
plans are being made for the entertainment of 
the visitors and members in attendance at the 
annual convention of the Central Missouri Asso- 
ciation of Retail Lumber Dealers, which will 
meet in this city this year on June 22. It is ex- 
pected that about two hundred and fifty lumber- 
men and traveling salesmen, with their families, 
will attend, and Jefferson City lumbermen have 
made arrangements to entertain them as they 
have never ‘before been feted. There will 
be a barbecue, for which the city is famed, and 
the ladies and children will be taken on sight- 


seeing tours of the governor’s mansion, the new 
State capitol, and special entertainment provided 
at the State penitentiary. 


Sea aaaaaaaan 


DETROIT GETS HOO-HOO ANNUAL 


St. Louis, Mo., June 6.—The thirty-first an- 
nual session of the Concatenated Order of Hoo- 
Tfoo will be held in Detroit, Mich., Sept. 7, 8 and 
9, with headquarters at the Hotel Statler, Henry 
Kt. Isherwood, secretary-treasurer of the order, 
announced today. The sessions are usually held 
on Sept. 8, 9 and 10, but this year the conven- 
tion was moved forward one day because the 
tenth falls on Sunday. 

Mr. Isherwood also announces that a ladies’ 
auxiliary of Hoo-Hoo would be organized at the 
Detroit meeting. Wives, mothers and sisters of 
Hoo-Hoo will be eligible to membership. The 
name of the organization has not yet been de- 
cided upon. The ritual is now being prepared. 


RENDERING GOOD SERVICE 

Str. Louis, Mo., June 5.—May was the biggest 
month the inspection department of the Lumber- 
men’s Exchange of St. Louis has had for five 
years. The amount of lumber inspected last 
month was 336,720 feet, exceeding by 2,980 feet 
November, 1921, the next largest month in the 
5-year period. The woods inspected covered 
a wide variety of species, including oak, spruce, 
fir, southern pine, poplar, magnolia, hackberry, 
cypress, gum and tupelo. 

Lumbermen say that the inspection depart- 
ment of the exchange is rendering good service 
to the trade, the service being quite a conve- 
nience, as prompt inspections are made and 
patrons are saved considerable expense that they 
would have to pay other inspectors for railroad 
fare and other bills. 

O. A. Pier, secretary of the exchange, said 
that the inspection department will handle any 
lumber within a reasonable distance of St. 
Louis, if arrangements are made far enough in 
advance to enable inspectors to adjust their work 
in St. Louis to accommodate out-of-town patrons. 


CAROLINA PINERS OPEN BRANCH 


NorFOLK, VA., June 5.—On May 24, a branch 
office of the North Carolina Pine Association 
was opened at Macon, Ga., in Room 721 Citizens 
& Southern Bank Building. R. H. Morris, who 
has heretofore been chief inspector for the as- 
sociation, is in charge of the Macon office as 
southern manager of the association. 

John M. Gibbs, secretary, returned to Nor- 
folk after spending a week in Macon getting 
things lined up there and stated that he con- 
fidently expected the Macon office to be of much 
benefit to the members in South Carolina, 
Georgia and Alabama. The socalled ‘‘roofer’’ 
mills will be served directly by this office pro- 
vided these mills enter into full codperation with 
the plans outlined. 

The Macon office will compile and issue various 
reports regularly and send them to the members 
in its district promptly, giving much better 
service than heretofore because of closer prox- 
imity. : 


APPOINTS MEMBERSHIP COMMITTEE 
New York, N. Y., June 5.—President W. H. 
Schuette, of the National Wholesale Lumber 
Dealers’ Association, has announced his appoint- 
ments for the membership committee to serve 
for the coming year. With a view to making 
the work of this committee active, the territory 
covered by the association has been divided into 
regions, each covered by a separate committee. 
V. McCreight, of Pittsburgh, has been se- 
leeted general chairman of the committee. The 
various districts and the committee chairman 
appointed for each, are as follows: 
Canadian Provinces—A. C, qeaehent, Canadian 


General Lumber Co., Toronto, On 


New England States—H. W. died, 308- 
ton, Mass. 


Eastern New York and New Jersey—A. E. Lane, 
A. E. Lane Lumber Corporation, New York City. 
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Western New York—C. N, 
Perrin & Darling, Buffalo, N. Y. 

Georgia, Florida, North and South Carolina, 
Virginia—Charles F. Anderson, Anderson Lumber 
Corporation, Marion, 8S. C. 

Western Pennsylvania and West Virginia—C. V. 
McCreight, Ricks-McCreight Lumber Co., Pitts- 
burgh, Pa. 

IHinois—F. L. Brown, Crandall & Brown, Chi- 
cago. 

Indiana—C. H. Barnaby, Greencastle, Ind. 

Ohio—J. C. West, J. C. West Lumber Co., Cin- 
cinnati, Ohio. 

Kentucky, Tennessee, Mississippi and Alabama— 
Cc, R. Tustin, Tustin Hardwood Lumber Co., Mem- 
phis, Tenn. 

Michigan and Wisconsin—John D. Mershon, 
John D. Mershon Lumber Co., Saginaw, Mich. 

Missouri and the West—L. EF. Cornelius, Cor- 
nelius Lumber Co., St. Louis, Mo. 

Louisiana, Alabama, Texas—Frank S. Davis, 
Frost & Davis Lumber Co., Montgomery, Ala. 

Kastern Pennsylvania, Maryland and Delaware 
—I. A. Dudley, Sterling Lumber Co., Philadel- 
phia, Pa. 

Pacific Coast—J. P. McGoldrick, 
Lumber Co., Spokane, Wash. 


Perrin, Blakeslee, 


McGoldrick 


SILO CAMPAIGN IS GREAT SUCCESS 


WINNIPEG, MAN., June 3.—The educational 
silo campaign launched by the Western Retail 
Lumbermen’s Association, dealing with sun- 
flowers for ensilage and urging the farmers 
to plant a small crop this year, has certainly 
had the desired effect. During the last week 
there have been hundreds of acres of sun- 
flowers planted by the farmers in the three 
western provinces. There also is a great acreage 
that will have to be left unplanted owing to 


the seed houses being unable to supply enough - 


seed. Altho the seed houses stocked over 200 
percent more seed than in previous years, they 
are completely sold out. 

The lumber dealers have devoted a great 
deal of time and money to this movement and 
intend keeping up the good work until they have 
convinced every farmer in western Canada that 
farming operations can only be carried on suc- 
cessfully and profitably by getting into mixed 
farming. The last big broadside in connection 
with the silo campaign, to be mailed out on 
June 15, will be linked up with a special silo 
feature in the official publication of the asso- 
ciation, in which each lumber dealer is urged to 
make every effort possible to sell at least one silo 
in his district this year. If this goal is reached 
it will mean the sale of about 1,500 silos. 


EASTERN LUMBER SALESMEN 


PHILADELPHIA, Pa., June 5.—Last Friday 
night the Eastern Lumber Salesmen’s Asso- 
ciation held its regular monthly meeting at the 
rooms of the Lumbermen’s Exchange. Sec- 
retary Charles M. Fletcher reported that four 
men had been placed thru the employment 
bureau since April, and that the following new 
members had just been admitted: 

Py. D. Collier, Jackson Bros. Co., Newark, N. J.; 
John Hagarty and Robert G. Riddell, William 
Whitmer & Sons (Inc.), Philadelphia; Austin B. 
DeVore, William T. Hassett and W. M. McClanna- 
han, Dixie Lumber Co., Hagerstown, Md.; 
Ernest Krietz, Dixie Millwork Co., Hagerstown, 
Md.; J. R. Kulp and Edward F. Magee, Huganir- 
Magee Lumber Co., Philadelphia; L. J. O’Brien, 
Philadelphia, and L. C. Shaver, Kendall Lumber 
Co., Philadelphia. 

George M. Hoban being unable to assume the 
chairmanship of the publicity committee, it was 
accepted by J. Leslie Hughes, sales manager for 
the Paramount Lumber Co., Philadelphia. 

The greater part of the evening was devoted 
to discussion of the directory the association is 
about to publish. It was decided to call a spe- 
cial meeting June 16 to consider the subject. 


BUSINESS GOOD IN KEYSTONE STATE 


PitrspurcH, Pa., June 6.—That the lumber 
business of Pennsylvania is in fine condition was 
the gist of the reports made by the directors of 
the Retail Lumber Dealers’ Association of Penn- 
sylvania at their monthly meeting on Friday. 
The meeting was in charge of President Evans, 
of Fairchance, and besides the members of the 
board of directors there were present E. B. Hill, 
of the National Retail Lumber Dealers’ Asso- 
ciation; C, W. Iams, association representative 
to the Chamber of Commerce of the United 


States; Secretary W. B. Stayer and Assistant 
Secretary McCrea. 

In telling the board something about his trip 
to Washington as a delegate to the annual con- 
vention of the national chamber, President 
Evans said that a great many of the leading 
financiers of America were of the opinion that 
the United States should drop at least a part of 
the war debt owed to it by foreign nations in 
order to bring business back to normal. He 
explained the obstacles in the way of national 
resumption of business so long as the exchange 
money rates in the world stand as they do. 

Reports by the director from the follow- 
ing districts showed business in a condition 
ranging from fair to flourishing: Beaver Val- 
ley, Cumberland Valley, Johnstown, Monon- 
gahela Valley, Westmoreland County, Erie, Al- 
toona, Alleghany Valley, Fayette County and 
Pittsburgh. 


STIMULATING INTEREST IN HOO-HOO 


St. Louis, Mo., June 6.—A plan to organize 
an association of presidents and secretaries of 
the lumber and woodworking organizations of 
St. Louis grew out of a meeting called today 
to consider plans for boosting the attendance 
of St. Louis Hoo-Hoo at the annual meeting 
in Detroit, Mich., Sept. 7 to 9. The meeting was 
called by Henry R. Isherwood, secretary-treas- 
urer of Hoo-Hoo, and was held at noon at the 
American Annex Hotel. 

The plan was suggested by Past Snark Julius 
Seidel, who pointed out the need of combined 
effort by these interests. Otto Pfeffer, presi- 
dent, and O. A. Pier, secretary of the Lumber- 
men’s Exchange of St. Louis, were appointed 
temporary president and secretary respectively 
of the movement, and an organization meeting 
will be held next week. 

W. F. Biederman, secretary and manager of 
the National Lumber Manufacturers’ Credit 
Corporation, who presided at the meeting, urged 
that St. Louis send a big delegation to the De- 
troit annual. Mr. Biederman and C. A. Neuen- 
hahn, Vicegerent Snark for the eastern district, 
were appointed a committee to stimulate in- 
terest in the concatenation. 

Others present at the meeting were L. M. 
Tully, Past Snark; T. C. Whitmarsh, Martin 
Beckemeyer, president, and J. P. Larsen, sec- 
retary of the St. Louis Millmen’s Association, 
and Clarence Mullen. 


TO STUDY BLUE STAIN 


Mapison, Wis., June 6.—A special trip to 
the southern States to study sap stains and 
molds on both hardwoods (principally gum) 
and pines (southern pine) is being made during 
June by E. E. Hubert, a representative of the 
Forest Products Laboratory, and the bureau of 
plant pathology. The principal wood using asso- 
ciation headquarters and the important regions 
concerned in the problem of control will be 
visited in the following order: St. Louis, Mo., 
Greenwood, Miss.; Shreveport, Alexandria, New 
Orleans and Bogalusa, La.; Atlanta, Ga., and 
Nashville and Memphis, Tenn. 

The trip will be in the nature of a survey 
during which the main control methods, as 
air seasoning, kiln drying, steaming, and anti- 
septic dipping, will be studied together with the 
purely pathological phases. A study of these 
stains and their control is especially desired 
because of the damage done to lumber, much of 
which it is believed can be prevented if the 
right treatment can be learned. The Forest 
Service plans to conduct later an intensive study 
of the entire subject and it is expected that the 
information obtained on this trip will be of 
assistance in developing the best method for 
making the study. Mr. Hubert also plans, while 
on this trip, to get in touch with the various 
representatives of the industry who have asked 
that this special work be undertaken. 


THE Ono STATE University trustees sitting 
as the board of control of the Wooster Experi- 
ment Station have purchased an additional tract 
of 1,200 acres of land in Ross County for re- 
forestation and game preserve purposes. This 
makes a tract of 3,200 acres in that county 
which will be planted largely in hardwoods. 





3uce Oak Flooring 
the Best Oak dion 


Lumber dealers everywhere 
say the advantage in ‘‘hand- 
ling the best of anything”’ 
is in the sales that come from 
satisfied customers 
telling their neigh- 
bors about it. That’s 
one reason why we 





want you to try 
Bruce’ flooring. 
Every sale you 
make 


Brings 
New 


Orders 


All 3%’’ stock for 
L.C.L. shipment is 
end wrapped in cor- 
rugated board boxes 
free of charge. Or- 
der L. C. L. or car- 
lots with Maple 
Flooring and Hard- 


wood Lumber. 











All orders are shipped the same 
day they are received. 


E. BARTHOLOMEw HARDWOOD Co, 


Office and Warehouse 
4052 Princeton Avenue, 
Chicago 











Carpenter Aprons 17 Cents Up 
Nail Aprons 11 Cents =¥ 


They Advertise Your Business }¥ 
They Please Your Customers 









The advertising expense of 
— these aprons is very 
small. 


We also are makers of adver- 
tising shop caps and all kinds 
of household items made of 
cloth. 

Write for samples and prices di- 
rect from the manufacturer to you. 
We have no commission agents. 
Samples and quotations sent on 
receipt of 25c in stamps. Vy 


Ford, Lincoln 


So. 
Frannlin St., & Co. 
CHICAGO, ILL. 











Clancy's RED BOOK Service 


Established 1876 






Continuously 
Revised Re- 
ports and 
Ratings for 
all who deal 
with the 
Lumber and 
Woodwork - 
ing Indus- 
tries. 


Write for Pamphlet 49 


LUMBERMEN’S CREDIT ASSOCIATION 
Suite 1746-63—608 So. Dearborn Street, 
CHICAGO, ILLINOIS 
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Big \ Seller 


stock. 
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Stairway 


Now when rents are high and 
people are short on space is the 
time to ‘‘cash in’’ on the Bessler Movable 
Stairway. They’re easy to sell to customers 
who want to make sleeping rooms out of 
attics without sacrificing lower floor space. 
Our sales plan will show you how 


you can sell Besslers at good profits. 
Write today—no obligations. 


The Bessler Movable 


AKRON, on10 Stairway Co. 











A Profitable 
; Side-Line 


for lumbermen---one 
that helps you build 
up your lumber busi- 
ness and_ broaden 
your acquaintance is 
the 


Monarch Meal 
and Feed Mill 


With it you can grind small jags of corn, oats, 

rye, buckwheat,etc., for the farmers in your lo- 

cality at a good profit. While grinding you can 

talk over future building plans. At the price 

wesell this mill you can’tafford tobe withoutit. 
Write for catalog today. 

P. O. Box 461 


Sprout, Waldron & Co., Mixcy* Pa. 














Bartley 





Direct Steam and Belt Driven 
William Bartley & Sons, Inc. 








| 
| 
| 
| PORTABLE SAW MILLS 
| 


PASSAIC, NEW JERSEY 





pane seein a 











The Woods 


Every sentence an essay 
on.lumber and life, flashing 
with humor or stiring the 
heart with sentiment and 
good common-sense phil- 
osophy. Abeautiful book. 


$1.25 postpaid. 
AMERICAN LUMBERMAN, Publisher 
431 South Dearborn St,, CHICAGO 


THE W@DS 








WARREN AXE & TOOL CO. 


WARREN, PA. 


Were awarded highest GRAND PRIZE 


honors Panama - Pacific 
international Exposition 





ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500Axes& Tools 





Summer Doings of Clubmen 


YO-HO FOR A LAKE CRUISE! 


CINCINNATI, Onto, June 6.—A number of 
Cincinnati lumbermen are planning to make the 
cruise on the Great Lakes to be made the week 
of June 23-27 under the auspices of the Ohio 
Association of Retail Lumber Dealers. A com- 
mittee of the Lumbermen’s Club of Cincinnati— 
consisting of L. P. Lewin, chairman; Dwight 
Hinckley and H. A. Hollowell—is interesting 
wholesalers and commission men in the trip. 
L. P. Lewin, president of the State association, 
will head the Cincinnati delegation. 

AAAS EL EE Zi 


PLANS FOR ST. LOUIS GOLF SEASON 


Sr. Louis, Mo., June 7.—The first golf tourna- 
ment of the season of the Lumbermen’s Golf 
Association of St. Louis will be held next Tues- 
day afternoon at Midland Valley Country Club. 
It is proposed to have a tournament every other 
week for the remainder of the season. The 
meetings will be held at different golf clubs, 
and there will be a different kind of contest each 
time. 

The fee for each tournament will be $1, which 
is to be used to purchase golf balls, to be given 
as prizes, and there will be an additional $1 
greens’ fees. Special prizes, such as the presi- 
dent’s trophies, will be given to the two players 
having the lowest average net score for the year, 
provided they have taken part in at least two- 
thirds of the meets. 

The officers of the association are C. P. Jen- 
nings, president; William Hess, vice president, 
and Nick Waggoner, secretary and treasurer. 





TO MAKE BOAT TRIP ON LAKES 


Burrata, N. Y., June 7.—The Buffalo Lum- 
ber Dealers’ Association will make a trip around 
Grand Island on June 27, on invitation of 
Commodore Louis A. Fischer, who will furnish 
his yacht Romana for the oceasion. It is ex- 
pected that forty or more of the retailers who 
make up the association will attend. 

The Buffalo Lumber Exchange members will 
leave the foot of Amherst Street at 10 a. m., 
June 13, for their first outing of the season, and 
ladies have been included in the invitation to 
attend. 

The Buffalo Lumber Exchange committee to 
look into the proposal to establish a summer 
camp and clubhouse for the lumbermen has 
been increased in number. The original mem- 
bers, consisting of W. P. Betts, chairman; F. T. 
Sullivan and C. W. Hurd, were voted authority 
to add others to their list, and Chairman Betts 
has selected the following: H. L. Abbott, C. 
Walter Betts, F. M. Sullivan, B. H. Hurd, E. J. 
Sturm, A. J. and G. Elias and John McLeod. 
Several sites have been looked over this week 
and a report is to be made at the next meeting 
of the exchange. 


"sea@eenaenanae 


CINCINNATIANS IN ANNUAL OUTING 


CINCINNATI, O10, June 7.—The annual out- 
ing of the Lumbermen’s Club of Cincinnati was 
held at Cody’s Farm, on the Dixie Highway 
south of Covington, Ky., yesterday afternoon 
and evening. About seventy-five members and 
guests made the trip to the farm in automobiles. 

The afternoon was devoted to outdoor sports, 
featured by two baseball games. Two pick-up 
teams were formed, one headed by P. D. Bailey 
ealled the Colts, and the other headed by Roy 
Thompson ealled the Vets. The Colts won out 
in the ninth inning by the close score of 9 to 8. 
A triple by Ben Bramlage brought in two runs 
and the game. 

In the horseshoe pitching contest Ed Moran 
proved the winner. He was presented with a 
prize horseshoe by President J. C. West. Mr. 
West found the horseshoe down in Mississippi 
about ten years ago and he assured Mr. Moran 
that it was a ‘‘real luck’’ piece. The golf ap- 
proaching contest was won by Patrick Rutledge, 
who was presented with a safety razor donated 
by W. H. Hopkins, chairman of the entertain- 
ment committee. 

A. L. Behymer, who has been serving as act- 
ing postmaster of Cincinnati and who has passed 
the civil service examination, assuring him of 


the permanent appointment, was elected an 
honorary member of the club after he had pre- 
sented his resignation. Mr. Behymer will sever 
his connection with the Yellow Pine Wholesalers’ 
Association, from which he has had a leave of 
absence while serving as temporary postmaster. 

James Buckley, of Brookville, Ind., honorary 
member of the club, made a short talk after the 
dinner. 

Six new members were elected. They were St. 
Clair Shaw, representing the Edward Hines 
Lumber Co., of Chicago; H. B. Nields, repre- 
senting the Meadow River Lumber Co., of 
Rainelle, W. Va.; W. A. Noble, Cincinnati; 
Sedgewick Lumber Co.; Cordes Lumber Co., and 
Stratemeyer Lumber Co. 

A buffet luncheon was served all afternoon, 
and in the evening the members sat down to an 
old-fashioned chicken dinner. 


EMPLOYEES HOLD ANNUAL PICNIC 

KANSAS City, Mo., June 6.—Employees of 
the Long-Bell Lumber Co. held their third an- 
nual pienie on last Saturday afternoon at La 
Cima Farm, the country home of Frederick J. 
Bannister, president of the company. A picture 
show was given in one of the large dairy barns, 
there being radio music and dancing in the 
evening. More than 250 employees of the com- 
pany and members of their families were present. 
Horseshoe pitching contests; a baseball game, 
and a croquet contest for the women were en- 
joyed. There were various refreshments, in- 
cluding a liberal supply of the famous La Cima 
milk. During‘the afternoon Mr. Long addressed 
the picnickérs by radio from a sending station 
in Kansas City. 


PLANS OUTING ON LAKE HURON 


ToroxtTo, ONT., June 5.—The Ontario Retail 
Lumbet Dealers’ Association (Inc.) is making 
good progress in connection with its midsummer 
outing, which will be in the form of a four days’ 
sail on Lake Huron, and the north shore of 
Georgian Bay, taking in also Sault Ste. Marie 
and Mackinac. The steamer Huronic, of the 
North Shore Navigation Co., has been chartered 
for the oceasion. L. H. Richards, of Sarnia, 
Ont., chairman of the midsummer outing com- 
mittee, reports a large number of reservations 
already secured. The wholesale lumber dealers 
in Ontario have also been invited to take part 
in the trip, and are expected to be well repre 
sented. 


TACOMANS HOLD SHORT MEETING 


TACOMA, WASH., June 3.—The Tacoma Lum- 
bermen’s Club held a short meeting May 31, 
curtailing the program in order to allow the 
members to attend the meeting of manufacturers 
on the wage question which was held at the 
same time. No business was done aside from 
the adoption of resolutions of sympathy for 
T. A. Peterman, president of the Peterman Man- 
ufacturing Co., whose plant was destroyed by 
fire May 29. The club also adopted a vote of 
thanks to Earl H. Rogers and the officials of the 
St. Paul & Tacoma Lumber Co. for the enter- 
tainment given last week at the new mill to 
which the entire club was invited. 


(SERB aaaaaan: 


PLANNING NEXT SEASON’S PROGRAM 


NEw York, June 5.—The Nylta Club and the 
New York Lumber Trade Association will close 
their activities for the summer with the June 
meetings, altho the association’s office will re- 
main open for the benefit of members, and 
Seeretary H. B. Coho will be on hand at all 
times to look after the interests of the New 
York lumbermen. The final Nylta meeting will 
be in the nature of a smoker and dinner at the 
Chemists’ Club, 52 East Forty-first Street, on 
June 17. The final association meeting will be 
held June 14. 

The association is working on insurance rates 
and a codperative insurance plan at the present 
time and these matters will be discussed at the 
June meeting. The directors will meet tomorrow 
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to discuss the matter of a credit department, 
and the question of a hardwood sales code also 
will be taken up. 

The educational program planned for next 
season by the Nylta Club includes another course 
of lectures by Prof. Samuel Record of Yale 
University. Dr. Morgan of Yale will give a 
course of lectures on commercial law. There will 
be eight lectures in a course, covering the manu- 
facture, grading and inspecting of various 
species of wood handled in this market, by 
lumber and factory experts. Already plans are 
being laid for the next Christmas party of the 
Nyltas. 

SaBBBBEEBEBaaE 


RIVAL COMMITTEES’ CANDIDATES 


NEw OrLEANS, La., June 6.—‘‘ Politics’’ was 
the principal guest at the Lumbermen’s Club 
luncheon today, rival club committees submit- 
ting tickets of candidates to be voted on at the 
club’s annual election of officers, which will be 
held on June 20. The nominating committee rep- 
resenting the ‘‘No. 4 Common’? party included 
R. G. Robinson, C. H. Ketcham and George 
Wayne. Their nominations follow: 


“No. 4 Common” Ticket 

For president—C. H. Sherrill, Sherrill Hard- 
wood Lumber Co. 

Vice president—Harry Knoop, Otto Knoop Lum- 
ber & Realty Co. 

Treasurer—H. S. Riecke, Riecke Cabinet Works. 

Resident directors—F. J. Thomas, Louisiana Red 
Cypress Co.; J. J. Vetter, St. Bernard Cypress Co. ; 
George Dendinger, Dendinger (Inc.); R. H. Flem- 
ing, Fleming Lumber Co.; Tudor B. Carre, W. W. 
Carre Co.; R. J. Fine, Hirsch Lumber Co.; L. P. 
DuBose, Dudley-DuBose Lumber Co. 


Nonresident directors—L. G. Negrotto, Ham- 
mond Lumber Co., Hammond, La.; C. E. Klumb, 
Finkbine Lumber Co., Jackson, Miss.; O. N. Cloud, 
Peavy-Byrnes Lumber Co., Shreveport, La.; C. J. 
Coppock, Cybur Lumber Co., Cybur, Miss.; A. N. 
Smith, Bomer-Blanks Lumber Co., Blanks, La. 


The ticket for the ‘‘Sap Stained’’ party, se- 
lected by a nominating committee composed of 
Harry Knoop, R. F. Mestayer and George Den- 
dinger, is as follows: 


“Sap Stained’’ Ticket 


For president—C. H. Sherrill. 

Vice president—George Dendinger, Dendinger 
(Ine.). . 

Treasurer—H. 8S. Riecke. 

Resident directors—R. P. Lockett, A. M. Lockett 
& Co.; James Boyd ; A. L. Ducote, Orleans Lum- 
ber & Materials Co.; C. Hortman, Hortman Lum- 
ber Co.; C. H. Ketcham, Natalbany Lumber Co. ; 
M. J. Duvernay, Maurice J. Duvernay Lumber Co. ; 
James M. Carbine, A. Baldwin & Co. 

Nonresident directors—E. O. Batson, Batson- 
McGehee Lumber Co., Millard, Miss.; L. J. Boykin, 
Boykin Lumber Co., Houston, Tex.; S. M. Eaton, 
W. M. Cady Lumber Co., McNary, La.; Fred Miller, 
Tremont Lumber Co., Rochelle, La.; C. E. Klumb, 
Finkbine Lumber Co., Jackson, Miss. 


After the committee reports had been adopted 
and nominations closed, it was discovered that 
Messrs. Sherrill and Riecke, named on both 
tickets for president and treasurer respectively, 
had a ‘‘lead pipe cinch.’’ They were accord- 
ingly summoned to serve the oratorical course 
which customarily follows the luncheon. 

It was decided to dispense with the usual club 
luncheon on ‘‘ Election Day,’’ (June 20) and to 
give instead a supper on that day, at which the 
election results will be duly promulgated. 





Club Endorses Hoover Plan 


[Special telegram to AMERICAN LUMBERMAN] 

New Or.EANS, La., June 7.—The Southwest- 
ern Hardwood Manufacturers’ Club in monthly 
meeting at the Lumbermen’s Club today adopted 
the following emphatic and self-explanatory reso- 
lution: 

Resolved, That the Southwestern Hardwood 
Manufacturers’ Club endorses unanimously the 
Hoover idea of a standardization of nomenclature, 
quality and sizes of all lumber manufactured in the 
United States and that we set up such machinery 
at once as will enable us to fully coédperate with 
the National Lumber Manufacturers’ Association, 
of Washington, D. C., to bring about the desired 
results ; and 

Resolved, That copies of this resolution be sent 
to Secretary of Commerce Hoover and the Na- 
tional Lumber Manufacturers’ Association, of 
Washington, D. C. 

The resolution offered by J. B. Edwards, of 
Hillyer-Deutsch-Edwards (Ine.), of Oakdale, 
La., was carried by unanimous vote, following 
reports on the work of the standardization con- 
ference submitted by W. T. Murray, of the 
Tremont Lumber Co., and C. H. Sherrill, of the 
Sherrill Hardwood Lumber Co., who attended 
the conference. Today’s meeting was held 
one week in advance of the regular order, to 
avoid conflict with the hardwood meeting at 
Louisville next week. President H. G. Bohlssen 
presided. The attendance was considerably 
larger than usual. 

W. T. Murray, requested to speak on the 
Hoover conference at Washington, gave a con- 
cise and interesting account of its work, which 
already has been reviewed in the AMERICAN 
LUMBERMAN, paying special attention to the 
work of the standardization committee, which he 
served as chairman. He explained the arrange- 
ments for regional meetings and for a general 
meeting to follow. ‘‘I think we are on the right 
track,’’ he said. Paying hearty tribute to the 
fairness and thoroness of Mr. Hoover, he 
added: ‘‘I don’t think Mr. Hoover has asked 
us to do anything unreasonable, or anything 
that will not work out to the benefit of the 
industry and of the consuming public.’’ 


Great Opportunity to Expand Consumption 


C. H. Sherrill, who with W. M. Ritter and 
B. F. Dulweber represented the American Hard- 
wood membership at the conference, pronounced 
Secretary Hoover’s plan feasible, prudent and 
beneficial to all interests. He and his col- 
leagues, he reported, voted 100 percent yes on 
all ideas and ideals promulgated by Mr. Hoover 
and submitted to vote by the conference, 


Mr. Sherrill continued: 


Peet I have felt for a long time the need 
of standardization; to keep in touch with the 
specifications of all woods as framed by the vari- 
ous organizations is an almost impossible task. 
The Hoover plan offers the lumber industry a great 
opportunity to expand consumption and command 
the confidence of the consuming public. It will 
assure the ultimate consumer that he is getting 
the kind and grade of lumber the manufacturer 
intended him to have. The lumber industry is be- 
hind other industries in this standardization work. 
I believe it should get into line with the others 
and do it quickly. I got the impression that Mr. 
Hoover feels that if the lumbermen don’t bring 
their industry into line the Government would 
do it. I hope the representatives of the lumber 
industry will do it freely and voluntarily, and I 
hope the Southwestern Hardwood Club will sit in 
oat be represented at every conference on the sub- 
ect. 


Continuing, Mr. Sherrill said that the execu- 
tive committee of the American Hardwood 
Institute, meeting at Memphis, had endorsed the 
action of its delegation at the Washington con- 
ference and had called a general meeting at 
Louisville, Ky., June 15 to 17, to consider 
organization plans. There is no commitment 
to any plan; it will be up to the manufacturers 
in attendance to pass upon the activities pro- 
posed for discussion. He then outlined cer- 
tain features of the proposed work, including 
inspection rules and service conforming to the 
Hoover plan; statistical service available to all 
and trade extension as the members may decide. 
He urged every member of the club to attend 
the Louisville meeting or send a representative 
there. 

Explaining that he was acting upon the advice 
of friends, Mr. Sherrill then asked leave to 
submit a personal matter. Following his par- 
ticipation in the Washington conference, his 
company had asked for National Hardwood 
Lumber Association inspection of several cars 
of lumber on the New Orleans docks, and was 
referred by the resident inspector to the asso- 
ciation headquarters. An inquiry there brought 
the reply that inspection was refused and notice 
was served that the Sherrill Hardwood Lumber 
Co. had been expelled from membership in the 
National Hardwood association ‘‘ on account 
of disloyal statements of C. H. Sherrill, in 
Washington.’’ Mr. Sherrill wired in reply: 
‘‘T assure you of my highest appreciation of 
the compliment you pay me.’’ 

He had said nothing unkind about the Na- 


tional Hardwood association at the Washington 
conference. He had, however, approved and 





Rugged Strength in 


Every Foot of Gandy 
Belt 


In no industrial installation does 
a belt ever meet the kind of pull 
that the test gauge shows when a 
Gandy belt is finally tested. 
Gandy belting can withstand a 
tremendous sstrain. Its tensile 
strength is far greater than is ever 
required in even the most severe 
industrial installations. 


Gandy standards of materials 
and workmanship are responsible 
for this unusual Gandy strength. 
In every step of the manufacture, 
character and trustworthy quality 
are built into Gandy belting. 
Gandy is the original stitched cot- 
ton duck belt—world’s standard 
since 1880. 


In the lumber and allied indus- 
tries it has long been recognized 
as the best for driving, for convey- 
ing, for elevating. In all classes 
of service, in all kinds of operating 
conditions, indoors and outdoors, 
in rain, sun and snow, Gandy belt 
holds up, giving the maximum 
satisfaction and lasting for years 
after an ordinary belt would have 


been discarded. 


See that the next belt you buy 
is a Gandy. Then you are sure of 
greatest belting value. Look for 
the green edge, the Gandy name 
and the Gandy trade mark. 





THE GANDY BELTING CO. 
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740 W. PRATT ST., BALTIMORE, MD. 
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manufactured according to standards guaranteed 
to hold trade and shipped in straight cars and car- 
oes or mixed with Hemlock Lumber, Lath, 
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manufacturers of Rotary Cut Northern Veneers. 
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Bradley, Miller & Co. 


BAY CITY, MICHIGAN 


Manufacturers and Wholesale Dealers in 


Lumber, K. D. Frames, Box Shooks, 
Shingles and Lath 
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Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 


17 Northern 
Hardwoods 


The Best Produced—We have it 


Maple, Elm, Birch and Basswood 
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Main Office, IRON MOUNTAIN, MICH. 
1 Grand Rapids Office, Chicago Office, 1 7 
No. 1329 Peoples Gas Bldg. 
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voted for some of the principles and features 
of the Hoover plan which the National Hard- 
wood representatives opposed. He added that 
he would not give up the right to say what he 
thinks as a free American citizen to serve any 
man or any association. 

Mr. Murray said that he had attended every 
one of the series of conferences held in Wash- 
ington and had never heard Mr. Sherrill make 
any remark that could be termed ungentlemanly 
or disloyal, or that reflected in any way upon 
the National Hardwood Lumber Association. 

Following a brief recess for luncheon, which 
was served in the clubroom, the resolution en- 
dorsing the Hoover plan as published above 
was offered by Mr. Edwards and carried, after 
individual expressions of hearty approval. 


President Bohlssen urged all members to 
attend the Louisville meeting next week and 
called for expressions. All present with one 
or two exceptions promised to attend or to send 
representatives or proxies. Secretary Schaad 
was instructed to write all absent members 
urging the importance of their presence at 
Louisville, and enclosing proxies to be forwarded 
in case personal attendance was impossible. 

Messrs. Sherrill and Murray were unani- 
mously voted the thanks of the club for their 
services at the Hoover conference and for their 
interesting reports of its accomplishments and 
plans. 

It was voted to hold the next monthly meet- 
ing on July 12, and after discussion of routine 
club matters, adjournment was taken. 




















RULING ON FUEL WOOD LOADING 


WASHINGTON, D. C., June 6.—In a supple- 
mental opinion in Investigation and Suspension 
Docket No. 1,251, the Interstate Commerce Com- 
mission modifies its original findings with re- 
spect to the space unit for applying rates on 
hogged fuel and on fuel wood, 16 inches or under 
in length, when loaded loosely in racked flat or 
gondola cars. The commission entered its orig- 
inal report and order March 26, 1921, and re- 
opened the case for further hearing Nov. 28, 
1921. 

The original order is modified to the extent 
that, effective on or before July 5, on not less 
than five days’ notice, the rates therein pre- 
scribed shall be charged and collected upon the 
basis of a space unit of 192 cubic feet for fuel 
wood 16 inches or under in length, loaded 
loosely in racked flat or gondola cars, and on 
hogged fuel loaded in the same type of cars 
upon the basis of 200 cubic feet instead of upon 
the basis of a cord of 128 feet. In all other 
respects the original order stands. 

The proceeding was reopened upon applica- 
tion of the department of public works of the 
State of Washington on behalf of interested 
shippers. The supplemental opinion states that 
protestants do not question the rates prescribed 
in the original order or attack the unit of meas- 
ure, 128 cubic feet, as applied on 4-foot wood. 
Usually the short lengths are loaded by convey- 
ors at random. The commission states that no 
useful purpose would be served by piling up 
16-inch wood in cars, and that the cost would 
be prohibitive. The carriers contended, in effect, 
that they are entitled to compensation for the 
space occupied in the car by fuel wood, irrespec- 
tive of the amount of wood carried. The com- 
mission does not take this view, especially in 
view of existing municipal ordinances covering 
the matter. 


HEARINGS OF LUMBER CASES 
WASHINGTON, D. C., June 5.—The Interstate 
Commerce Commission has assigned lumber cases 
for hearing as follows: 


No. 13,566—Central Pennsylvania Lumber Co. 
vs. Director General, as agent Susquehanna & New 
York Railroad Co. et al.; United States court 
rooms, Williamsport, Pa., July 1. Examiner Hun- 
ter. 

No. 13,734—Cyrus C. Shafer Lumber Co. vs. 
Director General, as agent Illinois Central Rail- 
road Co.; Hotel Hilary, Cairo, Ill., July 3. Ex- 
aminer Oliver. 

No. 13,689—R. L. Muse Lumber Co. vs. Director 
General, as agent; Federal Building, Jonesboro, 
Ark., July 7. Examiner Oliver. 

No. 13,541—Carlton Consolidated Lumber Co. 
vs. Director General, as agent Southern Pacific 
Co.; Public Service Commission Rooms, Portland, 
Ore., July 12. Examiner Kephart. 

No. 13,765—Saginaw & Manistee Lumber Co. 
et al. vs. Atchison, Topeka & Santa Fe Railway 


Co. et al.; Adams Hotel, Chicago, July 20. Ex- 
aminer Hosmer. 
No. 13,786—Hammond Lumber Co. et al. vs. 


Atchison, Topeka & Santa Fe Railway Co. et al.; 
hearing assigned for June 15 at the Interstate 
Commerce Commission offices, Washington, D. C., 
canceled avd reassigned for July 29, Merchants 
Exchange, San Francisco. Examiner Kephart. 

No. 13,707—Western Silo Co. vs. Illinois Cen- 
tral Railroad Co. et al.; Great Northern Hotel, 
Chicago, July 18. Examiner Howell. 


No. 13,642—International Pulp Co. vs. Director 
General as agent; Merchants’ Association Rooms, 
233 Broadway, New York, July 19, Examiner J. E. 
Smith. 

No. 13,722—West Virginia Pulp & Paper Co. vs. 
Director General as agent; Merchants’ Association 
Rooms, 233 Broadway, New York. Examiner J. E. 
Smith. 

No. 9,971—National Pole Co. vs. Atchison, To- 


peka & Santa Fe Railway Co. et al.; Federal 
Building, Escanaba, Mich., July 24. Examiner 
Hunter. 


CAN FIX INTRASTATE RATES 

MILWAUKEE, WIs., June 6.—Federal Judge 
F. A. Geiger has dismissed a suit against the 
Wisconsin railroad commission, thereby uphold- 
ing the law authorizing the commission to fix 
railroad rates. The suit was brought by the 
Chamber of Commerce of Menominee, Mich. 

‘‘Tf Judge Geiger had granted the injunction 
asked by the Menominee Chamber of Commerce 
the railroad commission would have been power- 
less to fix rail rates,’’?’ Ralph M. Hoyt, deputy 
attorney general, said. 


NEW RATES ON LOGS 


MemPHuis, TENN., June 6.—The Rock Island 
system has published tariffs, effective June 30, 
covering net rates on logs and other rough 
materials from points on its lines to Memphis, 
according to announcement made by the Southern 
Hardwood Traffic Association, and these rates 
will be subject to a further reduction in ac- 
cordance with the decision of the Interstate 
Commerce Commission in the general rate case. 

The new rates are on the same basis as those 
shown by other southwestern lines. The Rock 
Island, the association states, carries the same 
outbound rates on lumber and lumber articles 
as the other lines from Memphis to Kansas City, 
Mo., transmissouri and other far western terri- 
tory. The net rates will be available under con- 
tract arrangements. 


HEARING IN WESTERN RATE CASE 

San Francisco, Cauir., June 3.—The second 
hearing of I. & S. Docket 1,535, involving rates 
on lumber from California to points in Minne- 
sota and Wisconsin was held here May 29. The 
first hearing was held in Chicago before Ex- 
aminer T. J. Butler May 22. At the San Fran- 
cisco hearing G. T. Bell, of Washington, D. C., 
handled the case for the California White & 
Sugar Pine Manufacturers’ and the California 
Redwood associations. The question involved 
is one where the carriers have attempted to 
advance rates from the California coast group 
to the Twin Cities and other Group ‘‘F’’ terri- 
tory, from 66% cents to 73 cents, and from 
621% to 70 cents from the Hawley-Truckee group. 
The carriers contended that they should raise the 
Group ‘‘F’’ points as above mentioned in order 
to equalize rates with intermediate points, claim- 
ing the rates in effect violate the long and 
short haul principle. Of course the long and 
short haul principle could be saved as well by 
a reduction of the rates to intermediate points. 

A. 8. Titus, John D. Spaulding and A. 
Larsson were witnesses at the hearing, and 
D. M. Swobe, of the McCloud River Lumber 
Co., representing the short line railroads, upheld 
the contention of the lumbermen. 
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INTEREST IN NATIONAL FORESTRY 
POLICY 

[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., June 7.—The recent de- 
cision of the Supreme Court has cleared the 
way for a united effort in Congress for the adop- 
tion of a national forestry policy. This view is 
expressed by Representative Bertrand H. Snell 
of New York, former lumberman, author of the 
Snell bill. In a statement to the National Lum- 
ber Manufacturers’ Association, Mr. Snell said: 

The advocates of a national forestry policy in 
Congress have hitherto been divided between Sena- 
tor Capper’s bill and my own. ‘The senator’s bill 
is based on the idea of using the Federal taxation 
power to force the adoption of arbitrarily imposed 
forestry methods in the handling of private tim- 
ber land tracts thruout the country, which is 
clearly unconstitutional in the light of the Su- 
preme Court’s decision. The Snell bill, on the 
other hand, is a codperative measure designed to 
secure the voluntary union of the States, other 
local governments and private timber owners with 
the Federal Government, thru the stimulus of Fed- 
eral funds matching State appropriations, for the 
purpose of extending, protecting and conserving 
the forests of the country. 

Altho the fact that my bill carries a minimum 
appropriation of $7,000,000 will probably prevent 
its adoption by the present Congress, in view of 
the sincere determination to reduce public expendi- 
tures, I have no doubt that it will easily pass once 
it comes up for consideration. Congressmen from 
every section of the country assure me that their 
people are showing extraordinary interest in the 
adoption of a national forestry policy. The action 
of the National Lumber Manufacturers’ Associa- 
tion, the pulp and paper people and of the wood 
using industries generally, in supporting a meas- 
ure which will impose burdens upon the handling 
of private property and increase their taxes, is 
one of the most gratifying signs I have encoun- 
tered of the growth of a spirit of devotion to the 
public welfare among our great industries. 


Cea aaaaaeaaan 


BULLETIN ON WOOD FUNGI 


WASHINGTON, D. C., June 5.—Fungi that 
attack timbers in buildings cause enormous 
losses every year, particularly in textile mills, 
paper mills, and canning factories, where mois- 
ture and temperature conditions are unusually 
favorable to their growth. The problem has 
become more serious with the increasing use of 
woods of poorer quality, and the United States 
Department of Agriculture has taken it up with 
a view to reducing the losses. Department Bul- 
letin 1,053, ‘‘Studies of Certain Fungi of Eco- 
nomie Importance in the Decay of Building 
Timbers,’’ by W. H. Snell, has just been issued. 

The bulletin cites a number of examples of 
large losses owing to rapid decay. The main 
purpose of the bulletin, however, is to report a 
technical and scientific study of the fungi causing 
this damage made with a view to gaining a 
better understanding of the life processes of 
these plants and to determining under what con- 
ditions they thrive and are spread within build- 
ings. Scientific investigators, millmen, contrac- 
tors and engineers interested in this technical 
discussion may obtain a copy of the bulletin by 
addressing the Department of Agriculture, Wash- 
ington, D. C. 


NATIONAL FORESTS ENLARGED 


WASHINGTON, D. C., June 7.—Additions of 
100,930 acres to eastern national forests in Penn- 
sylvania, New England, and the southern Appa- 
lachians have just been authorized by the Na- 
tional Forest Reservation Commission, which also 
recommended that the director of the budget be 
asked to include in the 1924 estimates $2,000,000 
for further purchases under the Weeks law. 

The average cost of the lands will be $3.23 an 
acre. Close to three-fourths of the total area, or 
74,025 acres, is in northwestern Pennsylvania; 
12,796 acres are in Virginia, 3,613 acres in 
Arkansas, 1,804 in Alabama, 1,027 in North 
Carolina, 631 in South Carolina, and 398 acres in 
Unicoi County, Tennessee. In Carroll County, 
New Hampshire, 1,697 acres and in Oxford 
County, Maine, 87 acres are added to the 
White Mountain national forest. 

_ Except in Pennsylvania these purchases merely 
increase existing national forests and are largely 
to consolidate the Government’s holdings, but in 


the Keystone State the purchases are the first 
authorized and constitute the initial step in 
building up an eastern national forest, on the 
headwaters of the Allegheny River. The lands 
lie in Warren, Elk, Forest, and McKean coun- 
ties, and the commission plans to carry the pur- 
chases to over one hundred thousand acres this 
year. 


DECISION WORRIES UNION LEADERS 

WASHINGTON, D. C., June 6.—While union 
labor is applauding the decision of the United 
States Supreme Court in the Coronado Coal Co. 
ease, in which the court reluctantly announces it 
must reverse the finding of the trial court which 
held the labor defendants financially responsible 
for damages to the property of the coal com- 
pany in the sum of $200,000, which under the 
law was trebled by the court, plus attorneys’ 
fees and costs, making the total judgment $700,- 
000, leaders in the labor movement are deeply 
concerned over the declaration of the highest 
tribunal that unincorporated labor bodies are 
suable under the Sherman law. 

Tho the money saving to the United Mine 
Workers of America and the several locals made 
defendants is large and highly gratifying, after 
having been tied up in the judgment for years, 
the principles underlying the decision are most 
disturbing to labor leaders. 

Since coal mining is not interstate commerce, 
the court held that technically the Federal dis- 
trict court in Arkansas erred in finding a con- 
spiracy to interfere with interstate commerce. 

The possibility that the decision of the Su- 
preme Court in this case, which was handed 
down by Chief Justice Taft, who announced no 
dissent, may have a very decided influence on 
the present situation among railroad workers to 
strike in protest against recent decisions of the 
Railroad Labor Board reducing wages is not 
being lost sight of. This possibility would be 
quickly accentuated in the event of violence at- 
tending a railroad strike. 

The thing that is causing most worry in union 
labor ranks, however, is the court’s declaration 
that unincorporated unions are amenable under 
the antitrust law. Such a ruling is well ealeu- 
lated to restrain the more radical labor leaders 
who counsel direct methods. 

With unions immune from financial responsi- 
bility it was not so difficult to stir up the work- 
ers to rough methods. Now that the court holds 
them financially responsible a wholly different 
situation is created. 


THE CHARM OF OLD BUILDINGS 


The latest Architectural Monograph dealing 
with white pine is up to the usual high standard. 
This issue deals with old buildings in and 
around Newport, R. I., and shows how charming 
and substantial they are even after a great many 
years of hard usage. This monograph is plenti- 
fully illustrated, as are all those issued by the 
White Pine Bureau. At this time people are 
much interested in Dutch and other colonial 
designs and therefore this issue of the mono- 
graph will be especially helpful and valuable 
to retail lumbermen. 

Accompanying the monograph is an announce- 
ment of awards of a competition conducted by 
the bureau for a country church and Sunday 
school building with a residence for the minister. 
The prizes were as follows: 


First Prize 


Ralph H. Hannaford and Hampton F. Shirer, 
- Boston, Mass. 


Second Prize 
Paul Forrester Taylor, Philadelphia, Pa. 
Third Prize 
D. R. Cochran, Boston, Mass. 
Fourth Prize 
Duke W. Rowat, New York, N. Y . 


A detailed report of the contest will appear 
in the August number of the White Pine Series. 
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American Forest Regulation’ 





Sustained yield in the management of forests 
is based upon the theory and practice of forest 
regulation. Woolsey, in this first American book 
on this subject, has made an extremely useful 
contribution to the literature of American for- 
estry. We have reached a stage in the develop- 
ment of forestry in this country when, if we 
proceed toward sustained yield, we must know 
the theory of regulating the cutting, and the 
methods of applying this theory in practice. 
There is no division of forestry in which more 
confusion exists as to terminology and in the 
application of principles. Regulation is the 
cornerstone upon which forest management 
rests, and the author has emphasized that 
‘“forest management in the United States can 
not be successful until it is definitely recognized 
that the cutting on all forests held for per- 
manent production must be controlled by work- 
ing plans based on sound silviculture, local 
economic requirements, and the rate of yield.’’ 

The book is in two parts; namely, part 1, 
which deals with the policy and theory of 
regulation, which is general in character, and 
part 2, which deals with the correlation of 
regulation of growth in extensive American 
forests. This part is more specific. Part 2 
is by Prof. Chapman, of Yale University. The 
introduction is by Dr. Fernow, the Nestor of 
American forestry. 


Theory of Regulation Clearly Presented 


Part 1, of a little more than 100 pages, 
briefly but broadly covers the field of forest 
regulation in nine chapters which systematically 
deal with definitions and conceptions; back- 
ground of regulation policy and sustained yield; 
management and administrative subdivisions; 
rotations, the normal or ideal forest and methods 
of regulating the cut. This part of the book 
is of particular interest to students of forestry 
and timber owners, as it presents a rather 
abstruse subject not easily grasped by students, 
in a logical way and in clear English. Every 
effort appears to have been made by the author 
to make the subject comprehensible to the 
average reader. For instance, he states that 
‘“formulae have been stated in English (in- 
stead of ‘formulae equivalents’) because the 
writer found they were more readily grasped 
by the student.’’ Moreover, each chapter ends 
with classroom questions, or a quiz. In order 
to simplify the study, the same procedure is 


followed in each chapter dealing with the 
regulation of the cutting methods; namely, 


(a) definitions, (b) discussions, 
tions, (d) quiz. 

Some of the methods discussed have as yet 
little more than academic interest in their ap- 
lication to present American conditions. The 
author has presented the subject from the 
French rather than from the German viewpoint. 
He has not loaded the text with many slightly 
varying formulae, as characteristic of exhaustive 
German treatment. The author has omitted the 
elaboration of formulae which differ from each 
other only in some minor degree. He says, ‘‘in 
consequence of the method of treatment, the 
text may err in its simplicity rather than in 
the complexity of subject matter.’’ 


American Needs Are Kept in View 


Altho forest economy, forest finance, forest 
management, forest mensuration and forest regu- 
lation are interdependent, and more or less inter- 
woven, it is important that the student clearly 
appreciate the field of each. The author is to 
be congratulated on the simple, direct way in 
which he outlines the field of regulation. He 
says, ‘‘the broader term, forest management, in- 
cludes all subjects dealing with the inventory, 
condition, and the proper and systematic develop- 
ment of forest resources, and the organization 
and administration which will secure their con- 


(ce) illustra- 





American 
217, New Haven, 


* Woolsey, Theodore Salisbury, jr.: 
Forest Regulation, pp. XII and 
1922. 


[By J. W. Toumey, Dean School of Forestry, Yale University] 





tinuous productiveness. Regulation aims chiefly 
at continuity of productiveness but also at 
utilizing to the fullest extent the resources under 
forest management.’’ 

Altho a broad knowledge of the French and 
German literature on the subject has enabled 
the author to use the theory as developed in 
European practice, and its application in 
Europe, as a background for regulation in Amer- 
ican practice, the text is in no sense a re-hash 
of European literature, but is an American 
treatment for American conditions. 

The author likely will be criticised for the 
rather extensive theoretical discussion of. soil- 
rent. Some criticism may also arise in that the 
author has gone to European forests for much 
illustrative material, but so far as the reviewer 
can discover, this is only in eases where methods 
are still untried in this country and where 
data are preliminary in character. 


Principles Applied to American . Forests 


Altho part 2, contributed by Prof. Chapman, 
is specific in treatment rather than general, as 
in part 1, there is more or less duplication, or 
possibly it had better be considered as repeti- 
tion of principles covered in part 1, preliminary 
to their application by the author to American 
forests. This part contains four chapters which 
discuss in order: The cutting cycle as a de- 
termining influence in American forest regula- 
tion; the application of regulation to American 
forests; the problem of sustained yield; and the 
regulation of forests composed of even-aged 
stands. With the exception of the first, these 
four chapters are replete with illustrative ma- 
terial drawn from American forests, especially 
from the national forests and the southern 
pineries. 

Dr. Fernow says in the introduction: ‘‘In 
forests under State ownership the interests of 
the future could and should dominate, and more 
economie sacrifices may be justified in attaining 
the normal forest than is the ease in private 
ownership. Conditions vary so greatly it is im- 
possible to lay down principles. Compromises 
will be necessary which depend upon the financial 
ability and other modifying circumstances of the 
owner.’’ He states ‘‘that the author’s effort of 
investigating the applicability of European 
methods and of developing American methods 
is one which is worthy of all praise.’’ 


Appendix Summarizes Foreign Theories 


The thirty-seven pages in the appendix, all in 
fine print, form an important part of the volume. 
Forest management in nine European States is 
a condensed translation from Dr. Martin; finan- 
cial rotation is a free and condensed translation 
from Dr. Enders; there is a brief account of the 
growing stock and yield in the Harvard forest; 
also an analysis of forest management in 
Savoie, France, and examples of yield calcula- 
tions from national forest management plans. 


Should Assist Timber Owners 


This thin volume of some two hundred and 
thirty pages gives a poor impression of the 
amount of material encompassed within the 
covers. The paper is thin, the margins unusually 
narrow (giving a 7.8 by 5 inch page), and much 
of the print is in small type. It is published 
by the author and printed by the Tuttle, More- 
house & Taylor Co., New Haven, Conn. . The 
book has a table of contents and contains sixteen 
tables and seven text figures. It is well indexed. 
It may be obtained from the printer or from 
the author postpaid (paper $3; cloth $3.50). 
As the first American book on this essential and 
important phase of forest management, it should 
be in every American forester’s library, and 
should assist timber owners in broader phases 
of forest management. 


THE PAPER MAKING establishments of Finland 
are reported as being rushed to capacity, largely 
due to orders from the United States. 
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THE JOB-GETTERS 


It isn’t what you say so much 
That counts so much, my boy; 
It isn’t saying such and such 
To people who employ 
That keeps a job, altho you got 
A job that very way— 
No, all that matters now is what 
You do from day to day. 


A word, a testimonial, 
A letter from a friend, 

May get a job—but nothing, pal, 
Will matter in the end 

But just one thing: the way you work, 
The way you plod and plan, 

The way you labor or you shirk, 
The way you play the man. 


I know a lot of fellows who 
Are always getting jobs, 

The very best positions, too, 
By jollying His Nobs. 

And yet they never seem to stick, 
They never seem to last; 

The jobs they got so mighty quick 
They lose almighty fast. 


And so they drift from yard to yard, 
They drift from mill to mill; 
For all that ever matters, pard, 
And all that ever will, 
Is how you do the job you get, 
Not how you get the job; 
That’s all that ever lifts, you bet, 
The man above the mob. 


Why, anyone can get a place 
If glib enough of tongue; 

But when a roll-top desk you face, 
Or out the trade among, 

Or else upon a lumber-pile, 
Or in the mill perhaps, 

Then things require another style, 
Another sort of chaps. 


And so I’m never much impressed 
By folks who like to brag 
About the jobs they have possessed, 
To boast about their drag. 

The getters never startle me, 
In fact they make me sick. 

The lads I like are two or three 
Who get a job, and stick. 





WE SEE B’ THE PAPERS 

Ireland may get her freedom, but she’ll have 
to be tied before she’ll take it. 

_ Will Hays’ appeal to studios to clean up the 
films is like sending your shirt to a coalyard.’ 

__ If you want to know how the theories of Karl 
Marx work out, observe the price of German 
marks, 

A French scientist says that the soul lives 
after the body dies. But not the kind they put 
on shoes now. 

Now there is a demand for economy in the 
Philippines, That is about as close to economy 
as some of us ever get. 

Missouri women are yelling for equality under 
the law, but they are not yelling nearly as loudly 
as they will if they get it. 

The chief of American nerve specialists is 
said to be Prof. Thomas W. Salmon, of Colum- 
bia University. Most of us thought we had 
him right in our own office. 

A Chicago policeman saved a girl and then 
married her. Nobody seems to have been at 
hand to save the policeman. 

The producers have called upon the studios to 
elevate the films, and a good place for them to 
begin would be on the producers. 

Senator Lodge denies that Mark Hanna ever 
told him to ‘‘go plumb to hell.’’ We doubt 
ourselves whether Mark said ‘‘plumb.’’ 


Employment in Chicago increased 6 percent 


in May—and a good deal more than that if you 
count the house-cleaning jobs that women gave 
their husbands to do. 


The attack on the attorney-general has proved 
this much anyway—that the American people 
still love to indulge in their favorite sport of 
jumping on somebody. 

New York City makes a twelfth of all the 
manufactured products of the country, and yet 
there are still a lot of boobs who think that 
the Great White Way is New York. 

It is expected that there will be two months 
more of debate on the tariff bill—most of it by 
congressmen who next fall will be jumping on 
the administration because tariff legislation was 
delayed. 

In Paris ‘‘honest Jack Jennings’’ rode a 40 
ta 1 shot to victory and another jockey fell un- 
conscious. We don’t know whether it was be- 
cause a 40 to 1 shot won, or from beholding an 
honest jockey. 





BETWEEN TRAINS 


Wicuita, Kan.— Yesterday we were in 
Hutchinson; and much impressed with the broad 
streets, the good buildings and other things; 
today and tomorrow we are here, and the Wichita 
grain dealers have told us of the greatness of 
Wichita as a grain market and the Wichita 
bankers its financial importance, the grain men 
and the bankers of the State being in conven- 
tion assembled; but a traveling salesman for a 
grocery house has just taken us aside and told 
us confidentially that Parsons is really the only 
town in the State. 

It is a good thing, this local rivalry, this local 
belief in the superlative advantages of your 
home town. These gentlemen are probably all 
correct. Each lives in the best town in the 
State—for him. Because the town that you be- 
lieve in is the best for you to live in. You will 
make more money there, more friends, and do 
more good than in any other. It has been said 
that seeing is believing; but, when it comes to 
being contented with your home town, believing 
is seeing. 





TOLEDO, OHIO.—We have gone to a good many 
parties, but we don’t think we ever went to a 
nicer one than the one the Toledo Lumbermen’s 
Club gave itself and its ladies at Inverness today 
and -night. During the afternoon the men played 
golf and the women played five hundred, the 
scores being about the same. A delegation from 
Napoleon took most of the card prizes, and per- 
sons from Lima and other foreign parts the golf, 
altho the Mauk family did pretty well. Clint is 
one of the directors of this half-million dollar 
country club, and saw to our comfort, and so we 
were glad to see him win the diamond-studded 
golf-balls, and his son the cup, or whichever way 
it was, altho what use a loving-cup is any more is 
more than we ean figure. Detroit sent down a 
delegation of No. 1 lumbermen but low grade 
golf-players, including Jack Comerford, Ed 
Weeks, George Howenstein et cetera. Of course 
all Toledo was there, including Will Ryan, who 
may not have the physique for golf but has the 
vocabulary, and the Ryan sons, and John Bar- 
telle and Webb Sturtevant, and Pete, and all the 
rest of them. After the party Ben Stephens and 
Mrs. Ben took us home to Ben’s new house, 
which if you ever saw it, you would want to 
build one just like it. 





SUMMER COMES 


Just a little while ago 
It was winter, it was snow, 
Zero weather, or below. 


Now it’s summer all around, 
Summer blossoms from the ground, 
Woods just full of summer sound! 


Just a little while ago— 
That’s the way it is with woe— 
Summer comes! It’s always so. 
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The Lumberman’s Searchlight 


By M. M. FERGUSON 

One of the handiest lumber calculators on the 
market today. It contains tables of ready-made 
answers to freight rates; reducing board feet to 
pieces and pieces to board feet; lineal feet to board 
measure, including moulding, unusual methods of 
rechecking extensions and other valuable informa- 

tion on making correct estimates. 
90 pages, size 4x9 (hip pocket edition) 
Bound in Cloth. Price $2.00 P. id. 


ORDER YOUR COPY TODAY. 


Americagfiunberman ‘ SesttDarter s. 
CHICAGO 
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DISCUSSES CUT-OVER LAND DEVELOPMENT 


NEw ORLEANS, La., June 5.—Jndge William 
S. Bennett, of Chicago, general counsel for the 
Edward Hines Yellow Pine Trustees, addressed 
a meeting of the school trustees of Pearl River 
County, Mississippi, at Poplarville, on Satur- 
day, May 27, on the subject of cut-over land 
development. Pointing out that of the total 
assessed valuation of $12,000,000 for the county, 
$9,500,000 represented assessments on standing 
timber and only $180,000 the assessment on 
farm lands, he called attention to the tax prob- 
lem to be faced some years hence, when the 
timber is logged off and the tax revenue from 
that source correspondingly diminished. It is 
a problem, he said, that can only be solved by 
development of cut-over lands. 


Describing the method of cut-over land de- 
velopment in Wisconsin, where the lands thus 
brought under cultivation have trebled in value 
and now are assessed at a higher rate than the 
standing timber formerly was, Judge Bennett 
declared that the lumber company he repre- 
sents stands ready and willing to undertake the 
development of its cut-over holdings in Pear] 
River County upon conditions similar to those 
granted in Wisconsin. He suggested that the 
Pear! River trustees send County Superintendent 
of Education Bass and Prof. Huff, of the county 
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agricultural high school, to Sawyer County, Wis- 
consin, to investigate the conditions and methods 
of cut-over land development there and report 
to a mass meeting of Pearl River County citi- 
zens; the expense of the trip to be borne by the 
company. 

The trustees voted unanimously in favor of 
the proposed trip, and it is understood that 
the two Pearl River educators will visit Sawyer 
County, Wisconsin, this summer. Advices from 
Poplarville say their report is awaited with 
lively interest, in the hope that it may open the 
way to cooperation between the lumber company 
and practical development of the cut-over lands 
in Pearl River County. 


PROPER EEBEAEBBAB: 


UNPRECEDENTED ACTIVITY IN MAY 


[Special telegram to AMERICAN LUMBERMAN] 


WASHINGTON, D. C., June 8.—According to 
telegraphic reports received today from all the 
principal softwood lumber producing regions of 
the country and made public by the National 
Lumber Manufacturers’ Association, May was 
a month of activity in the lumber industry of a 
degree unprecedented in recent years. 


Total production for May was 1,157,495,591 
feet; shipments, 1,230,059,097 feet; and orders, 
1,351,904,849 feet. The increase in production 
over May of last year was 312,850,412 feet; 
the increase over shipments last May, 386,309,- 
198 feet, and over orders, 533,487,165 feet. 


Production last month was 72,563,506 feet, 
or 5.9 percent below shipments, and shipments 
were 121,845,752 feet, or 9 percent below orders. 

For the week ended June 3, there was a reces- 
sion in activity as reported by 380 mills as 
compared with the preceding week (381 mills in 
revised reports), probably due to the prospective 
reduction in freight rates. For that week pro- 
duction, for the five regional associations stating 
their normal production, was 96 percent of 
norinal; shipments 101 percent, and orders 97 
percent, of normal production. Production de- 
clined for the week of May 27 by 16,697,500 
feet, shipments over 23,077,365 feet, and orders 
53,475,914 feet. ; 

The National association states that the first 
twenty-two weeks of 1922 show an advance of 
approximately one-third over 1921 business. 
During the twenty-second week period produc- 
tion was 110,820,105 feet, or 2.5 percent, below 
shipments; and shipments were 426,068,207 feet, 
or 8.8 percent, below orders. The figures for the 
twenty-two weeks in board feet follow: 


Production, 4,285,831,700, an increase over 
the corresponding period of last year, of 1,126,- 
330,673; shipments, 4,396,651,805, an increase 
of 1,076,224,174; orders, 4,822,720,012, an in- 
crease of 1,431,743,274 feet. 


These figures for 1922 include reports from 
the Northern Pine Manufacturers’ Association, 
which did not report in 1921. Northern pine 
figures for this year are: Production, 153,454,362 
feet; shipments, 123,861,666 feet; orders, 136,- 
904,000 feet. 


Wilson Compton, secretary-manager of the 
National association, made the following state- 
ment: 


As was expected, following the announcement of 
the Interstate Commerce Commission of a cut in 
rates of 10 percent, the volume of lumber orders 
received during the week at the sawmills has sub- 
stantially declined from the high level which has 
prevailed during the last several weeks. 

For the first five months as a whole, of the 
year 1922, the demand for lumber has been so 
heavy there has been an additional accumulation 
of unfilled orders during that period equal to 10 
percent of the production. During this period 
shipments have exceeded production by nearly 300,- 
000,000 feet and the unfilled order files accumu- 
lated during the first five months have been con- 
siderably over a billion feet. 

The lower basis of freight rates will, it is ex- 
pected, result in still further demands upon the 
producing and shipping facilities of the sawmills, 
but the intervening period will, it is hoped, permit 
the mills to catch up on their accumulated business 
and to replenish their salable stocks. 

The extraordinary construction activity has put 
a particularly heavy demand upon the sawmills 
producing construction lumber, especially in the 
West and the South. 


POET'S QUESTION UP TO CONGRESS 


NEW ORLEANS, La., June 6.—Some years ago 
the Lumberman Poet perpetrated a series of 
verses in the AMERICAN LUMBERMAN captioned 
‘*To Whom Does the River Belong,’’ which 
were reproduced at the time by a New Orleans 
newspaper. Somebody dug the masterpiece up 
and it was reprinted in the New Orleans Times- 
Picayune on the morning of the congressional 
flood committee’s recent arrival in this fair 
city, following its inspection of the flooded river 
whose ownership had been poetically questioned. 
Mark well the sequel, which discloses fame in 
the very act of thrusting itself upon the AMEr- 
ICAN LUMBERMAN’S modest versewright. 

In the fullness of time Louisiana’s legislature 
assembled in regular biennial session at Baton 
Rouge. And thereat Representative Baynard 
offered in the house a concurrent resolution in 
the following self explanatory words and figures, 
the same being duly embalmed in the perpetual 
records of the sovereign State above mentioned: 


House Calendar—House Concurrent Resolutions 


No. of resolution: 19. 

Member introducing: Baynard. 

Action: May 23, read in full; May 24, read in 
full, referred to the committee on Federal rela- 
tions. 


WHEREAS, The States affected by high water 
have suffered considerable worry and damage and 
much discussion on the subject of who should 
handle the water; 

WHEREAS, There has appeared a poem in the 
paper entitled, “To Whom Does the River Belong,” 
a copy of same being as follows: 


TO WHOM DOES THE RIVER BELONG? 


The river belongs to the nation, 
The levee, they say, to the State; 
The Government runs navigation, 
The commonwealth, tho, pays the freight. 


Now. here is the problem that’s heavy: 
(Please which is the right or the wrong?) 
When the water runs over the levee, 
To whom does the river belong? 


It’s the Government’s river in summer 
When the stage of the water is low, 
But in spring, when it gets on a hummer 
And starts over the levee to flow; 


When the river gets suddenly dippy, 
The State must dig down in its till 

And push back the old Mississippi 
Away from the farm and the mill. 


I know very little of lawing, 
I’ve made little study of courts, 
I’ve done little geeing and hawiug 
Thru verdicts, opinions, reports ; 


Why need there be anything more said 
When the river starts levees to climb? 

If the Government owns the aforesaid, 
It must own it all of the time. 


If the bull you are leading should bellow 
And jump over somebody’s fence, 

There isn’t much doubt you’re the fellow 
Expected to bear the expense. 


If it follows a Sunday school teacher 
And chases the maid up a tree, 

You’re the owner the same of the creature, 
Undoubtedly all will agree. 


If some time should somebody’s chickens 
Get into your garden and dig 

And pull up the plants like the dickens, 
(Or somebody’s bull pup or pig.) 


The owner thereof can not blame it 
On you or some party remote 

The owner thereof can’t disclaim it— 
The chick or the pup or the shote. 


If it’s your Mississippi in dry time, 

It’s yours, Uncle Sam, when it’s wet; 
If it’s your Mississippi in fly-time, 

In flood time it’s your river yet. 


There’s no other way you can make it, 
And so, when J give the alarm, 

Come get your darned river and take it 
Away from my timber and farm! 


—Douglas Malloch, in AMERICAN LUMBERMAN, 
Oct. 12, 1912. 


Therefore be it resolved by the house of repre- 
sentatives, senate concurring: That a copy of this 
poem be sent to the United States Congress with 
the request that same be read to the members iD 
session, 

PERERA RERBERGEAGAASA, 

HOUSES ARE BUILT to live in, and not to look 
upon, therefore let use be preferred before ap- 
pearance, except where both may be had.— 
Francis Bacon. 
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ALABAMA. Coatopa—Eagle Lumber & 
Manufacturing Co. succeeded by E. D. Ward 
Lumber & Timber Co., of Meridian, Miss. 

ARIZONA. Casa Grande—Casa Grande Lum- 
ber Co. moving headquarters to Chandler. 

ARKANSAS. West Helena—Plant of Arkan- 
sas Veneer Co. sold to A. W. McKnight and 
Frank C. Cannon and will be repaired and put 
in operation at once; to be known as McKnight- 
Cannon Veneer Co. 

CALIFORNIA. Burbank—Highway Lumber 
Co. sold to Hudson-Bonney Lumber Co. 

Kingsburg—Valley Lumber Co., C. R. Magnu- 
son succeeds R, E. Groff as local manager. 

COLORADO. Denver—Bates & Gittings suc- 
ceeded by Gittings, McGuffin & Co. 

INDIANA. Madison—Bear Bros. Lumber Co. 
succeeded by Edward W. Maley. 


KANSAS. Washington—J. W. Howell sold to 
Johnston Lumber Co. 
KENTUCKY. Cynthiana—McCormick Lum- 


ber & Supply Co. sold to Savage Lumber & Sup- 
ply. Co., headed by Earl Savage of the Savage- 
Smith Lumber Co., of Richmond, Ky. 

Murry—Hood Bros. succeeded by Hood Bros. 
Lumber Co. 

MICHIGAN. Detroit—Webster. Lumber Co. 
succeeded by Webster Lumber & Coal Co. 

Eaton—Eaton Packing Co. succeeded by Eaton 
Lumber Co., incorporated; capital, $25,000. 

MINNESOTA. Dalton—Dalton Grain & Lum- 
ber Co. sold to Dalton Lumber Co. 

NEW JERSEY. Camden—Volney G. Bennett 
Lumber Co. plant sold to Public Service Corpora- 
tion; Bennett Co. is installing another yard and 
will add considerable equipment including motor 
trucks, tractors and trailers. 

Sussex—Lawrence & Harden Co. succeeded by 
Consolidated Feed, Coal & Lumber Co. 

PENNSYLVANIA. Elizabethtown — H. H. 
Brandt succeeded by Brandt & Smith. 

TEXAS. Jarrell—Spencer & Durham _ suc- 
ceeded by Mutual Lumber Co.; headquarters, 
Austin. 
_ Mart—Spencer & Durham succeeded by Wil- 
liam Cameron & Co. (Inc.), of Waco. 

Whitney—Spencer & Durham sold to Boesch 
Lumber Yard. 

WASHINGTON. Seattle—Paul John Lumber 
Co. sold to Phoenix Lumber & Fuel Co. 

WISCONSIN. Boscobel—Boscobel Table Co. 
sold to Charles Blair at public auction. 


INCORPORATIONS 


ARKANSAS. Little Rock—Pritchard Lumber 
Co., incorporated, capital, $10,000. 

CALIFORNIA. Huntington Park—Tate Lum- 
ber Co., incorporated; capital, $75,000. 

Pasadena—Sierra Lumber Co., incorporated; 
capital, $100,000. 

COLORADO. Denver—Park Hill Coal & Lum- 
ber Co., incorporated; capital, $10,000. 
_ FLORIDA. Gainesville—W. F. Duke & Co., 
incorporated; capital, $30,000. 


INDIANA. Dubois—Dubois Planing & Saw 
yr eg increasing capital from $5,000 to 
,000, 


Indianapolis—Demberger Manufacturing Co., 
incorporated; capital, $10,000. 

San Pierre—San Pierre Farm Supply Co., in- 
corporated; capital, $20,000; lumber and building 
materials, 

South Bend—River Park Lumber Co., incor- 
porated; capital, $50,000. 

IOWA. Davenport—Crossett Timber Co. in- 
creasing capital from $1,500,000 to $2,000,000. 

MAINE. Portland—Brighton Lumber Co., in- 
corporated; capital, $10,000. 

MARYLAND. Baltimore—National Coop- 
erage Co. erecting plant in Baltimore; increasing 
capital to $50,000. 

_ MISSOURI. Kansas City—Leidigh Lumber 
Co., capital stock increased to $100,000. 

NEBRASKA. Schuyler—Wells - Abbott - Nie- 
man Co., dealing in grain, lumber, coal and live- 
Stock, increasing capital to $300,000. 

NEW JERSEY. Jersey City—Adsit-Ward 


eee Co., incorporated; 100,000 shares, no par 


Orange—Orange Lumber Co., incorporated; 
Capital, $125,000. 

OHIO. Dayton—Dayton Veneer Co., incor- 
porated; capital, $150,000; to do veneering of 
all kinds, 

OREGON. Kirk (Chiloquin P. O.)—Solomon 


Butte Lumber.Co., incorporated. 
Klamath Falls—Long Pine Lumber Co., incor- 
porated; capital, $20,000. 
retartiand—Cress & Co., incorporated; $25,000; 
Portland-—Mi ; i 
ane Mills Spruce, incorporated; capital, 
_ Tillamook—Tillamook County Log Scaling & 
Grading Bureau, incorporated. ° " i 





TENNESSEE. 
Manufacturing Co., incorporated; capital, $10,- 
000; to manufacture school desks, 


Sevierville—Sevier County 


TEXAS. Eagle Pass—Eagle Pass Lumber 
Co., increasing capital from $200,000 to $400,000. 

VIRGINIA. Abingdon—Abingdon Lumber Co., 
incorporated; capital, $25,000. 

WEST VIRGINIA. Elkins—Woodford Lum- 
ber Co., incorporated; capital, $50,000. 

WISCONSIN. Neenah—oO. K. Lumber & Fuel 
Co., incorporated; capital, $50,000. 

BRITISH NORTH AMERICA 

BRITISH COLUMBIA. Victoria—Humingsen 
Logging Co., incorporated; capital, $100,000. 

Vancouver—M. W. Timber Co., incorporated; 
capital, $10,000. 

ONTARIO. Batchawanna Bay—Batchawanna 
Timber & Improvement Co., incorporated; cap- 
ital, $30,000. 

Huntsville—M. Martin Lumber Co., incorpo- 
rated; capital, $50,000. 


NEW VENTURES 


ARKANSAS. Cotter—F. C. Wisemont, re- 
cently began; manufactures cedar chests. 


CALIFORNIA. Hynes—Lake’s Lumber Yard, 
new business here. 
FLORIDA. Cocoa—McLane Lumber Co. will 


open retail yard. 

Lemon City—Orville B. Yates opening a lum- 
ber yard. 

Pahokee—R. B. Pope Lumber Co., 
lumber and building supply business. 

GEORGIA. Greenboro—Geer-Colclough Lum- 
ber Co. will open planing mill and lumber yard 
about July 1, 

ILLINOIS. Chicago—General Lumber Co., of 
Milwaukee, Wis., opening office at Room 524, 
549 West Washington Blvd., in charge of John 
L. Wendl, vice president of company. 


opening 


INDIANA. Bloomington—F. C. Mathers re- 
cently began; retail. 
KENTUCKY. Louisville — Corey - Scheffel 


Lumber Co. to open lumber yard at 1427-1451 
South Preston St. Construction of yard, office 
building, garage and stable to begin at once. 

MARYLAND. Baltimore—Powell Lumber & 
Timber Corporation organized by C. S. Powell, 
is opening wholesale and export office at 43 
Davis Street, Long Island City. 

MASSACHUSETTS. Boston — Davenport & 
Evans Lumber Co. recently began; wholesale. 

Mattapoisett—Jeremiah Randall recently be- 
gan; sawmill. 

MINNESOTA. Cloquet—Webster Lumber Co. 
recently began; manufactures grain doors. 

MISSISSIPPI. Waynesboro—Bodley Lumber 
Co. recently began; planing mill. 

MISSOURI. St. Clair—J. W. 
began; retail. 

NEW YORK. Long Island City—Powell Lum- 
ber & Timber Corporation opening wholesale 
and export business. 

Penn Yan—Penn Yan Lumber Co. will open 
lumber and millwork plant about the last of the 
month. 

NORTH CAROLINA. Mount Airy—Bausley 
Beasley recently began; planing mill. 

OKLAHOMA. Okemah—F. S. Trekell open- 
ing retail lumber business. 

TEXAS. Beckville—Beckville Lumber Co. re- 
cently began; planing mill. 

WASHINGTON. Seattle—Satterford Export 
Lumber Co. recently began. 


BRITISH NORTH AMERICA 


ONTARIO. London—Matthews Lumber Co. 
granted permit by city council to locate lumber 
yard on Horton Street. 


CASUALTIES 


CALIFORNIA. Fresno—Madary’s Planing 
Mill damaged by fire; loss, $70,000 on mill and 
stock; covered by insurance. 

San Francisco—California Mill Co.’s planing 
mill, 645 Bryant Street, destroyed by fire, with 
heavy damage to machinery and finished lum- 
ber. Insurance of $25,000 was carried by the 
owner, F. H. Martell Co. Fire was caused by 
explosion it is thought. 

Visalia—Visalia Planing Mill damaged by 
fire; loss, $50,000. 


Mills recently 


KENTUCKY. Louisville—Louisville Veneer 
Mills suffered slight loss by fire. 
MASSACHUSETTS. Needham — Storehouse 


of H. S. Locke & Son Co., loss by fire, $10,000. 

NEW YORK. Branchport—Kennedy Lumber 
Plant damaged by fire; loss, $10,000. 

OREGON. Florence—Delta Shingle Mill, 
owned by Bergman Bros., destroyed by fire; loss, 
between $20,000 and $25,000. 

PENNSYLVANIA. Philadelphia—Charles 
Stolzer, 2310 Washington Ave., suffered consid- 
erable damage in planing mill by fire. 

WISCONSIN. Athens—Braun Bros. & Co., 
loss by fire, in planing mill. 

Rhinelander—Stevens Lumber Co.’s sawmill 
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Buehner Lumber 
Company 
1508-9-10 Yeon Building, 
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Alert Buyers 


who sense the demands of today 
will find us right on 
Noble 


Fir, Spruce, ‘r 
and West Coast HEMLOCK 


YARD STOCK, SHED STOCK, CAR 
MATERIAL, STRUCTURAL TIM- 
BERS. 

The mills we directly represent 
have a daily capacity of over 
500,000 feet. Give us a trial. 


Gerlinger-Anderson Co. 


Associate Manufacturers 506 Gerlinger Bldg., 
and Wholesalers. PORTLAND, ORE. 


H.J. Anderson Geo. T. Gerlinger 





Louis Gerlinger, Jr. 
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destroyed by fire; loss, $100,000; mill will prob- 
ably be rebuilt. 
BRITISH NORTH AMERICA 
ONTARIO. Huntsville—Muskoka Wood Manu- 
facturing Co., loss by fire; plant, including saw- 
mill, flooring factory, kiln and warehouses, and 
stock entirely destroyed. 


NEW MILLS and EQUIPMENT 


GEORGIA. Crumm’s Park — Case - Fowler 
Lumber Co. rebuilding sawmills recently burned. 

NORTH CAROLINA. Morganton—Burke 
Lumber Co. building offices and display rooms. 

WASHINGTON. Tacoma—Peterman Manu- 
facturing Co. will rebuild plant recently destroyed 
by fire at a loss of $150,000. 

Yakima—Ellison Mill Co. building sawmill at 
Little Fish ranger station on Nile Creek about 
three miles from Nile postoffice; capacity, 40,000 
feet. daily; bunkhouses and workmen's cottage 
heing erected. 

WEST VIRGINIA. Grafton—Excelsior Mantel 
<"o. plans expansion by erection of branch plant 
in East Grafton; building supplies, lumber, gen- 
eral mill work, hardware, paints, etc. 

WISCONSIN. Ladysmith — Fountain-Camp- 
bell Lumber Co. erecting office. 

BRITISH NORTH AMERICA 


ONTARIO. Dunnville—William Shirton Co. 
building storage shed for dressed lumber. 
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- Pacific States Lumber Co. 
Mineral Lake Lumber Co. 


TACOMA, - - WASHINGTON 


Watch this space weekly 
for attractive offers. 


No.2 Com.D&M 
$9.50 Mill Base 
Weight 2,500 lbs. 


15,000 feet 1x6 








K.F. Richards, 518 Peoples Gas Bldg , Chicago 
G.A.Jones, 706Lumber Exchange, Minneapolis 
Joseph Lean, ° .O. Box 774, Omaha 
Frank Probst, - P. O. Box 1187, Fargo, N. D. 
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Track ul Car Material \ 
Timbers, Dimension, 
Bridge Material, 
Shiplap, Boards. 


We can promptly ship 
any quantity and any size 
you need. Tell us now 
about your needs. 


Spruce 


Plank 


is one of 
our specialties. 


Newbegin Lumber Co. 


Deloth—“Lyceum Bldg 
H. S. Robb, Mgr ” 1052 Pacific Ave. 


4 TACOMA, WASH. 














Good Service Performed by Trucks 


For handling heavy loads and for long distance 
hauling the motor truck and trailer have estab- 
lished an enviable reputation in the lumber indus- 
try. Manufacturers have found them of great sery- 





A Spare Tire Container 


Many lumber companies, especially since the use 
of pneumatic tires has so largely increased, desire 
to have on hand at al] times a spare tire for the 
truck, To protect this tire from injury or prevent 
theft is a problem. One 
retailer keeps spare tires 
in the office, but when a 
truck is going on a long 
haul a spare tire is put 
upon the top of the load 
and is brought back to 
the office when the truck 
returns. There is, of 
course, danger of losine 
the tire in this case. The 
problem, however, has 
been very neatly solved 
by the Niles Lumber Co., 
of Niles, Mich. A _ stout 
wooden box is placed un- 
derneath the chassis of 
each truck and is secure- 
ly attached to the chassis 
by means of bolts. This 
box is absolutely out of 


The Niles Lumber Co., Niles, Mich., keeps the spare tire that goes with the way as shown in the 


each truck in a box, a$ shown in the above illustration 


ice in hauling logs from the woods to the mill. 
Many retailers likewise have found them of the 
greatest aid. 


The experience of the following lumbermen gives 
an idea of the wide range of use of trucks in the 
lumber industry : 


N. B. Cove, of the Cove Lumber & Finish Co., 
Lansing, Mich., writes: 


“We believe our first truck was bought in 1914 
and in 1917 we sold all our horses and wagons and 
have used nothing but motor trucks since that date, 
except to unload lumber from cars to piles in yard. 
It will be impessible to give a detailed statement 
regarding the unit cost of delivering lumber by this 
method, but it is sufficient 
to say that results have 
been so satisfactory that 
we would not consider 
changing our equipment. 
We do, however, believe 
that it is more econom- 
ical to unload from cars 
with a horse and wagon, 
especially when, as in our 
case, we are able to rent 
a horse at any time and 
for any length of time, 
making it unnecessary to 
have our employees care 
for same.” 

Talbot Feild, president 
and manager of the Hope 








accompanying illustration, 
attracts little attention 
and the tire which is carried inside is always 
available and ready for use. Also, it would be 
very difficult to steal the tire from such a box, 
particularly where secured with a good padlock. 
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A Guide for Truck Drivers 


Trucks, to give the best results, must be cared 
for carefully and systematically. The following 
schedule prepared by a large company operating 
approximately thirty trucks is pasted in the cab 
of each of its machines, and may well be copied 
by lwmbermen : 

Every Day 
1—Fill certain grease cups; 








Lumber Co., manufac- 
turer of southern pine 
lumber, Hope, Ark., 
states: 





Ton Truck With Army a Logs to Plant of Hope (Ark.) 


umber Co. 





“We have two 1-ton 
trucks with army trailers 
hauling logs eleven miles 
on gravel road to our mill 
at Hope. The average 
load is about 600 feet, 
altho we have hauled as 
much as 900 feet of the 
larger logs. The trucks 
make four trips a day, 
loading and unloading 
their own logs, with one 
driver on each truck, The 
logs are loaded along a 








cut in the road, the skid- 
way being on top of the 


bank and just high Equipment Used by Rapid City (S. D.) Lumber & Machinery Co., 34,C00 


enough to enable the logs 
to be rolled on = small 
poles. We also use the trailers for delivering any 
lumber for long distance purposes. However. we 
find it takes longer to handle lumber than logs. 
We adopted the ton truck with the trailer on ac- 
count of the speed rather than heavier loads at a 
slower speed,” 

Orlin W. Lawpert, of the Rapid City Lumber & 
Machinery Co., Rapid City, S. D., advises: 


“We have been using motor trucks for a number 
of years and find the results very satisfactory, 
altho the operating cost runs into considerable 
money. 
get an immense amount of work done with trucks. 
We are using one %-ton Oldsmobile. one 1-ton 
Chevrolet for light work, and a 2%4-ton Transport 
for heavy work, ~ such as large Ioads of lumber and 
coal. In regard to size and type of equipment we 
think best for use in the lumber business we would 
say that we have found it almost mecessary to 
have a light and heavy truck.” 


However, we find that it is possible to 


Shingles on Truck and 8,650 Feet of Lumber on Trailer 


2—-Turn down all grease cups; 
38—Oil specified parts ; 
4—-IXxamine oil gage. 


Every Week 
1—Fill all grease cups; 
2—Oil steering column; 
3—-Fill worm gear housing; 
4—Oil magneto every 500 miles; 
5—Clean engine thoroly. 


Every Month 


.I—Drain and refill crank case ; 

2—JInspect and fill gearset case ; 

3—Pack front hubs with grease; 

4—Clean spark plugs; 

5—Inspect, clean and tighten all parts: 
6—Clean and pack steering gear ball joints. 
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Lumber Export Trade Increases 


WASHINGTON, D. C., June 5.—In Commerce Re- 
ports of this date Axel H. Oxholm, chief of the 
lumber division, Department of Commerce, paints 
a rather rosy picture of the export outlook, espe- 
cially for southern pine. 

Discussing the export situation, Mr. 
says: 

If the marked increases of southern pine exports 
for April as compared with those of the previous 
eighteen months can be regarded as a barometer, 
then the long awaited revival of our lumber export 
trade is at hand, and follows closely the healthy 
activity in the domestic trade. 

The export shipments of southern pine boards 
and planks during April were 27 percent greater 
th: an the monthly average of 1921, and but slightly 
below the 1920 average. Exports’ of southern pine 
boards and planks for the last ten months have 
totaled in value nearly $13,000,000 and for April 
were $1,600,000. The chief markets for the fiscal 
year up to ‘and including April in order of their 
rank are Argentina, Mexico, Cuba, the United 
Kingdom and Belgium. The market in France 
shows an evident improvement, for that country 
took during April 3,000,000 feet of sawn lumber, 
which is one half of the total amount taken dur- 
ing the last ten months. 

The falling off of Douglas fir purchases in Japan 
is now reflected in the shipments, which were only 
28,000,000 feet of boards and planks for April. 
The Chinese market, however, shows a further im- 
provement over March, which was exceptionally 
good, taking over 14,000,000 feet. The other large 
fir markets for the months were the United King- 
dom, Peru, Australia and Chile. 

Hardwood exports continue to make slight but 
steady gains. The average monthly exports of 
oak lumber so far this year are 26 percent above 
the 1921 average. During April the United King- 
dom and Belgium absorbed 53 percent of the ex- 
ports of oak boards and planks. 

A further gain over February and March was 
made in cooperage exports, which totaled $414,000 
for staves, shooks and headings. The exports of 
box shooks for the month showed a falling off 
from March amounting to only $176,000, com- 
pared with $190,000, and with $278,000 for April, 
1921. Exports of veneers and plywood were far 
greater in April than during any other month since 
the revised customs classification was put into 
effect, amounting to $103,497. with a total for the 
first four months of $273,853. 

Reports on Belgian Market 

This issue of Commerce Reports also contains 
a detailed report from Acting Commercial Attaché 
Samuel H. Cross, Brussels, on the status of.the 
Belgian lumber trade. Mr. Cross states that the 
forest area of Belgium comprises about.-1,100,000 
acres, or approximately one-sixth the ‘total area 
of the country. It is estimated that during the 
war the Germans cut the timber off 50,000 to 75,- 
000 acres for trench construction, while probably 
about the same amount of native timber has been 
consumed since the armistice on account of high 
lumber prices. With the exception of 125,000 
acres of Government forests, all the timber is held 
by private owners or communes. The principal 
native woods are red oak, chestnut oak, beach, 
ash, poplar, elm, maple, cherry, crabapple and 
willow. Under normal conditions the annual con- 
sumption of structural and cabinet maker’s woods, 
pit props and pulpwood in Belgium was 87,500,000 
cubie feet, of which the Belgian forests supplied 
about one-third. 

Southern pine is very popular in Belgium for 
construction purposes. Demand for Douglas fir 
is generally limited on account of its relatively 
high price and the difficulty of getting parcel ship- 
ments, but it is employed notwithstanding where 
large dimensions are necessary, as in the case of 
wharfing piles. Canadian pine no longer figures 
in the local market, as freight rates elevate its 
price above Finnish and Swedish quotations. 

Native pine does not supply sufficiently large 
sections for general construction, and pine from 
Seandinavia and Finland are not large enough for 
all around use. For this reason White Sea pine 
was extensively employed before the war, but has 
been replaced to a large extent by southern pine. 
As a result, southern pine is in good demand for 
the better grades of construction, while Swedish 
and Finnish pine stocks, with considerable spruce 
for cheap construction purposes, furnish most 
of the remainder for consumption. 

Mr. Cross states that if the rumor proves cor- 
rect that the Soviets now have 66,000,000 cubic 
feet of White Sea pine available the purchase of 
this lumber by ‘English interests would undoubt- 
edly forestall, or at least limit, further increase 
of southern pine construction in Belgium. It is 
believed that general construction, which has been 
abnormally inactive during 1921, is on the eve of 
an unquestioned revival, and while trade and ex- 
change conditions have favored the accumulation 
of somewhat large stocks of kiln dried southern 
Dine at Antwerp, necessitating a little reserve dur- 


Oxholm 


ing May and June, it is thought that the coming 
summer will see an excellent demand for southern 


pine in general. 
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Cables Review World Conditions 


WASHINGTON, D. C., June 5.—Reports to the 
Department of Commerce indicate marked improve- 
ment in the financial and commercial situation in 
India. Exchange is advancing slowly. The gen- 
eral tone of the Indian markets is reported to be 
optimistic. There has been an increase in the 
price of rice. Present prospects for the wheat 
crop are good. While both imports and exports 
were lower in April than in March, the favorable 
relation of the two figures shown in March con- 
tinues. The labor element continues a little rest- 
less following the big railway strike on the East 
Indian Railways in the early part of the year. 
The calm reaction generally thruout India to the 
arrest of the leader in the noncoéperation move- 
ment continues, and there would now appear to be 
a renewal of confidence in the early betterment of 
trade conditions. 


Encouraging symptoms are now seen in Cuba. 
Iron and steel, lumber and other construction ma- 
terials are being taken in increasing quantities. 
Textiles, until recently much depressed, show signs 
of improvement. Old accounts from the boom 
period have been adjusted to a considerable extent, 
and even where such is not the case new business 
is often being carried on independent of old ac- 
counts. As yet, says the report, these can be ac- 
cepted as no more than very advanced symptoms. 
The failure of the old-established banking house 
of H. Upmann & Co. has naturally had the 
effect of checking the growth of confidence which 
the public had begun to show in local banking and 
commercial developments. While the sugar crop 
is good and harvest is progressing favorably, put- 
ting money into circulation, some houses promise 
to end the season with obligations greater than 
when they started it, so Cuba still has her trou- 
bles. The building trades continue to pick up, tho 
no large projects are now under construction. 


No pronounced improvement can be noted in gen- 
eral conditions in Mexico during the last thirty 
days. Banks report that collections remain only 
fair and deposits have not increased during the 
month. A contributing cause to the scarcity of 
money is the general hoarding of gold. Many of 
the more conservative depositors have withdrawn 
their funds from the Guadalajara banks and have 
refused to redeposit them. The demand for mer- 
chandise has not yet been stimulated. Importers 
are placing orders for only the most necessary re- 
placements. In Guadalajara all the large stores 
have continually advertised special bargain sales, 
but with little effect. In Monterrey, while the 
larger business houses are inactive, the smaller 
stores are apparently doing very well. 

The general situation in Chile is uncertain and 
no change is likely until large orders for nitrate 
have been received. There is evident an increas- 
ing activity in the nitrate industry, which may 
cause the change needed in order to permit of 
calculations for the future regarding policies to 
be pursued in industry and finance. 


The upward tendency in Brazil is being sustained, 
according to the latest cablegram from Commercial 
Attaché Schurz at Rio. Exchange held fairly 
steady during May. There has been a renewal of 
industrial activity in certain lines. Cotton mills 
and shoe: factories especially are reported to be 
very busy. The rice crop promises to be good. As 
a result of the large amount of building and public 
work being undertaken money is circulating freely 
and retail business is good. Import buyers are 
still showing caution in their purchases, altho 
stocks are low, hoping for further improvement in 
exchange. 


Continued but very gradual improvement in basic 
conditions is being noted in Peru. Exchange has 
reached the highest point since May of last year. 
Bank clearings during May showed a notable gain 
over April. Crops for the year appear to be nor- 
mal. The long expected activity in construction 
projects in Lima seems well under way. During 
May there was a notable increase in the number of 
operations begun for the construction of office 
buildings and stores. 

Argentine imports showed an increase during 


May, particularly from the United States and Ger- 
many. Exports showed a tendency to decline, 


particularly meat. Harvesting is normal. Uru- 
guayan imports tend to remain stationary, while 
exports from that country continue to increase. 
Rumors of disturbing political conditions in both 
Uruguay and Paraguay are still circulating in 
3uenos Aires. 
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alifornia White Pine 
alifornia Sugar Pine 
and Arizona Soft Pine 


Best Stock for Factory and Pattern Lumber. 


4 LOUIS WUICHET, Inc. 


Room 712 Railway Exchange 
Tel. Harrison 1295 CHICAGO, ILL. 


REDWOOD 

















ALBION LUMBER CO. 


Mills, Yards and General Offices: Albion, California 
THEODORE LERCH, Sales Mér., Hobart Bldg. San Francisco 








ALL KINDS OF 
REDWOOD LUMBER 
STRAIGHT OR MIXED CARS 


California Pt pa White Pine 
Redwood and Cedar Shingles 


Wendling-Nathan Co. 
LUMBERMEN’S BUILDING 
110 Market St., SAN FRANCISCO, CAL. 











ALIFORNIA 
WHITE PINE 


We inv:te your orders for 


Box, Shop and Clears 


Our lumber is Soft and Light 


Clover Valley 











Sawmill, 

box factory 

Let us Lumber Co. / 2: planing 
mill at 

quote General Office: Loyalton, 
you today. RENO, NEV. California 





= ° Up-to 
Build with tc Plans 
Send for Stillwell Building 
Books with Economy Plans 
of new California Styles suitable for any 
climate. betas for comfort and beauty. 

“* Representative Cal. Homes”’ 

50 Houses—7 tol0 Rooms—$1 







“* The New Colonials’’ 
60 Houses—6tol0 Rooms—$1 
3 “*West Coast Bungalows’ 
PECIAL OFFER: Send $2.50 50 Houses-6 and 7 Rooms-$1 
SF ior any three of these books Little Bungalows’’ 


and get Garage FolderFREE. 75 Houses—3-4-5 Rooms—$l 
Money back if not satished. 
E. W. STILLWELL & CO., Architects, 684 Calif. Bidg., Los Angeles 


ALIFORNIA WHITE PINE 
ALIFORNIA SUGAR PINE 


FOR FACTORY AND PLANING MILL 


Sivers Savidge Lumber Co. 
Hobart Bidg,, San Francisco, Calif. 
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Our mill at Franklin, Va. 


BIG VALUES 


for your customers are assured 
when you supply them 


N. C. PINE 


made at our mills for we 
watch millwork and grades 


Camp Manufacturing Co. 
FRANKLIN, VIRGINIA 


Or Address our 
Eastern Sales Offices, as follows: 
NEW YORK: 1214 Flat Iron Bldg. 
GEO. W. JONES, Mer., Phone 982 Gramercy 
PHILADELPHIA: Real Estate Trust Bldg., 
E, D. WOOD, Manager 


PITTSBURGH: Oliver Building, GEORGE 
L. CAMP, Manager 
. DAILY CAPACITY 
ere ere. - 400,000 feet 
Ec 60ssbiosnananerscee ed .-+.-600,000 feet 





MILLS 
Franklin, Va. Arringdale, Va. 
Wallace, N. C. 











Mills at Suffolk, Va., Spring Hope, N.C., Middlesex, N.C. 


Capacity 250,000 Feet Daily 


Montgomery Lumber Co. 


Manufacturers of 


Kiln Dried N.C. Pine 
and Cypress 


SHIPMENT BY CAR OR 
CARGO, ROUGH OR DRESSED 








Sales Representatives: 
L. C. LITCHFIELD, - - + ~- 52 Vanderbilt Ave.,N.Y. 
GEO. C. FAIRCHILD, . - - + +  Pilattsburg, N.Y. 
SHORT & WALLS LUMBER CO., - Middletown, Del. 
PICKETT, HYDE & LANGGANSCO., - Johnstown, Pa. 


Main Sales Office, SUFFOLK, VA. 








We're On the Job, 


when it comes to getting out lumber 
that satisfies builders. Convince 
yourself by trying us on 


N. C. PINE 


Flooring, Ceiling, Roofing; Long and 
Shortleaf Yellow Pine, rough or dressed 


Car and Cargo Shipments. 
Times Dispatch Bldg. 








Ellington & Guy, Inc., RICHMOND, VA. | 





THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, Publish- 
ers, 431 8. Dearborn St., Chicago, Tl. 


To Preserve Hardwood Standards 


[Special telegram to AMERICAN LUMBERMAN] 

BurraLo, N. Y., June 7.—Secretary Hoover 
has offered us no criticism whatever of the in- 
spection rules and service of the National Hard- 
wood Lumber Association. On the other hand, 
there is ample evidence that the hardwood 
standardization of this association within the 
practical limits of its development to this date 
is in entire conformity with the Hoover plan. 
Please publish immediately for the benefit of 
any who may have been misled regarding the 
conclusions of the Washington conference, or 
any who have been told that in order to carry 
out Secretary Hoover’s recommendations a new 
hardwood organization must be formed, for such 
is not the case.—Horace F. Tayuor, President 
National Hardwood Lumber Association. 





BurFraLo, N. Y., June 7.—Horace F. Taylor, 
president of the National Hardwood Lumber 
Association, today addressed a letter to the 
members of the association, as follows: 


At the standardization conference held in Wash- 
ington during the week of May 22, called under 
the approval of Secretary of Commerce Hoover 
by a group composed largely of softwood manu- 
facturers, this association was represented on 
invitation, the hardwood attendance including a 
majority of our executive committee, Secretary 
Fish, and a number of other active members of 
this association. 

After an opening address by Secretary Hoover in 
which he urged all lumber producers to confer 
regarding standardization and simplification of 
grade names and lumber sizes, and the guaranty 
of quantity and quality reaching the consumer, 
your president on request spoke for this associa- 
tion and took occasion to assure Secretary Hoover 
and the conference of the entire accord of the 
membership of the National Hardwood Lumber 
Association with the secretary in his wish to fur- 
ther any practical and constructive measures to 
accomplish the ends sought. 


Experience at Service of Softwood Interests 


Your president further took occasion to de- 
scribe briefly the long step in advance already 
taken by this association as regards hardwood 
standardization thru its inspection rules and ser- 
vice developed within the industry itself by care- 
ful study and evolution, and resulting in our 
present inspection plan in which not only the 
primary interest of the producer is given due 
weight, but in which the rights of the consumer 
thru frequent conference receive legitimate con- 
sideration. Care was taken to avoid any claim 
that ultimate perfection had been attained in our 
rules and service; but our experience of twenty 
years in these very matters was placed at the 
disposal of the softwood groups for such value 
as it might have, 


Proposed Separate Committee for Hardwoods 


This Washington conference was called by, and 
was entirely in the hands of, softwood interests 
as affecting any final conclusions. When, there- 
fore, the work of the meeting was later appor- 
tioned to committees, your delegates properly 
urged that hardwood questions must of necessity 
be considered apart from those relating to soft- 
woods, and we asked that separate committees be 
constituted to deal with hardwoods. This ob- 
viously fair proposal on behalf of the National 
Hardwood Lumber Association, which was en- 
tirely and alone competent to speak for all 
branches of the hardwood industry, was out-voted 
by the predominant softwood interests; to which 
were added the voice and votes, strange as it may 
seem, of two members of this association, men 
who have been sharing its benefits to their own 
profit and advantage, but who eagerly availed 
themselves of this voting alliance with the soft- 
wood interests in action that would clearly threaten 
the destruction of that which has been accom- 
plished by this association thru years of effort, 
and is admittedly of inestimable value to the 
entire hardwood producing and consuming trade. 


Protested Destruction of Accomplishments 


It will be entirely evident to our members that 
the question of standardization differs as between 
softwoods and hardwoods. The inference was 
clear that the obstructing vote was not upon the 
merits, but conceivably influenced by common 
trade politics, or perhaps was a rather low bid 
for future official favor upon new ventures. If 
instead of narrowly grasping the advantage of 
an unfair situation, these men had stood loyally 
with their hardwood colleagues, the hardwood re- 
sults of the conference would have been immediate, 


direct and in harmony with Secretary Hoover's 
plans. 

Conference Decision Was Preliminary Only 

As to the outcome, however, as Officially an- 
nounced, the conference was preliminary only and 
its conclusions will not bear the official sanction 
of the Department of Commerce. To make asso- 
ciation ‘capital’ of the occasion and its results 
would be ill-advised if not abortive, and with the 
usual results, 

Softwood delegates and other hardwood men 
who sensed the situation approved our stand; and 
despite our unwillingness to legislate on _ soft- 
wood matters or to consent to softwood legisla- 
tion for hardwoods, we consistently maintained 
our efforts in support of the general conference 
purposes, adding only a dignified protest on the 
record. 

National Is Open to All Reputable Dealers 

As to a “National Inspection Plan,’’ member- 
ship in the National Hardwood Lumber Association 
is open to all reputable hardwood manufacturers 
or wholesalers who subscribe to its regulations. 
This is as broad as any sound organization plan 
existing or projected. True, undesirable applica- 
tions are refused by this association. Likewise, 
but infrequently, it has been necessary to sus- 
pend or drop members who misuse the association 
or openly attempt to discredit and undermine its 
work. No publicity has been given this associa- 
tion to the recent elimination of one or two mem- 
bers for this cause. Since the dismissal has ap- 
parently been exploited in false colors and from 
other sources, it seems in order to state the facts 
as above. It is the duty of an organization to 
protect its integrity from those who attempt to 
destroy it. 

That this association enjoys the esteem and con- 
fidence of Secretary Hoover and his associates 
has been clearly and recently made evident. Our 
service to the industry and to the public will pre- 
serve this status. 


ISSUES LUMBER CONVERSION TABLE 


The lumber division of the Bureau of Foreign 
and Domestic Commerce, Washington, D. C., has 
prepared a lumber conversion table for the use 
of lumber exporters, thru the use of which it is 
possible at a glance to know just how many 
board feet are contained in any number of 
Petrograd standards, from one up to 999, or 
how many standards any given number of feet 
make. This table also gives a simple formula for 
figuring prices according to one measurement or 
the other. This table is a convenient thing for 
the lumberman to have on his desk, and is ob- 
tainable thru addressing the lumber division. 


LAKE CRUISE PLANS CHANGED 


XENIA, OHIO, June 7.—Secretary Findley M. 
Torrence, of the Ohio Association of Retail 
Lumber Dealers, this city, announces that plans 
for the lake cruise set for June 16 to 23, with 
starting point at Toledo, Ohio, have been 
changed materially and that the Ohio delegation 
will combine with the Michigan and Ontario re- 
tail association in their cruise, starting at Wind- 
sor, Ont., and beginning on June 23 and conclud- 
ing on June 27, 

Arrangements have been made to sail on the 
steamer Huronic which will leave Windsor, Ont., 
at 5 p. m., Friday, June 23. Stops will be made 
at Sarnia, Owen Sound, and Killarney. The 
trip from Killarney to Sault Ste. Marie will be 
made via St. Mary’s River, passing all north 
shore mills, thru the Canadian locks into Lake 
Superior and back thru the American locks. 
After leaving Sault Ste. Marie a stop will be 
made at Mackinac Island, thence to Sarnia and 
back to the starting point at Windsor, which will 
be reached on Tuesday, June 27, about 5 p. m. 

The rates for the trip are as follows: For 
preferred staterooms— promenade deck, only 
twenty-five available—$60; remainder of boat, 
$50; children between 5 and 12 years, one-half 
fare; children under 5 occupying seats in dining 
room each, $6. Remittances for space must be 
sent at once. All intending to go are requested 
to. wire at once for reservations to Findley M. 
Torrence, secretary Ohio Association of Retail 
Lumber Dealers, Xenia, Ohio. 








7) 


tot 


n 
id 


A} 
xi 
ne 
1e 


1 
LS 


18 
'y 
of 
yr 
et 
or 
or 
or 


id 
il] 


June 10, 1922 


AMERICAN LUMBERMAN 69 








4 
Inter - insurance 
CHAPTER VI 
Operating Expense as a Factor in Com- 
parative Cost of Indemnity 

















The preceding chapter of this series dealt with 
the factor of profit as one of the three factors 
making up the entire cost of indemnity, the re- 
maining two being expenses and fire losses. The 
object of that chapter was to develop the fact that 
the elimination of profit, except as such might 
benefit the policyholder paying the cost, reduced 
by that much the final cost to him of the indemnity 
procured by him. 


The object of this chapter is to show the cost 
of production of reciprocal indemnity procured 
thru interinsurance exchanges is further reduced 
by reason of operating expenses being restricted to 
a proportional of the premiums earned, which is 
considerably lower than it is possible for stock 
companies to attain. It was remarked in an 
earlier chapter that each “middleman” functioning 
between the primary producer and the ultimate 
consumer adds something to the cost of the subject 
matter, and this is as true in respect to the fur- 
nishing or the procuring of fire indemnity as in 
respect to dealings in any so called “commercial 
commodities.” 


Within the field of consideration of these arti- 
cles the “ultimate consumers” are the policyhold- 
ers, who, thru the medium of their premiums con- 
stitute the sole source of original revenue used to 
settle fire losses sustained and expenses incurred. 
No argument is needed to establish the fact that 
any plan of indemnity, whether stock company, 
interinsurance or other kind, to prove successful, 
must be supported by a sufficient number of sep- 
arate risks to secure a distribution of losses and 
expenses sufficiently small to leave an unexpended 
balance in the original premiums paid or deposited 
for these risks, otherwise operation will have been 
at a loss. As is well known, this distribution at 
an interinsurance exchange for the subscribers, 
who also are the property owners and the policy- 
holders, is secured by their dealing directly with 
the manager, so that his knowledge regarding both 
the property insured and its owners is direct and 
personal and constantly maintained by frequent 
inspections made by special agents sent out and 
maintained by the manager. 


On the other hand, stock companies extending 
fire indemnity acquire this wide field of operation 
thru the activities of a host of “middlemen,” gen- 
erally known as “local agents,’ and the compensa- 
tion received by these local agents for their services 
is an entirely legitimate charge on the premiums 
paid by the policyholders and enters into the oper- 
ating expenses. 






















Yates L-671 New High Speed, Heavy Duty Vertical Band Resaw 


The home offices of these companies seldom have 
any direct knowledge of the risks offered by the 
local agents, which are primarily accepted on the 
reports made by the local agents, supplemented 
generally by special reports from commercial 
agencies such as Dun’s, Bradstreet’s, and others. 
But local agents are only human and as such are 
liable to err in respect to the desirability of their 
offerings, and such errors might easily result in 
losses being sustained that might have been avoided 
had the home offices had direct knowledge respect- 
ing such risks. So to secure this direct knowledge 
special agents are maintained whose duties include 
occasional inspections, perhaps one or two in a 
year, of the risks taken on by the local agents; 
special reports to the home offices are made by 
these special agents respecting these risks, and 
the cost of maintaining these special agents also 
enters into the general operating expense. Also 
officers’ salaries, office maintenance, adjustment 
costs, stationery, advertising, taxes, licenses, litiga- 
tion costs, and a multitude of other wholly un- 
avoidable and entirely legitimate expenses swell 
the grand total to a fair average for the stock 
companies operating in the United States of ap- 
proximately 40 percent of the premiums earned; 
and while of course the stock company policy- 
holders have no personal concern in the matter, 
they do assuredly pay it all—and the stockholders’ 
dividends besides! 

In sharp contrast with this relatively high ex- 
pense ratio for the stock companies is the relatively 
low ratio obtaining at interinsurance exchanges, 
usually fixed by stipulation in the reciprocal agree- 
ments themselves, and which ranges from a 30 
percent maximum with a fair average of possibly 
25 percent, offering an approximate margin of 
around 15 percent for reduction in the final cost 
of indemnity secured thru interinsurance ex- 
changes, as compared with the cost of stock com- 
pany indemnity. 


[NOTE: The above is one of a series of 
twelve monographs on the subject of “Inter- 
Insurance,” as related to the lumber manufac- 
turing industry. The remaining monographs will 
follow at intervals, during the present year. The 
next instalment will appear in an early issue— 
Epitor. } 
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MORE MILES OF RAILROAD are being abandoned 
than are being built, according to figures com- 
piled by the Interstate Commerce Commission, 
which show that during the year ended Oct. 31, 
1921, the commission authorized the construction 
of 405 miles of new railroad and the abandon- 
ment of 702 miles. 


NEW HEAVY DUTY BAND RESAW 


An instance of the progress being made 
in improved woodworking machinery is the 
recent announcement by the P. B. Yates 
Machine Co., of Beloit, Wis., of the com- 
pletion of a new high speed, heavy duty 
vertical band resaw, known as the L-671, 
claimed to have a constant running capacity 
and feed of 250 feet a minute. Accepting 
this as a fact, it is possible to allow more 
than eleven hours a week for changing saws 
and oiling and still turn out 1,500,000 feet 
of lumber with a double shift of operators. 
The idea of shoving this amount of lumber 
thru one band resaw in one week would 
have been considered impossible ten years 
ago, even if the calcula- 
tions had been based on 
running two shifts of op- 
erators ten hours each and 
allowing no time at all for 
changing saws or oiling. 


These statistics are very 
interesting and show prog- 
ress on the part of wood- 
working machinery manu- 
facturers at this time, 
states the Yates company, 
when improved woodwork- 
ing equipment is more im- 
portant than ever in bring- 
ing the lumber business 
and the building trade back 
to normal. Efficiency, thru 
improved machinery, must 
be the keynote, because the 
lowest possible prices are 
necessary. So if a band re- 
saw, such as the one shown 
in the accompanying illus- 
tration, can be made to 
turn out 1,500,000 feet of 
lumber a week, progress is 
being made, and progress of 
this sort is needed. 
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We ship by rail or cargo 


UR lumber has a character 


of its own, is perfectly 
milled, uniformly graded and 
offers dealers the best buy on 
the East Coast. Your custom- 
ers will be delighted with the 


natural qualities of our 


Goldsboro 
N. C. Pine 


Give it a trial today. 


Telecode used. 


Johnson & Wimsatt 


WASHINGTON, D. C. 














North Carolina Pine 


WHITE PINE, POPLAR, HEMLOCK | 
and SPRUCE, LATH and SHINGLES 


Our stocks are complete and 
can give prompt service. 


WILLSON BROS. LUMBER CO. | 


PITTSBURGH, PA. 

















Quick Sellers 
That is what you want and what you 
get when you stock our 
It is band sawed and N. C. PINE 
carefully kiln dried. 


Rowland Lumber Co., "fem... 
Operating John L. Roper Lumber Co. 


North Carolina Pine 
CYPRESS AND HARDWOODS 
Our stocks embrace pungtely qraytiine 


in lumber for retail yards an the factory 
trade. Give us atrial. 


Anderson Lumber Corporation 
MARION, S. C. 























of letters 
by subscribers to the American Lumberman, giving their views 
on the best way to handle the accounts of a retail lumber 
business. These letters offer many excellent ideas and it will 
repay any retail lumber dealer to read them carefully. 


Fifteen cents, postpaid. 


American Lumberman, Publisher 431 So. Dearborn St, Chicago 


Collections by Retail Lumber Dealers 4 3iis 
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Service 
You Want 


is the kind our facilities 
enable us to render at 
all times. 

Our mills have a daily 
ay of 300,000 feet 
oO 


BAND SAWN AND KILN DRIED 


N.C. Pine 


ROUGH or DRESSED LUMBER 


se 


You'll find our prices 
right and our quality 
unexcelled in 


Ns 

Y Partition, Ceiling, 
@,. Moulding, Trim, 
> Lath, Dimension. 


Inquiries and orders solicited for 
rail or water shipment. 


Surry Lumber Company 


Manufacturers Incorporated 1885 
9th Floor Union * 
Trust Building, Baltimore, Maryland 











North Carolina Pine 


—the biggest value lumber on the 
market for both dealer and builder. 
Our stocks insure prompt deliveries. 
Foreman-Blades Lumber Co. 
ELIZABETH CITY, N. C. 
Thin Ceiling— 


N.C. PINE 2 Size, 


We also manufacture everything 
in yard and shed stocks, box 
shooks, crating material. 


Major & Loomis Company 














HERTFORD, N.C. 








A. T. Baker, Pres. and Treas. 
The Branning Manufacturing Co. 
Manufacturers of 


N. C. PINE || CYPRESS 
GUM 


Kiln Dried, Dressed 
and Rough. 

Wellington & Powellsville R. R. Co., Windsor, N.C. Edenton 

Planing Mills, Cap. 100,000 per day. Saw Mills:—Edenton, N. C., 

Columbia, N. C., Ahoski, N.C. Cap. 140,000 per day. 


General Office: NORFOLK, VA. 














THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 8. 
Dearborn St., Chicago, Ill. 








LOUISVILLE, KY. 


June 5.—Hardwood demand continues good, 
there being a steady call for firsts and seconds in 
quartered oak, while sap gum is up in price as a 
result of better demand. Plain oak is fair and 
poplar active. Quartered and plain red gum are 
holding their own, while ash is more active, espe- 
cially the thick grades. Walnut is in fair de- 
mand and steady in price. Quotations, inch stock, 


Louisville: Quartered oak, FAS, $140; common, 
$70; plain, FAS, $110; common, $55. Poplar, 
FAS, $110; selects, $80; common, $50. Quartered 


red gum, FAS, $115 ; common, $70; plain red, $100 
and $62.50; sap gum, $47 and $34. Walnut, FAS, 
$235; selects, $150; common, $100. Ash, $90 and 
$45. 

The scheduled or announced meeting of the 
American Hardwood Manufacturers’ Association, 
for Louisville, June 15 to 17, is expected to bring 
a very good number of hardwood men here, as it 
will be a mass meeting of the hardwood interests. 
Secretary John Pritchard called up over long dis- 
tance late last week to make hotel arrangements 
for the meeting, which will result in carrying out 
the plans suggested at the meeting in Louisville 
March 7 and 8, when the American Hardwood In- 
stitute plan was announced. 


INDIANAPOLIS, IND. 


June 5.—The hardwood demand continues to ex- 
pand, as do prices. During the last week there 
has been considerable activity in the industrials, 
particularly the automotive trade here. Much 
repair work is being done here and thruout the 
State by the railroads, and box factories report 
increased orders and production. The music trade 
demand shows more activity. Construction de- 
mand is still heavy. Dealers are buying steadily 
to replace depleted stocks due to the rush of spring 
and early summer business. Quartered oak and 
gum seem to be hard to get, but distributers prom- 
ise easier deliveries as manufacturers increase pro- 


duction. 
COLUMBUS, OHIO 


June 5.—Strength features the lumber trade in 
Columbus and central Ohio territory. Buying of 
hardwoods is generally well distributed. South- 
ern pine sales are gradually expanding as retailers 
are in the market to replenish their stocks. Prices 
are generally firm, and the tendency in all va- 
rieties of lumber is upward. 

Ff. B. Pryor, sales manager of the W. M. Ritter 
Lumber Co., reports an increasing demand for 
hardwoods. While retailers are still the best cus- 
tomers, automobile plants are buying actively. Box 
factories are buying low grade stocks and railroads 
are also coming into the market. W. M. Ritter 
arrived in Columbus June 5 for a conference with 
department managers. 

The Andrew Lumber Co. is having a good de- 
mand for southern pine, according to O. H. Craft, 
sales manager. 

W. L. Whitacre, of the W. L. Whitacre Lumber 
Co., reports a strong demand for southern pine. 
Transit cars are numerous but as a rule they are 
being held at firm quotations. Dimension and 
boards are the strongest items. Rough finish and 
mixed cars are also rather firm. 


CLEVELAND, OHIO 


June 5.—Some of the biggest inquiry in years 
is coming into yards of members of the Cleveland 
Board of Lumber Dealers, according to J. V. 
O’Brien, secretary. Advancing prices and the fact 
that the building public at last realizes the pre- 
diction and contention of several months ago by 
lumber trade leaders that material had reached 
the bottom in Cleveland are believed to be the big 
influences at work, said Mr. O’Brien. 

Hardwood development in this district is grow- 
ing with the improvement in both building and 
manufacturing operations. Encouragement for 
local distributers is offered by S. O. Oliver, sales 
manager of the Cuyahoga Lumber Co., who re- 
turned this week from Upper Michigan, where he 
investigated the lumber situation, particularly the 
hardwood outlook. While a considerable quantity 
of material was on hand, this is being moved out 
more freely, said Mr. Oliver. Moreover, quality 
material is being demanded more frequently by 
automobile and other manufacturers. 

Tho building operations are taking much of the 
lower grade material here, the higher quality ma- 
hogany and walnut have gained lately in popu- 
larity with furniture and other manufacturers for 
higher priced housing, according to G. C. Wallace, 
secretary of the Martin-Barriss Co. 

Birch and gum are gradually offsetting the in- 





terest in oak in interior finish work here, accord- 
ing to Fred Marquard, sales manager of the Mar- 
quard Sash & Door Manufacturing Co. and the 
Marquard Building & Real Estate Co. It is much 
easier to dispose of completed houses finished with 
gum or birch than with oak or maple, Mr. Mar- 
quard asserted. 


ROCKFORD, ILL. 


June 6.—Considerable improvement has been 
shown in the hardwood market during the last few 
weeks, both orders and inquiries having increased. 
Building is active and retailers are replenishing 
their stocks. Furniture makers and other manu- 
facturing consumers are buying in fair volume. 
General conditions look brighter here than they 
have for some time. With the completion of the 
Grant Highway between Chicago and Rockford, and 
the proposed Exposition Building, this city should 
take its place as an exhibition furniture center, 

Charles Lundberg, president of the Codéperative 
Furniture Co., has recently purchased the Empire 
Manufacturing Co. He owps a controlling interest 
in both concerns, 


ANTIGO, WIS. 


June 5.—Lumber prices continue firm and sales 
representatives report good retail business thruout 
southern Wisconsin, with a tendency among the 
dealers to hold off buying until the last minute. 
It is expected that their reluctance to order now 
will result in a scramble for stock a little later in 
the season, as retail stocks become broken. Some 
desire to hold off until after the freight reduction, 
and it is expected that the result will be higher 
prices after July 1 which will more than offset the 
saving on freight. 

The Antigo mill of the C. W. Fish Lumber Co. 
will finish its season’s cut this week. The Lang- 
lade Lumber Co. reports shipments equal to cut 
for May, and about 80 percent in excess of those 
of last May. 


MILWAUKEE, WIS. 


June 5.—The demand has broadened and prices 
have steadied. Now that the building boom is 
well under way and prices have stabilized, a 
stronger volume of trade is expected. “Mill stocks 
are low and unshipped order files are heavy,” is 
the common report. Lower grades of hardwood 
show slight improvement. Manufacturers using 
crating lumber are returning to the market. Sash 
and door manufacturers display full order files 
and an estimate on a job in Milwaukee can not be 
secured within seven days, according to report. 
Heavy sales of spruce and redwood for finish work 
are seen. Nos. 1, 2 and 3 boards lead all sales, 
while Nos. 4 and 5, the box lumber, are slow but 
have shown improvement. Fir, southern pine and 
hemlock sales feature the market. ‘There is little 
or no dry hemlock now available in Milwaukeee. 


EVANSVILLE, IND. 


June 5.—A better tone is reported in the hard- 
wood lumber trade. Stocks are low in many sec- 
tions. Prices hold firm and there is a fair demand 
for the higher grades, altho poplar is not very 
strong. Wholesale and retail trade keeps up in 
good volume. Sash and door men report a good 
demand. Furniture: plants are being operated on 
a better schedule. The local furniture people are 
making arrangements for their semiannual market 
to be Held late in the fall, which is expected to 
stimulate fall and winter trade. Chair, desk and 
table manufacturers are enjoying a fair demand. 
Cooperage stocks are moving slowly, but box mak- 
ers report a satisfactory business. 


MEMPHIS, TENN. 


June 6.—Favorable weather and rapidly reced- 
ing back and flood waters from the lowlands of 
the Mississippi Valley are resulting in a fair in- 
crease in hardwood manufacture in the southern 
field. Logging crews are being organized and 
some mills have been able to resume, A return 
to approximately normal hardwood output is ex- 
pected by June 20. Further south, and particu- 
larly south of Helena, Ark., and Greenville, Miss., 
it is estimated that it will be around July 1 before 
all the mills will be going again. A few mills are 
resuming but most of them are still idle. The 
band mill of the Bellgrade Lumber Co. at Louise, 
Miss., has resumed but its band mill at Cary, Miss., 
will be out of commission for some days yet. ‘The 
Miller Lumber Co., Marianna, Ark., has resumed 
operations at mill No. 2. Mill No. 1 has been kept 
in steady operation. This firm lost about 60 per- 
cent of its producing capacity during the floods. 
The Penrod-Jurden Co. has started up its mill at 
Helena, Ark. 
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In the meantime, demand for hardwood “ ber 
is becoming quite active. Shipments during@gay, 
according to the Southern Hardwood Traffic; 0- 


ciation, were within 3,000 cars of the highest 
previous record ever established for a single month. 
The movement since June was ushered in has been 
even heavier than during May. Furniture manu- 
facturers and some other consumers are now mak- 
ing strenuous efforts to secure their requirements. 
No. 1 common and better in most stocks are badly 
broken. Building trade interests, including floor- 
ing manufacturers, are actively in the market, 
while there is an excellent demand from automo- 
bile manufacturers. Manufacturers of agricultural 
implements, musical instruments and heavy pack- 
ing crates are absorbing considerable quantities of 
lumber and there is a fairly active demand from 
overseas sources. Some consumers, believing that 
between now and July 1 prices will advance more 
than the reduction in freight rates, effective that 
date, are buying for immediate shipment. Prices 
are advancing steadily on practically all items, 
the greater appreciation in quotations being in No. 
1 common and better. Conservdtive sellers are, in 
practically every instance, refusing to sell any- 
thing for deferred delivery except at the price 
prevailing on date of shipment. 

J. H. Maassen has resigned, effective June 1, 
as manager of the hardwood department of the 
Chicago Lumber & Coal Co., headquarters of which 
department have been removed to St. Louis, and, 
together with his wife, is now making an automo- 
bile tour to the Pacific coast. It is understood 
that on his return to Memphis Mr. Maassen will 
engage in the hardwood lumber business under his 
own name. 

The National Dry Kiln Co., of Indianapolis, Ind., 
which recently established a branch office in Mem- 
phis in charge of EK. I. Collison, reports a gratify- 
ing business in southern territory. In fact the 
announcement was made that because of its rapidly 
increasing trade in the South the company was 
forced to open a branch in Memphis in order that 
the trade in the southern territory might: have the 
same efficient service that has characterized the 
trade served from general headquarters in Indian- 
apolis. The National Dry Kiln Co. has been in- 
stalling dry kilns in the South for twenty-one 
years and some of the first kilns put in are still 
doing efficient work. In some parts of the South 
where soutHern pine is becoming scarce, the Na- 
tional is converting its kilns into hardwood lum- 
ber drying units, which can be done quickly and at 
low cost. In some districts where National kilns 
are being put in for the drying of southern pine, 
provision is being made for a quick change to hard- 
wood when needed. 


MERRILL, WIS. 


June 5.—Movement of lumber on the Ashland 
division of the Chicago & North Western Railway 
during May was much larger than a year ago. For 
the four weeks of May, 1922, 1,479 cars were 
shipped as compared with 853 for the correspond- 
ing month of last year. 

Demand for No. 1 common birch is steadily in- 
creasing as many have found it to their advantage 
to use this grade in preference to paying a higher 
price for selects, and millmen say that it is prob- 
able that after finding that No. 1 common will be 
satisfactory, No. 2 common will later likewise be 
tried out in a similar way. General improvement 
is noted for all grades used in building construc- 
tion and especially is the demand for furniture 
grades becoming active. 

C. P. Crosby, of Rhinelander, has arranged to 
complete the Mason-Donaldson cut at his sawmill 
at Gagen, and will operate day and night until the 
cut is finished. 


BUFFALO, N. Y. 


June 5.—Shingle dealers here complain that 
while a reduction is made of 6 cents a hundred 
pounds to Duluth and 7 cents to Chicago, nothing 
is made to Buffalo or east of those points. This 
would seem to invite Panama Canal competition, 
rather than to meet it. The reduction brings..the 
all-rail rate below the lake-and-rail rate, so ‘that 
the latter will need to come down in order to-get 
any business. Reports of lumber from the Paeific 
coast coming by Erie Carnal from New York:are 
made both in Buffalo and Tonawanda. " 

Justice Kruse has granted an injunction’ re- 
straining District Attorney Moore from prosecut- 
ing the indictments in the case of the Buffalo 
Gravel Co. until an appeal is argued in the court 
of appeals. This means that a long delay is likely 
in the trial of the alleged conspiracy cases in 
which Buffalo building material concerns are in- 
volved. ‘ 

A. J. Elias was in Albany a few days ago in 
connection with the hearing before the Public 
Service Commission on the petition of G. Blias & 
Bro. for a lower freight rate on logs to Buffalo. 
Representatives of a number of railroads con- 
cerned were also present. Both parties were 
granted twenty days to file briefs. A lower log 


rate was asked for by the petitioners several 
months ago and the statement was made that such 
a rate would greatly stimulate the cutting up and 
manufacture of lumber here. 

The E. W. Carson Lumber Co. has taken an 
office at 606 Niagara Life Building. Mr. Carson 
has been a well known member of the hardwood 
trade here for several years. 

W. B. Mack, of the National Lumber & Manu- 
facturing Co., Hoquiam, Wash., was a visitor here 
this week and will also take in other eastern 
markets. 

Fred M. Sullivan has been selected as chairman 
of the building committee of the Lafayette Ave- 
nue Baptist Society, which will erect a new church 
at a cost of $175,000. 


BAY CITY, MICH. 


June 5.—Reports from mills in the lower penin- 
sula of Michigan indicate that the shipment of 
hardwood lumber during May exceeded any month 
since 1920. Shipments during the last two or 
three months have practically exhausted dry stocks 
of No. 1 common and better. The lower grades 
have also been reduced materially and no common 
maple is being offered. <A large percentage of 
stocks cut during the winter have been disposed 
of for future shipment, consequently there will be a 
comparatively small crop from the winter produc- 
tion to be put on the market this summer. 

The maple flooring industry reports a continued 
increase in demand. There is a serious shortage of 
some items and this is stimulating the demand for 
some of the undesirable grades. The greatest im- 
provement apparent is in the factory grade, which 
is reflected in advancing prices. The interior finish 
and ready-cut house factories are operating to full 
capacity and report a steady volume of business. 





SASH, DOORS and MILLWORK 








Manufacturers and distributers of sash, doors 
and millwork as a rule report very satisfactory 
business. Most plants have about all the orders 
they can handle, and the tide seems to be steadily 
rising in keeping with the enormous building move- 
ment which is sweeping the country. 

Window glass manufacturers report steadily in- 
creasing demand for their product. They point to 
the practical certainty of strong demand for the 
next three months as evidence that popular sizes 
and qualities are likely to run low before new 
supplies can be produced in sufficient quantity to 
meet the needs, especially as warm weather is not 
favorable for maximum production by the machine 
plants, while the hand plants will be closed down 
during the summer. 

An advance in door prices is predicted before 
the end of the month by sash and door manufac- 
turers at Tacoma, Wash. Prices at that manu- 
facturing center have remained unchanged since 
last November. During the last week the manu- 
facturers declare they have received orders for 
more material than they produced for the first 
time this year. Market conditions are healthy and 
the demand is steadily increasing. 

Minneapolis and St. Paul (Minn.) plants are 
kept fairly busy, but their trade is coming in an 
unsually large percentage from the larger cities. 
Even the smaller cities have failed to come up to 
expectations in most cases, and the country yard 
demand is very slow. That, however, has been ex- 
pected. The price situation is firm, recent ad- 
vances holding well. 

A decided increase in orders for millwork, in- 
cluding doors and sash, is reported in Columbus, 
Ohio. Building operations are going forward ac- 
tively and this is reflected in a better run of or- 
ders. All factories are being operated with 
larger forces of workmen and prices are also show- 
ing a tendency to advance. Reserve stocks of 
doors and sash are not heavy. 

The door factories and planing mills at Buffalo, 
N. Y., have a good amount of business on hand 
and expect trade to continue active, as the number 
of building permits issued recently has been break- 
ing records. 

The Baltimore (Md.) sash and door men are 
practically a unit in reporting business to be of 
fair proportions, with enough orders coming in to 
keep all concerns quite well occupied, and with 
most of the mills booked up to capacity. Under 
the circumstances it is only natural that the in- 
creases made in some of the quotations of late 
should be maintained, with the general tendency 
of the market in the direction of firmness. Con- 
struction is proceeding on a scale that promises 
to insure plenty of work for the sash and door men 
during the balance of the season, and the basis 
on which transactions are concluded is decidedly 
more satisfactory than that of last year. 

The sash and millwork plants of San Francisco, 
Calif.. are very busy, with a steady volume of 
building under way, and a _ promising outlook. 
Sash and door factories in the Bay counties region 


have a large amount of business in sight and are 
making fair outputs. Finished door factories con- 
nected with the white and sugar pine mills are 
busy, and, with the factories in the middle West 
advancing, better prices may be expected. There 
is a fair demand for sash and door cut stock. 


Painting Exposed Millwork 

A service bulletin prepared by C. B. Harman, 
secretary of the Southern Sash, Door & Millwork 
Manufacturers’ Association, Atlanta, Ga., now be- 
ing mailed by the association to architects in its 
territory, offers the following suggestions regard- 
ing proper painting of millwork exposed to the 
weather : 

Sash, doors and millwork exposed to the weather 
should never be finished with stain unless care- 
fully filled, rubbed and well covered with spar or 
outside varnish. No lumber will stand up exposed 
to the weather when carelessly or improperly 
stained. Sash, doors and millwork exposed to the 
weather should always be painted, if expected to 
last or hold their position; and by painted we 
don’t mean two or three coats oz cheap paint 
smeared on; the paint should be first class and of 
high grade, the first coat a thin primer with plenty 
of oil, brushed in well, and then three to four 
more coats on top. Don’t condemn the lumber if 
stained or poorly painted. An inferior paint prop- 
erly applied will last longer than high grade paint 
simply dabbed or plastered on. Never stain sash, 
doors and millwork exposed to the weather. Al- 
pg use paint. Sash, doors and millwork made 
of bone dry lumber of any kind or quality exposed 
to the weather will not stand up and give satis- 
faction unless properly painted with paint of the 
best quality. 
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Belgian Millwork Industry 


A report from Acting Commercial Attaché Sam- 
uel H. Cross, Brussels, Belgium, dated May 3, 
included the following: 

“Shops for the production of sash, doors and 
blinds employ in Belgium some 25,000 laborers, 
but a relatively small proportion of these enter- 
prises are mechanically operated. While White 
Sea pine was generally used in these plants prior 
to the war, the difficulty now experienced in mak- 
ing satisfactory arrangements for obtaining it has 
undoubtedly led to an increased use of southern 
yellow pine, which will probably be in larger de- 
mand as the activity of general construction in- 
creases. Douglas fir is not usually in large demand 
in the Belgian building trades, tho it has been 
known in this country since about 1880.” 








Yellow Pine 


Long Joists 
Factory Flooring 
Dimension 
Flooring 

Finish 

Drop Siding 
Boards 

Shiplap 


Southern Hardwoods 


ALL GRADES AND THICKNESSES 


Concentration 
Yards and 
Dressing Plants 
Meridian, Miss. 
Lisman, Ala. 


—& MILLS - 
No. 1 Meridian, Miss. (Pine) 
No. 2 Lisman, Ala. , Pine) 
No. 3 West King, Miss. (Hardwoods) 
No. 4 Beatrice, Miss. (Pine) 
No. 5 Pachuta, Miss. (Hardwoods) 
No. 6 Shubuta, Miss. ( Pine) 


Address all inquiries to 


C. L. Gray Lumber Co. 


Meridian, Miss. 


Members: So. Pine Assn., American Wholesale 
4 Lbr. Assn., and Natl. Hardwood Assn. 
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Babcock Lumber Co. 


PITTSBURGH, PA. 


Manufacturers and Wholesalers of 


EasternT ennessee 
Kew T-Tardwoods 
White and Western Pine 
West Coast Products 
N.C. Pine and Yellow Pine 


Spruce and Hemlock 


BRANCH OFFICES: 

New York City, 43 Wall St. 
Chicago, Ill., 1216 Fisher Bldg. 
Providence, R. I., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Building 
Detroit, Mich., Dime Savings Bank Bldg. 
Johnstown, Pa. 
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Railroad and 
Car Material 


THE GERMAIN COMPANY 
PITTSBURGH, PA. 








FOREST LUMBER CO. 


Manufacturers and Wholesalers of 


White & Yellow Pine, Spruce 
Hemlock and Hardwoods 


atcheclen og: PITTSBURGH, PA. 


Konnarock, Va. 














THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
‘nventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 481 8S. 
Vearborn St., Chicago, Ill, 


COURSES IN FORESTRY SUBJECTS 


The University of California has issued a 
very attractive booklet of forty pages announc- 
ing twenty courses in forestry, forest products, 
logging engineering, lumber manufacture, graz- 
ing and range management. In the booklet the 
courses are described in detail and suggested 
programs of study including these and the pre- 
paratory and allied courses are presented as a 
guide to students who wish to prepare for for- 
estry, lumbering or to engage in the grazing 
and livestock industry. 

The bulletin is illustrated with pictures of 
California forests and others typifying the in- 
struction given at Berkeley and in the summer 
camp in Plumas County. Besides describing the 
aims and equipment of the division of forestry, 
in which instruction in forestry, lumbering and 
grazing is centered, the bulletin points out the 
opportunities open to properly trained men in 
the profession of forestry, in the lumber indus- 
try and in livestock raising. 

Courses in grazing and range management are 
a new feature in the activities of the division 
of forestry, making possible the training of men 
for increasingly important work closely related 
to forestry, particularly in view of the interest 
lumbermen are showing in the possible use of 
their cut-over lands for grazing purposes. 

Copies of the bulletin, which is entitled ‘‘ An- 
nouncement of Courses in Forestry,’’ may be ob- 
tained free on application to the division of for- 
estry, University of California, Berkeley, Calif. 
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BELLINGHAM, WASH. 


June 3.—Expecting an increase in rail business 
the Milwaukee railway has decided to store cars 
in the Northwest in order to be able to handle all 
the lumber possible before the grain movement 
makes a shortage almost inevitable. Both rail 
agents and lumbermen agree that the lumber situa- 
tion is in a healthy condition. In May California 
took three cargoes; Japan, four, and Hawaii and 
the east coast, two each. At this writing six 
vessels are loading. In May, 9,945,000 feet was 
shipped, the E. K. Wood Lumber Co. shipping 
2,375,000 feet ; the Bloedel Donovan Lumber Mills, 
7,070,000 feet, and the Puget Sound Sawmills & 
Shingle Co., 500,000 feet. Shooks were shipped by 
the Morrison Mill Co. to Hawaii. 

Fred J. Wood, president of the E. K. Wood 
Lumber Co., declares that his company is unable 
to furnish enough lumber to meet the demands of 
its Los Angeles yards. 

Reporting a decided improvement in business in 
the Hast and a feeling of optimism regarding the 
lumber market, Vice President J. J. Donovan, of 
the Bloedel Donovan Lumber Mills, and Mrs. Dono- 
van returned May 380 from a month’s absence in 
the East. 

Forest fires this week cast their pall over north- 
western Washington for the first time this year, 
but after 200 men had fought them two days they 
are under control and little damage has resulted. 
The heaviest loser is the McCoy-Loggie Timber 
Co., which lost about 1,000,000 feet of down tim- 
ber and had fifteen small bridges damaged. At its 
camp, 800 acres of slashings were burned over. 
At the Alger camp of the Bloedel Donovan Lum- 
ber Mills thirty acres of slashings caused a two 
days’ fight. 


CENTRALIA, WASH. 


June 3.—The mills in this district are all run- 
ning and part of them double time. Shingles took 
a slump and were a drug on the market the first 
of the week; they have, however, strengthened 
the last day or two. A few mills report a request 
from their customers to hold up shipment until 
after the new freight rate goes into effect, as it 
would mean a considerable saving to them. The 
new rate announcement was the cause of shingles 
going off the market, as there was considerable 
stock in transit. Forest fires will hamper logging 
to some extent for the next sixty days.. 

A meeting attended by thirty delegates of the 
Pacific Northwest Millwork Association was held 
in Olympia during the week. The meeting was 
under the direction of Clarke W. Thompson, of the 
City Millwork Co., of Tacoma, with H. H. Hutton, 
of Seattle, as secretary. Representatives were in 
attendance from Seattle, Olympia, Tacoma, Ever- 
ett, Chehalis, Aberdeen, Hoquiam, Spokane and 


Portland. 
EVERETT, WASH. 


June 3.—HWnormous losses to loggers from forest 
fires, an advance in the wage scale in the Everett 
manufacturing plants, and a steady stiffening of the 
lumber market, were the outstanding features of 
the business in Everett this week. Production has 
reached the highest peak since the palmy days of 
the midwar period, and shipments, both inland 
and coastal and export, are maintaining the high 
mark established two or three weeks ago. Orders 
are coming along splendidly, and some mills report 
bookings sufficient to insure steady operation until 
late in the summer. 

For some time the basic wage scale for common 
labor in the Everett mills had been $3 a day. Re- 
cently workers asked for an advance to $4 a day, 
and failing to get it, separated themselves from 
their jobs. Operations continued about as usual, 
but a new scale of $3.50 a day, as a basis, was 
adopted by the Loyal Legion of Loggers & Lumber- 
men and became effective here and thruout the 
Sound district today. 

Never before in May has this district suffered 
such losses from fires as during the last two days 
of the month. Damage is estimated to run well 
above $1,000,000. <A stiff wind fanned the flames 
to racing speed, and at a dozen places in Snohom- 
ish County down and standing timber, logging 
equipment, camps and trestles burned, and several 
hundred dwellers in isolated places were driven 
from their homes. Logging operations can not be 
restored to normal by many of the companies af- 
fected for a week or ten days. 

At the Oso camp of the Sultan Railway & Timber 
Co. eight Northern Pacific logging trucks were 
burned, and the flames ran over 1,800,000 feet of 
6,000,000 down timber of the company’s holdings. 
At the company’s Sultan camp two bridges were 
burned out. The engines were saved by covering 
them deep in earth. 


The Cherry Valley Lumber Co. used 175 em- 
ployees as a fire fighting brigade to save 18,000,000 
feet of down timber near Stillwater. This com- 
pany lost four logging machines and nine flat cars, 
The flames went thru a stand of timber and caused 
considerable loss. 

At the Wallace Falls Lumber Co.’s holdings near 
Gold Bar fire ran over 8,000,000 feet of down 
timber, causing losses estimated at 2,000,000 feet 
thereof. Two logging bridges, a donkey engine 
and highline rigging were burned. 

Menaced by forest and brush fires, the Florence 
Logging Co., operating near Monroe, began trans- 
porting every bit of its movable property to a 
place of safety, taking all its logging machinery 
out of its area of operations. 

Flames overran down timber of the Galena-Index 
Co. near Index, destroying about 1,000,000 feet 
thereof. The company lost one donkey engine. 

The Wagner & Wilson interests, operating north 
of Monroe, had a desperate fight to save its prop- 
erty, and won. 

Lrush fires threatened the Miller Logging Co.’s 
scene of operations near Monroe, but were checked, 


ASTORIA, ORE. 


June 3.—Coastwise shipments from Columbia 
River mills during May showed a distinct increase 
over those for April, altho there was a heavy fall- 
ing off in the foreign movement, attributable princi- 
pally to the Portland longshoremen’s strike. About 
two-thirds of the May cargoes moved from the 
Astoria district, which increased its shipments. 
Total shipments of 60,429,459 feet in 89 vessels 
were as follows: 


Lower River Upper River 


Mills Mills 
Ships Feet Ships Feet 
California ...... 84 27,275,151 15 7,948,000 





WOPGION osc awe s 8 6,145,730 17 10,151,401 
Atlantic seaboard 7 6,304,692 8 2,604,485 
TOtAle: 20:0 49 39,725,573 40 20,703,886 


There appears to be no danger of the longshore- 
men’s strike extending to the lower river district. 
There has been some slight labor radicalism in 
camps southeast of the city, but the depredations 
of the I. W. W. element have not caused delays in 
operations except in two instances. Continued 
strength features the entire logging and lumber 
manufacturing industries, in the Astoria district. 
The large Prouty sawmill and box factory at War- 
renton are nearing completion, and smaller wood- 
working plants are being established here. The 
disastrous fires which swept the timber belt during 
the latter part of May did little damage in the 
lower Columbia River district. I:xtensive fires are 
not feared, as the forests here are dense and the 
climate wet. 


TACOMA, WASH. 


June 3.—The forest fires which have been rag- 
ing in the timbered areas near Tacoma were all 
reported temporarily under control today, but the 
continuation of dry weather keeps lumbermen on 
the anxious seat for fear of a new outbreak. No 
estimate of the damage done to date is available 
but the timber owners agree that the loss will be 
heavy and will exceed any previous record for s0 
early in the season. Telephone lines to the fire 
area are nearly all down and only meager reports 
are coming in of the losses already suffered. Prac- 
tically all the woods crews in Pierce and King 
counties are out fighting back different fires which 
may spring up again at any moment and which 
threaten several towns and a number of camps. 
Much green timber has been burned and the dam- 
age to camps, bridges, railway equipment and set- 
tlements has been enormous. Total destruction of 
camps operated by the Cascade Timber Co., the 
Buckley Logging Co., the West Fork Logging Co. 
and the Mineral Lake Logging Co. has been re- 
ported. Settlements around these camps have also 
been burned and at least three lives are known to 
be lost. Thirty men of the West Fork company 
were cut off by the flames and escaped only by 
crossing the Cascades and coming out in the Yakima 
Valley. At Cedar Falls most of the population 
spent two days on rafts in the mill pond of the 
Pacific States Lumber Co., while the fire destroyed 
the town and the camp. 

Lumber carriers at the Tacoma docks this week 
included the following: For the Atlantic coast, 
Pleiades at St. Paul mill and Freeport Sulpher 
No. 5 at the Tidewater mill. For California, 
Mukilteo at Baker dock, John C. Kirkpatrick at 
St. Paul mill and Port Angeles at Oregon-Wash- 
ington dock. For Europe, Honduras at Terminal 
dock. For Australia, Hollywood at Port dock. 
For South America, Sinaloa at Terminal dock. 

Paul H. Johns, of the Waterway Mill Co., and 
J. J. Dempsey, of the Dempsey Lumber Co., two 
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of the foremost amateur golfers in Tacoma, are 
taking part in the annual Pacific Northwest golf 
championship held this week at Victoria. 

The new plant of the City Lumber Co., which 
has bought out the Waterway Mill Co., will be 
ready for operations about July 1. The new mill 
will be one of the most modern in the Northwest 
with waterfront facilities. 

The St. Paul & Tacoma Lumber Co. has an- 
nounced that all salaried employees who wish to 
attend the citizens’ military training camp at 
Camp Lewis from July 27 to Aug. 25, will be given 
an extra two weeks’ vacation with full pay. 

A cargo of lath for Australia was loaded on the 
steamer Hollywood at the Port dock this week at 
a rate that broke all previous records of ship 
loading at this port and without the aid of long- 
shoremen. The new hammerhead crane installed 
on the Port dock was put in action and dropped 
the cargo directly into the hold of the steamer. 
The loading of the Hollywood was completed in 
half a day. The crane was erected by the Colby 
Star Steel Co. 


LOS ANGELES, CALIF. 


June 3.—With the exception of lath, the local 
eargo market is very firm, with an upward tend- 
ency. While a few “jobs” can possibly be picked up 
for less money, the average cutting order is held 


The arrival of the Johanna Smith at San Pedro 
the first of this week marked the entrance of the 
Coos Bay Lumber Co. into the southern California 
cargo trade. Officers of the company were well 
pleased with the unloading work done at the outer 
harbor here, two Brown hoists taking 1,600,000 
feet from the vessel in twenty-two hours. The 
company stores lumber cargoes in such a way as 
to facilitate unloading by crane at its big yards 
in Bay Point, Calif., and it is believed the facili- 
ties there will enable such a cargo to be unloaded 
in about eight hours. 

R. E. Hall and associates, who were about to 
open a yard, have bought a controlling interest in 
the Century Lumber Co., at Long Beach. 

T. L. Ely, manager of the San Pedro Lumber Co., 
has returned home from a motor trip to the big 
Basin and Santa Cruz country. 


ABERDEEN—HOQUIAM, WASH. 


June 3.—Forest fires during the early part of 
the week have caused a loss estimated at $250,000 
in the Polson logging camps near Humptulips and 
the Carlisle-Pennell holdings near Carlisle, also to 
many of the smaller camps and mills in the district 
west of Hoquiam. The Carlisle-Pennell Lumber 
Co., in addition to its timber losses, had seven 
donkey engines with their lines and equipment de- 
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The legend in the lower left hand corner of the above illustration is self-explanatory, but It may 
be added that the St. Paul & Tacoma Lumber Co., of Tacoma, Wash., shipped these logs from 
its logging camp to the mill to get out a special order for four spud sticks 30 by 30 inches by 


80 feet long 





at $23.50 flat. Rough green clears verge on $50 
and shingles have gone to $3.85. All prices named 
are ship’s tackle. The lath situation is not in good 
shape. Possibly $6 a thousand is current and evi- 
dently a number of unsold lots are on the wharves, 
some of the material due to poor manufacture and 
off grade. 

The lumber fleet is working to capacity and sev- 
eral additions have been made. The Hammond 
Lumber Co., in addition to its own boats, has 
Secured a long time charter on the Wellesley. It 
is understood that some of the C. A. Smith boats 
will be placed on the run from Coos Bay, these in- 
cluding the C. A. Smith, Nan Smith, Johanna Smith 
and the newly acquired steel freighter Cottonplant. 

During May 124 lumber carriers arrived at Los 
Angeles harbor, 102 with fir and 22 with redwood. 
The capacity of the fir boats was 119,185,000 feet 
and of the redwood carriers 14,950,000 feet, a total 
of 133,380,000 feet, which approximates the entire 
southern California receipts for the month, as part 
cargoes were discharged at other ports in this 
section. Twelve vessels from northern ports on 
May 81 brought to this harbor 12,155,000 feet of 
lumber, making the day a record breaker for lum- 
ber imports, 


stroyed. A pile driver was also burned, and tim- 
ber already felled, bucked and yarded which had 
not been hauled in was destroyed. Practically 
twelve sections were burned over and a large 
quantity of cut timber was destroyed in this ter- 
ritory. The Sather shingle mill at Carlisle was 
threatened, as was the Fall Creek Shingle Co. Sev- 
eral small homes in the vicinity of the mills occu- 
pied by men employed in the mills were destroyed, 
but the mill buildings were saved. The unusually 
hot weather experienced by the Harbor on Me- 
morial Day indicates that the fire was caused by 
careless campers. Most of the fires are now under 
control. 

Vessels in port today are: Koki Maru at 
Bishop’s mill taking lumber barged from Montesano 
by Schaefer Bros.; Kikiyu Maru at A. J. West 
Lumber Co.; Jolken loading for Australia at Bay 
City Lumber Co.; Caoba at Aberdeen Lumber & 
Shingle Co. for San Francisco; Oregon at Wilson 
Bros. loading for San Pedro; Jog. Dollar is still at 
Donovan mill loading for Japan; Hoquiam at An- 
derson & Middleton Lumber Co. for San Pedro; 
Edna Christensen at Hulbert Mill Co. for San 
Pedro, and Raymond at American mill for San 
Francisco. In Hoquiam, the Cold Harbor is at 
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National Lumber & Manufacturing Co. loading for 
the Atlantic seaboard; Cape Henry loading for 
Atlantic seaboard. Schooners Ella A. and Fred J. 
Wood, loading for San Pedro, are at Grays Harbor 
Lumber Co. 

The day wage scale for men working in the Har- 
bor mills was increased twenty-five cents a day 
June 1. 

The Twin City Stevedoring & Tug Boat Co. is 
a new concern launched June 1, which will operate 
in both Hoquiam and Aberdeen, the first work be- 
ing the loading of the Hilla A. at the Grays Harbor 
Lumber Co.’s mill. The officers of the new com- 
pany are Alex Polson, president; Frank A. Hill, 
vice president and manager; Henry Neff Anderson, 
secretary and treasurer; Capt. Harry Lund, as- 
sistant manager and superintendent. The forma- 
tion of the new company means a combination of 
lumber interests operating in Bellingham, Everett, 
Port Ludlow, Port Gamble,’ Mukilteo, Tacoma, 
Hoquiam and Aberdeen. 


PORTLAND, ORE. 


June 3.—During the last few weeks trans- 
pacific steamship lines have been cutting rates for 
business to the extent that it has frequently hap- 
pened that a vessel to fill cargo space accepted 
parcel lumber shipments at the rate of $6 a thou- 
sand feet. Under existing rail rates this sum 
would carry lumber into the interior by rail about 
150 miles. But the steamship rates are firming up 
and it is predicted they will advance. The $6 
rate was quoted only in cases of “distress,’’ the 
average rate having been about $10, altho $12.50 
is supposed to have been the rate agreed upon by 
the recent steamship operators’ conferences, 

The Emerson Hardwood Co., whose mill and 
dock here were destroyed by fire two weeks ago, 
will rebuild a larger and more up-to-date plant in 
every particular, Secretary-treasurer Charles B. 
Stetson stated today. While the machinery was 
destroyed, none of the expensive hardwood in the 
sheds was lost and it will be possible therefore to 
resume operation as soon as the machinery is in- 
stalled. 

Hf. B. Van Duzer, manager of the Inman-Poulsen 
Lumber Co. here, says there is considerable im- 
provement in the demand for fir in the Japanese 
market. The Inman-Poulsen mill, one of the larg- 
est on the Coast, is doing mostly export and Cali- 
fornia business, and Mr. Van Duzer is in close 
touch with the foreign markets. He thinks they 
are all showing increasing activity. 

D. B. Minor, general manager and vice president 
of the Minor Lumber Co., has been appointed gen- 
eral manager here for the McLeod Lumber Co., 
with local offices in the Northwestern Bank Build- 
ing and headquarters at Hattiesburg, Miss. R. T. 
Geen is Mr. Minor’s assistant. 

F. W. Roblin, sales manager for the L. B. Mene- 
fee Lumber Co., will have a large output of Cali- 
fornia pine to dispose of when the Modoc Lumber 
Co.’s mill at Chiloquin, near Klamath Falls, be- 
gins piling up lumber, as it is to do immediately, 
after having been idle for about a year. The Mene- 
fee Lumber Co. is to handle the entire output of 
the mill which will run two shifts and cut about 
200,000 feet a day. Mr. Roblin says that for the 
present the mill will be supplied with logs from 
timbers in the mills in the immediate vicinity but 
as soon as the logging railroad that is now being 
laid into a-block of 650,000,000 feet of pine con- 
tracted for from the Government is completed, 
logs from there will be utilized. Jack O. Gold- 
thwaite is president of the Modoc Lumber Co. and 
will have general charge of operations, while 
George Maxwell, of Portland, and at one time 
engaged in the manufacture of lumber at Hoquiam, 
Wash., will be manager of the mill. He left here 
for Chiloquin today. The output of the plant will 
be 95 percent California pine and 5 percent sugar 
pine. A dry kiln and planing mill will be added to 
the equipment. 


H. P. Edward, sales manager for the Hammond 
Lumber Co., spent a few days this week at the 
company’s Mill City plant where 185,000 feet of 
fir lumber is being sawed daily. The company is 
building a 5-mile stretch of logging road into a 
new block of timber and a new donkey is also be- 
ing installed. 


The sawmill of the Rashford Lumber Co., near 
Amboy, on east fork of Lewis River, Washington, 
is reported to have obtained a large railroad tie 
contract. The ties will be boomed at the mouth of 
Lewis River and towed across the Columbia River 
to St. Helens to be loaded on vessels or taken to 
Ridgefield, Wash., where there is a tie loader, and 
placed on board cars. 


Assistance has been asked of the Oregon State 
Chamber of Commerce by the Walters-Parks Lum- 
ber Co., of Eugene, Ore., in securing from the 
Southern Pacific Co. milling-in-transit rates on 
lumber shipped south, as is granted on lumber 
shipped north and east. The petition sets forth 
that if such rate be granted a number of smaller 
mills in southern Oregon would be in position to 





market large quantities of their output in southern 
California. 

The Booth-Kelly mill at Springfield is to put on 
a night shift of 110 men on June 12 so as to 
double the capacity of 160,000 feet an 8-hour day, 


SPOKANE, WASH. 


June 3.—Summer logging is now practically in 
full swing all over the Inland Empire. At St. 
Maries, Idaho, the new life in the logging and 
lumber industry has not only given work to many 
men but has created a demand for heavy draft 
horses which are used almost exclusively for log- 
ging in that district. 

Frank H. Beckmann, first vice president and 
general manager of the National Builders’ Bu- 
reau, left last Thursday on a speaking tour, stop- 
ping at Douglas, Ariz., to deliver an address at 
the annual convention of the Lumberman’s Club 
of Arizona, and in Portland to speak at the meet- 
ing of the Portland Realty Board. On his way to 
Douglas, he spoke before the Builders’ Exchange 
at Glendale, Calif., and at Phoenix, Ariz., to the 
Kiwanis Club. On his return trip he will be the 
Spokane delegate to the Lions’ Club convention 
at Hot Springs, Ark. 

T. J. Humbird, president of the Humbird Lum- 
ber Co., Weyerhaeuser Sales Co., and head of 
numerous other allied interests, returned last Sun- 
day from a week’s business trip to the Coast. 

Capt. John Humbird, general manager of the 
Humbird Lumber Co. with headquarters at Sand- 
point. Idaho, spent yesterday in Spokane. 


SAN FRANCISCO, CALIF. 


June 3.—Considerable improvement in the de- 
mand for lumber of all kinds developed during May 
and the outlook for June is very promising. Clears 
are scarce in lumber of all kinds and it is now a 
question of getting stock from the mills. Both rail 
and water shipments to San Francisco Bay points 
have increased and there are good inquiries for 
lumber and piling by large concerns, 

San Francisco retailers are maintaining prices 
better than usual and the building demand is 
keeping them busy. An optimistic feeling is gen- 
eral and everybody wants more lumber. 

The export market continues quiet, with prices 
comparatively low in view of the present domestic 
prices. Consequently, the mills which still have 
export orders ahead and are doing a good domestic 
business are not complaining much. The Douglas 
Fir Exploitation & Export Co. sold 6,650,000 feet 
during the week. Japan and China took the bulk 
of it. Export prices were advanced $2 on mer- 
chantable and $5 on clear Douglas fir, June 1. The 
Redwood Export Co., this city, has sold a good 
volume of clear, so far this year, and prices are 
being maintained. 

According to reports from Klamath Falls, con- 
ditions have improved considerably with a number 
of the plants operating nine hours a day on box 
shook. The strikers are being replaced by new men 
from the outside and the few remaining there will 
probably go to work soon. The strike is practically 
dead, as far as the operators are concerned. 

The McCollum-Christy Lumber Co. has been re- 
organized and the plant, located near Portola, will 
be operated as the Bacon-Soule Lumber Co., headed 
by B. C. Soule. The circular mill will be started up 
in the near future, operating on white pine timber. 

Willis J. Walker, vice president of the Red River 
Lumber Co., this city, has returned from a trip 
to the plant at Westwood, where the white and 
sugar pine sawmill is operating with two shifts 
and cutting about 600,000 feet a day. Inquiries 
are heavy with orders for 40- to 100-car lots 
offered in many cases. There is a severe shortage 
of stocks of dry white pine and orders are being 
turned down, but there is a little sugar pine avail- 
able for sale. 

Charles R. McCormick & Co., this city, have an 
excellent demand for Douglas fir, with good in- 
quiries from large buyers. Enough business has 
been taken for California delivery to keep the 
firm’s steamers busy for some time. 

R. D. Baker, president of the Lassen Lumber & 
Box Co., who has returned from the plant at Susan- 
ville, reports a strong demand for box shook and 
plans to add a night shift in the factory so as to 
take care of orders. Two shifts are being worked 
in the band mill. 

The Coos Bay Lumber Co., this city, is making 
a heavy cut of Douglas fir at Marshfield, Ore., and 
has a good demand also for Port Orford cedar. 
The steamer Johanna Smith now makes the run 
to San Pedro and good shipments are being made 
to Bay Point where there is a large distributing 
yard. President C. A. Smith considers the outlook 
very encouraging. 

C. E. Huddart, of the lumber department of the 
Robert Dollar Co., this city, finds new business 
quiet in the export trade, altho there is consider- 
able coastwise activity. The company has a lot of 
export shipments for loading during the next two 
months and China is still buying lumber. 
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The Hammond Lumber Co., this city, has a 
good demand for redwood and the mill at Eureka 
is cutting more than 200,000 feet a day. The en- 
tire plant will be electrically driven in the future. 


The Union Lumber Co. is making a normal cut 
of redwood at Fort Bragg, but stocks of dry clear 
are low at mills and yards. There is a good de- 
mand for practically all grades. The mills at 
Mendocino and Glen Blair are operating and help- 
ing out with redwood shipments. 


W. G. Kahman, sales manager of the McCloud 
River Lumber Co., a visitor, says the white pine 
mill at McCloud is making a larger cut and the 
demand is keeping pace with production. There 
are numerous inquiries for shop and the mill is 
unable to catch up with orders for dry stock. 


The Sugar Pine Lumber Co., this city, has closed 
contracts for a large quantity of machinery for its 
new operation near Fresno. It is understood that 
the Allis-Chalmers Manufacturing Co. has secured 
the contract for the electric power plant, ex- 
clusive of the boilers. It is one of the largest for 
sawmill operation on the Pacific coast. There are 
two 1,500-kilowatt turbine generators and one 
750-kilowatt mixed pressure turbine. There are 
four bandsaws with much auxiliary equipment in- 
cluded in the contracts awarded to different manu- 
facturers. = 


J. D. Tennant, manager of the manufacturing 
department of the Long-Bell Lumber Co., of Kansas 
City, is here on his way to Weed. He will confer 
with J. M. White, general manager of the Weed 
Lumber Co., in which the Long-Bell people are 
heavily interested. 


W. A. Pickering, of the W. R. Pickering Lumber 
Co., of Kansas City, was in the city during the 
week, aS was also D. H. Steinmetz, general man- 
ager of the Standard Lumber Co. The Pickering 
interests own the Standard Lumber Co., which is 
now making a good cut of white and sugar pine. 


SEATTLE, WASH. 


June 3.—Labor unrest thruout the fir and cedar 
districts has been abated this week by substantial 
wage advances voluntarily made by the manufac- 
turers to their employees. For the most part the 
increase is 5 cents an hour, raising the 4L scale 
from $3 to $3.40 for the 8-hour day for common 
labor. In some instances the mills are paying 
$3.50 a day. The advances made by the fir manu- 
facturers follow closely upon wage concessions 
made by the shingle mills—so that the labor ques- 
tion for the time being has been placed on a satis- 
factory basis. Up to Wednesday of this week 
the situation was extremely delicate, but the ad- 
justments have been made with reference to in- 
creased prices and the prospect of continued good 
business, and the net result has been to stabilize 
labor so long as present conditions hold. 


Logs of all kinds have developed great strength 
on account of the suddenness with which destruc- 
tive fires swept over practically the entire Puget 
Sound country since Memorial Day. Logging opera- 
tors are combating the fire hazard much earlier 
than expected, and in some cases have met with 
serious losses to equipment. There is a tendency 
to curtail logging, and it is possible that some of 
the timber owners will prefer to shut down during 
the interval of heaviest risk. Since there is no 
surplus, the demand for logs will be strong. Cedar 
logs in particular are greatly in demand, not- 
withstanding the recent rise from $20 to $22; and 
fir logs, especially No. 1, are very firm. The fir 
mills, with their extra shifts, are producing in 
excess of normal, and are seemingly anxious to 
Maintain the high pace; and consequently they 
are in the market for all the logs that may be 
offered. 

The West Coast association review for the week 
ended May 27 contained these figures: Produc- 
tion, 91,308,220 feet, 12 percent above normal; 
orders, 100,581,197 feet, 10 percent above produc- 
tion; shipments, 92,594,978 feet, 8 percent below 
orders. Thirty-six percent of all new business 
was for future water delivery. This amounted 
to 36,591,197 feet, of which 26,354,363 feet was 
for domestic cargo delivery and 10,236,834 feet 
for overseas shipment. New business for delivery 
by rail amounted to 2,133 cars. Thirty-three per- 
cent of the week’s lumber shipments moved by 
water. This amounted to 23,747,307 feet, coast- 
wise and intercoastal; and 6,958,671 feet export. 
Rail shipments amounted to 2,063 cars. Unfilled 
domestic cargo orders total 107,733,353 feet; un- 
filled export orders 74,960,184 feet; unfilled rail 
trade orders, 7,679 cars. In twenty-one weeks pro- 
duction has been 1,669,671,326 feet ; new business, 
1,711,829,358 feet; shipments, 1,613,427,946 feet. 

Allen B. Engle has organized the Engle Lumber 
Co. and has entered actively into the wholesale 
lumber and shingle business with offices at 1048 
Henry Building. Mr. Engle will buy for the Chit- 
tenden Lumber Co., of New York, and as the west 
Coast representative of that firm will engage in 
the {ntercoastal trade, specializing largely on east- 


ern industrial requirements and making a close 
study of vertical grain fir shop grades as adapted 
to that field. Mr. Engle is a graduate of the Yale 
Forest School, and has rounded out his education 
with two years’ practical experience in west Coast 
fir mills and also in southern pine mills in Ar- 
kansas, in addition to a knowledge of salesmanship 
gained thru his connection with the Chittenden 
Lumber Co. 


William O. Thompson, who has bought a great 
deal of fir lumber for export, and for several 
months has handled west Coast business for 
A. F. Thane & Co., has just received his appoint- 
ment as manager of the Seattle office of that con- 
cern, with headquarters in the Central Building. 
A. F. Thane & Co. maintain offices in San Fran- 
cisco, New York, Mobile, Shanghai, Kobe, Havana 
and Buenos Aires. 


L. S. McIntyre, formerly traffic manager of the 
West Coast Lumbermen’s Association, has been 
appointed assistant secretary and director of traf- 
fic of the Seattle Chamber of Commerce. Mr. Mc- 
Intyre was connected for seven years with the 
Chicago, Milwaukee & St. Paul Railway. More 
recently he was the representative of shingle 
manufacturers in the reparation cases before the 
Interstate Commerce Commission, wherein a deci- 
sion favorable to the mills was rendered with re- 
spect to certain shipments into Oklahoma and 
Texas. 


T. B. Parcher has resigned as sales manager of 
the Puget Sound Mills & Timber Co. to become 
sales manager of the Henry D. Davis Lumber Co., 
at Portland, Ore. 


W. B. Bernard has entered the Chicago field as 
inspector for the West Coast Lumbermen’s Asso- 
ciation. 


Grant Hall has become assistant sales manager 
of the J. E. Morris Lumber Co., filling the position 
created by the withdrawal of G. E. Karlen, to be- 
come secretary of the newly organized Schwager- 
Garland Lumber Co. Mr. Hall was recently a 
member of the sales force of the Western Lumber 
Sales Co., and formerly was connected with the 
Stimson Mill Co. and the Nettleton Lumber Co. 


Robert Patterson has returned to the Seattle 
offices of the Chicago Lumber Co. of Washington, 
and is associated with R. B. McKamey in the 
management of the company’s affairs in this terri- 
tory. The Portland offices of the company, which 
until June 1 were in charge of Mr. Patterson, have 
been closed. 


W. C. Lawton, vice president and manager of 
Parks & Lawton, has returned from an extended 
trip into eastern territory, with the announcement 
that the company has greatly strengthened its 
connections, particularly along the Atlantic coast, 
and has already enlarged its shipments in the inter- 
coastal trade. 

The Nettleton Lumber Co. has discontinued its 
shingle department. 


KALISPELL, MONT. 


June 5.—Some of the mills in this territory are 
starting to operate on double shift, among them 
being the Somers Lumber Co., which is operating 
its plant and planer in two shifts. Announcement 
is also made that the Anaconda Copper Mining 
Co.’s sawmill at Bonner, Mont., will enlarge its 
Nine Mile crew and let a large contract for logging 
on a certain area of timber east of Superior. The 
company’s mill will begin double shift operation 
about June 15. 


MOBILE, ALA. 


June 6.—The increase in export demand during 
the last week has been the feature of the market. 
Not only have several schooners loaded full car- 
goes here, but three steamers for European ports 
have cleared during the last few days. There 
are now two steamers and five schooners loading 
cargoes. Lumber exports for week ended May 28: 
To Puerto Castilla—442,000 feet pine. To Liver- 
pool—51,000 feet pine, 16,000 feet oak, 13,000 
feet poplar, 14,800 feet gum. To Belfast—1,214,- 
800 feet pine, 16,000 feet gum. To Valencia— 
361,000 feet pine, 6,300 feet poplar logs. To 
Barcelona—71,000 feet pine, 91,000 feet gum, To 
Huelva—681,996 feet pine, 50,000 feet oak, 200 
pine cross ties. To Buenos Aires—302,000 feet 
pine. To Aguadilla—40,788 feet pine. To Maya- 
quez—117,000 feet pine. To Kingston—221,771 
feet pine. To Pointe-a-Pitre—50,000 feet pine. 
To Fort-de-France—30,686 feet pine. To Bridge- 
town—10,000 feet pine. To Port of Spain—61,000 
feet pine. 

The demand for special cuttings and for yard 
and shed stocks is increasing steadily and trade 
is better than at any time since the beginning of 
the year. 

The Brevard Walker Lumber Co. has opened up 
for domestic and export lumber business and the 
first cargo of export handled by this company is 
now being loaded. 
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Mills: Jacksonville and Sumner, Fla. 
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For our high grade dressed stock— 
‘* Ask the Wholesaler’’ 


The Alger- Sullivan Lumber Co 


CENTURY, FLORIDA 

















THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, Publisb- 
ers, 431 S. Dearborn St., Chicago, Ill. 
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Planing Mill Facilities, 


Dibert, Stark & Brown Cypress Co., Ltd. 
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BEST BOOK IN THE LUMBERMAN’S LIBRARY 


Is ‘‘Tote-road and Trail,’’ just published. Here is ‘‘the 
lumberman poet’’ at his best, singing heart-winning 
songs on logging, lumbering, and life in general. Illus- 
trated in color. A book no lumberman should miss, 
$1.50 postpaid. AMERICAN LUMBERMAN, Publisher, 
431 S. Dearborn St., Chicago, Ill. 


LAKE CHARLES, LA. 


June 5.—The southern pine market gained fur- 
ther strength during last week. Mills are in large 
measure oversold, order files being fuller than they 
have since war days. Prices have advanced 
steadily and there are very few items that have not 
advanced at least a few dollars. In order to take 
care of demand, most of the larger mills have put 
on night shifts. The planer of the King-Ryder 
Lumber Co. at Bon Ami is running twenty-four 
hours, and other mills along the line are prepar- 
ing to follow suit. Production is still far behind 
orders, and mill stocks are unusually low. Good 
weather has prevailed in this section for several 
weeks and the woods are in excellent condition for 
logging. As a result of this logging has been 
speeded up and mills are no longer suffering for 
raw material. Retail lumber yards are after every 
grade they can secure to build up their stocks. 
Aside from building material, for which demand 
is unusually strong, timbers and ties have recently 
come into strong demand. (The railroads are con- 
tinuing to give excellent service and shipments are 
moving forward rapidly and there seems to be no 
prospect of an acute shortage of cars. 


MERIDIAN, MISS. 


June 5.—The market has been rather quiet dur- 
ing the last week. Prices are holding their own, 
but the demand for dimension has let up consid- 
erably. Mills report a good volume of orders on 
file and are still unable to accept orders for cars 
of specified sizes and lengths on account of stocks 
being badly broken. Very little business is being 
placed, as customers are not willing to pay pres- 
ent mill prices. Operations have been curtailed 
to some extent by rain during the last few days. 
Some of the larger manufacturers who have heavy 
order files have temporarily withdrawn from the 
market until they can catch up and get their 
stocks in better shape. 


PENSACOLA, FLA. 


June 5.—Last week the steamer Muninides 
cleared with naval stores and the following quan- 
tities of pitch pine: For Montevideo, 998,081 
feet; Buenos Aires, 500,605 feet, and Paysandu, 
153,923 feet. The steamships Minnequa and Coa- 
hoama County will clear this week with large ship- 
ments. The Pensacola Lumber Co. is loading the 
steamer Jossofulgui with a solid cargo, and an- 
nounces that the schooner Avon Queen is due al- 
most any day to take a full cargo of lumber. The 
steamship Contraps is due during the week. 

The cross-tie business here and in the Chipley 
section is showing the greatest activity. Ship- 
ments coastwise to New York are attaining large 
proportions. Solid cargoes of ties are guaranteed 
the Bull steamship line by the local chamber of 
commerce should service be established between 
here and New York. 


NORFOLK, VA. 


June 5.—The May volume of North Carolina pine 
business was much larger than the April and, judg- 
ing from inquiries and firm offers, June business 
should also be brisk, altho many mills are over- 
sold on the very popular items and are refusing 
to quote. The prospects are that the recent in- 
crease in sales of dressed lumber, such as flooring, 
partition ete., will continue, because orders for 
competing woods exceed production. Advances in 
prices of these woods aid North Carolina pine 
mills. Some North Carolina items advanced re- 
cently, but prospects are tiat there will not be 
any radical price changes. 

The demand for 4/4 edge No. 2 and better con- 
tinues to improve, New England buyers being dis- 
posed to stock at current prices, which show no 
change. There is a brisk demand for 4/4 and 
thicker No. 2 and better stock widths, with prices 
hardening. The surplus of these items is small 
and most mills are quoting subject to prior sale. 
Edge, 5/4 and thicker, in mixed lots is being in- 
quired for more freely in New England, with mills 
short on 6/4 and 8/4. Nos. 1 and 2 bark strips 
and miscuts are selling as fast as offered, and 
slightly higher prices have been obtained recently. 
No. 3 stock widths, 4/4, are more active, with 6- 
and 10-inch becoming rather scarce. 

Sales of 4/4 edge No. 1 box during the week 
were rather small. Inquiries for dressed edge box 
for prompt shipment are very frequent ; prices hold 
firm. No. 2 edge box, 4/4, is popular, rough and 
dressed, and is hard to buy considering the quan- 
tity that is usually produced. Nos. 1 and 2 stock 
box, 4/4, is in very good demand, with supply 
short; 12-inch is practically the only width that 
can be bought for prompt shipment. No. 1 stock 
box, 4/4, is exceptionally active. Prices have ad- 
vanced and still have an upward tendency. Box 
bark strips are again very active, rough and 
dressed. The market for low grades is in a very 
strong position. 

There is still a very brisk demand for floor- 
ing, thin ceiling, partition etc., and prices are be- 


ginning to react upward. Sales of roofers in all 
widths have been larger, some mills taking on fur- 
ther business for future delivery at much better 
prices than heretofore. Lath are active and rather 
scarce, 

Below is a statement of exports of forest prod- 
ucts thru Norfolk and Newport News, Va., during 
April: 


Item Destination Feet Amount 
EE en . United Kingdom. 814,000 $ 53,617 
nn AES (2h ir 99,000 5,962 
OER Gs ciisaegiet BOI 05055006 28,000 1,250 
Walnut re el 28,000 3,710 
Walnut, s..ci00 . United Kingdom. 60,000 8,003 
Hardwood .... United Kingdom. 35,000 3,050 
PODIRE 56650506 United Kingdom. 634,000 69,248 
Maple fig...... PIQUANG 65-6 s00:50% 24,000 1,962 
Maple fig...... United Kingdom. 40,000 3,246 
PO ris a wks 5408 United Kingdom. 30,000 2,390 
SUNIDED 250.00 United Kingdom. 41,000 4,063 
co er United Kingdom. 14,000 1,100 
SOPUCO 20s 0cs United Kingdom. 20,000 614 
Chestnut... United Kingdom. 15,000 1,030 
Basswood ....United Kingdom. 21,000 1,578 
Hardwd. logs.Holland ......... 6,000 738 
Hardwd. logs.Germany ........ 34,000 4,471 

1,943,000 $166,032 
Other forest 

products ...All destinations.......... 71,179 

$237,211 

Exports in April, 1921, amounted to 232,000 
feet, with a total value of $16,294. The average 
per thousand value in April, 1922, was $85.45; 


while in April, 1921, it was $70.15. March, 1922, 
exports amounted to 2,290,000 feet, valued at 
$185,884, and an average value of $81.17. 


CAMDEN, ARK. 


June 5.—There has been a great improvement in 
the lumber market during the last thirty days, 
especially in pine products. Northern retail stocks 
have been reduced to a low ebb by recent demand, 
due to a general revival in construction, so they 
are buying rather heavily. Prices are still im- 
proving. A local lumberman was unable to pur- 
chase for $19 last week the same grade of stock 
he could have bought sixty days ago for $10. 
Owners of small mills can now get cost of produc- 
tion and a small profit in addition. 


WARREN, ARK. 


June 5.—Market activity continues, altho de- 
mand in some sections has not been quite so heavy. 
Prices are strong thruout the entire list, but made 
no advances last week. ‘There has been a large 
volume of both mixed and straight car buying, and 
practically all orders have carried prompt ship- 
ment clauses. Some orders now are being held, so 
the shipments may move on the new rates. In- 
quiries from all sources continue heavy. The in- 
dustrials are buying right along. Railroad and 
car builders are all in the market and car material 
is advancing right along. Stocks, low and badly 
broken, made it impossible to book this week as 
many orders as were taken last week. ‘There is 
practically no finish stock. The weather this week 
has not retarded production, and labor supply is 
plentiful. Shipments have been heavy, there being 
plenty of cars, altho a slight shortage is predicted 
if shipping continues at the present rate. The 
hardwood market is better as to both demand and 
prices. Stocks of uppers are very scarce and high, 
and stocks generally are low and broken. Hard- 
wood flooring plants are running to capacity, and 
are heavily oversold. 


SHREVEPORT, LA. 


June 5.—The movement of southern pine con- 
tinues very heavy and the mills are crowding ship- 
ments all they possibly can. Buying lists from 
eastern wholesalers show a decline of $1 to $2 on 
dimension. The mills are now taking with avidity 
the orders they were turning down two weeks ago. 
Meanwhile a more definite market basis is being 
reached. B&better finish is steady. The big mills 
that can ship mixed cars of yard stock continue 
to have the call, and are getting practically list. 
Prices obtained by small mills that cater to the 
straight car trade are slightly lower. Dealers are 
buying only at what appear to them reasonable 
prices. Boards and fencing are somewhat steadier 
than dimension, and railroad car stock is in very 
heavy demand, premiums being offered for imme- 
diate deliveries. Timbers are also in good demand, 
and the oil fields are taking tremendous quantities 
of timbers and other material. 

FAS and No. 1 sap gum have gone up about $3 
to $5. No. 2 common is in better demand but has 
not advanced much. Demand seems to be steadily 
increasing for all items, with dry stock rather 
scarce and hard to locate. Oak has advanced 
slightly and demand seems to be picking up. ‘The 
establishment of a hardwood flooring mill iD 
Shreveport is already stimulating demand for oak. 
Ash demand shows some increase. The supply is 
rather limited. 

J. H. Black, commission man, 





Oklahoma City, 
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states that demand in his section has greatly im- 
proved. It is difficult to get orders filled quickly 
enough. Mr. Black is visiting his two daughters, 
Eloise and Genevive, both of whom are employed 


here. 
KANSAS CITY, MO. 


June 6.—The big rush for lumber has subsided 
enough to give sales managers a breathing spell 
and the mills a chance to catch up a little with 
their orders. Lumbermen say that they expect 
the buyers to begin coming around again in a 
couple of weeks with a strong demand for finish, 
flooring, siding and factory stock. Local trade has 
been running very heavy. Building permits last 
month ran ahead of any month this year, the total 
for Kansas City, Mo., and Kansas City, Kan., be- 
ing $3,110,000, an increase of $1,400,000 over 
April. The number of permits was 767, an in- 
crease of 126. Of the permits 354 were for dwell- 
ings and there were twenty apartments and sey- 
eral duplexes in addition. Also there were more 
than one hundred private garages in the list. 


MINNEAPOLIS, MINN. 


June 5.—A. C. Dixon, president of the West 
Coast Lumbermen’s Association, stopped in Minne- 
apolis last Thursday on his way home from the 
Washington lumber conference. Local retail lum- 
bermen arranged a luncheon for him at the Hotel 
Radisson, attended by about thirty members of the 
Northwestern Lumbermen’s Association, A. M. 
Melone, vice president, presiding. Mr. Dixon gave 
a very interesting account of the work of the con- 
ference. He declared his belief that proper grade 
marking and standardization will benefit both the 
lumbermen and the public. The situation at the 
Coast mills is good, he said, with orders greater 
in volume for eleven weeks than production or 
shipments, 

C. E. Isenberger, district manager for the Weyer- 
haeuser Sales Co., was the only lumberman making 
the Minneapolis trade tour into western Minnesota 
and southeastern North Dakota. He found the ex- 
perience very valuable in reaching the retailers per- 
sonally, and was surprised to find yard stocks in 
many cases almost exhausted. 

E. H. Polleys, of the Polleys Lumber Co., Mis- 
soula, Mont., called on local lumbermen last week 
on his way home from the lumber conference at 
Washington. 

Edward Brooks, of Brooks Bros., Minnesota 
Transfer, is back from a short western trip, on 
which he visited the Red River Lumber Co.’s plant 
at Westwood, Calif., as the guest of Willis Walker. 

Monte Burgess, with the Steele & Hibbard Lum- 
ber Co., St. Louis, Mo., was here last week looking 
over the hardwood trade. 


DULUTH, MINN. 


‘June 6.—Advances on the lower grades of north- 
ern pine and dimension stuff made effective a week 
ago have not resulted in checking the interest of 
retailers. Dealers say that buying of Nos. 3 and 
4 boards has increased, as a result of the spread 
in prices between them and those of No. 2 boards. 
An inquiry for 2,000,000 feet of lower grade lum- 
ber was received by a jobber from an eastern 
dealer this week. Eastern bookings so far this 
season have been just sufficient to maintain two 
lumber carriers between here and Lake Erie ports. 
They both loaded cargoes of mixed lumber this 
week for Buffalo and Tonawanda, N. Y. Reports 
received are to the effect that mill stocks of sea- 
soned lumber on this market are becoming badly 
broken and that orders are up to the saw in some 
lines. 

A development noted in trade circles here during 
the last few days is the coming into the market 
of northwestern railroads for lower grades of lum- 
ber and dimension. For the first time in a year, 
mining companies on the Minnesota iron ranges 
have been making inquiries for mine timber as a 
result of operations having been resumed in full 
force at several mines. 

P. M. Shaw, jr., lumber jobber, has returned from 
an eastern trip. He asserted that sentiment in 
the trade down there appeared to be generally 
optimistic. 

Duluth lumber offices and woodworking plants 
will close at 12 o’clock on Saturdays during the 
summer months. No deliveries will be made after 
noon on that day. 

The International Falls Lumber Co.’s new rail- 
road, being built to tap a timber stand in 
the Bear River district, is making progress. It 
is expected that twenty miles of steel will be laid 


this season. 
PITTSBURGH, PA. 


June 6.—Business is quieting down somewhat. 
There is a scarcity of a number of items and the 
dealers are endeavoring to secure better shipments. 
Stocks are badly broken. Conditions are not al- 
together satisfactory to the trade, altho no com- 
plaints are being registered, for it is felt that there 
are other industries worse hit than the lumber 
trade. There is a scarcity of southern pine, and in 


general good lumber is scarce. The wet weather 
has slowed down production, and the demand has 
taken care of what surplus there was several weeks 
ago. Prices are unchanged. 


PHILADELPHIA, PA. 


June 5.—There has been a noticeable slackening 
in business during the last week, due to the rise in 
building costs. A great mass of building work has 
been temporarily held up. This has not affected 
the retailers’ sales yet, but they have stopped buy- 
ing. Cement, brick, sand, plaster and plumbing 
materials have shown advances. It is believed that 
if prices steady at their present level the work will 
gradually get going again. 

There is a good demand for all kinds of hard- 
wood flooring, and oak and poplar are having a 
strong demand, with prices firm. All the better 
grades of hardwoods are selling well at advanced 
prices, and most dealers find a little better demand 
for their low grades. There is a moderate market 
for red and white oak in plain and quartered, 
chestnut, basswood, ash, gum, hickory, cherry, 
walnut and mahogany. White pine stocks seem to 
be dwindling, and prices are tightening on good 
demand. Spruce is selling slowly but is steady 
in price. Hemlock is now coming in faster, and 
some dealers are offering fair lists of stock, but 
others are oversold. Cypress demand is good and 
prices steady. The demand for southern pine items 
is very strong, especially in timbers and flooring, 
altho sizes and boards are also selling apparently 
faster than they are being replaced. North Caro- 
lina pine roofers are very scarce and prices are 
rising rapidly. Some of the dealers are taking 
orders for shipment three months from now. Floor- 
ing, timbers, framing and boards are all strong and 
are selling at advanced prices. All kinds and sizes 
of lath are good sellers at high prices, and stocks 
of 4-foot spruce seem to be going down quickly. 
Shingles are selling well in the surrounding terri- 
tory at good prices. 

Announcement has been made of the appoint- 
ment of the Four-Kay Lumber Kompany, of Phila- 
delphia, as sole sales agent in Pennsylvania, New 
Jersey, Delaware and Maryland for the F. T. 
Dooley Lumber Co., of Memphis, Tenn., a large 
manufacturer of southern hardwoods. The Four- 
Kay Lumber Kompany is operated by S. K. Kraus, 
with offices in the Real Estate Trust Building. 


BOSTON, MASS. 


June 5.—The New England lumber market is 
strong and active. The base price for dimension 
spruce is steady at $42. There is a good demand 
for random spruce and the undertone of the mar- 
ket seems to be even stronger than last week. 
Higher prices are now asked for spruce lath. 
White cedar shingles are firmer, but red cedars 
have softened a bit. The excitement continues 
without abatement in the market for southern pine 
flooring, partition and other building lumber from 
the South. The demand for hardwood for automo- 
bile body builders is good. 

Wendell F. Brown, of Wendell F. Brown & Co. 
(Inc.), has received a letter from Capt. Robert 
Dollar stating that the Dollar Line will maintain 
its around-the-world service for at least one year, 
to give the Boston end of the venture a fair deal. 
Capt. Dollar was in Boston late in May to in- 
spect proposed sites for the establishment of a 
huge distributing center and terminal for Pacific 
coast lumber, and latest reports indicate that his 
company will go ahead with the scheme. Capt. 
Dollar brought with him W. H. Elliott, who is in 
charge of the extensive lumber interests of the 
Dollar companies thruout the eastern part of the 
United States. 

A shipment of 2,000,000 red cedar shingles for 
Wendell F. Brown & Co. from the Robert Dollar 
Canadian Co. is due here June 23 on the North 
Atlantic & Western Steamship Co.’s steamer West 
Isleta. 

The warning to retail lumbermen made early 
this year at the meeting of the Massachusetts 
branch of the Northeastern Retail Lumbermen’s 
Association, that the mail order lumber concerns 
and “knockdown” house interests had appropriated 
several million dollars for a tremendous advertis- 
ing and selling campaign this season in New Eng- 
land, New York, New Jersey and Pennsylvania, is 
being substantiated in striking fashion in Massa- 
chusetts. A drive of only a few miles on any of 
the important automobile highways will show an 
acre or so of land in an attractive setting hand- 
somely landscaped and decorated with half a dozen 
to a score of portable houses, painted and furbe- 
lowed to look like a scene from an expensive toy 
shop. ‘These out-of-door salesrooms are main- 
tained by the “knockdown” house companies in 
elaborate fashion and are manned by glib, carefully 
trained salesmen who are reaping a harvest from 
the motorists tempted by the interesting display 
to drive in and ask questions. 

The persistent salesmanship of the asphalt shin- 
gle and other substitute roofing companies has 
attained the nth power thruout New England this 
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season. It is hard now to find a retail lumber 
yard which does not carry this merchandise, or 
feature it in local newspaper advertising. One 
asphalt shingle company is not only selling its 
product extensively to retail lumbermen around 
here, but is also selling them its capital stock and 
in this way raising money with which to increase 
its production. 


NEW YORK, N. Y. 


June 5.—Every element of the lumber trade in 
the metropolitan trict is set to make the most 
of the summer period, which has begun most aus- 
piciously. ‘The first few days of June have eclipsed 
the corresponding period in May. ‘The only diffi- 
culties for the lumbermen themselves seem to be 
in getting shipments promptly. Accordingly many 
of the New York firms are hesitating in taking 
large orders before they have queried the mills. 
The building trade continues to go forward, with 
the number of orders on the increase with each 
day. This is true not only of Greater New York 
but of New Jersey as well, from which State come 
glowing accounts of enormous business. In New 
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Jersey the southern pine market is particularly 
flourishing. Many of the larger wholesalers re- 
port flooring in all grades and woods oversold. 
Southern pine roofers are selling very strong in all 
grades, and both 8- and 10-inch are headed for an 
advance very shortly. Demand for lath has been 
so heavy that in the last week prices have ad- 
vanced 60 to 70 cents. British Columbia red cedar 
shingles are in constantly growing demand and in 
the last two weeks have advanced 50 to 60 cents. 

J. H. Burton & Co. report a most active busi- 
ness for May and look for a steady improvement 
thru the summer. Theodore Henry, vice president, 
says heavy shipments are coming in and that 
little if any difficulty is being experienced in dis- 
posing of them in record time. The company 
handles fir and all western woods, oak and south- 
ern pine. Inquiries for oak are becoming much 
more numerous, but not a great amount of busi- 
ness is being closed. 

W. i. Van Wert, local manager of the Emporium 
Lumber Co., reports that its mills in the North are 
not manufacturing in large quantities this sum- 
mer. He says that stocks are gradually getting 
low, particularly in the better grades. The com- 
pany handles small quantities of ash and bass- 
wood, but these stocks are gradually diminishing. 
A large supply of birch, beech and maple is on 
hand, tho stocks are dwindling. W. L. Sykes, 
president, will arrive in this city tomorrow. 

J. B. Mitchell, southern pine commission mer- 
chant, on June 1 added a hardwood and a cypress 
and white and sugar pine department to his office. 
Alfred Najer will have charge of the hardwood 
branch, specializing in oak, gum and poplar. Mr. 
Najer is an expert in hardwoods, having been en- 
gaged in this line in Jugo-Slavia before he came 
to the United States. Fred Hinners, formerly of 
IK. H. Hinners Sons, Edgewater, N. J., will have 
charge of the cypress and white and sugar pine 
department. Mr. Mitchel] will give particular at- 
tention to southern pine. Among the prominent 
shippers of the concern are the W. R. Pickering 
Lumber Co., Kansas City, Mo.; the Putnam Lum- 
ber Co., Jacksonville, Fla., and William Buchanan, 
Texarkana, Tex. Mr. Mitchell has represented the 
Pickering interests in this territory for the last 
eight years and was formerly with the John L. 
Roper Lumber Co., of Norfolk, Va., leaving it in 
1910. 

George B. Dunlevie, formerly New Jersey repre- 
sentative of the Goodyear Lumber Co. (Inc.), of 
suffalo, is acting temporarily as manager of the 
New York office. Mr. Dunlevie has been with the 
Goodyear company for more than a year, having 
formerly conducted the Dunlevie Lumber Co. in 
Allenhurst, Ga., where he was in charge of sales 
at the mill center. Mr. Dunlevie said, “Sales have 
been unusually good with us since May 1 and this 
holds for New Jersey as well as New York. We 
get almost our entire stock of southern pine from 
Bogalusa, La., by rail and water. Roofers are sell- 
ing very strong in all grades and will take a rise 
very shortly. We are, in fact, oversold on floor- 
ing, and could handle large quantities if we had 
them.” 

Forest officials are preparing to establish an 
observation bureau on the summit of one of the 
smaller mountains in Putnam County, Zackery’s 
Lookout, 1,500 feet high, to watch for forest fires 
in the vicinity of this city. Plans are under con- 
sideration for a 50-foot tower. 

The Surry Lumber Co., of Baltimore, manufac- 
turer of North Carolina pine, has recently opened 
a branch oflice in this city, with George L. Curry, 
of New York, as manager. 

Thomas N. Nixon, of Wistar, Underhill & Nixon, 
wholesale distributers of hardwoods, is in Boston 
on a business trip. 

Milton C. Cross, formerly associated with the 
Willapa Lumber Co., has opened an office here for 
the distribution of Pacific coast lumber. 


NORTH TONAWANDA, N. Y. 


June 5.—During May, boats arrived at the Tona- 
wandas with 13,911,017 feet of lumber, the larg- 
est amount to arrive during a corresponding period 
in a number of years. The stock was brought 
down the lakes by nineteen vessels. Of the stock 
to be received by boat, 7,637,000 feet came from 
Canadian ports. Besides lake receipts, arrivals 
of lumber by rail have been more active this spring 
than usual. 


JACKSON, MISS. 


June 5.—The southern pine market is steadier. 
The volume keeps up, the higher grades of stock 
being the best sellers. Production has increased 
slightly. Mills oversold their capacity 50 to 100 
percent in May and are bending their efforts now 
mainly to supplying the needs for home construc- 
tion. Scarcity of labor is delaying shipments to 
some extent. The car material market is unusually 
strong, and large orders from northern and eastern 
roads have cleaned up available stocks of siding, 
lining and decking. Building south of the Ohio 
River is getting back into its stride. Foreign buy- 


ing is restricted on account of recent price ad- 
vances. Many mills are devoting their entire at- 
tention ‘to domestic needs, and it is- difficult to 
place orders for large timbers for export. 

Hardwood manufacturers report a satisfactory 
demand. Stocks are very low and prices are ad- 
vancing on practically all items. The bulk of the 
call is from the furniture factories. 

W. C. Shoop, representative in southern Illinois 
for the Finkbine and Trenton Lumber companies, 
is spending a week in the South visiting the com- 
panies’ mills. He reports an excellent demand from 
the retail trade in his section. 

Cc. E. Klumb, sales manager for the Finkbine 
Lumber Co., has returned from a two weeks’ trip 
to various consuming centers, and reports a very 
satisfactory improvement in business within the 
last sixty days. 


HATTIESBURG, MISS. 


June 6.—There has been no let up in demand 
during the last week. Production has been heavy 
and would have been heavier had the mills been 
able to secure suitable labor to put on night runs, 
and further increase their output. Order files are 
still very heavy; additional orders are offered, and 
stocks are very low at the mills. Should there be 
a slump in demand it would not be felt at the 
mills for some weeks, because of this condition. 

Decking continues in excellent demand. Sills 
and framing, siding and lining continue in good 
demand with the last two scarce. All items in the 
common grades are very active and have shown 
the heaviest increase in prices; but the higher 
grades also are moving well. Special cutting de- 
mand has increased and small timber orders are 
more plentiful. A good many of the mills are 
saving all of the prime they can get, and are put- 
ting their suitable logs into sawn timber. 


ST. LOUIS, MO. 


June 7.—Building permits issued in St. Louis 
during May were for more than double the value of 
the improvements called for in permits issued dur- 
ing May, 1921. Last month 1,410 permits were 
issued for improvements to cost $2,396,880, as com- 
pared with 1,071 permits and $1,087,195 in May 
of last year, a gain of $1,309,685. Of the permits 
issued last month, $2,099,960 were for new build- 
ings, and $296,920 for alterations. 

A substantial gain in both receipts and _ ship- 
ments of lumber during May is shown in the re- 
port of the Merchants’ Exchange of St. Louis. 
Shipments last month were 14,392 cars, as com- 
pared with 9,139 cars in May, 1921, a gain of 
5,253 cars, while receipts last month were 19,518 
cars as compared with 11,017 in May, 1921, a 
gain of 8,501 cars. 


NEW ORLEANS, LA. 


June 5.—According to E. E. Lafaye, president 
of the New Orleans Green Coffee Association, the 
port of New Orleans will soon be able to boast of 
a wharf with a hardwood floor. Mr. Lafaye ex- 
plains that the Dock Board has agreed to put down 
a genuine, honest-to-goodness hardwood floor in 
the coffee shed at Poydras Street, with other 
improvements, total cost of which will be between 
$15,000 and $20,000. The coffee interests will re- 
imburse the board by paying an additional 2 cents 
a bag on coffee handled thru the shed until the 
a. has been liquidated. The hardwood floor 
: save them, Mr. Lafaye estimates, about $60,- 
088 a year. Many coffee sacks, damaged in transit, 
“leak” out their contents in handling, much of 
the leaking coffee dropping into the river thru the 
eracks in the wharf floor. The hardwood floor 

1 enable the coffee men to salvage the greater 
part of the “leaking” coffee, while its smooth sur- 
face will measurably lessen labor costs. 

C. H. Sherrill, of the Sherrill Hardwood Lumber 
Co., who attended Secretary Hoover’s lumber stand- 
ardization conference at Washington, returned 
home very much pleased with the result and 


' hopeful that the plans worked out by the confer- 


ence can be carried into effect. ‘I believe Secre- 
tary Hoover proposed the most constructive pro- 
gram possible,” said Mr. Sherrill. “It protects all 
three factors—the producers, the distributers and 
the consuming public.” 

Robert F. Lemal, of Lemal Freres, of Ghent, 
Belgium, and E. B. Barret, of T. W. Tamplin Co., 
London, British representative of the Belgian 
concern, visited New Orleans the other day, hav- 
ing come to the Gulf coast lumber belt in quest 
of material for pit props for exportation to the 
Belgian mines. Belgium formerly obtained the 
bulk of its pit props from Russia, but with the 
Russian supply shut off, new sources are sought. 
Small.trees, and the tops left in logging, ranging 
from 3 to 6 inches in diameter and of varying 
lengths, can be used for this purpose, it is ex- 
plained. 

E. B. Ford, of Louisville, Ky., recently arrived 
in New Orleans to take over the management of 
the mahogany plant purchased by the Mengel Co., 
of Louisville, from the J. S. Otis Mahogany Co. 
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WINNIPEG, MAN. 


June 3.—Owing to further advances in whole- 
sale lumber prices, retail dealers have been forced 
to advance their prices $3 to $5 a thousand. The 
demand from the United States market is keeping 
up to such an extent that a further wholesale ad- 
vance may be expected at any time. Some mills 
will only accept orders on certain items based on 
prices in effect at time of shipment. The shingle 
market is, likewise, very stiff, mills reporting the 
demand greater than the immediate supply. 


TORONTO, ONT. 


June 5.—The Canadian Lumbermen’s Association 
is considering the advisability of holding a mid- 
summer meeting in July or August to discuss trade 
conditions, production, export situation ete. <A 
questionnaire is being sent out to the members to 
obtain their views in regard to the proposal. It 
is expected that the meeting will be a week-end 
affair, and include a day or two of entertainment. 


Fred. H. Bigwood, of the Canadian General 
Lumber Co., Toronto, has been appointed chair- 
man of the committee on arrangements for the 
International Kiwanis Convention to be held in 
Toronto during the latter part of June, when many 
thousands of visitors will be in the city. Mr. Big- 
wood’s successful record as sales manager for the 
Canadian General Lumber Co. will insure the 
Kiwanians of the very best possible arrangements 
for their convention in Toronto. 


W. H. Harris, of the Frank H. Harris Lumber 
Co., Toronto, has returned from a_ three-months’ 
business trip to Meridian, Miss., and Summerville, 
N. C., and reports that business conditions are im- 
proving in connection with southern hardwoods. 


E. Lord, for several years with the Georgian Bay 
Lumber Co., Waubaushene, Ont., has joined the 
sales staff of the Fesserton Timber Co., Toronto, 
and is covering the London-Windsor district. 


The Schroeder Mills & Timber Co., Milwaukee, 
Wis., and Pakesley, Ont., is opening a sales office 
at 305 Stair Building, Toronto, in charge of F. J. 
Archibald. 


TIMBER LAND SALES 


Rison, ARK., June 6.—The Karner-Knowles 
Lumber Co. has purchased a mill from Ray & 
Robertson and has moved it about ten miles south- 
east of Rison, on the Rison and Monticello pike. 
It also purchased about 5,000,000 feet of pine and 
hardwood timber and will have the mill in opera- 
tion on the tract about June 15. 


PORTLAND, ORE., June 3.—J. Neils Lumber Co., 
of Cass Lake, Minn., is reported to have purchased 
the holdings of the Western Pine Lumber Co., in 
Klickitat County, Washington, for about $750,000. 
These properties have been in process of liquidation 
for some time. The holdings include a sawmill, 
which it is understood will probably be given in- 
creased capacity, and 250,000,000 feet of timber, 
mostly yellow pine. Last year the company cut 
17,000,000 feet of lumber, but the capacity of the 
mill is about 25,000,000 feet annually. It is said 
that Paul Neils represented the purchasing com- 
pany in the transaction. Included in the deal are 
the logging camps, logging railroad and other 
equipment. 


HUNTINGTON, W. VA., June 5.—A coal and timber 
land deal involving about $2,000,000 whereby the 
Crane interests of Cincinnati, Ohio, and A, J. Dal- 
ton and John A. Kelley, of this city, have acquired 
52,000 acres on the Guyan River was consummated 
here, The property lies on the Guyan, and its 
tributaries, and extends on both sides of the river 
from Pineville, county seat of Wyoming County, 
to the Logan County line. The tract was taken 
over from the Cole & Crane Real Estate Trust Co., 
of Cincinnati. Charles W. H. Crane, of Cincin- 
nati, is interested with Mr. Dalton and Mr. Kelley 
in the transaction. It is expected that extensive 
development of timber and coal lands will follow. 


MEXICAN MARKET SATURATED WITH LUMBER 


Minaca, CHIHUAHUA, MEx., June 1.—Lumber 
manufacturers in Mexico, both foreign and 
native Mexican—and the latter are in the ma- 
jority in this section of the country—are not 
altogether disinterested, nor wholly selfish, in 

wanting a monopoly of the business, but the 
situation they face now warrants great aggres- 
Siveness to the end of supplying what little de- 
mand for lumber there is in the country from 
native forests. The market here is easily 
saturated in these times and has gone to such 
lengths in the process of saturation that some 
mills are reported to be shipping their products 
into the United States from northern Chihuahua. 
Some mills are running on short time; others are 
not running at all. 


RECENT PATENTS 


The following patents of interest to lumbermen 
recently were issued from the United States Patent 
Office. Copies thereof inay be obtained from R. E. 
Burnham, patent and trade mark attorney, Con- 
tinental Trust Building, Washington, D. C., at the 
rate of 20 cents each. State number of patent and 
name of inventor when ordering. 


1,410,422. Machine for use in making box parts 
or boxes. Osceola C. Thompson, White Plains, 
N. Y., assignor to Wirebounds Patents Co., Kit- 
tery, Me. 

1,410,512. Saw clamp. Jacob Ruppert, Bethle- 
hem, Pa. 

1,410,534. Woodworking bit. Emil G. Stein, 
Los Angeles, Calif. 


1,410,554. Machine for dressing and cleaning 
Lag surfaces. Charles S. Dernbach, Wausau, 

is. 
on Lumberjack. Olaf Larson, Oakland, 
alif. 

1,411,045. Guard for cut-off saws. James M. 
Leaver, jr., Oakland, Calif. 


1,411,053. Logging device. Duff G. Manges, 
Tellico Plains, Tenn., assignor to Lidgerwood 
Manufacturing Co., New York, N. 


1,411,144. Aerial logging system. Robert H. 
White, Everett, Wash 


1,411,413. Shook holder. Ornan §. Cook, Fitch- 
burg, Mass., assignor to Gale Box Machinery Co., 
East Fitchburg, Mass, 

1,411,436. Barrel hoop driving machine. John 
F. Imfeld, Rochester, N. Y., assignor to Vacuum 
Oil Co., New York, N. Y 

1,411,488. Wire hoop and crating machine. 
John Gilmour, Owensboro, Ky., assignor to Gilmour 
Hogshead Machine Co., same place. 

1,411,967. Power driven saw. Henry Holmes, 
Brooklyn, N. Y 

1,412,315. Saw. Franklin F. Peters, Vancou- 
ver, B. C., Can. 

1,412,506. Flooring. Charles J. Caeter, Kan- 
sas City, Mo. 

1,412,797. Sawmill setworks. Hugo F. Bieder- 
mann, Tuscaloosa, Ala. 

1,413,018. Apparatus and process for drying 
wood. Kakuji Fujino, Los Angeles, Calif. 

1,413,395. Tension scarf for timbers. William 
T. Donnelly, Brooklyn, N. Y 

1,413,540. Collapsible-stake log-bunk. James 
Overton, Big Lake, Wash. 

1,414,581. Saw guard. Anthony C. Prabst and 
Nordahl i. Holtz, Antigo, Wis. 

1,414,608. Saw handle. Bazel R. Watson, Ever- 
ett, Wash. 

1,414,618. Side head construction for matchers 
and the like. Charles W. H. Blood, Winthrop, and 
Carl G. Osteman, Boston, Mass., assignors to 8S. A. 
Woods Machine 6 0., Soston, Mass. 

1,414,633. Cutter head mechanism. Joel B. 
Ettinger, Portland, Ore. 

1,414,740. Sawmill attachment. Joel S. Junkin, 
Kennedy, Ala, 

1,415,064. Box and crate. Timothy V. Thomall, 
Chicago, assignor to Milk Bottle Crate Co., same 
lace. 

: 1,415,172. Sawmill dog. Adolph L. Haase, New 
London, Wis. 

1,415,247. Lumberjack saw. Harve A. Knowles, 
Stockport, Iowa. 

,415,357. Pivoted bunk logging car. Herbert 
C. Jarvis, Portland, Ore., assignor to Pacific Car & 
Foundry Co., Seattle, Wash. 

1,415,386. Band saw guide. William W. Pad- 
dock, Kansas City, Kan. 

1,415,470. Wood slicing machine. Pierre J. R. 
Postel-Vinay, Paris, France, assignor to Societe 
des Moteurs Salmson (System Canton-Unne), same 
place. 

1,415,740. Expansion counterboring bit for 
wood. Willie F. Wall, San Francisco, Calif. 

1,415,790. Mortising machine, George W. Camp- 
bell, Columbus, Ohio. 

1,415,810. Tool guard for edging machines. 
George W. Dorman, Everett, Wash., assignor to 
Sumner Iron Works, same place. 

1,416,230. Box nailing form. Ernon V. Oliver, 
Portland, Ore. 

1,416,269. Process for seasoning wood. Atlas 
O. Crail, Warren, Ohio. 

1,416,355. Band saw machine. 
Seattle, Wash. 

1,416,419. Binding-wire-cutting mechanism for 
wire-bound box blank machines and the like. John 
Shellenberger, Rome, Ga., assignor to Sealed 
Case Co. 

1,416,923. Sawing attachment for tractors. 
Solomon A. Wooldrik, Sleepy Eye, Minn. 

,417,686. Portable combination woodworking 
machine. John F. Powell, Monroe, La. 

1,417,687. Saw filing machine. William §&. 
Pritchard, Detroit, Mich. 

1,417,726. Motor driven hand saw. Charles M. 
Geiger, New York, N. Y. 

1,417,973. Saw guide. George W. Cary, Green- 
field, Mass. 

1,418,014. Supporting means for strips of 
veneer and the like. Addison H. Nordyke, Indian- 
apolis, Ind., assignor to Indianapolis Manufactur- 
ing Co., same place. 

1,418,028. Pattern controlled woodworking ma- 
chine. Albert P. Smith, Omba, and William E. 
Shockley, Hebron, Mo. 

1,418,067. Wooden panel (composite panel for 
packing cases). Joseph Butler, Auckland, New Zea- 
land, assignor to Kauri Timber Co. (Ltd.), Mel- 
bourne, Victoria, Australia. 


Erie Johnson, 
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POPLAR 


Wire Case-Fowler 


| Case-Fowler Lumber Co. 


MACON, GEORGIA. 


We are Equipped to Resaw and Surface 
} J. H. Mackelduff, Manager 


} General Sales Office, 1234 Commercial Trust Building, 
} Phone, Spruce 1593. Philadelphia, Pa. 


Chicago New England St. Louis 
Representative, Representative, Representative 
JamesN.Woodbury, J. J.Bertholet Wm. Dings 
11 S. La Salle St. 30 Hemming St. Railway Exchange, 
| Chicago, Il. Boston, Mass. St. Louis, Mo. 


| Phone, State 9022 
The Largest Poplar Mill in the World. 


Offered for Quick Sale 


QTD. WHITE OAK PLAIN WHITE OAK 
20M’ 1/4” & 3/8” FAS 6M’ 1/4” FAS 











HH “a oo! Com. 10M’ 1/4” No. | Com. 

3M’ 5/8” FAS 3m’ 1/4” No. 2 Com. 
, ” 60M’ 3/8” FAS 

6M’ 3/4” FAS , fe 

15M’ 3/4” No. 1 Com. 10M’ 1/2” No. | Com. 

20M’ 4/4” FAS 5M’ 5/8” FAS 

75M’ 4/4” No. | Com 36M’ 5/8” S. W. 


75M’ 4/4” No. 2 Com. 8M’ 3/4” FAS 

25M’ 4/4" Com. Strips 10M’ 3/4” No. I Com. 
3M’ 574” No. | Com. 8M’ 3/4” No. 2 Com. 

° ara" 8M’ 3/4” S. W. 

35M’ 6/4” No. | Com. y # 

2M’ 6/4” No. 2 Com. 18M’ 4/4” FAS 

10M* 8/4” No. | Com. 15M’ 4/4” No. | Com. 
15M’ 8/4” No. 2 Com. 18M’ 4/4” No. 2 Com. 


Good stock of Ash, Chestnut, and all 
other Hardwoods. Please send in- 
quiries. High grade stock, and prices 


are right. 
F.C. Adams Company 
"Glckesieos Kingston, Pa. 











‘oak’ LIMBERS 


ne all kinds of Construction purposes. 
© POPLAR and other Hardwoods, 
LONG SHIP TIMBERS a Specialty, 


The Parkersburg Mill Co. 


PARKERSBURG, W. VA. 




















PINE and HARDWOODS 











Specializing in Band Sawn Kiln Dried 
FINISH, DIMENSION, ROOFERS 
Anything in Georgia Hardwoods 


Taylor Lumber Company, Inc. 
Manufacturers and Wholesalers ATLANTA, GA. 











New Hampshire 
Stave & Heading Mill 


BIRCH, 874, 10/4, 16/4 
MAPLE, 5/4 and 8/4 


Mill at Sales Office: 
No. Stratford, N. H. 79 Wall St., New York 




















THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, Publish- 
ers, 431 S. Dearborn St., Chicago, Il. 
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The same _ wonderful 
edge-holding Steel and the 
same high-grade workman- 
ship which ago made 
Simonds Saws and Machine 
Knives leaders in their field, is 
today contained in these world- 
known products. Economy of 
maintenance and greater pro- 
duction have always been fea- 
tures which have recommended 
Simonds Saws and Machine 
Knives to the discerning mill or 
lumberman. They cut smooth 
and fast and do not dull easily. 

















years 


Write for catalog and prices. 


Simonds 
Manufacturing Co. 


“The Saw Makers ”’ 
FITCHBURG, MASS. 
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James R. Andrews, of Escanaba, Mich., trans- 
acted business in Chicago during the week. 


Nathan E. Holden, of Danville, Ill., called on 
friends in the local lumber trade a few days ago. 


W. H. Murphy, of the Murphy Lumber Co., Re- 
form, Ala., was among the southern lumbermen 
who visited the local market during the last week. 


W. W. Wood, president of the W. D. Wood Lum- 
ber Co., Birmingham, Ala., who is making a gen- 
eral trip for the purpose of investigating business 
conditions, spent a few days of this week in Chi- 
cago. 


W. J. Cook, Chicago representative for the Henry 
D. Davis Lumber Co., Portland, Ore., returned the 
latter part of this week from a business trip to 
the East, whence he brought some highly op- 
timistiec reports. 


Louis Buddenbaum, of the Buddenbaum Lumber 
Co., Indianapolis, Ind., passed thru Chicago this 
week on his way to San Francisco, Calif., to par- 
ticipate in the Shriners’ convention, which will be 
held there next week. 


J. W. Mackemer, of the J. W. Mackemer Lum- 
ber Co., Peoria, Ill., transacted business in Chi- 
cago this week, and reported excellent conditions 
to be prevailing in his section, with building going 
forward uninterruptedly. : 


The Chicago office of the General Lumber Co., 
Milwaukee, Wis., the contemplated establishment of 
which was announced in the AMBRICAN LUMBERMAN 
some weeks ago, has been located in Room 524, 
549 West Washington Boulevard. John L. Wendl, 
vice president of the concern, is in charge of this 
office. 


The Chicago office of the W. R. Pickering Lum- 
ber Co., Kansas City, Mo., has been reopened at 
1013 Peoples Gas Building. It is under the man- 
agement of N. W. Marshall, who recently was 
transferred to this territory from Detroit, Mich., 
where he formerly represented the Pickering con- 
cern. 


R. V. Gibson, of Newark, N. J., on one of his 
periodical trips to the Inland Empire to look over 
his interests there, stopped off in Chicago for a 
short time this week. He reported that building 
in Newark is excellent, but is being slowed up 
somewhat because of a shortage of some building 
materials. 


Walter DeWitt, of the Holt Hardwood Co., 
Oconto, Wis., passed thru Chicago this week on his 
return from a business visit to St. Louis, Mo. He 
reported the hardwood flooring business, in which 
his concern specializes, to be very good, and stated 
that his firm, like many others in the same line 
of business, was heavily oversold on all items. 


S. H. Bolinger, president of the S. H. Bolinger 
Lumber Co., Shreveport, La., spent several days of 
this week in Chicago, conferring with J. Donner, 
who represents the company in the Chicago terri- 
tory. The Bolinger mills are operating full time, 
and are finding a heavy demand for practically 
everything produced, with the result that they are 
unable to pile any stock. Mr. Bolinger was very 
optimistic regarding the outlook for the rest of 
the year. 


W. C. Boden, of the Kneeland-McLurg Lumber 
Co., Phillips, Wis., paid a business visit to Chi- 
eago this week. This company lost its mill thru 
fire about two weeks ago, and Mr. Boden said that 
it has not yet been definitely decided whether to 
rebuild it or not, tho it in all probability will. 
The fire was confined to the sawmill, leaving the 
planing mill, the dry kilns and the lumber stocks 
intact, so that the company will continue to do 
business uninterruptedly. 


F. L. Molin, brother to C. W. Molin, secretary- 
treasurer of the Acme Lumber & Shingle Co., has 
made a connection with that company. Mr. 
Molin has just arrived from the Inland Empire, 
where he has spent more than a year, in the employ 
of the Blackwell Lumber Co., at its mill at Fern- 
wood, Ida. He previously was connected for four- 
teen years with the I. Stephenson Co., Wells, Mich., 
in all branches of the business. For the last two 
and a half years of this connection he was the 
manager of the retail yard operated in Escanaba, 
Mich., by the I. Stephenson Co. Trustees. 


K. H. Koehler, assistant treasurer and sales 
manager of the Eastern & Western Lumber Co., 
Portland, Ore., passed thru Chicago this week on 
his return to the west Coast from the East, where 
he has spent a month, making a survey of business 
conditions generally. He stated that he was 
amazed at the great interest being shown by east- 


ern dealers in Douglas fir and other west Coast 
products, which are being received by water in tre. 
mendous volume and are being absorbed about as 


fast as they are being received. He felt very op- 
timistic regarding the future for Douglas fir in the 
East, and believed that a strong fir market will 
prevail for an indefinite period. 


J. H. Faust, of the Faust Bros. Lumber Co., 
returned late last week from a business trip to 
xrand Rapids, Mich., where he found the furniture 
industry to be increasingly busy. The manufac- 
turers are looking forward to a great volume of 
fall business, and are already making extensive 
preparations for the July furniture shows, which 
from all indications will be heavily attended by 
buyers from all sections of the country. In an- 
ticipation of this larger business to come, and 
apparently realizing that hardwood prices are due 
to advance substantially, the buyers are seeking 
every opportunity to place orders at the present 
market “for delivery when wanted,” but lumber 
sellers usually are unwilling to book business for 
delivery beyond July. The stocks of lumber 
carried by the furniture manufacturers are low as 
a rule, Mr. Faust found, and he had no doubt 
that they will soon come on the market with heavy 
requirements regardless of price. 


V. J. Euler, in charge of the Chicago office of the 
Charles W. Fish Lumber Co., Elcho, Wis., re- 
turned this week from a conference of the com- 
pany’s sales representatives held for five days 
last week at the Elcho headquarters. Charles W. 
Fish presided at the meetings that were held for 
the purpose of discussing market and manufac- 
turing conditions, and, together with Sales Man- 
ager Frank Handysides, accompanied the represen- 
tatives on an inspection tour of the five mills op- 
erated by the company in Wisconsin—at Elcho, 
Crandon, Hiles, Antigo and Birnamwood. Mr. 
Euler reported that production is still below nor- 
mal, and that stocks of the higher grades are very 
low. The lower grades have of late enjoyed an 
excellent demand, which has reduced the surplus 
materially, and they are bringing better prices 
than for a long time. New stocks, both of hard- 
woods and hemlock, which will be ready for the 
market late in the summer, are sizable and in 
good assortment. Mr. Euler stated that all the 
representatives, as well as the officials of the com- 
pany, took an exceedingly optimistic view of the 
current and prospective market situation. 


ZA ASZASZALE SE I 


RE-ELECTED TO DIRECTORATE 


James S. Kemper, president of the Lumbermen’s 
Mutual Casualty Co., was reélected to the di- 
rectorate of the Chamber of Commerce of the 
United States at the recent annual meeting of that 
organization. During the two years that Mr. 
Kemper already has served as a director, the in- 
surance business has been particularly benefited 
thru the upbuilding of the chamber’s insurance de- 
partment to rank with the departments represent- 
ing the other great divisions of business. Mr. 
Kemper has been particularly active in bringing 
this about, and, realizing the desirability of the 
further development of this department, insurance 
men everywhere are much gratified over the fact 
that Mr. Kemper has been continued in office for 
another two years. Much remains to be done to 
insure the maximum efficiency of the insurance de- 
partment, and it was deemed very desirable that 
the personnel be given continuity to insure the 
carrying to a successful conclusion of the valuable 
work begun. 


(SH @aa@aaaaaaai 


PROTEST AGAINST CHANGE IN RULES 


In response to a request made by Frank F. Fish, 
secretary-manager of the National Hardwood 
Lumber Association, a number of interested asso- 
ciations representing lumbermen and _ hardwood 
consumers are sending telegrams to Secretary of 
Commerce Hoover, stating their belief and desire 
that the present hardwood grading rules as ap- 
plied by the National association should be recog- 
nized as the standard rules for hardwood inspec- 
tion. 

The following telegram sent by the Lumbermen’s 
Association of Chicago furnishes an example of 
the tenor of these communications: 

We believe that additional standardization of 
hardwood lumber grades are unnecessary, that the 
inspection rules of the National Hardwood Lumber 
Association are entirely satisfactory and that the 
manner in which they are administered affords 
complete protection to hardwood consumers, These 
standards and this inspection protection aré the 
result of twenty-five years’ effort, in which con- 
sumers’ interests and requirements have always 
received consideration. ; 

A large number of associations representing 
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hardwood consumers are eager to have the present 
rules apply without change or amendments, ac- 
cording to Mr. Fish. 

A statement on this subject recently issued by 
Mr. Fish reads: 


At the conference between lumbermen and the 
Secretary of Commerce recently held in Washing- 
ton, an effort was made to combine standardization 
of hardwoods with that of pine and other kinds 
of lumber. In the judgment of the committee 
representing the National Hardwood Lumber Asso- 
ciation at this meeting, this effort was a mistake 
by reason of the fact that the merchandising of 
hardwoods is entirely different from that followed 
in pine and soft lumber. It is our belief that the 
work of standardizing grades of hardwoods has 
been quite thoroly accomplished by this association, 
and that the protection afforded consumers under 
our inspection system is adequate and satisfactory. 
We believe that any effort to change the present 
plan would work a hardship. 


PREPARING FOR GOLF TOURNAMENT 


Robert Cousin, secretary of the Lumbermen’s 
Golf Association of Chicago, this week circulated 
among the organization’s membership the program 
of the thirteenth annual tournament, which will 
be held at the Olympia Fields Country Club on 
Tuesday, June 20. Ife also sent each member a 
handicap and reservation card, with the request 
that these be filled out and promptly returned to 
him. 

The numerous and handsome trophies which 
will be presented to the winners of the various 
events will be on exhibition next week at the 
Lumbermen’s Association of Chicago. 

During the tournament play will be on No. 2 
course in the forenoon, and on No. 1 course in the 
afternoon, The annual dinner and election of 
officers will be held at the club house in the 
evening. 

The Olympia Fields Country Club has extended 
to all members of the Lumbermen’s Golf Associa- 
tion of Chicago the privilege of playing on its 
courses from June 12 to 16, and upon request will 
issue a regular club ticket. 

For the benefit of lumbermen who expect to 
motor to the Olympia Fields Country Club the fol- 
lowing automobile route is given: 


Cottage Grove Avenue south from Washington 
Park to Ninety-fifth Street; west to State Street; 
south to 108rd Street; east one block to Michi- 
gan Avenue: south to 123rd Street; west to Hal- 
sted Street: south thru Harvey and Homewood : 
west to Idlewild entrance one-half mile; south 
past Flossmoor to Olympia Fields Country Club. 


ADDRESSES SAFETY GRADUATES 


Herman H. Hettler, of the Herman H. Hettler 
Lumber Co. and president of the Illinois Manu- 
facturers’ Association, last Tuesday evening ad- 
dressed five hundred graduates of the safety super- 
visors’ school of the Chicago Safety Council, with 
“Safety from the Manufacturers’ Viewpoint” as his 
subject. Mr. Hettler said: 


Illinois is fast becoming the industrial center 
of the world. As its importance as an industrial 
center increases, more attention must be paid to 
the safety of men and women working in the 
plants. Unless manufacturing establishments can 
be made safe for the employee, and unless the em- 
ployee can be impressed with the necessity of 
avoiding hazards, a State can not achieve indus 
trial supremacy. 
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ORGANIZE TRAFFIC COMMITTEE 


The Chicago traffic committee of the American 
Wholesale Lumber Association was organized and 
held its first meeting the latter part of last week 
in the rooms of the Traffic Club of Chicago, on the 
eighteenth floor of the La Salle Hotel. R. M. 
sroaddus, traffic manager for the Marsh & Truman 
Lumber Co., was selected chairman of the com- 
mittee. 

The committee is composed of the traffic man- 
agers of the Chicago firms who are members of the 
association. It will hold periodical meetings for 
the purposes of discussing concurrent developments 
in connection with the transportation of lumber 
and forest products, and of exchanging experiences 
and analyzing problems encountered by the traffic 
manager in the course of his daily work. 

The American Wholesale Lumber Association 
expects in time to organize a similar traffic com- 
mittee in each of the lumber trade centers repre- 
sented on its membership roll. The ultimate re- 
sult would be a highly developed traffic bureau at 
association headquarters, which would be the 
clearing house for the information that these local 
organizations would originate. 

The general effect of the order recently issued 
by the Interstate Commerce Commission reducing 
railroad freight rates by 10 percent from the level 
established Aug. 26, 1920, was roundly discussed 
at the meeting of the Chicago traffic committee. 
A report drawn up states that “the effect will be 
very approximately a 10 percent reduction of the 
present rates, with the exception of any lumber 


rates that have been reduced since Aug. 26, 1920. 
Such reductions will be reflected in the reductions 
ordered in this case. Of course this reduction will 
also affect reconsigning, switching and other trans- 
portation charges. From the best information so 
far received, the carriers propose to reduce the $7 
reconsigning charge to $6.30, but no reduction will 
be made in the $2.50 reconsigning charge.” 

The next meeting of the Chicago committee will 
be held on Tuesday, June 13, also at the rooms of 
the Traffie Club of Chicago. 


CONCERNING BILLS OF LADING 


In a report to the Lumbermen’s Association of 
Chicago on the subject of bills of lading, J. A. 
Ronan, traffic attorney for the organization, makes 
the following suggestions: 


Old forms of straight bills of lading when prop- 
erly endorsed by stamp may be used until Dec. 31, 
1922. The following stamp should be used: 

“This shipment is tendered and received subject 
to the terms and conditions of the company’s 
uniform bill of lading, effective March 15, 1922. 
This receipt is not negotiable and if the shipment 
is consigned ‘“To Order’ must be exchanged for the 
company’s uniform order bill of lading.” 

On and after Jan. 1, 1923, the new bills of 
lading prescribed b the Interstate Commerce 
Commission March 15, 1922, must be used. It is 
to be noted that the extension of time applies to 
straight bills of lading only. If the shipper and 
bankers interested in order bills are satisfied with 
the old form, and bankers will accept them, it is 
probable they may also be used, but I suggest the 
propriety of taking no chances in dealing with a 
negotiable instrument. 

In view of the extension made by southern and 
western roads in the time limit for use of old 
forms of domestic bills of lading with stamped 
notation, it is apparent that confusion and com- 
plaint will arise if a similar extension is denied 
in eastern territory. It is therefore recommended 
that such bills of lading be accepted up to but not 
later than Dec. 31, 1922. 
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WELL KNOWN CONCERN REORGANIZES 

While in Chicago this week, Charles Dregge, vice 
president of the Nichols & Cox Lumber Co., Grand 
Rapids, Mich., made the announcement that he 
and his brother, M. J. Dregge, have purchased con- 
trolling interest in the concern from F. I. Nichols 
and W. E. Cox, who have retired from active busi- 
ness. The company is now in process of reorgan- 
ization, but business will be continued under the 
title of the Nichols & Cox Lumber Co. 

Charles Dregge, who will assume the presidency 
of the concern, has been connected with the Michi- 
gan lumber industry ever since boyhood days, and 
is well known to hardwood consumers thruout this 
section of the country. He first entered the lum- 
ber business as an employee of his father, head of 
the John Dregge Lumber Co., Grand Rapids, and 
under his tutelage learned the business from the 
ground up. Later he joined H. P. Grover in the 
organization of the Dregge-Grover Lumber Co., 
and following the death of his partner in 1911, 
consolidated this company with the Nichols & 
Cox concern, in which he became part owner and 
of which he has since been vice president. 

M. J. Dregge, his brother, is president of the 
Luce Furniture Co., Grand Rapids. Other stock- 
holders are J. H. Hoult, treasurer of the Luce Fur- 
niture Co., and Arthur H. Konkle, who has been 
associated with the Nichols & Cox concern for the 
last fifteen years. M. J. Dregge and Mr. Hoult 
will not become actively connected with the con- 
cern. 


The Nichols & Cox Lumber Co. and its prede- 
cessor, F. I. Nichols & Co., have been large factors 
in the hardwood and flooring trade ever since the 
organization of the business about thirty-five 
years ago. It was in 1904 that Mr. Cox became 
connected with the concern, and that its present 


,hame was adopted. 


The company operates a flooring plant in Grand 
Rapids, and wholesales the product of a number 
of hardwood mills both in the North and the 
South. The plant where its widely and favorably 
known “Everlasting” brand of flooring is manu- 
factured is one of the finest and most modern in 
the country, equipped with highly perfected ma- 
chinery and with scientific kiln drying apparatus. 
Its flooring, which includes 114 varieties in maple, 
beech, birch and oak, is being shipped thruout the 
country as well as internationally. This product 
received the very special attention of Mr. Nichols 
during his connection with the company, and the 
present management intends to maintain the stand- 
ard of high perfection which he developed. 

J. A. Braun, who for the last five years has 
represented the Nichols & Cox Lumber Co. in the 
Chicago territory, has resigned and joined the 
local sales office of the G. W. Jones Lumber Co., 
of Appleton, Wis., for which company he will cover 
the eastern and southern Wisconsin and the IIli- 
nois territories. No announcement has as yet been 
made as to who will replace Mr. Braun in charge 
of the Chicago office of the Grand Rapids concern. 


PREPARE FOR PAGEANT OF PROGRESS 


If present plans do not miscarry, the 1922 
Pageant of Progress which will be held at the Chi- 
cago municipal pier July 29 to Aug. 14 will be 
one of the greatest expositions of its kind ever 
attempted—not only an exhibit confined as to 
range and interest to the middle western States 
but a miniature world’s fair. Dr. C. St. Clair 
Drake, director of exhibits, announced this week 
that thirty different nations will have displays at 
the pageant, including the countries of South and 
Central America, Australia, New Zealand, Japan, 
Africa and Europe, and particularly the newer 
nations evolved as a result of the Versailles 
treaty. 


Exhibits are already being gathered together 
from a multitude of domestic manufacturers and 
commercial interests, and the interest in the com- 
ing event evinced by the business world as a whole 
is running high. ‘The opportunity is very favor- 
able to make the second annual Pageant of Prog- 
ress an unprecedented success and of great con- 
structive value, and judging from the activity of 
the management the opportunity will be material- 
ized. livery line of industrial and commercial 
endeavor will be represented, and the pageant will 
in effect be a visualization of modern progress in 
all its ramifications and complexities. 


But the pageant will not be a commercial propo- 
sition entirely. The management refers to it as 
“the 1922 business, pleasure and amusement expo- 
sition.” An international sporting congress in 
connection with the pageant is being engineered, 
and invitations have gone forth to the leaders in 
all branches of athletic endeavor and in a great 
many instances have already been accepted. An- 
other outstanding feature will be an aviation meet 
and air congress, which it is hoped will be the 
greatest held anywhere so far. This phase of the 
program is being handled by a group of promi- 
nent local business men who are seeking to make 
Chicago the center of the aviation industry. Other 
sports and varied amusements are also being pro- 
vided for. . 


“The 1921 Pageant of Progress stimulated busi- 
ness, created jobs and prevented a bread line in 
Chicago, and profits of the 1922 commercial expo- 
sition will lay the groundwork for an institution 
patterned after the Forsyth Institute of Boston, 
which does so much for the children of that city as 
regards their health and their future,” stated 
Mayor William Hale Thompson of Chicago in com- 
menting on the coming event. “Fifty percent of 
the proceeds of this year’s pageant will go toward 
the erection of such an institution, which we plan 
if possible to make greater than the Boston insti- 
tute. Every citizen should be interested in this 
great civic endeavor which will insure a fair 
chance to the children who are handicapped by 
defective teeth, eyes, ears, or by nasal and throat 
diseases.” 


ORDERED TO CLARIFY CHARGES 


MILWAUKEB, WIS., June 7.—Attorney General 
W. J. Morgan’s suits against ten local millwork 
corporations alleging the forming of the Milwaukee 
Millwork Bureau, “a combination in restraint of 
trade,” received added strength when Judge W. B. 
Quinlan at Marinette held the Wisconsin antitrust 
law enacted by the 1921 legislature at the request 
of Attorney General Morgan constitutional and 
overruled demurrers interposed in an action com- 
menced by the attorney general against an alleged 
combination of tobacco dealers and wholesale 
plumbing houses. 

At Milwaukee a motion was made by the attor- 
ney for the defendant millwork companies to make 
the attorney general’s suits “more definite and cer- 
tain” in their allegations. The order to make the 
complaint more certain was signed Tuesday in the 
Milwaukee circuit court by Judge Oscar M, Fritz. 


FORMER PITTSBURGHER SOUGHT 


PiTrsBuRGH, Pa., June 6.—At a recent meeting 
of the directors of the Retail Lumber Dealers’ As- 
sociation of Pennsylvania it was announced that 
Oscar C. Harris, who was in the lumber business in 
Pittsburgh and western Pennsylvania fifteen years 
ago, is wanted in connection with the settlement 
of an estate in Jacksonville, Fla., and information 
as to his whereabouts is requested. Any lumber- 
man that can give information as to Mr. Harris’ 
residence will help a good cause by notifying Miss- 
ing Persons Division, Room 228, City-County Build- 
ing, Pittsburgh, Pa. 


THE VALUE of the aluminum produced in the 
United States in 1921 was $10,906,000, com- 
pared with $41,375,000 in 1920, according to 
the United States Geological Survey. The de- 
erease is attributed in part to curtailment of 
the use of aluminum in the automotive industries. 
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Latest Reports on Lumber Prices 





MICHIGAN HARDWOODS 


There have been advances in beech, No. 2 common, 6/4 and 8/4; birch, No. 1 common, 4/4; soft elm, No. 2 common, 6/4 and 8/4; hard maple, No. 1 


























common and better, 8/4; soft maple, No. 2 common and better, 8/4, and in end dried white maple, FAS and No. 1 common, 8/4. The following list 
represents prices f.o0.b. Michigan mill points prevailing during the last week: 

FAS Selects No. 1 com. No. 2 com. No. $ com. FAS Selects No. 1 com. No. 2 com. No. $ com. 

Bass woop— Sort ELM— 

4/4 $ 70.00@ 76. 00 $ 55.00@ 60. 00 $ 40. 00@ 45.00 $23.00@25.00 $18.00@20.00 8/4 85.00@ 90.00 70.00@ 75.00 55.00@ 60.00 33.00@35.00 
6/4 + 75.00@ 8 60.00@ 6 00@ 60.00 25.00@27.00 19.00@21.00 10/4  95.00@100.00 80.00@ 85.00  65.00@ 70.00 38.00@40.00 
6/4 80.00 a5, 00 65.00@ 70. 00 50. 00@ 65.00 28.00@30.00 19. ».00@21. 00 | 12/4 105.00@110.00 90.00@ 95.00 75.00@ 80.00 43.00@45.00 
8/4 85.00@ 90.00 70.00@ 75.00 55.00@ 60.00 33.00@35.00 .....@..... 16/4 125.00@130.00 105.00@110.00  90.00@ 95.00 48.00@50.00 

10/4  95.00@100.00 80.00@ 85.00 65.00@ 70.00 38.00@40.00 .....@..... Harp MaPLr— 

Brech— 4/4 75.00@ 80.00 55.00@ 60.00 40.00@ 45.00 28.00@30.00 14.00@16.00 
5/8 No. 2 common and better, 32.00@35.00 12.00@14.00 5/4  80.00@ 85.00 60.00@ 65.00  45.00@ 50.00 31.00@33.00 15.00@17.00 
4/4 60.00@ 65.00 45.00@ 60.00 35.00@ 40.00 23.00@25.00 15.00@17.00 6/4  85.00@ 90.00 65.00@ 70.00 50.00@ 55.00 31.00@33.00 15.00@17.00 
5/4 65.00@ 70.00 50.00@ 55.00 40.00@ 45.00 26.00@28.00 16.00@18.00 8/4 90.00@ 95.00 70.00@ 75.00 55.00@ 60.00 33.00@35.00 16.00@18.00 
6/4 70. 00@ 75.00 55.00@ 60.00  45.00@ 50.00 28.00@30.00 16.00@18.00 10/4 + 95.00@100.00 75.00@ 80.00  60.00@ 65.00 38.00@40.00 18.00@20.00 
8/4 5.00@ 80.00 60.00@ 65.00 50.00@ 55.00 31.00@33.00 16.00@18.00 12/4  105.00@110.00 85.00@ 90.00 70.00@ 75.00 43.00@45.00 18. 00@20. 00 

hotolly 14/4 115.00@120.00  95.00@100.00  80.00@ 85.00 . $8.00@60.00 Bee. 
4/4 110.00@115.00 80.00@ 85.00 45.00@ 50.00 23.00@25.00 15.00@17.00 | 16/4 _ 125.00@130.00 105.00@110.00 — 90.00@ 95.00 " 48.00@50. ae 

5/4 110.00@115.00 80.00@ 85.00 45.00@ 50.00 26.00@28.00 16.00@18.00 | Sorr MaPLe— 

6/4 115.00@120.00  85.00@ 90.00 50.00@ 55.00 29.00@31.00 16.00@18.00 4/4  710.00@ 75.00 50.00@ 55.00 35.00@ 40.00 23.00@25.00 15.00@17.00 
8/4  115.00@120.00 85.00@ 90. 90 55.00@ 60.00 33.00@35.00 0 ea 5/4  75.00@ 80.00 55.00@ 60.00  40.00@ 45.00 26.00@28.00 16.00@18.00 

10/4 120.00@125.00 95. 60.00@ 65.00 38.00@40.00 .....@..... 6/4  80.00@ 85.00 60.00@ 65.00  45.00@ 50.00 29.00@31.00 16.00@18.00 

12/4 125.00@130.00 ob. 00 100. 00 65.00@ 70.00 48.00@49.00 “@ wee 8/4 85.00@ 90.00 65.00@ 70.00  50.00@ 55.00 32.00@34.00 16.00@18.00 

16/4 135.00@140.00 105.00@110.00 75.00@ 80.00 48.00@50.00 ee eee ENp Drizp WHITE MaPLe— 

Sorr ELm— 4/4 90.00@105.00 60.00@ 75.00 .....@..... _ ae 
4/4 70.00@ 75.00 55.00@ 60.00  40.00@ 45.00 25.00@27.00 17.00@19.00 5/4 95.00@110.00 65.00@ 80.00 ..@. <Q. 
5/4 —75.00@ 80.00 60.00@ 65.00 —45.00@ 50.00 28.00@30.00  18.00@20.00 6/4  100.00@115.00 70.00@ 85.00 .....@..... ee 
6/4 80.00@ 85.00 65.00@ 70.00 50.00@ 55.00 30.00@32.00 18.00@20.00 8/4 115.00@130.00 85.00@100.00 ..... OD esics sees 

The market for Wisconsin hardwoods and hemlock continues to show improvement. Quotations remain unchanged from last week: 
ASH— ’ FAS Selects No. 1 com. No.2com. No. 8 com. 
FAS — No. 1 com, 2 com. No. 8 com. Sorr MArpLE— 
4/4 $ 90.00@100. 00 $ 70.00@ 75.00 $ 45.00@ 50.00 $25 030.60 $14.00@16.00 4/4 $ 60.00@ 70.00 $ 45.00@ 50.00 $ 30.00@ 35.00 $18. 00@ 22. 00 $10.00@12.00 
5/4  95.00@105. 75.00 $0. 00 50.00@ 55.00 30.00@32.00 16.00@18.00 5/4 65.00@ 75.00 50.00@ 55.00 35.00@ 40.00 22.00@24.00 12.00@14.00 
6/4 100.00@110.00 80.00@ 85.00 50.00@ 55.00 30.00@32.00 16.00@18.00 6/4 70.00@ 80.00 55.00@ 60.00 40.00@ 45.00 24.00@26.00 12.00@14.00 
8/4 105.00@115.00 85.00@ 90.00 55.00@ 60.00 35.00@38.00 16.00@18.00 8/4 80.00@ 90.00 60.00@ 65.00  45.00@ 50.00 30.00@32.00 12.00@14.00 
BASS Wwoop— Oak— 
4/4 $ 70.00@ 75.00 $ 55.00@ 60.00 $ 40.00@ 42.00 $20.00@22.00 $17.00@19.00 4/4 $105.00@110.00 $ 85.00@ 90.00 $ 45.00@ 50.00 $28.00@30.00 $10.00@12.00 
5/4 75.00@ 80.00 60.00@ 65.00  45.00@ 50.00 ¥9e. 0034.00 $50.00 22.00 5/4 105.00@115.00 — 85.00@ 90.00 50.00@ 55.00 30.00@32.00 12.00@14.00 
6/4 80.00@ 85.00 60.00@ 65.00 50.00@ 55.00 26.00@28.00 20.00@22.00 6/4 110.00@115.00 90.00@ 95.00 55.00@ 60.00 36.00@38.00 12.00@14.00 
8/4 85.00@ 90.00 65.00@ 70.00 55.00@ 60.00 32.00@34.00 20.00@22.00 8/4 110.00@120.00 90.00@ 96.00 60.00@ 65.00 40.00@45.00 12.00@14.00 

BircH— HEMLOCK, No. 1, S1S1E— 

4/4 $105.00@110.00 $ 75.00@ 80.00 $ 40.00@ 45.00 $18.00@22.00 $10.00@12.00 j 10’ 12-14’ 16’ 18-20° 22-24° 
5/4 105.00@115.00 80.00@ 85.00 50.00@ 55.00 22.00@24.00 12.00@14.00 | 2x 4” 

6/4 105.00@115.00 80.00@ 85.00 50.00@ 55.00 24.00@27.00 12.00@14.00 soe. 29 058.00 $30.00@32.00 $28.00@30.00 $30.00@32.00 $33.50@35.50 $35.50 @37.50 
8/4 110.00@120.00 85.00@ 90.00 55.00@ 60.00 30.00@32.00 12.00@14.00 

10/4 fares ope yes Lead LS Hed peas ated Cs PS 25.50@27. 50 26.50@28.50 26.50@28.50 29.00@31.00 32.50@34.50 34.50@36.50 
12/4 115.00@125. f f ; i f t AO: x 
wali et: ° 929,00@31.00 29.00@31.00 27.00@29.00 29.00@31.00 32.50@34.50 34.50@36.50 
4/4 $ 70.00@ 75.00 $ 50.00@ 55.00 $ 40.00@ 45.00 $22.00@24.00 $14.00@16.00 : 5 
574 75.000 80.00 55.000 60.00 is.000 50.00 24.000 26.00 16. es 00 27.00@29.00 28.00@30.00 28.00@30.00 30.00@32.00 32.50@34.50 34.50@36.50 
6/4 75.00@ 80.0 .00@ 60. s .00@ 26.00 17.00 98 ( 

8/4 80:00 90:00 60:00@ 65.00 50:00 £5.00 28:00@30.00 16, 00017 00 28.00@30.00 29.00@31.00 29.00@31.00 31.00@33.00 33.50@35.50 35.50@37.50 

10/4  90.00@100.00 75.00@ 80.00  65.00@ 70.00 40.00@45.00 .....@..... Merchantable, $2 less than No. 1. 

12/4  95.00@105.00 80.00@ 85.00 70.00@ 75.00 40.00@45.00 —— No. 2, $4 less than No. 1. 

Rock ELM— 

Oh FO B58) cco SS ee Mat Ee ee Meee | oe xatipacon asslitte.on axrcfjanan sn02R&iiso asaahi 
4 F0.00@ 80.00 .cccccQeoeeee R * A .00@17.0 5 4 4 
6/4 75.00@ 85.00 ...... = 45.00@ 50.00 25.00@27.00 15.00@17.00 | 1x 4” $24. ove. 00 $25.00@27.00 $27.00@29.00 $29.50@31.50 $26. 00@28 00 
F 1x 6 26.50@28.50 27.50@29.50 29.00@31.00  31.50@33.50  28.00@30.00 
8/4 75.00@ 85.00 ...... ”, eee 45.00@ 50.00 25.00@27.00 15.00@17.00 » $7 606p99.6 28°60@30.60  30:00@32,00 32:50@34.50  29.00@31.00 

10/4 — $0.00@ 90.00 ...... een 60.00@ 55.00 30.000 35.00 .....@..... | 1Xigm d8'2oqp20.60 29803160 31.00@33.00  38:60085.60  30,000932.00 
~sbe ee secees @..004. 55.00@ 60.00 35.00@40.00 .....@..--. | yx79"  29°50@31.50 30.50@32.50 32.00@34.00 34.50@36.50 31.00@33.00 
4/4 $ 70.00@ 75.00 $ 55.00@ 60.00 $ 40.00@ 45.00 $24.00@27.00 $ 9.00@11.00 Merchantable, $2 less than No. 1. 

75.00@ 80.00 60.00@ 65.00 45.00@ 50.00 24.00@27.00 11.00@13.00 No. 2, $4 less than No. 1. 
e/4 80.00@ 90.00 60.00@ 65.00 45.00@ 50.00 26.00@28.00 11.00@13.00 Select No. 3, $8 less than No. 1. 
8/4  80.00@ 90.00 60.00@ 65.00 50.00@ 55.00 30.00@32.00 11. 0013. 00 Add for shiplap and flooring, 50. cents a thousand. 

10/4  90.00@100.00 75.00@ 80.00  60.00@ 65.00 40.00@45.00 . ae 2x4” and wider, 6’ and longer, No. 3 hemlock, rough, $15 to $16 
12/4 95.00@105.00 80.00@ 85.00 65.00@ 70.00 40.00@45.00 se xe 1x4” and wider, 6’ and longer, No. 3 hemlock, rough, $15.50 to $16. 50. 

Cincinnati, Ohio, June 5.—The following are = pee Sane, Mo., June 6.—The following are current quotations on southern hardwoods, f. o. b. 
average prices, Cincinnati base, obtained for oak - . QuaRTERED Rep OakK— 

flooring during the week ended May 27: aye at, 4/4 5/446/4 8/4 FAS. vgs nea $110 115 si15@izs $12: 25135 

x1%” 3x2” x24" x1 ie" 3x2” 0. 1 com..... 65 

cir. ata. wht.‘isnen 2". Hs 69 102.50 agg ca “ea “ae Mee ei No. 2 com..... 38@ 41 48 Stab 58 
Clr. atd. red SIL 12560 "30°92 oo PLAIN WHITE OAK— 

Sel. qtd. w&r ..... ..... 89.82 56.22 ..... No. 2 com... 38@ 41 480 ft 53@ 58 . ’ 
Cir. pin. wht. 95.74 ..... 100.63 69.87 70.00 Nien BRS cence . .$100@105 $110@120 $120@130 
Clr. pln. red 96.81 99.60 95.52 64.12 65.75 hdl lied No. 1 com. and 
Sel. pln. wht. 79.25 85.18 87.25 56.96 57.23 URS scicic cts $ 95@100 $105@110 $115@120 = re 55@ 58 58@ 63 63@ 68 
Sel. pln. red 76.95 .... 86.92 52.14 564.48 No.1 com... 55@ 60 60@ 65 65@ 70 No. 2 com..... 1@ 83 34@ 36 39@ 43 
no H — it eee oe a6 _ “4 34.93 No.2 com... 28@ 30 32@ 34 40@ 42 No. 3 com. 19@ 21 19¢ 2 

. eee . * eee 5 
Plain sap: Sound wormy.. 38@ 30 35@ 37 37 
MAPLE FLOORING eee $ 44@ 47 $ 47@ 49 $ 56@ 59 | PLAIN RED Oak— 
i : com... He. = ba @ 35 37@ 42 BAS oessseusc $100@105 $110@120 $120@130 
The following are current prices on maple wadaitici aan @ "= he ~~? — = 583@ 55 55@ 58 61@ 66 
flooring f. 0. b. Cadillac, Mich., basis: Corronwoop— No. 2 com..... 29@ 31 32@ 34 37@ 39 
Face— Clear No.1 Factory . cua $ 44@ ba $ aa 52 PopLaRr— — 
B/B 2146 & 2". scsi 60.00 45.00 Biden ‘Oo. 1 com..... BAG cn cacied 100@105 $110@115 @12! 
1B/tox1 eeipints: ¥35.00 +6800 20.00 No. 2 com..... "Hg 32@ 35 Saps & sel 75 80 oe 85 fo - 
i wesbenonelk 87.00 72.00 28.00 . a 0. 1 COMcccs« ‘ 
ON ee eaeet: 90.00 75.00 30.99 | Cb4nrsaep Wars Osx No. 2 com. A.. 30@ 32 33@ 35 33@ 35 
Ss scninseins aie 80.00 70.00 35.00 ee $130@135 $140@145 $150@155 No. 2 com. B.. 25@ 26 28@ 29 28@ 

DU /MGEOUL osc o avec 95.00 85.00 35.00 No. 1 com. a Sorr MaPpLE— 

SEU) okenenet 90.00 85.00 40.00 Speers 60@ 6 7@H 85@ 90 Log run . $37 $42 sad 
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VALLEY HARDWOODS 


Cincinnati, Ohlo, June 5.—The following are 
today’s average prices on southern Mississippi 
Valley hardwoods f. o. b. Cincinnati: 

GumM— 





“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati, 


Ohio, June 5.—The following are average prices, Cincinnati base, quoted on Vir- 


ginia, West Virginia, Kentucky and Tennessee hardwoods today: 


4/4 5/4&6/4 8/4 








4/4 5/446 /4 8/4 























Qtrd. red FAS.$130@135 $140 150 $150@160 
Plain "red FAS. 116@120 130120 135@140 | CCARTERED Wurm OaK— oe 
ain re 5 
[ee 140@150 $150@1 1 FAS ......... $120@125 $125@130 
— a on Selects... 2... TOS D1IO 1lO@iis “115 p1e0 No. 1 com..... 70@ 15 a3q 80 ae 130 
eeeeeee 60 @ (65 75@ 80 85@ 90 No. 1 com 70 15 ™ 85 85 90 No. 3 com..... 18 20 20 20@ 21 
Sap. “boxboards, 55@ 60 @ No. 2 com... 43@ 48 53@ 58 58@ 63 Sd. wormy and 
Sap FAS, 6” & @ --@... Sound wormy.. 40@ 45 50@ 55 60@ 65 sane. com... 80@ 32 32@ 35 35@ 38 
wider ...... 49@ 52 538@ 55 60@ 65 a ae 
Sap No.i com. 32@ 35 384@ 87 38@ 40 | QUARTERED Rep Oak— and better... 35@ 38 42@ 44 42@ 44 
Sap No.2com. 23@ 25 24@ 26 24@ 26 area $115@120 ...@... ...@... 
Corron woop— No. 1 com..... 60@ 65 |..@... :i@..; | M4 
FAS, 6” & wdr.$ 55@ 60 $ 60@ 65 ...@... so. ... 40@ 45 SRR ccna acts $ 75@ 80 $ 85@ 95 $ 90@100 
NO SCO. +60 40 42 44 ae cadence Ie 3 Cee ccs 50@ 55 60 70 65 75 
No. 2 com naa 80@ 88 82@ 85 ...@... | pram Waite aNnp Rep Oak— No. 2 com..... 82@ 35 35@ 40 40@ 45 
. BircH— 
13 te 17°... T@ 20 ... one. DOE. cncnves $125@130 $130 135 $135@140 
9 to 12”... 60@ 65 “oo ee ee Selects ....... 90@ 95 Bo 100 95@100 es cae a ate $110@120 $115@125 $120@125 
QUARTERED WHITE OAK— No. 1 com..... 75@ 80 78@ 83 80@ 85 No. 1 com..... 60@ 65 65@ 70 T0@ 75 
eee $115@120 $120@125 $125@130 No. 2 com..... 42@ 47 43@ 48 45@ 50 No. 2 com..... 35@ 40 40@ 45 42@ 45 
Selects niet so 95 95 100 100 105 No. 3 com..... 20@ 22 25 @ 28 28@ 32 Brrcu— 
Os & COM. cee Sound wormy.. 45 47 55 6 6 
No. 2 com... 42@ 47 47@ 52 52@ 57 | RAS coon eee $ ing 80 $ og 85 § og 85 
UARTERED RED OAK— = | ae ee oa 
" BAS oe eesee. SILO@N5 Qe. «Que. “eo cciaiiemniaiaiina iia No. 2 com..... 30@ 35 35@ 40 35@ 40 
o. 1 com..... 55 vire@ass soale<s | TE eecucsen- WH ASH— 
No. 2 com...-. 38@ 43 ...@... ..-@... Saps and selects. 90@ 95  95@100 100@105 — 
- No. 1 com..... 60@ 65 65@ 70 68@ 72 | FAS -----eeee $ 85@ 90 $ 95@105 $100 110 
PLAIN WHITE AND RED OAK No. 1 com 50@ 55  60@ 65 70 
| eee $100@105 $105@110 $110@115 No. 2 com. A.. 37@ 40 40@ 45 40@ 45 fla Seen." 32@ 35 400 42 
Selects ....... 50@ 55 55@ 60 60@ 65 i > bee pe 26@ 28 27@ 30 =27@ 30 ~ ieee 45 
434 55a —_ 
Nor 2 Comic] 82@ 96 88 88 Ste 40 No.1,18 to 23" 155@165 175@185 180@190 | “'ckony pe 
No. 3 com..... 20@ 22 23@ 25 25@ 28 Boxboards, | No.1 come... ise 0 30° 70@ 80 
m.. wormy .... 30@ 382 33@ 37 385@ 38 13 to 17”... 115@120 ...@... ...@... | No.2 com..... 11@:.. 85@ 40 35@ 40 
OPLAR— 
ee $ 90@ 95 $ 95@100 $100@105 | passwoop— | WaLNuT— 
Saps & selects. TO@ 75 75@ 80 80 85 |. ee 240@25 
No. 1 ee 50@ 55 55@ 60 60@ 65 fee $ 85@ 90 $ 90@100 sscouses Selects ....... Too Gieo ett 780 +750 aie 
No. 2 com. A.. 33@ 36 35@ 38 38@ No. 1 com..... 50@ 55 55@ 60 60@ 65 No. 1 com..... 1 — = .- 125@130 
No. 2 com. B.. 22@ 25 25@ 28 28@ 30 No. 2 com..... 32@ 34 87@ 42 40@ 45 No. 2 com..... 65 
| 
CYPRESS REDWOOD 
The following are current f. 0. b. Chicago prices | YELLOW CYPRESS— | The following are the prevailing redwood 
on cypress : wee oot. HAT, 6/4 oxaf!* prices, f. 0. b. Chicago: 
wuliaatalewaaa 5 5 y | 
GULF COAST RED CYPRESS— Selects f2222222: T3a80 85@95  95@100 | ee OS ‘ 
New Grades NO. 2k SHOR. o.<i0 47@50 60@65 68 75 3°-7° 8/20’ 3°-7" 8/20’ 3/20’ 
Factory Random Widths— | Size— ii 
No. 1 com..... 32 40 42 2 ares $25.25 $42.25 $22.25 $39.25 $33.25 
Factory No. 2 com..... 25 28 30 | x5" ........ 28.25 45.25 26.25 43.25 38.25 
Tank FAS Selects Shop Bow Peck | No. 1 com. No.2 com. | — Jeaee uae 27.25 44.25 25.25 4225 37.25 
4/4 ....$118.50 $106.50 $ 76.50 $46.50 $26.50 $26.50 | 4x @ & BY cece ccc cece $38 | ea ot less than 10 percent 8- to 7-foot; balance 
5/4 ..... 123.50 111.50 86.50 56.50 29.50 28.50 | 4x10 & 12” 47 38 | oot and longer. 
6/4 ..... 126.50 114.50 89.50 59.50 29.50 2850; ~ © ~~“ “"77Ttrrtterereers For specified lengths, add $2. 
8/4.... 135.25 122.25 Re 87.25 30.25 29.25 | ee Bungalow Siding, S$1S2E 
10/4 .... 141.25 128.25 2 20 weeee eens |  $§t. Louis, Mo., June 5.—The following are | Olens 
19/4 .... 141.96 128.26 108.25 78.26 ..... «00. | tin : eb. St Louie: | — ee : 
16/4 .... 146.25 133.25 108.25 78.25 ..... ..... | Current quotations on cypress f.0. b. St. Lows: | 3/7 8/20 3/7 8/20 
| GULF COAST RED CYPRESS— Ch ae $43.25 $46.25 $41.25 $44.25 
Boards 4.1 No.2 No.3 | New Grades x 8° 2.222! 5038 53.25 anos 31:35 
96 ti OP aici ctnctiainadinds $45.50 $35.50 $29.50 | Factory | %x10” 52.25 55.25 50.25 53.25 
Factory | %x 8" 2.0... 66.75 69.75 64.75 67.75 
Finish, S28 | Tank Selecta Shon Bor | %x10" 2.1... 68.75 71.75 66.75 69.75 
Me cscwswden $123.25 $74.75 $44.75 $25.50 | %x12”...... 70.75 73.75 68.75 71.75 
a ne heart A B o D Se) dxpatanans 128.25 84.75 54.75 28.50 | For rough bungalow siding, add $2. 
x4- to 12” | Me aihead 131.25 87.75 57.75 28.50 | = <_ 
dom. lengths. $108.00 $100.00 $90.00 $80.00 $62.00 | $74 <1. ..11t! 139.25 95.50 65.50 29.50 | ina soltlgecntiis a 
1x2- to 11” spec- i ae. 144.25 106.25 76.25 een | 8/20’ 8/20’ 8/20’ 8/20’ 8/20’ 2/20° 4/20’ 
ified widths, oC Seer ce 144.25 106.25 76.25 1” 1%-14%2" 2” i” 1%-1%2"” 2” a 
‘ oo Igths. 108.00 100.00 90.00 80.00 62.00 TOUS wxuwecsaes 149.25 111.25 81.25 w idth— 
x12” random ee CAME 0 ko Gade edhe ede baewawaekue $24.50 | 37 ccccceeee $87.50 $94.50 $92.50 $80.50 $87.50 $85. $72.50 
lengths ...... 115.00 10000 96.00 98.00 OROD | Se re ee | visor 96.50 "04.50 82.50 80.50 87.60 ‘14.50 
For 5/4, add $5 to above prices; for 6/4, add $8; Clear heart A B 98.50 30.50 $4.50 1, 30 39 30 Hare 
ser f/4, re $18; for 6/4 and 6/4 "D" grade, 248 | 134 to 10°.$106.75 § 96.75 $ 88.75 $78.75 $60.75 98.50 96.50 84.50 93.50 91.50 76.50 
or 8/4, add $ 2x12” ..... 118.75 106.75 96.75 86. ue 67.75 | ae Ro 85.50 94.50 92.50 77.50 
» 5 ae 2. 50 88.50 97.50 95. 
YELLOW CYPRESS— | a piney ry Lt iy a Herat ware | 98.50 96.50 84.50 9250 90.50 7650 
Factory Common Guatie~tead Short Finish—Rough—S2S or S4S 
No.1 No.1 No.2 No.1 No.2 Nos | —s. =; Ule Se - 
FAS Selects shop common common | 1x 4 to 10”.......eeeeee: $43.50 $33.50 $27.50 | 3°46" Be S46" 59 Ba Os 
of} — Pe $ bey he ed "—e. ery BONS” Vio wwninsdnaenneons 50.50 38.50 27.50 | wiath— se 7 *-8" 
/4... 11 ; 2 . ie | 3 Pi 50 54.50 $64.50 $52.50 
6/4... 110.00 95.00 65.00 45.00 30.00 Siding, Flooring Etc. 5 & 6.12. 49.0 59:80 738.50 "66.50 "54:50 rs 
8/4... 115.00 100.00 70.00 50.00 35.00 ; A B Cc SD <M. eens 54.50 64.50 61.50 71.50 59.50 69.50 
10/4... 125.00 110.00 80.00 50.00 35.00 1x4, 6 and 8” drop siding, See veivenes 65.50 75.50 72.50 82.50 70.50 80.50 
12/4... 125.00 110.00 80.00 50.00 35.00 flooring, ceiling, casing ht Sa wencouw's 67.50 77.50 74.50 84.50 72.50 82.50 
ONG GOOG. cc ctctcescee 107.25 $90.25 $81.25 3 to 6” 44.50 54.50 51.50 61.50 49.50 59.50 
Boards , %x4 and 6” bevel siding. 49.25 42.25 37.75 | - A 
No.1 No.2 Bungalow. siding, from | 3 & 4” 42.50 52.50 49.50 59.50 47.50 57.50 
commen Cnminen 1%x8” stock.......... 72.25 63.25 59.50 | ] coeceeee aoas ren ‘an an ones 61.50 
* " wai  ... Cae Cee fl ee a ee eee lll Cl a erate 4.0 54.50 51.5 31.5 “a a 
Ix 6-, 8 and 10-inch........++++. $48.50 $35.00 No. 1 Cypress Pickets BE eters 40.50 59.50 5850 €850 S00 ones 
WRREONOND. hose ccceseveacéuseves 54.00 40.00 at ” Ps ma = ~ tgp a 
Peck 1%,x1%” 14%4x1h” ye = cwwnaded ar pe oes pip ph 17.50 
? -j at 46. PAD avavuecs 52.5 2.5 50 5 9.5 79.50 
I-inch random peck.......ceccscccccccccses $27.00 | soe Peetanin kes = ro er . yes | “ste @ 39.50 49.50 4850 SABO fens oene 
Panel Stock, 8” and Wider } Other specified lengths, add $2, 
Cincinnati, Ohlo, June 5.—The following are %” yy” ae _ a? Shop, Rough, or S2S, Random Width and 
average prices today f. o. b. Cincinnati: $45.50 $53.25 _ $6 50 $85.25 Length, 8 to 20’ 
| ” view “we ” ” ” ” ” 
RED CYPRESS— | Nat By S8eOt icc cciccictccvcceccsccccscetedie $9.10 | Width— : '% Wa 2 2% 3 4 5&6 
Rules of March 18, 1922 YELLOW CYPRESS— | 5”& wdr.$42.50 $52.50 $52.50 $45.50 $75.00 $73.00 $77.00 $81.50 
Factory See 5/4 = 5/4 GJ OBS OSS Short Stock, “A” & Better, Rough, S2S, 
Selects Shop yas  sinlayenn tes’ 7 7 7 a a $48, or T&G 
1” $28 ; 5 5 Select ........--- ) 5 ° e 
me isan ss ie TT e ere : "aia $45.00 iti-_,...... 42 2 a 30 70 | PS 1 on -—1ig 6 1% ary 
nish—S1S or S2S No. 1 common..... 30 ” 49-54” 54_98” ” 49_54” 4_9G” 
Clear No. 2 common..... 22 25 25 28 With 20-40” 42-54” 54-96” 20-40” 42-54" 54-96 
Heart A B C D Boards | 3 & 4”....$37.50 $44.50 $54.50 $44.50 $51.50 $61.50 
1x4 to 12 126" 128” 1”10” 1012” a éeronnece poy 46.5 = pee oS an os 
incld. S28. $107.50 $99.50 $91.50 $79.50 $61.50 | no 1 common....... $37.50 $37.50 $38.50 $46.00 | & “"c°77"* am tne an oe an ae 
Common Grades, Rough No. 2 common......-. 27.00 28.00 29.00 31.00 | 10” eis 5 55.50 62.50 7250 64.50 71.50 81.50 
: No.1 No.2 No.3 Peck -| 32" \....... 57.50 64.50 74.50 66.50 78.50 83.50 
OT Agee kereieeas ee SPECT Tere rte cere re $18.50 | 3 to 6” 34.50 41.50 51.50 43.50 50.50 60.50 
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SOUTHERN PINE 


Jacksonville, Fia., June 5.—Following is a recapitulation of f.o.b. mill prices realized in this territory during the two weeks ended June 3: 


























Weck ended June 3 May 27 Week ended— _. dune 3 May 27 Weck ended June 3 May 27 Weck ended— June 3 May 27 
Partition 
Flooring me , Boards Boards 
1x4 ~ ~~? tter..... 44.52 43.50 No. 2 common— 
1x4 B&better . $41.92 $40.88 1 com. 36.89 35.00 BEébetter— 1x 6 D4S 19.99 19.67 
0, 1 com 34.99 Ne 2 com. 18.43 14.00 lx 8 D48S 46.71 46.67 3 Bettere nee 4 Oe 9.67 
egy enccnia Bt 15,27 on . 18.43 PG 5 illite 4971 44.00 3 eee 21.25 19.20 
No. $ and cull..... 7.00 Siding 1x10 Rough .....: ; 46.00 <> cereP «><. Oe 
5/4x3 No.1com.... 39.50 ..... 126" Novelty- 1n86 O68 4.505055.) 54.27 49.12 p> 9 ae 21.00 20.00 
1x3 B&better sap 1x6 B&better ..... 40.25 40.00 1x12 Rough phaatene 2 sais 48,00) 1x10 Shiplap ..... 1) 
rift ....... 68.50 65.00 No. 1 com.... 36.72 34.75 tn we 46.25 1x12 D48 ......... 21.80 20.00 
B&btr. flat... 54.49 49.47 No. 2com.... 21.12 18.84 | 574. 2 D4S.............. 50.00 1x6 & up D48..-. . oe. 21.25 
No. 1 com, flat 40.81 39.03 INO. BO COM: «0:0. 06: 010% 7.00 ie Oa. 50.00 1x8, 10 & 12 DAS. 23. Perr 
No. 2 com. flat 15.28 13.49 | Bevel— Seen oO ...:.:+.+ cence 50.00 ne or +) + 
No. Sand call B&better ......... 19.40 ..... 5/4x 5 D48 RAPS SSP) BS 50.00 O/EEG TOE c6.6 oc.e svc S| | 
flat | 7.50 5.50 No. 1 com......-. 1 5/4x 6 D4S ll. lll Lill) 48.00 | Ne. 3 common— 
1x6 No, 2 com.... 21.24 18.27 No, 2 com........ S00 oases 5/4x 6 Rough ...... ..... 50.00 tae to 12 P48 Ws ices 13.55 
No. 3 and cull..... 10.11 | %26" Square edge-—— 5/4x 8 D4S 48.00 1x8 D4S......... 14.00 ..... 
~ B&better ......... 25.52 23.00 5/4x10 nel 55.00 No. 3 & cull— 
Ceiling te ee een 19.55 19.40 | 544x19 pas . 221i 20! 5500 3 aE Pere 6.50 
1x6 No. 2 CoOm.... eee; 17.65 No. 2 COMMS ccs awe 8.00 8.50 5/4x12 Rough Cees : 55.00 1x4 D48S ee eee a ee a ee 7.50 
1x4 B&better . 45.00 44.00 ; Roofers é 126 16. 22 DAB ck 00's 12.00 
Jo. 1 com.... 35.00 36.36 eC Woe BOM iwi BIO nes: No. 1 common— > e Shi 
No 2com.... 1812 1694 1x 6 No. 2com.... 20.05 17.71 Ix 6 to 12 D4S........ 38.00 ngles 
“x3Y, D&better ..... 36.33 33.76 1x 8 No. 2 com.... 20.00 20.33 1x 6 D48......... roe 4x18 No. 1 pine.......... 3.75 
owe tcom.... 200 sale 1x10 No. 2 com.... 20.00 ..... _ 1x10 D48......... 41.00 ..... 4x18 No. 2 pine.......... 1.40 
No. 2 com.... 12.50 12.92 Boards ante oan pee guest “22> ree Lath 
%x3% Bkbetter ..... 25.12 25,18 Bé&better— of X12 DES .... es 45.2500 «6... 4’ No.1 std, kiln dried 4.32 4.24 
No. 1 com.... 21.38 21.29 he ie | 49.33 46.61 No. 2 common— ie 4° No. Letd. air-dried. 8.68 ...,.., 
No. 2 com... 9.91 10.05 ae et): a re ea 46,00 i S DES siccccie TZ 13.25 2" INO. 1 OTH, GROGR 6 6 sow ae 3.18 
Me, BOOM. 5. +5505 4.50 2 ees 46.67 46.67 5 eerrrerers - 16.00! 4’ No.2air dried.... 1.75 ..... 
The following f. 0. b. mill prices are taken from sales reported during week ended June 3 in sections named: 
L 
Bir- Hat- Kaw Bir- Hat- Kan- Bir- Hat- Kan- 
Alex- ming- ties- 8a8 Alex- ming- ties- aas Alex- ming- ties- 8as 
andria, ham, burg, City, andria,ham, burg, City, andria,ham, burg, City, 
La. Ala. Miss. Mo. La. Ala. Miss. Mo. La, Ala, Miss. Mo. 
Flooring Fencing, S18 Dimension, S1S1E 
1x3” EG A . . 222. 76.00 76.00 ..... No. 1; See", 0FR!  csesas BOGE. sacss ances, TORO No. : 5 ee 
B&better . 66.53 64.49 ..... 64.14 Other lengths ............. 87.50 31.72 ee: 
Fe ewsees - seve geese 70.69... Cue | ale gee SOOL cece scene Garee 22.38 26.02 
c : .... 50.86 ..... 51.00 Other lengths ..  ..... s+ cee. 82.78 25.59 29.51 
DP wiwens se ne .---- 52.00 ..... 55.08 No. 2 (all lengths )— . ae ees 
No. 1 ......-- 56.50 52.00 .....  ...-. OC Ere 15.95 21.00 16.58 16.06 | No. 3, : 15.00 
No. 2 seve ceeee 24,50 ..... 2.005 RB eco ene a are 21.03 22.00 21.51 21.37 15.00 
FG B&be tter Sse oe ..... 52.61 52.64 54.43 No. 3 (all lengths)— 13.75 
BD ntsteegoerwne 50.00 were cerns wee 1X4”) oo. eee 12:70 wewes | S298" "Eee hans 
D Lagayees rawhe dalek “gees 49.50 WHO” onda hades 15.55 14.50 16.14 15. osees 
Nol 2 0 $8566 15588 1790 34200 Boards, S18 or S28 - — 
1x4” HG, A : cing. PRBIOO. Kauiew,  arores NO: Mir AO COlde sé 6000's cite COMO). oceccs cision Longleaf Timbers 
B&better ..... 60.73 55.00 ..... 61.40 x8”, 14, and 16? ..00:0% SGBT kssss obsas, Boles : ‘nm ek a nga 
 ciraeeckats OS eece, come vaca Other lengths ....... .., 40.08 8686 90.85 | “°,) 90-EG6, 668, 90° and under =i 
ae SOCeeereceEeerrar .°  meneganene 1x10", 14 and 16’.:.. 8048 ..... ..... 82.68 ge ETRE RS ee ane aes rove seece BED SBE 
FG B&better ..... 45.32 44.10 45.53 46.55 Other lengths ...... Dias. sates waren Cae "ERRATA RAB os wi Re 24.88 ose 
BS vcmeccecnees 45.00 ..00. 0 cus 2 1x12”, 14 and 16’... 42:75 lc... 0 lle.) 42.01 ~~ “Sida emosioedeitese se . 29.00 29.64 
DS. cucckewean es wiwiewar sueee See Other lengths ........ Siena Gasee sehen SEREDREE ne. See HR Sees a ecient see rere eeeee  B1LT3 
CO! 37.03 387.14 39.61 ... No. 2 (all 10 to 20’)— 
No 2 1... . 23.94 16.80 18. 11 23.41 ae. 00 EE ots caweeice ee. oe pena ; ae aa Shortleaf Timbers 
No. 3 1.1... vases 1250 10:24 72... Mc vcangunsienenes 22°15 20.00 22:38 21.94 | No,,! S48, 20’ and under— 
1x6" (No. 2, CLM oe ETE Dooce 1x10” 1... see eeeeee 22.83 23.00 22.57 22.51 Be tenet eee e ee eee veoes 21,51 
No. 3. O.M. ... 16.00 16.238 inci MG oc casmoncne aes 24.89 22.50 23.75 26.41 
a 7 i No. 3 (all lengths)— ‘ ” Plaster Lath 
Jeiling Oe ae ee a «sts oie, “BOO ESO. s5c%.5 (in oe aD: | a ee 4.69 4.75 4.94 4.69 
x4" B&better ...... 86.50 40.25 40.08 41.67 “i ae ha Os: rer een ae ae ret lh Readies a Re ee ae 
No. 1 ...... seas EOD saves oveve, CHOO Pee WORE PIR Cae cee Pn : . 
ie ©”... sien BOO cose  aaues Roofers ' ne See 
5x4” B&better -.... 87.61 39.00 40.69 388.91 | No. 2, 1x6” ........... ee ee eB 14.50 «0... 0.1... 13.95 
Mae 0. .s. cesses 34.46 37.00 35.87 33.75 x8” I a et eee b...more esses teensy 
No 2 000! ‘* $6131 18:00 ..... 16.77 Shi 12° and longer......es- sees peeers 18.00 
No. 3 ....seeeeee Sexes Marae P00) canon niplap 
%x4” B&better ........ 42.53 ..... ..... 49.00 | No. 1, 1x8”, 14 & 16’... 80.73 ..... ..... 30.41 (All 1x4 and 6” oe Material 
No. 1 ...ccccecee 39.00 ..... eis Aaah Other lengths .. oe oe aeex 29.12 a ae = 
No.2 2.000000? ee agag 1x10”, 14 & 16°.. 33.00 ..... ..... 32.60 B&better, 9 and 18’. icone CAO avian S686 
me Other lengths .. ..... ..... 30.50 29.33 WO OG Ze a vikc6ic es 00:5 csaee fateewa Oe Lowe. 
Partition No. 2 (10 to 20’ )— ‘. SR ee eT eee re aera 
1x4 & 6” B&better .... ..... 50.25 48.18 47.18 i pare 22.78 22.00 24.00 22.75 2 Ce: i ee tet-é  “kekse sets) 
Mik, E veasvaneors SID TITY 39100 35.46 - earns 22.65 21.25 ..... 28.10 OF ig weeeeen rte scnes siiss tae 6600 oo, 
No 2 (iit aoe eee. 01-50 — «se No. 3 (all lengths)— 5’ & mul’ples........ Sina. cegutel heateies pcre 
wet te i eres sees OS" 87°00 a 4 eee 18.35 17.50 ..... 18.09 NO. TD, OO TS ses cass OO. CEOO 5..,; 
BAO” sniv ssoveachere 18.12 18.00 ..... 18.38 o’ & mul’ples........ oeeee soe coon 26.22 
Dovel Shtine Grooved Roofing No. 2, Random...... shee wake See 
4 xh” pe better ........ 80.00 cebai, wees  deaccss No. 1, 1x10”, other Igts. ..... oie Javess SOOO End Car ‘Tanta 
_ 1 seh eee es ne raped Dimension, S1S1E_ Bé&petter, 2x0", 8’ Or TS" sks hides veer 45:00 
RM ee Sia have Sis) SIe Sie ; a oem No. 1, 2x 4", 10" scsi 2578 ...0 24S Boas 
Drop Siding . Se eee 24.50 25 ; 41 N aw % on Decking 
int or 6° Babetter.... 41.81 4600 4047. 41:98 16’ eee tt’ 25, 41 25.00 25.98 26.25 No. 1, 2”, 9,10, 18 or 20 dares rae waa 2a 
BO; Fo cesses 36.60 ..... 38.26 39.02 18&20"  .. 27.22 27.50 28.86 28.95 Car Sill 
<< Giehaeeieey D512 91°34 2419 25.06 10’toa0” . 37.24 ..... 2400 ..... | sen samen . 
ar etext eee as ~~ 2x 6”, 10’ ...... 21.86 21.75 21.73 20.78 gh ar , 
; eeu “GAM ened 21.49 ..... 21.63 22/51 oa mgt Rea e nae etek cain 30.00 
Finish (ae 2198 21.75 22:10 23:17 i o ake ptt tthe nee 35.00 ..... 
Fi es 18&20° 23.67 22.00 23.67 24.53 Up 0 »¢ to: 36”... eres eccee sce mee 
Se |. SSere: -‘wueeiees . apse, AS , so ; ‘ ike SM ics. tugo9i a aserw'ei6 Sieree' se 34.50 
5/4x6” 57.00 10 to20 ' 24.03 mir ye ee 20.75 eae: © Up to 10” 88 , erase me fn Pe re = 
age A a ar ws 6409 aie. |, | Serr 25.00 ..... 28.11 25.47 Up to 12” 34 + SE cones, Po sces ar QA 
G/i & 8/4x8".. boa! 08 1 ae 23.63 24.00 23.09 24.39 = se steee ceeee seeee 85.84 
lap PbcxPom Sang ib gaaniae meee PaO sees Ss aeee WG? score 35 24.82 24.00 25.45 24.94 Stringers 
B&better Surfaced— 18&20’ .. 27.22 26.00 26.74 27.95 | 99 p % 
1x6 to 12”.........05 senen wivve MBME weees a, ees on | eee 
IRE - sheers audioeers 53.64 ..... 48.00 53.40 x10" 90"? 55.00% sos0. sse.. 24.08 23.20 i oe os En 
1x6” 11 iiiti 51.61 ..... 51.76 53.48 eee 25.66 ..... 24.42 24.77 ve aa a me cece eaESe, “Saeas | Rees Se 
TXB’ oo csv eccsewocee 52.82 50.40 51.84 54.17 16’ eee 25.78 26.75 25.72 26.96 Caps 
1x5 and 10°... 222252! 58.26 55.00 48.27 60.35 see * Sues eee BEG S6.28 ”, 20° 
PEIO" ooo tees cece cu en 58.30 ..... 59.61 60.58 10"to20" . 27.22 ..... 25.00 ..... — rn ee = ae 
1%x4 to 12”......252: 2. "Tt 4B ¢ 4 9x12", 10" oo ..0s B70 escce. cones OS Shas pai Poa oe teers eee e  ceeee 35.28 
3, Slimane minihy nee: ee OTIS 11.1) S¥o% Be7g | No 1 14", 20" and under 0002 ltt) S22 
5/4x5" & 10” ...... Peer. = eet 16° weees 28.51 ..... 26.56 29.26 Ti 
5/4x12” ....... iwc cues dueve MONON: cnet 18&20").. 29.92 ..... 29.89 29.31 | gion ey - 
15x4 to 12”.......... SeGs eesarer vais OE 10’to20’ . 29.92 ..... 30.39 ..... | 6x8”, 8’, 90 percent heart ..... .....  ..... 28.50 
A Se ras.” ers Ba a oe oe 
6/4 & 8/4x12” ...... seine eee a? ROO) se -sercs teens . veeee 22.75 23.19 
_ tg co) Big) cc) ia ait | CYPRESS SHINGLES & LATH 
re bees eae cacti a. okies cc, a ‘ 
1x6” 112i! CEE oe... ae 2 oe Cincinnati, Ohio, June &.—The following are 
BY vcksdciccontases 38.95 1022) INI) 45.00 ea etate 19.47 :.... 20.94 19.88 | 2verage prices today f. 0. b. Cincinnati: 
1x5* ME SP ca sixesans 41.25 45.00 16’ ...... 20.01 ..... 20.58 20.04 | Rules of March 18, 1922— 
ererrerrrreer 43.25 47.07 16@20° .. BEST ..... 2196 21:59 
ee to 12 Tee BBOD osccs  vsees P 10’to20’ . 21.64 ..... 18.00 ..... Shingles 
F. -. 4 ” e . 
% an x o 12 .. 48.00 pads ee 53.00 2x 3”, 7, seen phy ere ee: | Bests Primes Economies 
ates and ene Poseeees 22.43 ..... 22.26 22.70 | on ps 
B&better— 16° ...... 28.42 ..... 22.82 2483 | 3, ccrss+ee> +++ -$5.50 #2. 30 re 
co ae 60.49 60.00 56.37 60.58 ISH20,-- 26-06 ..... 2281 26.50 |, vscosc eee: -- ed en 
Sand 107° 22.22252212 61.18 60.00 61.00 64.38 et et Meda tf Eeneetenase ees eee 
aehe wah Peg ~ Bee = tlie ner _ cai 
B&better— “ae er pee > 28.61 11111 29°43 23°57 Lath, %6x1//2" 
x4 and 6”....... pais t csccce we ech 18&20’ .. 24.79 (1.2: 99°50 25. 09 No. 1, 4-foot No. 2, 4-foot No. $, $2-inch 
Dig, 2G Bee OP. ice ncn POND cece *0°0on0” . “SCF ok cis ; ‘ $8.75 seids) $3.65 
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The following 








ARKANSAS SOFT PINE 





are current f. 0. b. mill prices for Arkansas soft pine made during the week ended June 3: 























Flooring Finish—Dressed Dimension—S&E ‘ Ceiling and Partition 
- Edge grain— 1x3 1x4 B&better C No. 1 No. %,” ” ” wn 
H WAY cog $62.00 | x8" oc seeeeeeereseeeess $56.50 $49.25 | 12, 14, 10, 18, 12, 14, 10, 18, a a =” 
B&better 00 | 1x RE ER 60.00 53.25 B&better .. * 25 $52.50 
. OE bie iat San ete as SEOO FE, 100 TAO ccccwcascccsas 65.50 55.00 | $25.00 $26.50 2x4 $21.50 $23.00 Ne «erie iss te me ey 
0 OE ease ereksdes sb cue 49.25 | 1%, 114, 2”x4 to 8”....... 70.00 ** a3 a a ap 4 eo ae 2 Boacoots ** 90.25 #8 91°00 
. y, 9” ” ** 2. .d! .25 -2t Y a 
0 Flat grain— “a VA. 1, SB, 26, 19".... TL 24.00 26.50 2x10 20:00 22°25 Lath 
5 BAbGMOR. 6606 eccaws 6. 58.25 © 47.25 Fencing and Boards 25.00 27.00 2x12 21.00 22.75 Kai Ne. 
: Y ccccccececeeeseres = bs pp is tn’ tek oe a ee ene ere $5.10 $4. 00 
‘Ser a orarer ee eee ae oh. . NO. S NO. = i 
I ge chad $26.50 $15.50 $13.00 S2S&CM age Molding 
Casing and Base BRE. Sductuancewns 28.00 21.50 15.50 No.2 No.3 | 15” and under....... 33 percent discount 
B&better Me viwsecweiueue 30.00 23.25 17.00 PGs ccaretdekawss $30. oo $22. 15 17.00 1%” and over........ 28 percent discount 
5 | a POTTS TTERER TET Tere UC BRA “cause tucunne 31.00 23.00 17.25 PED ischnecacaune 31.00 23.50 18.00 _— 
? PO, RCH U EK oe ROME LAN RReEeeS 73.50 BREE” ciecuecsasece 42.25 24.75 18.75 PRE sceoncnavawas 31.00 24.00 18.25 **None sold. 
0 
() 
) NORTH CAROLINA PINE 
Norfolk, Va., June 5.—The following prices for North Carolina pine have been obtained f. 0. b. Norfolk: 
: Edge, rough— No. 2 & Better No. 3 Box Cull & red heart No. 2 & better 
4/4 .....0.02.. -$52.50@54.50 $33.00 @ 34.00 $22.50@ 23.50 $19.00 @20.90 Lath, No. ] -$ 6.00@ 6.25 Roofers, 6”. $25 5.75 @ 27.00 D4sS, 6”....$57.50@60.50 
5/4 54.00@57.00 —35.00@37.00 23.50 @ 24.50 00 @. veto” oe ge tl@ 3.50 8” - 26.50@28.00 8”.... 59.00@63.00 
4 ne ere eee . 57.00@60,00 — 37.00@39.00 23.50 @ 24.50 Mee osha Factory, 2” 25.50@ 29.50 10”, 27.50 @ 29.00 10”.... 61.00@65.00 
: OT Eee ens oe . 60 00@ 63.00 41. 00@ 8.00 .@. + aE Poe | Sizes, 2 re ee 22.50 @ 25.50 iz’ < 28.50 @30.00 ; > eee 66.50 @ 71.00 
3 a 4/4— 56.50 @58.50 .00 @37.00 25.50 @ 26.50 2.00 @ 23.00 } Finished widths— No. 2 & better No. 3 No. 4 
‘ Bo eirreae catia 56,50 @58.5 35 5.50@26.! py @ 2: | Sieeetae Maes. ane see $76.50@81.50 @ 
| ee re eee . 58.50 @60,50 37.00 @ 39.00 26.50 @ 27.50 23.00 @ 24.00 } ee ee ae Miia e ¢ am finan ad he 3a @-.- 
FS cine a 64.00 @ 66.00 41. 0043. 00 27:50@ 28. 50 24.00@ 23.00 | : 2% and 38”........4. aa poet re pro ented $23.00 @ 25.50 
‘ : COI Fe vc uctcctseccnvstdedacute 50 @36. 26.00@2 14.00 @15.00 
Bark strip partition, 7” Or er «6 27 > ae 
Bark strips, Nos. 1 & 2..$35.00@36.00 en 3 @ 3.. ~~ 6 . eee. $40.75 @43.00 aaal ee 35.75 @ 37.00 27.00 @ 28.50 15.75 @16.75 
Box cocce ERMOG@iaoe Cull red HeGrt...0cc cece 11.00 @12.00 Pape TE naw ices cenawcutncece 53.00 @ 59.00 42.00 @44.50 23.00 @ 25.50 
; Duluth, Minn., June 6.—Northern pine boards and piece stuff in all grades are stiffening. Operators have announced that further advances of 
2 $1 to $3 are likely within a week. Demand is active. Quotations, f.o.b. Duluth: 
COMMON Boarps, RouGH— FENCING, RouGH— 
6° 8’ 10° 19’ 14416’ 18° 20’ . , 6" 4 a 16’ 18420" 
ae ere $63.00 $65.00 $68.00 $68.00 $68.00 $71.00 $71.00 We Bisset arene a a poe vee es 
MO ecveees 66.0 68.00 74.00 74.00 70.00 76.00 76.00 No. | igbelaneshabeaes 28.00 28.00 30.00 31.00 30.00 
Ba acne - 72:00 75.00 81.00 81.00 75.00 76.00 1.00 ” _ Besser caseves ae Lop == ye 30.68 
) NG: Be OS cece 49.00 51.00 54.00 57.00 55.00 58.00 60.00 , No 7 ie kee Sales 40.00 43.00 48.00 54.00 55.00 
BOP veaanne 51.00 53.00 56.00 56.00 53.00 58.00 60.00 No. elder deb ete 23.00 25.00 27.50 28.50 27.00 
a HES BSS BBS eee ee | toot and tone nnn °% 
No. 3, ReeRacd i s : x i q d i g , ths. 4” - 6”. $25. 
| WF on ccpes 3.00 «$1.00 «ShGe «Ske OSRED SRD a | 0M 4: C-fent and tongee, meteed lenges, Os 
} Be cxeecis 31.00 32.00 33.00 33.00 33.00 33.00 33.00 5” fencing, same as 6”. 
For all white pine, Nos. 1, 2 and 3, add $1.00. All white pine, Nos. 1, 2 and 3, add $1. 
No. 4, 6 to 20’, 8”, $23; 10”, $25; 12”, $26. S1 or 2S, add $1; S1S1E, add $1.50; S4S, add $2. 
For 81 or 28, add $1; S1S1E, add $1.50; for resawed, add $2. Flooring, %- or %-inch ceiling, or beveled well tubing, add $2. 
Drop siding, grooved roofing and O. G. shiplap, 8’ & up, add $3. 
; ’ Drop siding or partition, add $3. 
Shiplap and D&M, 8’ & up, add $2. i D&M ab led, add $4. 
No. 1 PIEcr Sturr, SiS1E Well tubing, an eveled, a 
6’ 8° 10’ 12’ 14’ 16° 18’ 20’ Siding may contain not to exceed 20 percent of 4- and 9-foot. 
: 2x 4”. iy ee ne = ba ee en po eg ie oes ee Siding run to O. G., $2 a thousand extra; product of the strip as it grades. 
ok © sscs BO00 31.00 0 32.00 32. 33. 36. 35. 
9x a 20.00 33.00 34.00 34.50) 33.50 33°50 37.00 36-00 Beaded ceiling, %-inch, $1.50 more than same grade of siding. 
} BELO” 60:66: BLsO0 33.00 34.00 34.00 34.00 33.00 37.00 36.00 SIDING, 4 AND 6”, 4 TO 20’— 
) 2x12”.... 32.00 35.00 35.00 35.00 35.00 34.00 38.00 38.00 4” 6” 4” 6” 
2x14” 35.00 38.00 = 43.00 42.00 42.00 43.00 = 43.00 = 43.00 Bé&better s sbicneuhe eee $27.75 $27.78 
No. 2 piece stuff, $2 less than No. 1; pine rough, deduct $2; D&M or S4S, CS itececacdsonnnewone 48.00 48.00 Norway, C&better... 44.00 44.00 
add $2. EM igseasdacesiucacacs 42.00 42.00 
) WESTERN PINES DOUGLAS FIR 
1 [Special telegram to AMERICAN LUMBERMAN] [Special telegram to AMERICAN LUMBERMAN] [Special telegram to AMBRICAN LUMBERMAN] 
J Py : 
: Portland, Ore., June 6.—The following are Seattle, Wash., June 7.—The following prices Portland —— Fi i 
€ o. db. mill and f. 0. b. Chicago shop prices: paid for yard items, f. o. b. mill, were reported Bt Ore., watedilien ir prices today 
today: f. o. b. mill are as follows: 
) No. 2 No. 8 Pre- 
com. com. High Low  vailing Vertical Grain Flooring 
te 4”, 10° to 16! oc ec ccc ese  SRROO BOO Price Price Price - — ” 
) 1x 6”, 8” and 10”, 16 to 16’... .:. 35.00 18.50 seal 08h ~-~anea lieth tubtaimadaie i $57.00 
1) gas (a 8 (, Cac ear eerie 26.00 19.00 Flooring EG ON 44 i's e6ia ae tkeiinawcawduwe 54.00 
x13” and wider, 19 to 16’ .....:.«+ 38.50 21.00 1x4” No. 2 clear v. g..... $51.00 $47.00 $49.00 No. & COME .22 20. c ee ccce nse ee scons 40.00 
N No. & Ne eh Ce Bis ccaa emus 41.00 SO saan 1x3 and 14x4” No. 2 clear and better..... 58.50 
soe No. 2 and better s. g. 34.00 26.00 34.00 WG MB visinxsciiasis 45.50 
1x4” ; 1 ride $12.00 $ 8.50 No. 3 8. Gi cevsaecsees Sa ~acame “anean 
| cide ail a cia lad a Sof — 1x6” No. 2 and better s. g. 39.00 37.00 37.00 Slash Grain Flooring 
SELECTS— Bébetter “0” «py 1 Er Sa ee ae 35.00 SS.00 8 wneee 1x4” No. 2 cl d ‘ 
Bz. 6” and 8”, 10 to 20’. — = . po = os Stepping x : —_ re ee == 
Be i th Rs ee ars Liat ea eco - ; i a , Be ee a 
ee 94:00 89.00 77.00 | No. 2 and better clear.... 65.00 62.00 ..... 1x6” No. 2 clear and better.............. 39.00 
: EEG” and WIGE?.. ......cceces 99.00 94.00 82.00 Finish eC iran. cease eck eie ce 35.00 
5/4, 6/4x4” & wdr., 10 to 20’. 97.00 92.00 80.00 a » or 3.00 
S/4 and wider. ....0.0<.0-e- 99.00 94.00 82.00 | 1x8 and 10”............. 5 55.00 ot a Vertical Grain Stepping 
, : Casing and base... ..6+ss. CEU aceea saan 
SHop $28 F.0.B. CH1caco— No.1 No.2 No.8 Ceiling 14% and 1% No. 2 clear and better......... 65.00 
by and 6/4.........+2-..-- $80.00 $65.00 $47.50 
RN serch tro eee 90.00 75.00 47.50 | 5x4” No. 2 and better... 34.00 32.00 33.00 Finish 
NO. 3 cece cece eens 27.50 26.50 27.50 | No. 2 clear and better................... 55.00 
WEST COAST SPRUCE 1x4” No. 2 and better... 34.00 SAG cweue 
Wee se saweksueeas Bee nteeke  eoeies Ceiling 
(Special telegram to AMERICAN LUMBERMAN] Drop Siding : - 5gx4” No. 2 clear and better............. 36.00 
Portland, Ore., June 6.—The following are | 1x6” No. 2 and better.... 38.00 34.00 ayo Na Cea ra dea She lad eGosee 27.50 
prices prevailing here today: NO. SD wee eeereeeece 32.50 30.50 31.5 1x4” No. 2 clear and better............. 37.00 
oo TTT Boards and Shiplap, No. 1 No. 3 clear ....--.- eee eee eens 31.00 
us 2 2 0 Serer er 65.00 ‘ | ee ee DN etE 15.50 12.50 15.50 
Bevel siding, %4x4..........cccccccccccce 36.00 all agalleataleteletpleii ist se00 «14:50 «16.00 Drop Siding and Rustic 
CG 36S Geka ak Aone sme ed 37.00 ” 4 . 
OO eee be Ce ee erent 6.50 Dimension, No. 1 S&E 1x6 ie. ; one and better.............. Poa 
Factory WE, Br a a5 ck ect teaseadinwands 35.00 2x4”, 12 and 14’........ 16.50 12.50 14.50 0 ee ee ae eae ar. eee : 
LS ce wid aie as Rs ea iat Ria Oe 41.00 : Miscellaneous Items 
BE ehatehed Aaeweeneewn es 45.00 Plank and Small Timbers - , Pa on 
Me che wdaisle Welcae sine Pele ners 45.00 4”, 12 16’ S4S..... 18.50 16.50 18.50 mension, 0 a Biditmnad'ae'aq aad nels : 
en a 50.00 ga12"” 12 po 16’ S48..... 19:00 18.00 ..... Pee ee errr 4.00 
Common rough dimension.............++. 25.00 Small timbers, off Rail B list.............. 3.00 
MOS NOR UO ooo so a Dac arnic ele ketal ess 18.00 Timbers, 32’ and Under 6x6” and larger timbers, off Rail B list..... 6.00 
EY CO ee inane eee ees 20.00 ONO. BAe kcincicsucccdcens 22.00 BOGO eaves Fir lath, per thousand, green.............. 4.50 
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How to Sell Better 
Lumber at Lower Prices 
without Sacrificing Profits 


The longer lengths of lumber naturally command the highest prices and 
often are in demand for work which ordinarily requires sawing them on 
the job to shorter lengths. Consequently, the lumber manufacturer, to 
make a reasonable profit, must charge a sufficiently high price for the 
preferred sizes to pay for the unused short lumber that does not seem 
to be in demand, although shorter lengths are always as good quality 
and often better than longer ones. 


Also the builder, through habit, often orders longer lengths and some- 
times higher grades of lumber than the nature of the work requires or 
warrants. By using a larger proportion of short lengths, which are of 
first quality and can be bought at much lower prices, the work can be 
done just as well and with a very considerable saving in cost to the 
owner. Incidentally, this will help to conserve the supply of timber, 
a work that requires the cooperation of every lumber manufacturer and 
user. 


The Pacific Lumber Company has ample stocks of thoroughly seasoned 
Redwood Shorts, in widths 6” and narrower, lengths 8’ and shorter, 
thickness 1”, 114”, 114” and 2”. These stocks are especially suitable for 
house siding and outside trim, and can be promptly shipped in Clear and 
A grades, at greatly reduced prices. 


We are prepared to quote prices on this very desirable short length 
Redwood lumber which will enable the lumber dealer to sell better lum- 
ber at lower prices without sacrificing profits. Write for detailed infor- 
mation on prices, sizes and delivery. 


CHICAGO NEW YORK CITY SAN FRANCISCO 
2067 McCormick Bidg. 841 No. 40 Rector St. Bldg. 
THE PACIFIC LUMBER CO. of Illinois 


LOS ANGELES 
411 California St. Central Bldg., 6th & Main Sts. 
THE PACIFIC LUMBER CO. 
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The Largest eee and Distributors of California Redwood 




















WEST COAST LOGS 


Seattle, Wash., June 3.—The forest fire hazard 
has had a tightening effect on log prices, which 


RED CEDAR SHINGLES 


Seattle, Wash., June 3.—Eastern prices, f. o. b. 
mill, are: 


are exceedingly firm. Quotations are unchanged: Per Square Per M. 
: 4 —_— 4 or 5 bunches 
Fir: No. 1, $24; No. 2, $17; No. 8, $12. Extra stars, 6/2.......$2.2 2.80 
mc TNE ata NG, $22. 10. Extra stars, Sp 343 
EMLOCK re) y No. é NIKGPA CICATS: oi cccasass 2.60@2.68 3.08 3.35 
Spruce: No. 1, $25; No 2, $17; No. 3, $12. Pertects, 672 .<.65.06%0. 3:29 - ‘a ; ‘inne 
co eae 2.88 @2.91 3.95 @4.00 
. PRPTOCUONS: oc. ces ce 3.61 4.90 
[Special telegram to AMERICAN LUMBERMAN] First Graves RiTE-GrRADE INSPECTED STOCK 
Portiand, Ore., June 6.—Log quotations: om Stars. G/2..:.6..0% 3-27 @2.81 $2.85 @2.90 
> Oxtra stars, 5/2....... 3.10 — 
Atl $7955 $16 and $12. Extra clears .......... 599 3.65 
HEMLOCK : $10, $9 and $8. PRTTCCEE,, OFS. ck ccavece 8 “ 37 


SPRUCE: $24, $18 and $12. 


WEST COAST SHOP 









4.20 
Eurekas’ y -.96@2.99 4.05@4.10 
POTTCCHIONS 35.4.0 4 <a aeae 3. 268 500" 
SECOND GRADES STANDARD STOCK 
Common stars, 6/2.....$ .55@ .63 $ .70@ .80 


ttle. W — = Common stars, 5/2..... .%75@ .83 -95@1.05 
Png me oe ee ee | a eas 1.52@1.60 1.90@2.00 
Fie _Britisn COLUMBIA STOCK SEATTLE MARKET 
6/4x2” No. 1 vertical grain kiln dried rough:$37.50 Xxexe ee sera ‘wee, reat yet 
10/4x2” No. 1 vertical grain kiln dried rough. 29.00 | Burekas (U. S.)........ 3.49 ; 80 
6/4x6” & wider rough air dried, including Perfections (U. §.)..... 3.79@3.83 5.15@5.20 
Nos. 1 and 2 select wh. flat..... 25.00 XX 6/2, 16 (Canadian) a. aa 
Spruce aan Oe, 16° OO, B.).... 288 2.30 
ge) a oer XX eurekas (U. S.). ese 1.59 2.20 
8 De eee ee 41.50 XX perfections (U.S.). 1.66@1.70 2.30@2.35 





FIR, WESTERN HEMLOCK 
AND CEDAR 


Centralia, Wash., June 3.—The following 
prices were realized on fir, western hemlock and 
cedar products during the week ended June 38: 


DOUGLAS FIR— 


Vertical Grain Flooring 


No.2 No.8 No.2 No.3 
CéBtr. C&Btr. C&Btr. CéBtr. 


128" occ $55.00 $45.00 114x3”...$58.00 $47.00 
2 ern 51.00 44.50 14%4x4”... 55.00 47.00 
RR” 5240: 54.00 46.50 1144x6”... 57.00 47.00 
Slash Grain Flooring 
PS8 cae $32.00 $29.00 114%4x3”...$48.50 $37.50 
i ae 32.00 29.00 1%4x4”... 45.50 37.50 
PEO 6b u5's 35.00 33.00 1%4x6”... 47.50 37.50 
Vertical Grain Stepping 
254, U3 GE 2x8 16 TOP oi secs oes $65.00 $52.00 
as 14a OMG GEIS” ssicmwewoaceane 67.00 54.00 
Finish, No. 2 Clear and Better, S2S or S4S 
ee aie he anon oe alee oa ca acer $52.50 $46.50 
ix a Ginn di astern is B-awie ea aac ee ee 53.50 47.50 
SE CR OD iso a ao el levee ane 54.50 48.50 
1x12" ACO OE re . 54.50 50.50 
1y¥, LAX, 8, 10 and 12" oa éciccaces 57.50 51.50 
Be aac ohop cosh. ta sare ale Ol elec aes Bn 58.50 52.50 
2m ana 6x4. 8 and 12" ics cca cace 63.50 57.50 


Cetting, CREB and C&EV and Partition 
86x4”....$30.00 $25.00 34x6”....$33.50 $38.50 


Sax4".... $2.00 27.00 S6x6".... 35.50 $056 
%x4”".... 30.50 25.50 1%Zx6”".... 34.00 29.00 
1x4”.... 33.00 30.00 1x6”.... 36.50 33.50 
Drop Siding, Rustic 
5 x6”....$30.00 $27.50 1x6”.....$34.00 $31.50 
154" 2... 82.00 29.00 cS. 41.00 38.00 
Fir Battens 
ie | a eareee $ .75 . ae, See $ .85 
Se Ws Sicawaes 80 i es cis ues .80 
Lath 
Dl, POP CNOUBAHG 666. 0:6/ssi2.6 ceislo ee ewe elseisie $ 5.25 
Common Boards and Shiplap 

No.1 No.2 

com. com, 

Lo Ds, RA DU BEI” hie kee was bw $16.00 $13.00 

BE, PAs 55 ebro tw Rxieta eleieraniee Mae ate 14.00 11.00 

i MNO Wx: ah-ciaialits ono. /u <! A/G hw ao ere RRR 14.50 11.50 

TE MD PEI oii c trac ccaivcwes 15.50 12.50 

RECs OOO BURNS hake wscwcwnwss 16.00 13.00 

; x6 and PU EG ein siais sede eons 18.00 15.00 

IMME oc caleba aula gti a acelin a elene Greet 16.50 13.50 

Dee OT LO” ooo ois edb tee 0's aorereice 17.50 14.50 
Common Planks and Small Timbers 

RR ee ic ox axes uc oer ae ia avee ae -. 50 ay 50 

ee Gs a Oo a aes we elo Baers 20.00 17.06 

oe ARS | A cg eee er ae seve 2000 14.00 

BEtO) GE, ARIS” osc st dae ses neeeic 21.50 18.50 

Common Dimension, S1S1E, 12’ 
No.1 No.2 No.1 No.2 


com. com. com. com. 

2x3, 2x4” .$14.50 $11.00 2x14”....$17.00 $14.00 
2x6, 2x8”. 14.00 10.50 2x16”.... 18.00 15.00 
2x10”.... 15.00 11.50 2x18”.... 20.00 17.00 
2x12”.... 15.00 12.00 2x20”.... 22.00 19.00 


Common Dimension, 2x4”, S1S1E 


6’ . «++ s$28.50 $10.50 ME ssreracers $16.50 $13.50 
rr 14.50 11.50 ee 6 aware 21.50 18.50 
a eo euns 25.50 12.50 32° ....0s 28650 20:50 

Common Timbers, Rough, 32’ and Under 
No. 1 Sel. No.1 Sel. 


com. com. com. com. 

6x 6”...$19.00 $22.00 18x18”...$23.00 $26.00 
10x10”... 20.00 23.00 20x20”... 24.50 27.50 
14x14”... 20.50 23.50 22x22”... 26.50 29.50 
16x16”... 21.00 24.00 24x24”... 29.00 32.00 


Common Timbers, 12x12” 
34 to 40’ .$22.00 $25.00 72to 80’ .$50.00 $53.00 
421050’. 28.00 31.00 82to 90’. 60.00 63.00 
52 to 60’. 34.00 37.00 92to100’. 70.00 73.00 
62 to 70’. 40.00 43.00 

Ties, Rough 

Ns 2a irahana eel at SI1400 TED ic ccwwnnwe $16.00 
a eee 14.00 OM Sahktare- weia sia $ 9.00 
WESTERN HEMLOCK— 

Boards, $1S, or Shiplap 


_ A eon 2 No.1 No.2 
mM. com. 
338, & age $16, pod $13.0 90 1%&1% 
Cae x 4”...$18.00 $15.00 
1x6” Seen i450 11:60 = 6”... 1650 i120 
1x8 & 10” 15.50 12.50 x 8&10” 17.50 13.50 
i172” .... 26:00 28,00 x2". 18.50 15.50 
1% x2&3”. 19.50 16.50 
RED CEDAR— 

Common Boards and Shiplap 
1x4”.....$15.50 $12.50 1x10”....$17.00 $14.00 
ORGY 60 16.00 18.00 1x12”.... 17.50 14.50 
1 ae ee 17.00 14.00 

Flume Stock 
No. 1 = No.1 Sel. 
com. com, com. 
Ce $19.00 $22. 00 1x10”... . $21.00 $24.00 
UE ice os 20.00 23.00 1x12”.... 21.00 24.00 
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CROSS TIES 


Chicago, June 7.—The following cross tie 
prices prevail, f. o. b. Chicago: 

Untreated 

White Southern 


Oak Sap Pine 


No. 5, 7x9”, 8’, 9-inch face.....$1.65 $1.05 
wo, 4, ¢x8”, 8°. Sinem face. ...«. 1.55 95 
No. 3, 6x8”, 8’, 8-inch face..... 1.45 85 
No. 2, 6x7”, 8’, 7-inch face..... 1.30 .75 
No. 1, 6x8”, &’, 6-inch face..... 1.10 .65 


Red oak and heart cypress ties, 10 cents less than 
white oak; sap cypress 20 cents less than white 
oak. 

Douglas fir cross ties, all sizes, $40 per thousand 


feet. 
Switch Bridge 
Ties Plank 
WHMOG OO ic cis cc seinen cece cise eae $45.00 
ES Ree crc rere 40.00 40.00 
POURS DE ciccwce nck eedanem uns 42.00 42.00 


MINOR HARDWOODS 


Cincinnati, Ohio, June 5.—Following are addi- 
tional hardwood prices, for 4/4 stock, f. 0. b. Cin- 
cinnati: 


= = £ 

cy 8 $ 3 = 

- oS sO ~ n a 

= => s2 5s Ss 3 

& D =e = = ~ 

Black oak.... $110 ... SOG cues “Se aaa 
ee SOM cc hes. aces es eens «ccm See 
Black walnut. 230 $160 $110 43 i 
PTs cease: eeae -ae- weed jase 40 
MEE ccsc Geek ace. eee aaah. ieee 45 
PMO” csccees Pai) SEawie. - cake lates oes 25 





*Sappy pine found in hardwood stands. 
For Editorial Review of Current Market Con- 
ditions See Page 39 


Chicago Lumber Receipts and Shipments 


Reported by J. R. — Secretary of Board of 
Trade 











MISSOURI 


SOFT TEXTURED 








ellow Cypress 





















Bs 


// T0 MOVE QUICKLY: 


15 M’ 1x5”No. 1 Com. 
15 M’ 1x6’No. 1 Com. 
7M’ 1xl2”’No. 1Com. 
| 50 M’ 5-4 No. 1 Com. 
50 M’ 6-4 No. 1 Com. 
50 M’ 5-4 No. 2 Com. 
50 M’ 6-4 No. 2 Com. 
15 M’ 6-4 Selects. 


Can surface or resaw 
as desired. 


=Wis 


Try our plain and quartered 
Oak, Gum, Cottonwood, Soft 
Maple and Soft Elm. 


Our Cypress Cuts 
Factory Costs 


Many factory men have found 
they can work in our lower grades 
(without sacrifice of quality) where 
they formerly used better lumber. 
The reason is the absence of peck 
and shake in our lower grades — 
sound, small knots being the prin- 
cipal defect. 


Again, some factories are now 
using our Cypress (at a big saving 
in cost) where they formerly used 
more expensive woods. Ask us 
about our No. 1 & 2 Common, 6’, 
8”, 10” and 12’, practically all 14 
and 16’. 


WISCONSIN LUMBER COMPANY 


Band Mills: 
DEERING, MO, 





Sales Office:— 
CHICAGO, ILL. 

















RECEIPTS—MaAy 1 TO JuNE 3, INC. 
Lumber Shingles 
PES Hic acemoats 312,792,000 68,585,000 
UE Sain Saawie wean 206,439,000 37,450,000 
Increase .....-. 106,353,000 31,135,000 
RECEIPTS—JAN. 1 TO JuNB 3, INC. 
Lumber Shingles 
DS ere 1,111,086,000 175,087,000 
BME cwcuececaaane 784,706,000 97,329,000 
Increase ..... . 826,380,000 77,758,000 
‘SHIPMENTS—MaAyY 1 TO JuNE 3, INC. 
Lumber Shingles 
RN oisrate eo Were ate 173,567,000 67,558,000 
OES wea haa a melee ee 108,946,000 27,613,000 
Increase ...... 64,621,000 39,945,000 
SHIPMENTS—JAN 1 TO JUNE 3, INC. 
Lumber Shingles 
WOE odtanwesedsecate 552,040,000 145,228,000 
BORE. wikiccionnecwee - 865,477,000 83,240,000 
FHCEGHEOG: 6.0.6 186,563,000 61,988,000 


Chicago Building Permits 


Following are the comparative building permit 
totals for the months of May, 1921 and 1922, and 
April, 1922: 


Permits for May,1921 April,1922 May, 1922 
61 153 175 





ae 
Offices and hotels 2 11 
Residences ... 259 701 635 
Halls and 
churches .... 2 1 7 
Apartments ... 95 377 371 
Stores and of- 
CS 2 9 6 
Stores and resi- 
dences ..... 6 16 23 
Stores and 
apartments.. Gax 46 45 
Miscellaneous. . 1 1 4 
, 2OtAl .ccccs 428 1,315 1,273 
1) ee 317 1,050 1,071 
PRAMC .....¢ 111 265 202 


Frontage, ft... 11,076 38,077 39,331 
CORE es weccas $2,967,750 $17,076,560 $27,029,650 


NORTHERN PINE 


Minneapolis, Minn., June 5.—Demand for 
northern pine continues very active. Industrial 
demand is much ‘better, and one result has been 
to stiffen the price of low grade boards. An ad- 
vance of $2 on Nos. 4 and 5 boards has been 
Tegistered in the last week. City building de- 
mand is strong. Mill stocks are rather broken 
and much half dry material is being shipped. 


Buffalo, N. Y., June 5.—The northern pine 
trade is fair, with an increase in the demand 





from builders and industrial plants. Mill stocks 
are low, and prices are firm. The lower grades 
are in somewhat better sale. 


North Tonawanda, N. Y., June 5.—Northern 
pine wholesalers are experiencing the best de- 
mand of the season. With their increased sup- 
plies, due to heavy lake receipts, dealers are in 
position to supply the wants of their customers 
promptly. Prices are unchanged, altho the ten- 
dency is upward. 


Boston, Mass., June 5.—There is a stronger de- 
mand for northern pine. Some difficulty is noted 
in filling orders completely with dry lumber be- 
cause of light stocks and broken assortments. 
Advances of $1 or $2 have been made on the 
higher grades. Retail yardmen are pressing for 
quick shipments, as they are experiencing an 
active demand from builders and _ industrial 
buyers. 


EASTERN SPRUCE 


Boston, Mass., June 5.—Random spruce de- 
mand has continued to improve. Prices are very 
firm. Mills have all the dimension orders they 
need for the present and will not concede from 
their base quotations of $42, for lumber cut to 
lengths; for a really difficult schedule up to $45 
is asked. Quotations, 8- to 20-foot, 8-inch and 
under, $42; 9-inch, $43; 10-inch, $44; 12-inch, $46. 
Random quotations: Maine, 2x3 to 2x7, $32.50 to 
$34; 2x8, $38 to $40; 2x10, $40 to $42. Provincial, 
2x3 to 2x7, $30 to $32; 2x8, $38; 2x10, $40. Busi- 
ness in northern and eastern boards has im- 
proved by the stronger tone of southern roofers. 
Some merchantable covering boards, 5-inch and 
up wide, 8-foot and up long, have sold at $30, 
altho there are good makes held at $31 to $33. 
Matched boards, clipped, are steady at $33 to $35. 


WHITE CEDAR 


Minneapolis, Minn., June 5.—Post demand is 
averaging up pretty well and it is becoming ap- 
parent that there will be a shortage in some of 
the standard sizes before the summer is over, 
owing to the light production last winter. Pole 
business is fair but runs largely to replacement 
stocks. 





HARDWOODS 


Chicago, June 7.—Further expansion in the 
demand for hardwoods, both northern and south- 
ern, has been noted during the last week, 
and some of the popular and scarcer items have 
advanced. The flooring and interior trim in- 
dustry still is a heavy buyer; the furniture 
plants are buying on a steadily larger scale, and 
the automobile trade is very good. All consum- 
ers, in fact, are buying, and the outlook is con- 
sidered very good. 


Minneapolis, Minn., June 5.—Northern hard- 
wood stocks are becoming broken at a time 
when they are usually strong. Production last 
winter was light and the demand for upper 
grades has been so strong that some mills are 
running low, especially on maple and to some 
extent on birch. The demand for low grade 
boards is still rather quiet and there is plenty 
of this stock. Steps are being taken to replenish 
supplies of upper grades. Logs on hand are be- 
ing cleaned up and some summer logging is be- 
ing arranged for. 








Kansas City, Mo., June 6.—There is a better 
demand for factory stock, but items that buyers 
want are hard to get and prices reflect the scar- 
city of stock. All grades of gum are in good de- 
mand and clear oak is wanted in quantities. 
Flooring manufacturers are heavily in the mar- 
ket for oak stock and retailers are buying floor- 
ing and finish freely. Planking and piling also 
are in good demand. Millwork plants are taking 
a good quantity of oak, gum and birch. Common 
grades for motor car and motor truck use are 
in good demand. 





St. Louis, Mo., June 6.—While the hardwood 
market is firm and prices are unchanged, there 
has been a slowing up of buying. Yards here 
are pretty generally out of the market for a 
time, as they are busy taking in stock already 
purchased. A large local motor plant has been 
a liberal buyer of oak and soft maple, largely 
the latter. 





New Orleans, La., June 5.—Hardwoods seem 
to be less affected by the rate reduction order 
than are other southern woods, possibly because 
of the impression that the hardwood reduction 
previously ordered will stand. There is an active 
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Agricultural Building, University of Tennessee; Kirkpatrick & Robertson, Contractors; 


Miller, Fulwider & 


Dawling, Architects. 


Another Fine Building Finished 
with CARNAHAN MILLWORK 


What better recommendation of Car- 
nahan Millwork can you want than that 
it is installed in this fine structure? 
Surely, this is a worth while testimonial 
of Carnahan ability to measure up to 
exacting demands—to produce mill- 
work of the first quality. 


kor special 


nullwork 


Into the interior trim of this edifice 
—this monument to agricultural sci- 
ence—went some of the finest of Indi- 
ana Oak. And Carnahan workmen, 
recognizing the quality of this raw ma- 
terial, put forth their best efforts—so 
that we have reason to be truly proud 
of this installation. 





and 


doors, don’t fail to consult: 


Carnahan Manufacturing Co. 


MAKERS OF SPECIAL MILLWORK FOR EXACTING BUILDERS. 


General Sales Office and Factory, 


LOOGOOTEE, IND. 











call for the upper grades, with prices very firm. 
Some items of lowers continue to gain buyers’ 
attention. The outlook is for some increase of 
production during June. Brisker export inquiry 
is reported. 


New York, June 5.—The better grades of hard- 
woods are getting sold down very close. Indus- 
trials are improving, particularly in the auto 
trade in which the truck business is very pro- 
nounced. Good red gum is very scarce, but 
there is a big demand for birch and northern 





hardwoods. There is a slight improvement in 
the domestic and export business in oak and 
poplar. 


Buffalo, N. Y., June 5.—The demand for hard- 
woods is increasing. The building and auto- 
mobile industries are unusually active, and larger 
sales of stock have been made to the furniture 
factories. 


Boston, Mass., June 5.—While there is still 
a wide range in quotations on hardwood lum- 
ber, there has been a distinct improvement in 
the volume of business and in the general tone 
of the market. Some sellers are experiencing 
a demand comparable with that for the soft- 
woods. Demand from the makers of automobile 
bodies is good, especially for the higher grades 
of white ash. Flooring manufacturers are order- 
ing beech, birch, maple and oak in substan- 
tial quantities. Furniture and chair manufaoc- 
turers are coming into the market more freely. 
Quotations: FAS, inch, ash, white, $105 to $115; 
basswood, $85 to $100; beech, $80 to $85; birch, 
red, $150 to $155; sap, $120 to $130; maple, $90 
to $100; oak, white, plain, $120 to $135; quartered, 
$155 to $160; poplar, $125 to $135. There is a 
continued active demand for hardwood flooring 
and the market is stronger. Very few producers 
will now accept the lower figures in the follow- 
ing range of quotations: 13/16x24% clear, kiln 
dried, western stock, maple, $97.50 to $99.50; 
birch, $95 to $99.50; beech, $86 to $90. 





Columbus, Ohio, June 5.—Demand for hard- 
woods is strong and the distribution of stocks 
is widespread. The best feature is retail buying, 
but industrials are also coming into the market 
better. The better grades are still scarce. Lower 
grades are moving much better. Prices are gen- 


erally firm and there is less cutting to force 


trade. Oak prices at the Ohio River are: 
No. 1 No. 2 No, 3 
FAS com, com, com. 
Ounrtered 2.006004 $150 $75 $50 
PaO nas Sa wiw ae 120 70 45 $20 


Cincinnati, Ohio, June 6.—There is a fair move- 
ment of hardwoods, the demand from the auto 
trade being especially good. Prices are firm 
with a rising tendency in the better grades of 
oak and maple. Prospects for June are consid- 
ered good. 


Baltimore, Md., June 5.—The hardwood trade 
shows some gain in activity, with prices firm. 
The export trade remains very dull. 


FIR, SPRUCE, CEDAR 


Seattle, Wash., June 3.—For the fourth con- 
secutive week production at the fir mills is above 
normal, with orders considerably in excess of 
production, and shipments increasing. The mills 
have plenty of business in sight, but most of 
them would welcome cutting. The market con- 
tinues strong at all points. 


San Francisco, Calif., June 3.—The fir market 
is strong and gaining right along. Mills have 
increased their cut to a little above normal and 
orders are keeping pace with production. Clears 
are hard to get and commission men can not 
supply the demand. Rail shipments have in- 
creased and cargo business holds up well. Prices 
hold firm on all grades. A sale of 750,000 feet 
of car strips has been reported at $52 mill, ver- 
tical grain. Rough common is about $20.50 base, 
San Francisco. Randoms bring $21, flat. 


Chicago, June 7.—The Douglas fir market re- 
mains very strong, and all recent advances have 
been maintained. While demand in this terri- 
tory probably is a little lighter than it has been 
for several weeks, the mill situation is exceed- 
ingly strong, and local distributers expect no 
recessions in prices. Further advances are more 
probable, they say. 


Kansas City, Mo., June 6.—-The west Coast 
manufacturers are in a position where they can 
be very independent with a big demand and little 


stock on hand. Owing to the condition of stocks, 
it is difficult to place orders. Buyers find it 
easier to buy mixed cars than specified lengths; 
in fact some mills do not want straight car 
orders. 


New York, June 5,—June bids fair to be the 
higgest month on record in the fir business, 
Huge cargoes continue to arrive regularly and 
there is a growing lack of cargo space. Book- 
ings are being held back because of the slow 
filing of orders. Prices are slowly but steadily 
advancing. 

Boston, Mass., June 5.—The heavier volume of 
business in Douglas fir is maintained and prices 
hold fairly firm. Sellers state that production in 
late May was well above normal and that this 
fact has helped prevent a runaway market. 
Heavy cargoes coming into the New England 
market have been absorbed promptly. Some in- 
quiry for Port Orford cedar is reported from 
industrial sources. Demand for spruce is only 
fair but quotations, especially on clear spruce, 
are very firm. 


WESTERN PINES 


San Francisco, Calif., June 3.—California 
white and sugar pine is in strong demand with 
good inquiries from the East and middle West. 
Large quantities of shop are wanted. Mills are 
taking on considerable business for future de- 
livery, but are turning down many orders for 
spot stock. The large mills with dry kilns are 
filling some orders for prompt shipment, but 
there is a severe shortage of unsold shop. Buy- 
ers who cannot get what they need are taking 
other grades, in many cases. Prices hold very 
firm. With a late start at the California and 
Klamath Falls mills, production is exnected to 
be light. 


New York, June 5.—The status of Idaho white 
pine on this market is settled. There seems to 
be a large clientele who bank on the stability 
of this product at all times and steadfastly refuse 
to accept a substitute. Prices are ranging up- 
ward, good stocks are on hand, but there is a 
pronounced scarcity in the upper grades. 


Buffalo, N. Y., June 5.—The California pines 
are in good demand, but it is difficult to get 
some kinds of stock. Wholesalers have a good 
volume of business, but are only able to fill 
orders for certain items. The outlook is con- 
sidered good, owing to the large building trade 
and the little dry stock available. 

Kansas City, Mo., June 6.—Demand for west- 
ern pines is heavy especially in the lower grades. 
Board and dimension are being sought where 
prices and rates give equality with or an ad- 
vantage over southern pine. Stocks are short 
in the Inland Empire and prices have been 
advanced on nearly all items. Factory buyers are 
active, but it is difficult to get either Idaho or 
California shop. 


Boston, Mass., June 5.—Orders for the western 
pines are numerous Prices are somewhat firmer. 
Idaho white pine is deing particularly well. The 
comparative scarcity of No. 2 common Idaho 
white pine in desirable sizes of dry lumber is 
becoming a feature of the market. Quotations on 
common grades of Idaho white pine are: 


124 126 128 10210 17”12 
No. 1 com. .$76.50 $77.50 $76.50 $79.50 $83.00 
No. 2 com.. 66.50 67.50 68.00 68.00 70.50 


REDWOOD 


Chicago, June 7.—An excellent market, both 
among the retail yards and the factory con- 
sumers, is reported by local redwood distributers, 
and prices have been revised upward again. 
Stocks at the mills are very low, and consider- 
able difficulty is had in meeting the demand. 


San Francisco, Calif., June 3.—The redwood 
market is firm with a continued demand at the 
recent advance in prices. Production is being in- 
creased a little, but dry clears are still scarce. 
There was a good deal of buying in anticipation 
of the advance, but there is active consumption 
from building and other lines. Most mills are 
short of all grades. 


Kansas City, Mo., June 6.—Prices are up again, 
with an increasing scarcity in the items that 
buyers are most eager for. Wide siding buyers 
are active and factory buyers are taking con- 
siderable shop and moldings. 


New York, June 5.—There has been a decided 
turn for the better in the industrial demand for 
redwood. Prices have not taken a decided up- 
ward turn, but the market is very strong. 
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ks, Boston, Mass., June 5.—Demand for redwood 
it is very good, both from retailers and industrial 


hs; sources, with prices somewhat firmer. Whole- e 
ar salers are losing some business thru inability to 
fill assortments at producing centers with dry T 


’ lumber, practically all orders specifying immedi- 




























he ate shipment. 
meiy DRAWN BY FORD TRUCK 
nd HEMLOCK 
wi Chicago, June 7.—The hemlock market is 
ed strong, and while no additional advances have 
° been noted during the last week, the trend is 
distinctly upward, and local distributers expect 
of higher prices to become effective at any time. 
Ws Stocks of dry hemlock are scarce, and the de- 
in mand covers them fully. 
= New York, June 5.—Heavy shipments of hem- 
see lock are coming in as part cargoes with spruce o 
nd and fir. Northern hemlock has been arriving 
Le in larger quantities in the last six weeks and 
nd this seems to have had a fine effect on the mar- 
my ket generally. 
ce, —____—. ‘s 
North Tonawanda, N. Y., June 5.—With de- 
mand showing greater strength, hemlock supplies ea ers re 
are being depleted. Production is not keeping 
pace with consumption. Advances of $4 to $5 on e h f 
via all grades are reported by dealers. urning to ruenaulrs 
ith —_—_—_——— 
st, Boston, Mass., June 5.—The eastern hemlock 
re pomag ee — yoo of good _— nay Two reasons: Lower first cost and 
le. are light. Some producers are now asking a rating costs 
‘or for 10- to 16-foot lengths, planed one side, altho lower operating costs. . 
re there are chances to buy at $32. ‘There is little Whereas a Ford Truck-Fruehauf Trailer combina- 
ut call for dimension and very little is offered. tion, good for loads up to 2% tons, costs about $1300, 
a including freight and tax, a 244-ton truck would prob- 
a NORTH CAROLINA PINE ably cost you around $2500. So here is a saving in 
na New York, June 5.—North Carolina pine is first cost alone of $1200. 
finding a strong competitor in fir, but notwith- . : 1 he savings i ‘I. gas. ti 
; : : savings in oul, gas, tires 
" standing this there seems to be plenty of busi- Let us submit the facts T hen, just think of t : wre — : oe > » Soul 
ness for all and the volume continues to grow. about the savings in deliv- and in general a Sa tear in operating a 
ite Prices are getting stronger. ery peor ts cay Tamers Truck-Fruehauf Trailer combination over a big, costly 
to ——————ee are making tor other lumber 214- or 3%-ton truck. 
ty Buffalo, N. Y., June 5.—Increasing strength dealers, and tell you how V2 Va 
se is displayed in the North Carolina pine market you can estimate the savings 
p- and 6-inch roofers are up $2 or $3; quotations a i“ —_ in — “ 
a ranging from $33 to $34, with some sellers ask- —— ee ree 
ing more. Wholesalers are paying as much for comet agerah — lille ler r~ue al ] Tal er OQ. 
No. 8 common at present as they did for No. 2 atu and four- 
: é th . The a d holds u 7 
es Se Sn ee ee 10945 Harper Avenue, DETROIT, MICH. 
ret ‘ —_——__— 
ne Boston, Mass., June 5.—The market for North 
Carolina pine is firm, and volume of business is 
a increasing. The lowest price quoted for rough 





edge, 4/4 under 12-inch, is $59, and for especially 
good kiln dried stock up to $62 and $62.50 is 
quoted. Roofers are active and firm. There is a 
good demand for shortleaf flooring and partition 
in at the following prices: Flooring, 1x4, A rift, $72; 


4. B rift, $70; C rift, $61; B&better flat, $55.50. Par- e 
“> tition, B&better, $58.25. 1m er 
Pn tte aa 


Baltimore, Md., June 5.—No material changes 


a have taken place in the North Carolina pine ' 

; trade during the last week. Boards are still in 
greater supply than demand, with prices easier. O a I } S 
Framing, especially of the smaller sizes, moves 


with considerable freedom, and prices on this 
“ material and other building stocks are fairly 


- “SOUTHERN PINE F Or Lumbermen 


7 Chicago, June 7.—The local market is a little 

quieter but still active; and the numerous in- 
0 quiries are of a character indicating an indefi- 
50 nite continuation of good business. The pres- 


ent slight lull is attributed largely to the fact An organization with more 


that the retail yards are now receiving much 

of the lumber bought during the last several e 

th weeks and that their tracks are full of cars an 4O years experience 

awaiting unloading. However, some claim to 

notice a falling off in new building construction, ° h dli 

~ due, they believe, to the recent persistent ad- In an ing 
vances in building material. It is becoming 

increasingly difficult to secure mill shipment, 


and prices for such are very strong. But there I IMBER PROPER I IES 
are many transit cars coming into the market, 


d put into the field for the most part by whole- 
1e salers who for some time have been buying for 
n= speculation, and these are sometimes selling at 
e. slightly lower price. 

yn Saws 

yn Kansas City, Mo., June 6.—Demand for south- 





re ern pine the last week has not been so heavy. 

Dimension items are very scarce at most mills, ames ® acey 
flooring and some grades of finish are almost 

“ oe and board stocks are very short. A Ti 

a 800d many orders for No. 3 boards have been mbe i m any 
cS booked. Some price adjustments have been 1 r O p 

l= made, tho the general level of prices has not 


changed much. Toward the last of the heavy New York Chicago Seattle 
buying, there was considerable variation in 
- prices here, as much as $5 and in one case $7. 332 S. Michigan Ave. | 


)- _New Orleans, La., June 4.—Reports today in- 
dicate that last week’s bookings declined to a 
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The Power Costs 
You Nothing 


And the upkeep is almost negligible when you 
use STANDARD GRAVITY ROLLER CON- 


Hundreds of practical lumbermen say that when 
they purchased Standard they made a wonder- 


Just drop us a line and we will give you full 


STANDARD CONVEYOR Co. 


NORTH SAINT PAUL, MINN. 


Offices in Principal Cities. 









































point slightly under the ‘‘normal’”’ mark, produc- 
tion about held its own while shipments regis- 
tered a material increase. Prospect of reduced 
freight rates is the supposed cause of the re- 
cession in bookings, but another explanation is 
that some mills are so well booked up on cer- 
tain items in scant supply that they are de- 
clining further orders. Export demand shows 
gradual improvement. Prices are well main- 
tained, but some spread is reported on items 
in very active request and depleted supply. 


Boston, Mass., June 5.—The market for south- 
ern pine is in a more or less excited condition. 
Buyers ask for speedy delivery of whatever lum- 
ber they purchase. Sudden advances in the quo- 
tations on flooring and partition have not yet 
checked the demand, which is quite active. Quo- 
tations on 1x4 longleaf: Flooring, A rift, $80.50; 
B rift, $76.50; C rift, $71.50; B&better flat, $62.50. 
Partition, B&better, $60. Roofers are very firm 
and demand is strong. For 6-inch kiln dried 
No. 2 common southern pine $32 is now the low- 
est taken. Longleaf dimension lumber is getting 
its full share of attention at firmer prices. 


New York, June 5.—The volume of business 
in southern pine so far this month has equaled 
if not surpassed the business of the best of May. 
Heavy shipments are arriving steadily and in- 
quiries are plentiful. The market is exceptionally 
strong. 


Buffalo, N. Y., June 5.—The southern pine de- 
mand continues on a satisfactory scale, with no 
decline in building operations. Prices are ad- 
vancing and some orders are being turned down 
at the figures of « short time ago. 


Cincinnati, Ohio, June 6.—The demand for 
southern pine is active. Yards are buying readily 
to fill immediate requirements. There is little 
inclination as yet to build up stocks. Prices are 
firm with small advances. 


CYPRESS 


New Orleans, La., June 5.—Bookings registered 
a slight decline for the week, probably attribut- 
able to the impression that recent rate reduc- 
tions will effect savings. Inquiry continues brisk. 


The following advances in prices are reported: 
Peck, $2.50; No. 2 common, $2; No. 3 common, 
1x4 and 6-inch, $1. Prices on short lengths also 
have undergone some slight readjustment. One 
large concern, checking up last month’s book- 
ings, reports its May business the best of any 
month in the last two years. Production con- 
tinues steady. 


Chicago, June 7.—Local distributers report a 
further expansion in demand for cypress during 
the last week, with both the retail yards and 
factory consumers more heavily in the market. 
Some concerns have advanced prices on peck 
by $2.50 and No. 2 common boards by $2, but 
prices as a whole are unchanged, tho the tend- 
ency on practically all the popular items is 
upward. 


St. Louis, Mo., June 6.—All grades of box 
cypress of Gulf coast manufacture have ad- 
vanced $1 within the last week, while No. 2 
common grades are up $2. With good crops in 
prospect, heavy buying of cypress is expected. 
The market for yellow cypress is quiet. 


Kansas City, Mo., June 6.—-Country buyers are 
strongly in the market for cypress and there is 
a very good demand for common grades. While 
mixed cars are the rule with retailers, they are 
taking larger quantities and smaller variety of 
stock. Prices are firm and unchanged. 


New York, June 5.—The manner in which the 
demand for cypress has increased is one of the 
features of the lumber market. Many dealers 
report heavier sales than for years and inquiries 
are very numerous. Suburban yards especially 
are finding cypress popular. Prices show an up- 
ward tendency. 


Buffalo, N. Y.,; June 5.—A fair amount of 
cypress is being called for, with sales showing 
an increase over a month or two ago. Prices are 
firm. 


Boston, Mass., June 5.—Buyers are hastening 
to get in their orders for cypress in view of 
expected price advances, and are insisting upon 
quick delivery. Roofers continue to attract much 
favorable attention. Retail yardmen are coming 
back with substantial orders, even tho they have 
to pay $1 or so more. Quotations: FAS, 4/4, 
$103 to $108; 5/4 and 6/4, $108 to $113; 8/4, $114 
to $121; selects, 4/4, $85 to $91; 5/4 and 6/4, 
$90 to $96; 8/4, $102 to $107; shop; 4/4, $55 to 
$60; 5/4 and 6/4, $65 to $70; 8/4, $73 to $78. 


Baltimore, Md., June 5.—The volume of cypress 
business is gradually assuming more impressive 
proportions. The recent advances are being 
maintained. Yards are not carrying extensive 
stocks. 


Cincinnati, Ohio, June 6.—The tone of the 
cypress market is somewhat firmer, there being 
a steady demand at present. Inquiries indicate 
an active business for the balance of the month. 


SHINGLES AND LATH 


Seattle, Wash., June 3.—After receding a few 
cents, the red cedar shingle market has settled 
to a new basis and appears now to be firm. 
The volume of new business is about sufficient 
to take care of the stock offered for sale. There 
is an improvement in demand, with the trade 
generally insisting on rush shipments. 





Minneapolis, Minn., June 5.—Demand for shin- 
gles from city yards is good, but country yard 
trade is quiet. The market showed some soft- 
ness last week, especially in clears, and the 
margin between stars and clears is now back 
to normal. Mill shipments are running heavier. 


Kansas City, Mo., June 6.—The shingle market 
still shows some weakness, with clears generally 
the softest side of the market. Stars are chiefly 
in demand and prices have held up around $2.65. 
Clears are quoted around $3.10. There are plenty 
of transit cars offered and hot ones have been 
going all the way from 10 to 15 cents under the 
market. The demand for siding continues heavy 
and prices are firm. Wide siding is in especially 
good demand. Lath demand is very heavy and 
most mills now are asking $5 for southern pine. 


New Orleans, La., June 5.—Cypress shingles 
maintained the previous week’s volume of de- 
mand, with prices unchanged. Cypress lath like- 
wise maintained their status, no change being 
reported in either booking volume or price. Pine 
lath are in good demand with recent advances 
maintained. 
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New York, June 5.—Dealers are finding it dif- 
ficult to keep supplied with shingles and lath, 
despite heavy shipments from all directions. 
British Columbia shingles are arriving in big 
volume, while the influx of red cedar continues 
unabated. Prices are increasing. 


Buffalo, N. Y., June 5.—The shingle market is 
steadier, no price changes having occurred in the 
last week. Extra clears are quoted at $5.04 and 
stars, $4.38. 


Boston, Mass., June 5.—There is a moderately 
active market for white cedar shingles at fairly 
firm prices; the general price for standard brands 
of extras is now $5.75, and it is reported that a 
large ‘American manufacturer is preparing 
notices of an advance to $6. For the best makes 
of clears $5 is quoted, but some brands might 
be had for $4.25. Red cedars are a little easier 
now that more adequate supplies are coming 
forward. Some good British Columbia XXXXX 
are offered at $6.05. The spruce lath market 
has strengthened, due to the continued heavy 
demand from the building industry. Desirable 
1%-inch lath is quoted at $8, altho a few tran- 
sactions at $7.75 are reported. It is hard to find 
any 1%-inch lath for less than $9. Demand for 
furring has improved, and $32 is now the lowest 
price for 2-inch. Spruce clapboards are very 
firm and offerings are light. Extras are quoted 
at $120 and clears at $115. 


Columbus, Ohio, June 5.—There is a decided 
increase in volume of business in shingles. Coun- 
try dealers are buying briskly, and city dealers 
are also in the market. Prices are firm. Red 
cedar clears are quoted $5.10 to $5.15 and stars 
around $4.35, Columbus. The demand for lath 
is growing stronger as the building season ad- 
vances, and prices are firm. 


MAHOGANY 


Boston, Mass., June 5.—The mahogany market 
is active and firm prices are maintained. Furni- 
ture and chair manufacturers are buying better, 
and piano case manufacturers are also coming 
into the market more freely. Talking machine 
manufacturers are good customers for veneers, 
which are selling at 14% to 7 cents a foot, with 
5 cents a square foot about the average for 
desirable stock. Quotations on regular orders: 


4/4 5/4,6/448/4 10/4412/4 
BPR ikecine & omc Gaue $205@210 $215 
No. 1 common.. 155 160 170 
No. 2 common... 90 90@ 95 100 


BOXBOARDS 


Boston, Mass., June 5.—Improved demand for 
boxing and crating lumber is steadying prices. 
Very good pine boxboards, square edge, inch, 
bring $40 without difficulty. For round edge, 
inch, $30 looks like rock bottom; some producers 
are quoting more. Mixed lots of round edge, inch, 
are quoted at $25, with occasional special lots 
available at $1 to $3 less. 


San Francisco, Calif., June 3.—Conditions in 
the California pine box shook market are very 
strong, with manufacturers pretty well supplied 
with business and many orders being turned 
down. With the Klamath Falls factories out of 
business for several months and just getting 
under way, there is a shortage of shook for early 
requirements and box lumber is not plentiful. 
With good crop prospects prices are expected to 
advance. 


TO STUDY TURPENTINING IN SOUTH 


Mapison, WIs., June 5.-—Dr. Eloise Gerry, 
microscopist in the office of wood technology at 
the Forest Products Laboratory, left recently 
for a month’s field trip thru Georgia, Florida 
and Louisiana to make experiments and investi- 
gations for developing better methods of obtain- 
ing turpentine and rosin from living trees. She 
will work in coéperation with Austin Cary, of 
the Washington office of the Forest Service; 
Lenthal Wyman, of the Southern Experiment 
Station, and local timber owners. 

The work will be done on young or second 
growth longleaf and slash pine timber, as it is 
realized future supplies must depend on these 
stands rather than on the virgin timber, practi- 
cally all of which it is estimated will be cut 
within ten years. The situation for the future 
in the naval stores industry is so serious that 
the United States may not only lose her place 
as the leading world producer but may be forced 
to become an importer before enough timber 
lands can be placed under proper management 
for rosin production. 


OBITUARY 


GEORGE T. LEACH, president of the Eureka 
Lumber Co., Washington, N. C., and prominent 
among lumber manufacturers of that section of 
the country, died on Sunday night, June 4, at the 
hospital in Washington, following an operation. 
Mr. Leach had not been ill and the operation, 
which was for hernia, was of a minor sort. He 
did not rally, however, passing away very shortly 
after its completion. Mr. Leach was a prominent 
North Carolina pine manufacturer, and was 
widely known thruout the South. He was an 
active member of the North Carolina Pine Asso- 
ciation, having held the office of vice president 
of that organization for several terms. He was 
also active in the work of the Atlantic Deeper 
Waterways Association, in which he took a keen 
interest. His loss will be deeply felt, not only 
among the officers and members of these asso- 
ciations and his business associates, but by a 
wide circle of friends outside of the trade. The 
funeral was held on Tuesday morning, June 6, 
and was attended by officers and members of 
the North Carolina Pine Association. 


F. P. FERGUSON, superintendent of the Holt 
Saw Mill in Oconto, Wis., for twenty years, died 
Friday afternoon, May 26, in Battle Creek, Mich., 
after an illness of but a month’s duration. He 
is survived by his widow, Mrs. Barbara Fergu- 
son; daughter, Mrs. A. F. Heide, of Crown Point, 
Ind., and four sons: Attorney H. M. Ferguson, 
Sturgeon Bay; Ted, Donald and Francis, all of 
Oconto. Mr. Ferguson was 62 years old. He was 
born in Bathurst, New Brunswick, and was a son 
of Senator John Ferguson, member of the Cana- 
dian Parliament. The funeral was held in Ocon- 
to on Monday afternoon, May 29. 


JOSEPH D. NORTH, retired lumberman and 
one of the best known residents of Onalaska, 
Wis., died at a LaCrosse hospital at the age of 
68. He was born in northern Wisconsin and had 
lived in Onalaska nearly all his life. He was for 
many years associated with the C. H. Nichols 
Lumber Company. Surviving are two sons, who 
are in the lumber business in a southern state. 
The funeral was held from the home in Onalaska, 
under the auspices of the Masonic lodge. 


A. DRISKELL, formerly purchasing agent of 
the Great Southern Lumber Co., at Bogalusa, 
La., and for several years chief clerk to Col. W. 
H. Sullivan, its general manager, died at Jack- 
son, La., recently, at the age of 36. Mr. Driskell 
suffered a break-down some time ago and was 
under treatment at Jackson. His body was sent 
to Livermore, Ky., the home of his parents, for 
burial. A widow and one child survive. 


TROUBLE AND LITIGATION 


PorTLAND., OrE., June 3.—Henry Fischer, who 
has been State court receiver for the Alsea River 
Lumber Co., was made Federal court receiver also 
by Federal Judge Wolverton when the case came 
up for hearing by request of O. N. Rushworth and 
Harold E. Crissey, trustees. An order was also 
entered for foreclosing the $500,000 bond issue 
held as a mortgage against the property, and an- 
nouncement was made that the mill would prob- 
ably reopen soon, now that its financial difficul- 
ties have been straightened out. Suit to foreclose 
the mortgage was filed about a week ago. The 
Monroe Timber Co. was made a defendant in the 
suit because it holds legal title to the lumber 
which the lumber company contracted to it. The 
plaintiffs alleged that the lumber company de- 
faulted in its interest on the mortgage since Janu- 
ary, 1921, and that it failed to pay taxes and to 
deposit $1 per thousand on manufactured lumber 
in a sinking fund to be used to pay off the interest 
and principal. An involuntary bankruptcy peti- 
tion was filed against the company in October, 
1921, but was resisted. The State court receiver- 
ship has extended since last summer. 


HYMENEAL 


BETTS-TILY—Charles Malone Betts III, son 
of Mr. and Mrs. B. Franklin Betts, of the Betts 
Lumber Co., Philadelphia, Pa., was married last 
week to Miss Dorothy Osborne Tily, daughter 
of Mr. and Mrs. Herbert J. Tily, of Cynwyd, Pa. 
The wedding was one of the society affairs of 
the season and was held in St. John’s Church, 
Cynwyd, Rev. Dr. Henry F. Hoyt officiating. The 
floral decorations and the music were features. 
The bride was given away by her father, and her 
brother, Henry C. Tily II, played the wedding 
marches; a nephew, Herbert J. Tily II, bore the 
platinum ring on a satin pillow; there were 
matrons of honor and bridesmaids galore, ushers 
in profusion and Leslie S. Betts, brother of the 
groom, for best man. During the reception, a 
chorus from the Philadelphia Music League sang 
on the lawn outside, a surprise arranged for the 
bride’s father, who is one of Philadelphia’s lead- 
ers in vocal music. 


PEAS-HANWAY—-Philip H. Peas, engaged in 
the lumber business at Poplar Bluff, Mo., and 
Miss Hilda Hanway, daughter of Mr. and Mrs. 
T. E. Hanway, of Monticello, Ind., were married 
recently at St. Louis, Mo. They will live in 
Poplar Bluff. Mr. Peas formerly was in Chicago. 
Mrs. Peas is a talented artist and for three years 
had a studio in Chicago where she did illus- 
trative and art work for magazines and book 
publishing companies. 
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ASPHALT SHINGLES 
MUST REMOVE FROM WAREHOUSE AT ONCE. 

I have several thousand rolls Red and Green Slate, 
Surfaced Roofing, 1st Quality, full weight, Class ‘*U’’ 
label; can cut rolls into 8”x12%” Shingles, or 4 in 1 
strips, and pack in standard packages bearing Class 
“C”’ labels. 

How many rolls or squares can you use? And what 
will you pay? Must remove from warehouse at once— 
no reasonable offer refused. , 

Will ship and let you pay after you see the goods— 
if not satisfactory return at my expense. ‘Terms net 
cash upon receipt and inspection—or will take respon- 
sible dealer’s trade acceptances. 

Wire or mail your offer—prompt action necessary. 
Stock subject to prior sales. If your bid is accepted 
will send samples, but will not ship until you instruct. 

JAMES HUNT, 301 W. Monroe St., Chicago. 
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WANTED—MAN 

Familiar with northern hardwood grades, experienced 
in factory methods of cutting up and using hardwoods, 
advantages of different hardwoods for various uses, com- 
petent to discuss these matters intelligently with pur- 
chasing agents and other officials of automobile, furni- 
ture, box and other classes of manufacturers. Must 
have personality suited to the work. Should be able to 
direct northern hardwoods, especially maple and birch, 
into best uses and into new uses, creating new markets 
and increased demand for these woods through intelli- 
gent presentation of their merits and the proper uses 
of different grades. Will not sell lumber but demon- 
strate its best use. Give age, experience and salary 
expected. 

NORTHERN HEMLOCK & HARDWOOD MANUFAC- 

TURERS ASSOCIATION, 
Oshkosh, Wis. 
WANTED—GENERAL MANAGER 

A thoroughly competent and experienced man to take 
entire charge of yellow pine logging and milling opera- 
tion, from stump to cars, 

The position in question covers the logging and mill- 
ing of a plant cutting forty million feet per year, using 
Clyde logging machinery, with railroad, complete new 
sawmill, planing mill and machine shop. All latest type 
machinery and equipment. 

Location healthy and living conditions excellent. 

Applicant for this position must be competent to take 
full and complete charge of all branches of the operating 
end of the business, and be competent to handle the 
same from the most economic standpoint, and be thor- 
oughly familiar with all costs of operation, in every 
branch of the work. 

Please state salary desired, giving experience and 
references. We want ability, experience and results, 
and salary will be paid accordingly. 

None but high class man need apply. 

Address “S$. 101,’’ care American Lumberman. 


SUPERINTENDENT WANTED 
Concern amply financed is about to market a high-grade 
product which will require supervision of both machine 
men and cabinet makers. Now doing small special mill- 
work business and has sold two specialties, the market 
for which is decreasing. Right man will in time get an 
interest in the business. The closest investigation by 
both parties will be necessary. 
Address “R. 107,’’ care American Lumberman. 


WANTED—LOGGING SUPERINTENDENT 
One familiar with northern logging conditions, who is 
sober, well-balanced and experienced in handling men, 
and getting results. Long job and good salary. Fifteen 
million feet annually. Very good logging and railroad 
equipment. Married man preferred. 

Address “S$. 106,’’ care American Lumberman. 


WANTED—EXPERIENCED MANAGER 
For retail yard at Gallup, New Mexico. Healthful 
climate; good schools; town 5,000 population. Give 
details as to qualifications in first letter. Write to 
GIBSON-FAW LUMBER COMPANY, Albuquerque, N. M. 


WANTED AT ONCE—ESTIMATOR 
For Wisconsin sash and door concern. Must have sales 
ability. State experience, give references as to char- 
acter and ability, state salary expected. 
Address ‘“T. 119,’’ care American Lumberman. 


YOU READ THE CLASSIFIED ADS. 
Most everybody reads these ads. 
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point slightly under the “normal” mark, produc- 
tion about held its own while shipments regis- 
tered a material increase. Prospect of reduced 
freight rates is the supposed cause of the re- 
cession in bookings, but another explanation is 
that some mills are so well booked up on cer- 
tain items in scant supply that they are de- 
clining further orders. Export demand shows 
gradual improvement. Prices are well main- 
tained, but some spread is reported on items 
in very active request and depleted supply. 


Boston, Mass., June 5.—The market for south- 
ern pine is in a more or less excited condition. 
Buyers ask for speedy delivery of whatever lum- 
ber they purchase. Sudden advances in the quo- 
tations on flooring and partition have not yet 
checked the demand, which is quite active. Quo- 
tations on 1x4 longleaf: Flooring, A rift, $80.50; 
B rift, $76.50; C rift, $71.50; B&better flat, $62.50. 
Partition, B&better, $60. Roofers are very firm 
and demand is strong. For 6-inch kiln dried 
No. 2 common southern pine $32 is now the low- 
est taken. Longleaf dimension lumber is getting 
its full share of attention at firmer prices. 


New York, June 5.—The volume of business 
in southern pine so far this month has equaled 
if not surpassed the business of the best of May. 
Heavy shipments are arriving steadily and in- 
quiries are plentiful. The market is exceptionally 
strong. 


Buffalo, N. Y., June 5.—The southern pine de- 
mand continues on a satisfactory scale, with no 
decline in building operations. Prices are ad- 
vancing and some orders are being turned down 
at the figures of « short time ago. 


Cincinnati, Ohio, June 6—The demand for 
southern pine is active. Yards are buying readily 
to fill immediate requirements. There is little 
inclination as yet to build up stocks. Prices are 
firm with small advances. 


CYPRESS 


New Orleans, La., June 5.—Bookings registered 
a slight decline for the week, probably attribut- 
able to the impression that recent rate reduc- 
tions will effect savings. Inquiry continues brisk. 


The following advances in prices are reported: 
Peck, $2.50; No. 2 common, $2; No. 3 common, 
1x4 and 6-inch, $1. Prices on short lengths also 
have undergone some slight readjustment. One 
large concern, checking up last month’s book- 
ings, reports its May business the best of any 
month in the last two years. Production con- 
tinues steady. 


Chicago, June 7.—Local distributers report a 
further expansion in demand for cypress during 
the last week, with both the retail yards and 
factory consumers more heavily in the market. 
Some concerns have advanced prices on peck 
by $2.50 and No. 2 common boards by $2, but 
prices as a whole are unchanged, tho the tend- 
ency on practically all the popular items is 
upward. 


St. Louis, Mo., June 6.—All grades of box 
cypress of Gulf coast manufacture have ad- 
vanced $1 within the last week, while No. 2 
common grades are up $2. With good crops in 
prospect, heavy buying of cypress is expected. 
The market for yellow cypress is quiet. 


Kansas City, Mo., June 6.—-Country buyers are 
strongly in the market for cypress and there is 
a very good demand for common grades. While 
mixed cars are the rule with retailers, they are 
taking larger quantities and smaller variety of 
stock. Prices are firm and unchanged. 


New York, June 5.—The manner in which the 
demand for cypress has increased is one of the 
features of the lumber market. Many dealers 
report heavier sales than for years and inquiries 
are very numerous, Suburban yards especially 
are finding cypress popular. Prices show an up- 
ward tendency. 


Buffalo, N. Y., June 5.—A fair amount of 
cypress is being called for, with sales showing 
an increase over a month or two ago. Prices are 
firm. 


Boston, Mass., June 5.—Buyers are hastening 
to get in their orders for cypress in view of 
expected price advances, and are insisting upon 
quick delivery. Roofers continue to attract much 
favorable attention. Retail yardmen are coming 
back with substantial orders, even tho they have 
to pay $1 or so more. Quotations: FAS, 4/4, 
$103 to $108; 5/4 and 6/4, $108 to $113; 8/4, $114 
to $121; selects, 4/4, $85 to $91; 5/4 and 6/4, 
$90 to $96; 8/4, $102 to $107; shop; 4/4, $55 to 
$60; 5/4 and 6/4, $65 to $70; 8/4, $73 to $78. 


Baltimore, Md., June 5.—The volume of cypress 
business is gradually assuming more impressive 
proportions. The recent advances are being 
maintained. Yards are not carrying extensive 
stocks. 





Cincinnati, Ohio, June 6.—The tone of the 
cypress market is somewhat firmer, there being 
a steady demand at present. Inquiries indicate 
an active business for the balance of the month. 


SHINGLES AND LATH 


Seattle, Wash., June 3.—After receding a few 
cents, the red cedar shingle market has settled 
to a new basis and appears now to be firm. 
The volume of new business is about sufficient 
to take care of the stock offered for sale. There 
is an improvement in demand, with the trade 
generally insisting on rush shipments. 


Minneapolis, Minn., June 5.—Demand for shin- 
gles from city yards is good, but country yard 
trade is quiet. The market showed some soft- 
ness last week, especially in clears, and the 
margin between stars and clears is now back 
to normal. Mill shipments are running heavier. 





Kansas City, Mo., June 6.—The shingle market 
still shows some weakness, with clears generally 
the softest side of the market. Stars are chiefly 
in demand and prices have held up around $2.65. 
Clears are quoted around $3.10. There are plenty 
of transit cars offered and hot ones have been 
going all the way from 10 to 15 cents under the 
market. The demand for siding continues heavy 
and prices are firm. Wide siding is in especially 
good demand. Lath demand is very heavy and 
most mills now are asking $5 for southern pine. 


New Orleans, La., June 5.—Cypress shingles 
maintained the previous week’s volume of de- 
mand, with prices unchanged. Cypress lath like- 
wise maintained their status, no change being 
reported in either booking volume or price. Pine 
lath are in good demand with recent advances 
maintained. 
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New York, June 5.—Dealers are finding it dif- 
ficult to keep supplied with shingles and lath, 
despite heavy shipments from all directions. 
British Columbia shingles are arriving in big 
volume, while the influx of red cedar continues 
unabated. Prices are increasing. 


Buffalo, N. Y., June 5.—The shingle market is 
steadier, no price changes having occurred in the 
last week. Extra clears are quoted at $5.04 and 
stars, $4.38. 


Boston, Mass., June 5.—There is a moderately 
active market for white cedar shingles at fairly 
firm prices; the general price for standard brands 
of extras is now $5.75, and it is reported that a 
large ‘American manufacturer is preparing 
notices of an advance to $6. For the best makes 
of clears $5 is quoted, but some brands might 
be had for $4.25. Red cedars are a little easier 
now that more adequate supplies are coming 
forward. Some good British Columbia XXXXX 
are offered at $6.05. The spruce lath market 
has strengthened, due to the continued heavy 
demand from the building industry. Desirable 
1%-inch lath is quoted at $8, altho a few tran- 
sactions at $7.75 are reported. It is hard to find 
any 1%-inch lath for less than $9. Demand for 
furring has improved, and $32 is now the lowest 
price for 2-inch. Spruce clapboards are very 
firm and offerings are light. Extras are quoted 
at $120 and clears at $115. 


Columbus, Ohio, June 5.—There is a decided 
increase in volume of business in shingles. Coun- 
try dealers are buying briskly, and city dealers 
are also in the market. Prices are firm. Red 
cedar clears are quoted $5.10 to $5.15 and stars 
around $4.35, Columbus. The demand for lath 
is growing stronger as the building season ad- 
vances, and prices are firm. 


MAHOGANY 


Boston, Mass., June 5.—The mahogany market 
is active and firm prices are maintained. Furni- 
ture and chair manufacturers are buying better, 
and piano case manufacturers are also coming 
into the market more freely. Talking machine 
manufacturers are good customers for veneers, 
which are selling at 1% to 7 cents a foot, with 
5 cents a square foot about the average for 
desirable stock. Quotations on regular orders: 


4/4 5/4,6/448/4 10/4412/4 
ee sé tieweuy weeegeed $205@210 $215 
No. 1 common.. 155 160 170 


No. 2 common.. 90 90@ 95 100 


BOXBOARDS 


Boston, Mass., June 5.—Improved demand for 
boxing and crating lumber is steadying prices. 
Very good pine boxboards, square edge, inch, 
bring $40 without difficulty. For round edge, 
inch, $30 looks like rock bottom; some producers 
are quoting more. Mixed lots of round edge, inch, 
are quoted at $25, with occasional special lots 
available at $1 to $3 less. 


San Francisco, Calif., June 3.—Conditions in 
the California pine box shook market are very 
strong, with manufacturers pretty well supplied 
with business and many orders being turned 
down. With the Klamath Falls factories out of 
business for several months and just getting 
under way, there is a shortage of shook for early 
requirements and box lumber is not plentiful. 


With good crop prospects prices are expected to 
advance, 


TO STUDY TURPENTINING IN SOUTH 


Mapison, WIS., June 5.-—Dr. Eloise Gerry, 
microscopist in the office of wood technology at 
the Forest Products Laboratory, left recently 
for a month’s field trip thru Georgia, Florida 
and Louisiana to make experiments and investi- 
gations for developing better methods of obtain- 
ing turpentine and rosin from living trees. She 
will work in codperation with Austin Cary, of 
the Washington office of the Forest Service; 
Lenthal Wyman, of the Southern Experiment 
Station, and local timber owners. 

The work will be done on young or second 
growth longleaf and slash pine timber, as it is 
realized future supplies must depend on these 
stands rather than on the virgin timber, practi- 
cally all of which it is estimated will be cut 
within ten years. The situation for the future 
in the naval stores industry is so serious that 
the United States may not only lose her place 
as the leading world producer but may be forced 
to become an importer before enough timber 
lands can be placed under proper management 
for rosin production. 


OBITUARY 


GEORGE T. LEACH, president of the Eureka 
Lumber Co., Washington, N. C., and prominent 
among lumber manufacturers of that section of 
the country, died on Sunday night, June 4, at the 
hospital in Washington, following an operation. 
Mr. Leach had not been ill and the operation, 
which was for hernia, was of a minor sort. He 
did not rally, however, passing away very shortly 
after its completion. Mr. Leach was a prominent 
North Carolina pine manufacturer, and was 
widely known thruout the South. He was an 
active member of the North Carolina Pine Asso- 
ciation,. haying held the office of vice president 
of that organization for several terms. He was 
also active in the work of the Atlantic Deeper 
Waterways Association, in which he took a keen 
interest. His loss will be deeply felt, not only 
among the officers and members of these asso- 
ciations and his business associates, but by a 
wide circle of friends outside of the trade. The 
funeral was held on Tuesday morning, June 6, 
and was attended by officers and members of 
the North Carolina Pine Association. 


F. P. FERGUSON, superintendent of the Holt 
Saw Mill in Oconto, Wis., for twenty years, died 
Friday afternoon, May 26, in Battle Creek, Mich., 
after an illness of but a month’s duration. He 
is survived by his widow, Mrs. Barbara Fergu- 
son; daughter, Mrs. A. F. Heide, of Crown Point, 
Ind., and four sons: Attorney H. M. Ferguson, 
Sturgeon Bay; Ted, Donald and Francis, all of 
Oconto. Mr. Ferguson was 62 years old. He was 
born in Bathurst, New Brunswick, and was a son 
of Senator John Ferguson, member of the Cana- 
dian Parliament. The funeral was held in Ocon- 
to on Monday afternoon, May 29. 


JOSEPH D. NORTH, retired lumberman and 
one of the best known residents of Onalaska, 
Wis., died at a LaCrosse hospital at the age of 
68. He was born in northern Wisconsin and had 
lived in Onalaska nearly all his life. He was for 
many years associated with the C. H. Nichols 
Lumber Company. Surviving are two sons, who 
are in the lumber business in a southern state. 
The funeral was held from the home in Onalaska, 
under the auspices of the Masonic lodge. 


A. DRISKELL, formerly purchasing agent of 
the Great Southern Lumber Co., at Bogalusa, 
La., and for several years chief clerk to Col. W. 
H. Sullivan, its general manager, died at Jack- 
son, La., recently, at the age of 36. Mr. Driskell 
suffered a break-down some time ago and was 
under treatment at Jackson. His body was sent 
to Livermore, Ky., the home of his parents, for 
burial. A widow and one child survive. 


TROUBLE AND LITIGATION 


PORTLAND., ORE., June 3.—Henry Fischer, who 
has been State court receiver for the Alsea River 
Lumber Co., was made Federal court receiver also 
by Federal Judge Wolverton when the case came 
up for hearing by request of O. N. Rushworth and 
Harold E. Crissey, trustees. An order was also 
entered for foreclosing the $500,000 bond issue 
held as a mortgage against the property, and an- 
nouncement was made that the mill would prob- 
ably reopen soon, now that its financial difficul- 
ties have been straightened out. Suit to foreclose 
the mortgage was filed about a week ago. The 
Monroe Timber Co. was made a defendant in the 
suit because it holds legal title to the lumber 
which the lumber company contracted to it. The 
plaintiffs alleged that the lumber company de- 
faulted in its interest on the mortgage since Janu- 
ary, 1921, and that it failed to pay taxes and to 
deposit $1 per thousand on manufactured lumber 
in a sinking fund to be used to pay off the interest 
and principal. An involuntary bankruptcy peti- 
tion was filed against the company in October, 
1921, but was resisted. The State court receiver- 
ship has extended since last summer. 


HYMENEAL 


BETTS-TILY—Charles Malone Betts III, son 
of Mr. and Mrs. B. Franklin Betts, of the Betts 
Lumber Co., Philadelphia, Pa., was married last 
week to Miss Dorothy Osborne Tily, daughter 
of Mr. and Mrs. Herbert J. Tily, of Cynwyd, Pa. 
The wedding was one of the society affairs of 
the season and was held in St. John’s Church, 
Cynwyd, Rev. Dr. Henry F. Hoyt officiating. The 
floral decorations and the music were features. 
The bride was given away by her father, and her 
brother, Henry C. Tily II, played the wedding 
marches; a nephew, Herbert J. Tily II, bore the 
platinum ring on a satin pillow; there were 
matrons of honor and bridesmaids galore, ushers 
in profusion and Leslie S. Betts, brother of the 
groom, for best man. During the reception, a 
chorus from the Philadelphia .Music League sang 
on the lawn outside, a surprise arranged for the 
bride’s father, who is one of Philadelphia’s lead- 
ers in vocal music. ‘ 


PEAS-HANWAY—Philip H. Peas, engaged in 
the lumber business at Poplar Bluff, Mo., and 
Miss Hilda Hanway, daughter of Mr. and Mrs. 
T. E. Hanway, of Monticello, Ind., were married 
recently at St. Louis, Mo. They will live in 
Poplar Bluff. Mr. Peas formerly was in Chicago. 
Mrs. Peas is a talented artist and for three years 
had a studio 4m Chicago where she did illus- 
trative and art work for magazines and book 
publishing companies. 
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25 cents a line for one week. 

45 cents a line for two consecutive weeks. - 

60 cents a line for three consecutive weeks, 
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ASPHALT SHINGLES 
MUST REMOVE FROM WAREHOUSE AT ONCE. 

I have several thousand rolls Red and Green Slate, 
Surfaced Roofing, 1st Quality, full weight, Class *‘U’’ 
label; can cut rolls into 8”x12%” Shingles, or 4 in 1 
strips, and pack in standard packages bearing Class 
“C’’ labels. 

How many rolls or squares can you use? And what 
will you pay? Must remove from warehouse at once— 
no reasonable offer refused. , 

Will ship and let you pay after you see the goods— 
if not satisfactory return at my expense. Terms net 
cash upon receipt and inspection—or will take respon- 
sible dealer’s trade acceptances. 

Wire or mail your offer—prompt action necessary. 
Stock subject to prior sales. If your bid is accepted 
will send samples, but will not ship until you instruct. 

JAMES HUNT, 301 W. Monroe St., Chicago. 





WANTED—MAN 

Familiar with northern hardwood grades, experienced 
in factory methods of cutting up and using hardwoods, 
advantages of different hardwoods for various uses, com- 
petent to discuss these matters intelligently with pur- 
chasing agents and other officials of automobile, furni- 
ture, box and other classes of manufacturers. Must 
have personality suited to the work. Should be able to 
direct northern hardwoods, especially maple and birch, 
into best uses and into new uses, creating new markets 
and increased demand for these woods through intelli- 
gent presentation of their merits and the proper uses 
of different grades. Will not sell lumber but demon- 
strate its best use. Give age, experience and salary 
expected. 

NORTHERN HEMLOCK & HARDWOOD MANUPAC- 

TURERS ASSOCIATION, 
Oshkosh, Wis. 


WANTED—GENERAL MANAGER 

A thoroughly competent and experienced man to take 
entire charge of yellow pine logging and milling opera- 
tion, from stump to cars, 

The position in question covers the logging and mill- 
ing of a plant cutting forty million feet per year, using 
Clyde logging machinery, with railroad, complete new 
sawmill, planing mill and machine shop. All latest type 
machinery and equipment. 

Location healthy and living conditions excellent. 

Applicant for this position must be competent to take 
full and complete charge of all branches of the operating 
end of the business, and be competent to handle the 
same from the most economic standpoint, and be thor- 
oughly familiar with all costs of operation, in every 
branch of the work. 

Please state salary desired, giving experience and 
references. We want ability, experience and results, 
and salary will be paid accordingly. 

None but high class man need apply. 

Address “S$. 101,’’ care American Lumberman. 


SUPERINTENDENT WANTED 
Concern amply financed is about to market a high-grade 
product which will require supervision of both machine 
men and cabinet makers. Now doing small special mill- 
work business and has sold two specialties, the market 
for which is decreasing. Right man will in time get an 
interest in the business. The closest investigation by 
both parties will be necessary. 
Address *“*R. 107,”’ care American Lumberman. 


WANTED—LOGGING SUPERINTENDENT 
One familiar with northern logging conditions, who is 
sober, well-balanced and experienced in handling men, 
and getting results. Long job and good salary. Fifteen 
million feet annually. Very good logging and railroad 
equipment. Married man preferred. 

Address ‘‘S. 106,’’ care American Lumberman. 


WANTED—EXPERIENCED MANAGER 
For retail yard at Gallup, New Mexico. Healthful 
climate; good schools; town 5,000 population. Give 
details as to qualifications in first letter. Write to 
GIBSON-FAW LUMBER COMPANY, Albuquerque, N. M. 


WANTED AT ONCE—ESTIMATOR 
For Wisconsin sash and door concern. Must have sales 
ability. State experience, give references as to char- 
acter and ability, state salary expected. 
Address “T. 119,’’ care American Lumberman. 


YOU READ THE CLASSIFIED ADS. 
Most everybody reads these ads. 
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WE SHALL BECOME THE LARGEST 
Line yard operators in an eastern state. Established 50 
years, we have just started to expand. We want two 
branch managers with the potential ability and ambi- 
tion to advance to executive positions and then become 
partners. ‘This is an opportunity for the man who wants 
to be associated with a progressive concern in prefer- 
ence to owning a smaller business of his own. Good ed- 
ucation, appearance, personality and experience a _ pre- 
requisite. Must be under 35 years, American, Prot- 
estant, Gentile. Initial salary $2100 to $2400. 

Address ““W. 134,’"’ care American Lumberman. 


WANTED—GENERAL MANAGER 
For planing mill, sash, door and interior trim factory, 
manufacturing all kinds of special and stock millwork, 
vicinity Chicago, good living conditions, excellent op- 
portunity for the right man, chance to invest if desired. 
Write, giving complete details, stating age, experiences, 
qualifications and references. 
Address “‘R. 117,’’ care American Lumberman. 


WANTED—SUPERINTENDENT 


Who can detail, bill in and is good draftsman, in new 
mill with new modern machinery. One competent to 








figure from blue prints on high-class interior frim.. 


Thorough and accurate young man preferred. One ac- 
quainted with Cost Book A preferred. 
THOMASVILLE VARIETY WORKS, 
Thomasville, Ga. 


WANTED—MAN THAT THOROUGHLY 
Understands operating Wickes Gang. State experience, 
qualifications and salary expected in first letter. 

UNITED STATES LUMBER & COTTON CO., 
Fairford, Ala. 


WANTED—YOUNG MAN, CAPABLE 
Of operating typewriter, as order and invoice clerk for 
retail millwork business. Location Cleveland, Ohio. 
Address **W. 117,"’ care American Lumberman. 


WANTED—YOUNG MAN FOR OFFICE WORK 
In retail lumber yard near Chicago. Prefer one with 
some experience in lumber and millwork. Answer fully 
in own handwriting, state age, education, experiences, 
qualifications, references, salary wanted. 

Address “*R. 118,’’ care American Lumberman. 


WANTED—DRAUGHTSMAN 
One who can make shop drawings for cabinet and stair 
work. OARR JOHNSTON CO., Peoria, Ill. 


WANTED—A BOOKKEEPER AND 
One familiar with estimating preferred. Write giving 
references and salary expected. Location in Wyoming. 
Address ‘“*W. 127,’’ care American Lumberman. 


WANTED—THOROUGHLY COMPETENT 
Plan estimator for retail millwork business in northern 
Ohio. Address ‘*W. 118,’’ care American Lumberman, 


WANTED—EXPERIENCED RETAIL 
Yard foreman in city about 27 miles south of Chicago. 
Address ““‘W. 125,’’ care American Lumberman. 


WANTED—EXPERIENCED BILLER AND 
Detailer for large millwork plant. Must have thorough 
knowledge of blue prints and specifications. Excellent 
position. Apply P. 0. BOX NO. 58, Little Rock, Ark. 

WANTED—FIRST CLASS 


Hardwood inspector with yard experience. 
LOUISVILLE POINT LUMBER CO., Louisville, Ky. 
WANTED—WAREHOUSE AND SHIPPING 
Superintendent, Cleveland sash, door and millwork plant. 
Address “‘W. 119,’’ care American Lumberman. 
WANTED—EXPERIENCED LUMBER GRADER, 


One who knows Northern and Southern Hardwoods. 
Address “T. 108,’’ care American Lumberman. 






































WANTED—CAPABLE COMMISSION MAN 
To handle our line of black walnut lumber; eastern 
markets; Philadelphia, Baltimore, Williamsport Terri- 
tory, New York Central Territory Buffalo to Bingham- 
ton. Address ‘‘T. 122,’’ care American Lumberman. 





WANTED—BY WELL ESTABLISHED 
Pittsburgh wholesaler salesman to cover Ohio, western 
Pennsylvania and West Virginia retail yards, salary and 
profit sharing, attractive territories open, advise age, 
experience fully. 

ddress “S. 130,’’ care American Lumberman. 


SALES MANAGER—YELLOW PINE OR FIR 
Now in charge of general sales of a wholesale lumber 
company, desires to make a change. Have had several 
years’ practical sawmill experience in southern yellow 
pine and have successfully managed the sales depart- 
ment of large manufacturers, also wholesalers. Have 
initiative and executive ability and am acquainted with 
the retail and industrial trade from Kansas to the At- 
lantic seaboard. Would consider the management of a 
branch sales office with some traveling. 

Address “‘W. 108,’’ care American Lumberman. 





WANTED—BY MANUFACTURER 
A well-balanced, experienced and energetic lumber 
salesman for Chicago territory, to sell Northern hard- 
woods—pine, spruce, balsam and hemlock, also shingles, 
lath, fence posts, etc. Must be able to secure going 
prices, and get results. Salary or commission. 
Address ‘‘S. 105,’’ care American Lumberman, 


WANTED—SALESMAN FOR CLEVELAND, 
Ohio, retail millwork concern; must be good plan man, 
capable of making estimates; principal work with archi- 
tects. Give age and experience. 

Address “‘W. 116,’’ care American Lumberman. 


YOU CAN GET EMPLOYEES 
By advertising in the Wanted and For Sale department, 
Your ad would be read by the people you want to reach, 
AMERICAN LUMBERMAN, 
8. Dearborn St., Chicago. 











WANTED—SAWYER 
Left hand rig, push feed and nigger. Steady work; 
wages $7.00 per day. Write, phone or wire. 
W. T. BAILEY LUMBER CO., Virginia, Minn. 





WANTED—EXPERIENCED OPERATOR 
For Woods No. 20 matcher. Want man who is thor- 
oughly experienced and able to make quick set-up. 
E. A. PRENTICE PLANING MILL, 
Vine and Armstrong Sts., Columbus, 0. 


WANT A POSITION 

Or better your present employment? Advertise in the 
American Lumberman. We carry your message to the 
man who is looking for employees. If you don’t want it 
known you are advertising, we could give the ad a key 
number, have the answers come in care of the American 
Lumberman, and will mail all answers the day they are 
received by us. Now is the time; send your ad to the 
AMERICAN LUMBERMAN, 4381 South Dearborn St., 
Chicago, Ill. 











WANTED—POSITION AS 
Logging and railroad superintendent. Good organizer, 
capable of taking full charge. Thoroughly experienced. 
Best of references. Fourteen years with one firm. 
Address “R. 138,’’ care American Lumberman. 





FIRST CLASS BAND FILER 
Wants position where there are good schools. Don’t 
want small job. Eleven years’ experience. 
Address “F. 117,’’ care American Lumberman. 





WANTED—MANAGER FOR RETAIL YARD 
Write A. E. SCHMOLDT. Beardstown. III. 






































MILLWORK SALESMEN WANTED 
By a wholesale sash and door organization. Several 
choice territories now open in Illinois, Indiana and Ohio. 
Men with sash and door experience and sales ability. 
Write and state fully; age; married or single; expe- 
rience and with whom, salary expected. 


Address ‘“*W. 100,’’ care American Lumberman. 


WANTED—SALESMAN 
Young man with experience in Western Pennsylvania in- 
dustrial trade to travel out of Pittsburgh for large manu- 
facturers, 
Address “T. 102,’’ care American Lumberman. 


THE MALLEABLE IRON FITTINGS COMPANY 


Manufacturers of the well-known end reliable M. I. F. 
Zinc Coated, i. e., ‘‘Hot Galvanized Brand,’”’ of shingling 
nails would like to employ salesmen calling on retail 
lumber trade to sell these nails on a commission basis. 
Applicants should state the exact territory that they 
gover by counties. For full particulars address 
MALLEABLE IRON FITTINGS ©O., NAIL DEPT., 
Branford, Conn. 


WANTED—COMMISSION SALESMAN 
To sell California and Inland Empire white pine in De- 
troit, Cleveland and Pittsburg territory. First class 
stock. Only experienced man wanted. 
Address “*T. 131,’’ care American Lumberman. 


SALESMAN CALLING ON LUMBER YARDS 
Mills, etc., to sell sash cord, twine and Tope wholesale. 
Commission basis. Give full information in first letter. 
Address TWINE & CORDAGE CO. OF CHICAGO, 1303 
W. Lake S8t., Chicago. 


FOR SALE—~TWO HUNDRED PAGES OF LOGS, 


LUMBER AND LIFE 


In the new book, ‘‘Tote-road and Trail,”’ by Douglas 
Malloch, ‘‘The Lumberman poet.” Illustrated in color. 
$1.50 postpaid. AMHRICAN LUMBERMAN, Publisher, 
431 S. Dearborn St., Chicago. 




















ATTENTION MR. LUMBERMAN 
A thoroughly competent and experienced West Coast 
lumberman would like a buying account for one or two 
Eastern or Middle Western reputable and reliable whole- 
salers, salary or commission basis. Details and references 
for the asking. 
Address *““W. 126,’’ care American Lumberman. 


WANTED—RETAIL YARD POSITION 
Nineteen years’ experience as manager figuring estimates 
and book work; willing to do all around work to start. 

Address ‘“‘P. 0. BOX 142,” Bensenville, Ill. 


ASSISTANT TO SALES MANAGER 
Young man experienced in Yellow Pine sales in office 
and on road open for such position with first class 
manufacturer or wholesaler. References as to character 
and ability. 
Address ‘*W. 123,’’ care American Lumberman. 


POSITION IN ANY WESTERN STATES 
By lumber accountant, auditor, salesman, buyer, etc. 
a of experience. Can report immediately. ‘Write 
or wire. 

APT. 21, 1217 WEST 10TH, Los Angeles, Calif. 


POSITION EXECUTIVE OR SALESMAN 
Yellow pine or fir. Twelve years experience, particu- 
larly railroad and car company trade. Wide acquain- 
tance with purchasing agents throughout middle west 
and east. 

Address **W. 124,’’ care American Lumberman. 


LOG LOADER MAN WANTS POSITION 
American loader. Would prefer Idaho or Washington, 
but will go anywhere in U. S. or Mexico at any time. 

Address **W. 121,’’ care American Lumberman. 


YOUNG MARRIED MAN WANTS POSITION 
Experienced in buying, selling, office work and familiar 
with west coast. Prefer retail yard in Chicago suburbs 
or outside but will accept anything. Best references. 

Address “‘W. 135,’’ care American Lumberman. 


READ THE CLASSIFIED ADS EACH WEEK 


When you want anything or have something to sell or 
exchange. When you want employment, employees, or 
anything used in the Lumber World write us—we can 
help you. 


Advertise in the GREATEST LUMBER JOURNAL ON 
EARTH. 


AMERICAN LUMBERMAN, 
431 S, Dearborn St., Chicago. 
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GOOD YELLOW PINE, HEMLOCK AND 
White pine salesman, thirty-eight years old with fifteen 
years’ experience as salesman, wants position with 
good reliable manufacturer or wholesaler. Detroit, Pitts- 
burgh, Philadelphia or New York state territory pre- 
ferred. 


- Address “‘W. 105,’’ care American Lumberman. 


EXPERIENCED SALESMAN 
At present employed, seeks position on sales force of 
good representative sash and door house or yellow pine 
mill. Will consider any territory. 
Address **W.104,"’ care American Lumberman. 


POSITION WANTED—AS MANAGER OR SUPT. 
25 years of actual experience; can bring results; have 
logged in rough and smooth country; A-1 references; 
can come at once. 

Address “Ww. 112,’ care American Lumberman. 


WANTED—TO MAKE CONNECTION 
With two or three first class wholesalers of southern 
pine to represent them as buyer on commission basis. 
Wide acquaintance mills in Georgia, Florida, Alabama 


Mississippi. 
— iauae al “Ww. 114,’’ care American Lumberman. 


WANTED—POSITION AS BAND SAW FILER 
On two mill or more, I have had 14 years’ experience 
on fast mills; 34 years old, married; can report for 
work on 15 days’ notice; furnish satisfactory reference. 

Address “S$, 134,’’ care American Lumberman. 


WOULD LIKE POSITION 
With large manufacturer of hardwood lumber in W. Va., 
Va. or Ky., by young man with several years experience 
selling above lumber. Knows consuming trade in N. Y. 
City, State, New England States and Michigan; can fur- 
nish best of reference. Now employed as salesman. 
Address “§, 137,’’ care American Lumberman. 


BAND SAW FILER WANTS POSITION 


H acks. Address 
— owe res D, No. 8, Box 88, Manchester, Tenn. 























WANTED—POSITION WITH RELIABLE FIRM 


By Experienced Bookkeeper, familiar with cost account- 
ine: aie adept pay roll man. Know enough about lum- 
ber office work to get good results. Can furnish bond 
in amount position requires. Good reference. 

Address “rp, 414,’ care American Lumberman. 


OFFICE ag vo mag —— 
ears’ experience in Southern coas , de- 
aay Ragen vel pa investment and to secure official 
position with reliable lumber concern, either ——- 
turer or dealer or age eae future. Prefer the North- 
y 1 dry climate. 
oe eee eare American Lumberman. 


EXPERT BAND SAW FILER WISHES REAL JOB 


large band mill, highest references furnished, salary 
oo Boer until I can show you that I am worth — 
Will go anywhere, but prefer Arkansas, Tennessee, 8- 


isiana or Texas. 
ey ‘ “TT, 105,’’ care American Lumberman. 


-1 HARDWOOD BAND SAWYER 
Wants E..- Ki. at once. Would accept position as mill 


~— ‘op, 128,’’ care American Lumberman. 


GO EXPERIENCED LUMBERMAN 
dine es with high class manufacturer, either 
Yellow Pine or West Coast. Fully experienced, —— 
the trade and have an established business. I i 
consider opening Chicago office, can make interesting 


ago “rp, 196,’? care American Lumberman. 


NEED MANAGER OR EXECUTIVE? 
pod = deen: lumber millwork building materials. 
record to show salary on results, What have you 
Write me toda 

Address 


ON BY A RELIABLE MAN 
10 ey ae a bookkeeper, timekeeper or cleri- 


cal work, best of reference. 781, Lufkin, Texas. 


WANTED—SITUATION 
As superintendent or manager of woodworking plant, 
by a man with years of experience who can fill any 
place in the business. Will guarantee satisfaction. Can 
f references. 
age Pm . “Ww. 120,’ care American Lumberman. 


SEVEN YEARS’ EXPERIENCE 
In lumber office; three years assistant sales manage. 
Energetic young man; single; prefers position in sel ng 
end either office or road, straight salary or salary an 


” i q 
a “Ww. 106,’’ care American Lumberman. 


TED—EMPLOYMENT WHOLESALE OR 
~.. an lumber office = or assistant bookkeeper. 
ars’ i ; eferences. 
ies inn =. 17," care American Lumberman. 


A-1 ACCOUNTANT DESIRES CONNECTION 


th lumber office or saw mill. 
- Aéareee “Ww. 109,’ care American Lumberman. 


YOU MAY BE MISSING SOMETHING 


If you do not read the classified ads each week. If mo 
have something to sell or exchange, insert a small ad- 
vertisement in the Wanted and For Sale Department. 
When in need of an employee or employment write Us. 
AMERICAN LUMBERMAN, Manhattan Bldg., 431 8 
Dearborn St., Chicago. 

















Siw, 115,’ care American Lumberman. 
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